











America Leading Surety Company 





“The NATIONAL” 


Capital and 
Surplus 
Over Three 


_ Surety Company,'New York ir” 
Want Agente Ewer sy where Million 





The Western Underwriter 


LEntered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of Mi 


A WEEKLY NEWSPAPER OF INSURANCE , 


3, 1879.3 





“Wy 
* OF mioW 








SIXTEENTH YEAR No. 31 eT oo 


CHICAGO AND CINCINNATI, THURSDAY, AUGUST 1, 1912 


$2.50 per Year, 15’ Cents a Copy 








REVIEW OF CONVENTION 
MEETING PROVED PROFITABLE 





Insurance Commissioners Consider Pro- 
motions, Discrimination in Fire 
Rates, Fraternals, Etc. 


The Spokane meeting of the National 
Convention of Insurance Commission- 
ers, held from Tuesday to Friday of 
last week, was a more interesting, ef- 
fective and important gathering than 
had at first been expected. Many 
thought that because of the great dis- 
tance from the center of population, 
the attendance would be comparatively 
small and that few matters of impor- 
tance would be undertaken. Instead, 
twenty-nine states were -represented, 
which is an average attendance, and 
these included all those which have 
ordinarily been active in the work of 
the organization. In consequence there 
was no lack of either of interest or 
importance in the matters considered 
and acted upon. The spirit of the meet- 
ing was energetic and inspiring. 

Chief Subjects Taken Up 

Among the matters of greatest im- 
portance considered during the session 
were. the endorsement of a general 
“blue sky” law, with special reference 
to the needed regulation of insurance 
promotions; the necessity for a uni- 
form bill regulating all forms of dis- 
crimination in the fire insurance busi- 
ness, covering discrimination between 
individual ris s, between classes and be- 
tween states; the establishment of a 
central’ bureau to secure a uniform 
classification of the experience of fire 
insurance companies for the benefit of 
those states which regard it as possible 
to use classification as a basis for rate 
making; final action on the matter of 
industrial health and accident settle- 
ments, which caused such a sensation 
at the Milwaukee meeting last year; 
teadoption of a standard provisions 
health and accident bill; some modifica- 
tions of the Mobile bill regulating fra- 
ternals intended to strengthen the val- 
uation section while taking out of it 
any appearance of partiality; and the 
taking up of negotiations with the Bu- 
reu of Corporations and the Census De- 
partment of the federal government, 
with a view to determining how far it 
could assist the convention, without at- 
tempting to usurp its prerogatives, in 
the acquisition and compilation of sta- 
tistical matter and the distribution of 
State rulings with a view to securing 
uniformity. 

The committee on laws and legislation 
Save considerable time to the considera- 

(CONTINUED ON PAGE 17) 
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GOES AFTER OUTSIDERS 


C. N. PINKNEY IS ARRESTED 





Being Prosecuted for Writing Policies 
in a Company Not Licensed 
in New York 





New York, July 31—(Special)—The 
second arrest within a short time of an 
insurance agent for violation of that 
section of the insurance law which pro- 
hibits issuance of policies of an un- 
licensed nonadmitted company in the 
state of New York, took place yester- 
day, when a warrant was issued for the 
C. N. Pinkney Company. The arraign- 
ment will take place tomorrow. The 
company is charged with violating Sec- 
tion 1199 of the penal code of the state, 
which prohibits issuance of the policies 
if an unlicensed company within the 
state of New York. 

The complaining witnesses were 
Henry O. Leach of Alfred M. Best 
Company, James C. Pettigrew, an insur- 
ance broker, and Deputy Superintendent 
of Insurance Hoey. It is alleged that 
on March 9, 1911, C. N. Pinkney Com- 
pany issued a policy of the British 
Union & National, a nonadmitted, un- 
licensed fire company of London, to 
the Philadelphia Dress Company of 
Philadelphia, insuring the property of 
that company in Philadelphia, and that 
on Mav 23 Pinkney Company received a 
premium as agent for British Union & 
National. 

Has Had Checkered Career 

Cc. N. Pinkney Company has had more 
or less of a checkered and varied career 
and is the successor to the McLean-Stin- 
son Company and Charles E. Ring Com- 
pany, of Toronto and New York. The 
former was thrown into bankruptcy 
within the past two years and it was 
dissolved. 

Charles E. Ring, of the Charles E. 
Ring Company, was arrested some six 
months ago in Toronto for issuing poli- 
cies of unlicensed companies prohibited 
vader the Canadian law. 

The business which these two compa- 
nies had formerly transacted in New 
York was continued by the C. N. Pink- 
ney Company, of New York, which hag 
represented the Rimouski Fire of Canada, 
Crown of Canada, British Union & Na- 
tional of London, which later was re- 
cently taken over by a receiver, and the 
Property of London, which latter com- 
pany is still operating. 

Tries to Get a License 


Some little time ago C. N. Pinkney 
Company, applied for a license as agent 
for the Rimouski Fire under the new 
law of New York permitting 4 non- 
licensed company to appoint an agent 
here and it is understood that this license 
was refused on the ground that the com- 
pany’s agent was not satisfactory to the 
insurance department. There is now an- 


(CONTINUED ON PAGE 34) 








E. G. RICHARDS, Manager 


METROPOLITAN, W. P. YOUNG, Deputy Assistant Manager 
MIDDLE, C. R. PERKINS, Deputy Assistant Manager 
NEW ENGLAND AND SOUTHERN, W. S. ALLEY, General Agent 


NORTH BRITISH & MERCANTILE 


OF LONDON AND EDINBURGH 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
J. F. HASTINGS, Assistant Manager 
CENTRAL, GEO. H. BELL, General Agent 


WESTERN, CHARLES E. CASE, General Agent 
PACIFIC, W. S. BERDAN, General Agent 


DEPARTMENTS: 


IMPROVED RISKS, E. T. CAIRNS, General Agent 








LIFE UNDERWRITERS’ SUPPLEMENT NUMBEF 






- 













































































2 


THE WESTERN UNDERWRITER. 


August 1, 1912. 

















FIRE MARSHAL’S RESULTS. 


GOOD WORK IS BEING DONE 





Illinois Bureau Is Very Active in Get- 
ting After Firebugs—Blood- 
hounds Being Used 





Acting State Fire Marshal F. R. Mor- 
garidge of Illinois reports the follow- 
ing prosecutions in the state for the 
week ending July 28: 

Mr. Morgaridge and Deputy State 
Fire Marshal A. H. Bogardus investi- 
gated an incendiary fire at Witt, IIl., 
and as a result caused the arrest of 
Jesse Spengler on a charge of arson. 
He was given a preliminary hearing 
and held to the November term of the 
grand jury of Montgomery county un- 
der a bond of $1,000. 

Deputy State Fire Marshal John H. 
Richards, who has been investigating a 
hotel fire at Sorento, IIl., filed a com- 
plaint against George F. Mercer, pro- 
prietor, for attempt to commit arson. 
He was given a preliminary hearing 
and held to the grand jury of Bond 
county under a bond of $500. A con- 
fession was obtained from Joseph Wen- 
rich, who stated that he was hired by 
Mercer to burn the building. The at- 
tempt was a failure and Wenrich was 
apprehended b a Richards, to 
whom he confessed his case was 
bitterly fought in the justice court by 
attorneys for the defense. 

Investigate Sadorus Fire 

Deputy State Fire Marshal Harry 
Moss has just completed the investiga- 
tion of an incendiary fire at Sadorus, 
Ill, A warrant has been issued for 
Carl F. Giese on a charge of arson and 
burning to defraud. Before service 
could be obtained Giese hurriedly left 
the state and has not as yet been ap- 
prehended. 

Whalley Missavage of Royalton, IIl., 
an account of whose arrest was men- 
tioned in last week’s report, was given 

reliminary hearing before Judge Dye 
of Benton, Ill. Strong testimony was 
introduced by the state and he was 
held to await the action of the grand 
jury under a bond of $500. 
Used Bloodhounds Effectively 

Acting State Fire Marshal F. R. 
Morgaridge and Deputy State Fire 
Marshal H. S. Lovejoy went to Saidora, 
Ill., to investigate an incendiary fire 
which destroyed the store of Ed Hamil. 
No arrests have been made as yet in 
this case, but warrants will undoubt- 
edly be issued within the next few days. 
Special Deputy H. G. Strumpfer has 
been assisting the state fire marshal 
department with his bloodhounds. 
These dogs trailed the suspect to his 
very door and much corroborative evi- 
dence has been secured. This depart- 
ment has made a number of experi- 
ments with these dogs within the last 
few weeks with very satisfactory re- 
sults. 

This department, at the present time, 
is very busily engaged in the matter of 
inspections in various parts of the 
state. Last week deputies visited and 
made inspections in the following 
cities: Rockford, Jacksonville, Ster- 
ling, Atwood, Chillicothe and Lexing- 
ton. 





OREGON LOSS RATIO 


Oregon reports gross fire premiums 
for 1911, $3,020,917.50; net premiums for 
taxation, $1,499,649.31; losses incurred, 
$1,435,719.58; losses paid $1,078,914.44; 
percentage of losses incurred to gross 
premiums, 48 percent; percentage of losses 
paid to net premiums, 46 percent; average 
rate per $100 of insurance, $1.62. 





&L. J. Braddock—The assistant western 
manager of the Continental, L. J. Brad- 
dock, on going to his home in Evanston, 
Ti., one evening this week, after a call 
on some neighbors, found a burglar ply- 
ing his trade and trying to appropriate 
the family jewels. Braddock called to a 

neighbor to summon the police which 
alarmed the robber and he escaped with 
about $150 of loot. 
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$3,710,952.07 
SURPLUS TO POLICYHOLDERS - - - 


PHILADELPHIA 
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$1,239,770.22 
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Continuing the management and agency plant of the Spring Garden Insurance Company, with increased Capital, Surplus and Assets 
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NEW DEAL WORKING WELL 


HARMONY AMONG COMPANIES 





Joint Cooperation Movement of West- 
ern Union and Western Insurance 
Bureau Is Satisfactory 





The joint conference committee of 
the Western Union and Western Insur- 
ance bureau seems to be meeting with 
success in getting the new cooperation 
agreement in effect. In a movement of 
this kind it is not to be expected, under 
the most favorable conditions, that 
everything will go off smoothly. In 
fact, it will take months for the com- 
panies and agents to readjust them- 
selves to the new conditions. Many of 
the companies have not been trained 
along organization lines but have been 
independent factors bound by no pledges 
to their associates. The agreement 
makes some changes in company prac- 
tice and requires most of the bureau 
companies to reduce their commissions 
in mixed agencies. Reducing compen- 
sation is always attended with more or 
less difficulty or friction. 

Chief Purpose to Reduce Expense 

The general purpose, however, of the 
cooperative movement, is a reduction in 
expenses. That was the influence that 

(CONTINUED ON PAGE 34) 
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Liverpool & London & Globe Ins. Co., Ltd. 
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CLASSIFICATION SCHEME 


NO VALUE IN RATE MAKING 





Committee of Fire Underwriters Make 
Reply to Demand of New York 
Department 





A committee of fire underwriters ap- 
pointed to confer with Superintendent 
Emmet of New York in regard to fire 
insurance companies’ furnishing the 
New York department with the classi- 
fied experience of the various com- 
panies has presented a brief to Super- 
intendent Emmet in reply to his re- 
quest. The committee was composed 
of E. G. Richards, chairman; J. Mont- 
gomery Hare, J. H. Stoddard, E. H. A. 
Correa, C. F. Shallcross, M. O. Brown 
and Thomas C. Temple. 

Commissioner Emmet asked for the 
classified experience from 1900 to 1911 
inclusive and furnished a classification 
formula. The>brief stated that few if 
any of the companies kept the original 
records of policies more than one year, 
and that the information on the orig- 
inal records would be essential_to the 
furnishing of the information, the class- 
ification formula being quite different 
from that in use by any of the com- 
panies. It was therefore impossible 
to comply with the request. 

Classification and Rates 

Nevertheless, the committee felt that 
it should express the firm conviction of 
its members that classification tables 
would be of no practical value in deter- 
mining the justness of a given rate. 
“Were it otherwise,” the brief states, 
“it would reflect seriously upon fire 
underwriters for overlooking so simple 
a solution of a very complex problem.” 
The statistics are a guide in the selec- 
tion of business, but give no informa- 
tion as to what a standard risk, or a 
poor risk, has cost. The experience 
on a class of risks tells no more than 
what the rate on the average risk 
should be, which is valueless, since no 
two underwriters would agree as to 
what was an average risk. Rates based 
on average classification results would 
be discriminatory, as all property of the 
class would be charged the same, re- 
gardless of individual excellencies of 
their risks. 

Equitable Distribution Is Made 

The brief goes on to show that by the 
present method of rating a very equit- 
able distribution of the fire loss is ac- 
complished. New York is taken as an 
example. The rate in New York state 
is the lowest in the country—.78 percent 
as compared to the average rate of 1.10 
percent—with the exception of Dela- 
ware and District of Columbia, which 
are largely residential. At the same 
time the companies’ loss ratio in New 
York was 49 percent, as compared with 
49.7 percent for the United States. It 
is pointed out that the business of fire 
insurance is based upon the principle 
of average over a large territory, and 
that the results of a single state do not 
furnish a basis for safe and broad aver- 
age. The conditions in certain sections 
of the country which affect the fire 
hazard make a decided difference in 
conditions as between states. 

National Character a Bulwark 

The question is asked: “Is it not a 
fact beyond question that it has been 
the national character of the underwrit- 
- ing of those successful stock fire insur- 

ance corporations, which have with- 
stood the great fire disasters of this 
country (as well as its ordinary, though 
abnormal, fire waste) during the past 
fifty years that it has enabled them to 
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emerge from such disastrous experience 
and still offer sound indemnity to the 
policyholders?” 
Burdensome Demand Made 

The committee goes on to point out 
that the attempts made by other states 
in the past to collect classification ex- 
perience from the companies has 
proved exceedingly burdensome to the 
companies, increasing the cost of insur- 
ance to the policyholder and proving 
entirely useless for any practical pur- 
poses. The committee invites Super- 
intendent Emmet to inspect personally 
the offices of any of the large com- 
panies, to understand the system under 
which the business is conducted, and to 
appreciate the difficulties under which 
the companies would be in furnishing 
the information desired, especially if 
all states should follow the lead of New 
York, each with its own requirements, 
in which case the offices of the com- 
panies would be literally paralyzed. 





R. E. GOOCH HAS RESIGNED 





Former Ohio Field Man and Company 
Official Leaves Service of 
John A. Kelly & Co. 





New York, July 31—(Special)—Rob- 
ert. E. Gooch, general agent for the 
John A. Kelly & Co. fleet of companies, 
has resigned. Mr. Gooch looked after 
the outside work for this office. He 
came here from Cleveland, where he 
had been secretary of the Western Re- 
serve, having been prominent in the or- 
ganization of that company. For some 
time he was Ohio state agent of the 
Liverpool & London & Globe. Mr. 
Gooch is regarded as a high grade man. 





July Fire Record 

A compilation of fire losses in the 
United States reported during. July 
shows 370 fires with damage of $5,000 
or more, the total loss being $15,920,- 
700. Figures include conflagrations at 
North Adams, Mass., Thousand Island 
Park, N. Y., and Tonopah, Nevada. 
Fifteen losses were due to lightning, 
aggregating $485,000; nine were due to 
incendiaries, loss totaling $230,000. 





Was Sixty-five Years Old 


George C. Newman, the well known 
independent insurance adjuster, cele- 








Assets - - - a ae 
Liabilities, exclusive of capital stock - - 


Statement of January 1, 1912 


$9,558,098.56 
4,819,299.67 


$4,738, 798.89 


Responsible agents wanted in cities and 
towns where the company is not 
now represented 





brated the sixty-fifth anniversary of his 


birth Tuesday at his home in Des 
Moines. He kept open house to his in- 
surance friends. During the day fifty 
of the well known insurance men of the 
city visited to extend congratulations 
and enjoy his hospitality. C. W. Frac- 
ker, the veteran field man, speaking for 
a number of close personal friends, 
presented Mr. Newman with a beauti- 
ful gold watch chain and fob. 





Changes in the. Field 











H. C. Eddy, Jr. 

H. C. Eddy, Jr., of Chicago, inde- 
pendent adjuster and Chicago repre- 
sentative of Fire Alarm of Madison, 
Wis., has been appointed special agent 
of the Western and Atlantic Fire of 
Nashville, Tenn., in Illinois and western 
Ohio. Mr. Eddy is the son of H. C. 
Eddy, western manager of the Com- 
mercial Union and Palatine, and has 
spent most of his business career in 
applying the Dean schedule. 





Charles H. Harraden 
Charles H. Harraden of Chicago, spe- 
cial agent of the Peoples National in 
Illinois and Indiana, has had Michigan 
added to his field. 





B. E. Moreau 
B. E. Moreau, formerly special agent 
of the Columbia Underwriters of Oma- 
ha, has been appointed special agent 
of the St. Paul in Colorado, New 
Mexico and Wyoming, with headquar- 
ters in Denver. 





George C. Frickel 
The Hartford has appointed George 
C. Frickel of Oklahoma City as spe- 
cial agent in the state to assist Stanley 
R. Bruce. «Mr. Frickel has been with 
the Oklahoma Inspection Bureau for 
some time and is thoroughly grounded 
in the inspection and rating knowledge 

that is valuable to field men. 





A. W. COX 

About Aug. 15, A. W. Cox, Ohio special 
of the City of New York and the New 
York Plate Glass, one of the veterans in 
the Ohio field, will remove from Osborn, 
O., where he has been located for many 
years, to Springfield, Ohio. where he will 
be located at 632 Woodlawn avenue. The 





change is to enable Mr. Cox's children 
to attend Wittenberg college and at the 
same time remain at home. 





T. J. CHANDLER 
T. J. Chandler, formerly with the local 
agency of R. C. Wilkerson at Vicksburg, 
Miss., has been appointed special agent 
of the St. Paul for Mississippi and Arkan- 
sas. 


GEORGE BR. FLOOD 

George R. Flood, special agent of the 
Home of New York in Indiana, with head- 
quarters at South Bend, has resigned on 
account of ill-health, and will move to 
California shortly. He is one of the 
Home's “Old Guard,” and will be missed 
in the Hoosier state. His successor has 
not yet been announced. 





News About Companies 








Tri-State Mutual Grain Dealers Fire— 
At its annual meeting held at Luvergne, 
Minn., added $2,500 to the contingent re- 
serve fund, and 60 percent of the premium 
collected was ordered returned. Losses 
for the year were $6,324. The a 
were amended to permit the writing of 
a five-year policy on elevator buildings, 
with an annual premium. The company 
formerly wrote only one-year business. 


Retail Implement Dealers’ Mutual 
Owatonna, Minn.—It showed the follow- 
ing condition as of May $1, 1912, in an 
examination by the Minnesota 
ment; Income, Jan, > v 
685; disbursements same period, $10,292; 
total admitted assets, $22,115; total lia- 
bilities, $10,410; surplus, $11,705. 


Mutual Creamery & Cheese Pactory Fire, 
Bedwood Falls, Minn—In an examina- 
tion by the Minnesota department as of 
June 27, had income, Jan. 1 to June 27, 
1912, $4,195; disbursements, same period, 
$5,672; admitted assets, $6,657; liabilities, 
$5,105; surplus, $1,552. 
7 . . 

German-American, Pittsburgh—W. J. 
Patterson, for thirty-seven years secre- 
tary of the company, has been elected 
president to fill the vacancy caused by 
the death of J. H. Auderheide. He is 
one of the “old reliables” in the business 
and a careful and conservative under- 
writer. E. P. Niebaum, who has been 
with the company thirteen years, has 
been advanced from assistant secretary 
to secretary. 

. aa > 


Toledo F. &® M.—Plans are afoot to 
again make this company an active factor 
in the business. It has a charter dating 
back to 1848 and off and on it has prac- 
tically ceased business. From 1902 to the 
close of last year it was operated in con- 
junction with the Lumber of New York, 
which through the Lumber Insurers Gen- 
eral Agency there and at Sandusky, O., 
wrote lumber, saw and planing mills and 
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AS VIEWED FROM CHICAGO 


A. W. HARDY’S NW POSITION 

A. W. Hardy, who was formerly man- 
ager of the Western Sprinklered Risk 
Association, has gone with the Policy- 
holders Union as manager of the fire 
insurance engineering department. W 
R. Ruegnitz, who is now with the Chi- 
cago office of the Continental as in- 
spector, formerly had charge of the de- 
partment. The scope of the work will, 
however, be considerably enlarged un- 
der Mr. Hardy, and another man will 
be added to the staff shortly. 

* » * 

ARE JOINING THE WESTERN BUREAU 

The Central Union Fire of Kansas 
City and Capital & Merchants & Bank- 
ers of Des Moines are joining the 
Western Insurance Bureau. 

. * . 
WORKING ON THE RULES 

Three members of the joint confer- 
ence committee of the Western Insur- 
ance Bureau and Western Union are 
this week at the summer home of Man- 
ager C. E. Sheldon of the American at 
Mich-ill-inda, Mich. getting up the 
rules of practice to govern companies 
in their operations under the joint 
agreement. Aside from Manager Shel- 
don, Manager C. H. Barry of the Penn- 
sylvania and Secretary A. D. Baker of 
the Michigan Commercial are at work 
on this important task, the trio enjoy- 
ing the lake breezes while engaged in 
this labor. ? P 


REINSURANCE RULE 

Question—In your last issue you 
state that under the reinsurance section 
of the agreement between the West- 
ern Union and the Western Insurance 
Bureau a union company that reinsures 
a bureau company has the right to en- 
ter a bureau agency and be represented 
by the agent, but it can only pay the 
union graded scale of commissions and 
no other union company can enter the 
office. Similarly you state that a bu- 
reau company reinsuring a union com- 
pany can enter a clear union agency 
and receive union graded commissions, 
but no other bureau company can enter 
that office. I would like to inquire 
whether a union company reinsuring a 
nonaffiliated company can enter a bu- 
reau agency under the same conditions 
as if it had reinsured a bureau com- 





any. 

Answer—The reinsurance section, in 
our opinion, is not directly specific as 
to a nonaffiliated company’s being re- 
insured, but it has been passed on by 
the joint conference committee, whose 
ruling will be found in another article. 

Tue WeEsTERN UNDERWRITER has made 
some inquiry of members of the 
committee and they are confident that 
the rule is broad enough to cover this 
contingency. In other words, if a union 
company reinsured a nonaffiliated com- 
pany, it would have the right to enter a 
bureau agency and take the place of the 
nonaffiliated company in that agency, 
but it could only receive the union 
graded scale of commissions, while the 
bureau companies could pay their scale. 
No other union company could enter 
that agency. Inasmuch as a bureau 
company has the right at any time to 
enter an agency where there are union 
and nonafhliated companies, the agen- 
cies then becoming mixed and all com- 
panies paying the union graded scale, 
it would have the right, of course, to 
enter the agency if it reinsured a non- 
affiliated company, without question. 

It was our opinion, until we looked 
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Pllinsis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


Tapeand “WE ISSUE SURETY BONDS” Liters! Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 
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into this subject, that a union company 
could not enter a bureau agency if it 
reinsured a nonaffiliated company. How- 
ever, we have changed our opinion on this 
subject after more careful investigation. In 
fact, there has been a recent case of 
this kind where the New Hampshire 
reinsured the Milwaukee-German, the 
latter being a nonaffiliated company. 
In our opinion, which is shared by 
the conference committee, the New 
Hampshire has the right to take the 
Milwaukee German’s place in any bu- 
reau agency. 

* * * 

ATHLETES ARE CAUGHT 

Sixty prominent insurance men with 
offices in the Insurance Exchange, Chi- 
cago, signified their desire some months 
ago of belonging to an athletic organ- 
ization maintaining a gymnasium, baths 
and other conveniences in the same 
building. For various reasons they 
have changed their minds since then, 
but M. J. Dwyer, one of the physical 
directors of the Insurance Men’s Ath- 
letic Association, says that each must 
pay $137 between now and Nov. 1, 1914, 
for the sake of thus expressing them- 
selves. And he says suits for collection 
will be brought unless these men “come 
through.” 

Paul S. Geidel, a physical trainer, 
started out last fall to organize such an 
association. He solicited all of the Chi- 
cago agents, company managers and 
others in official positions. Mr. Geidel 
had the support of some of the leaders. 
The paper which was circulated was 
practically nothing more nor less than 
a promissory note to pay to Wm. Mor- 
gan and Paul S. Geidel, operating as 
the Insurance Men’s Athletic Associa- 
tion, an entrance fee of $20 and $4 per 
month from the date the gymnasium 
was opened to Nov. 1, 1914. About 150 
signatures were secured. Thus far but 
eighty of these men have paid the ini- 
tiation fee and dues. 

Others assert that they will not go 
in. They claim that it was expressly 
understood with the solicitors that the 
agreement was signed on condition that 
the gymnasium as fitted up met with 
approval and the training was satisfac- 
tory. Others signed without reading 
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(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH 
123 WILLIAM STREET 


Assets $650,294.07 


NEW YORK 


Surplus $461,238.84 


J. H. LENEHAN 


United States Manager 


Notice to Fire Insurance Stock 
Salesmen 


Wanted for the New England, Central and Western states, 
10 high class fire insurance stock salesmen. Leads furnished, 
with letters of introduction from bankers and business men. 
Liberal arrangements made producers. 


Address replies to 31-I, care The Western Underwriter. 


Detecting Three-Thirds 
of the Fires 


q Fire underwriters say that one-third of the fires are caused by exposures. 
Many fire protective devices are designed to cope only with the other two-thirds, 
those that have their start in the property equipped. 

q Watchmen covering their rounds and reporting to a NEWMAN CLOCK 
discover many fires not only in the buildings they are watching but in adjacent 
buildings. 

q Thus the NEWMAN CLOCK makes watch service complete as well as 
infallible, makes it cover three-thirds instead of two-thirds of the fires. 

q The insurance companies co per the completeness, and the reliability of 
such service and grant substantial reductions in rates on property guarded by a 
watchman carrying a NEWMAN CLOCK. The reductions are sufficient to 
make the purchase of a clock a good investment. 

q The insurance agent or broker who points out this investment to the property 
owner is the one who gets and holds the business—he is rendering service as 
well as selling policies. 

q To assist insurance men in thus serving their clients we will be pleased to 
furnish prices and information. 


NEWMAN CLOCK COMPANY 


Makers of Watchman’s Time Detectors for Forty Years 
NEW YORK 
FOREIGN REPRESENTATIVES 


The Newman Clock Co., Ltd. The Newman-Munderloh Clock Co., Ltd. 
LONDON, ENGLAND MONTREAL, CANADA 


Liabilities $180,055.23 
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the agreement and claim they were 
under the impression that it was simply 
a petition. Some of the objectors are 
prominent in the Insurance Tenants’ 
Association and dre considering bring- 
ing the matter before that organization, 
charging the promoters with misrep- 
resentation and high pressure methods. 

The agreement is very similar to the 
contracts put by other physical train- 
ers and Mr. Dwyer asserts that the 
holders of these contracts will insist 
upon payment and sue if necessary. He 
states that Sylvester Simon, well known 
as a trainer in Chicago, has collected 
through the courts on many such con- 
tracts. Mr. Geidel is now in Europe 
and nothing will be done until his re- 
turn. He is a native of Sweden and 
embraced the opportunity this summer 
of seeing the Olympic games and visit- 
ing his parents and relatives simul- 
taneously. It is understood that Mr. 
Morgan is no longer interested, Mr. 
Geidel having purchased his interest in 
the Insurance Men’s Athletic Associa- 
tion and a similar gymnasium in the 
McCormick building. 

. e . 
FIRE INSURANCE LEAGUE 

Games played in the Fire Insurance 
Baseball League of Chicago on Satur- 
day last resulted as follows: 


Aetna 10, National 9. 

Queen 7, London & Lancashire 2. 
Fireman’s Fund 5, Hanover 4. 

North America 19, Springfield 6. 

The record thus far this season is 


as follows: 
Won Lost Stands 


EE a das asieee-e 9 0 1 

Lon. & Lanc...... 7 2 777 
BIRT 0:0 0 k0 Heace'e 6 2 750 
Springfield ....... 4 5 444 
National ......... 4 6 400 
No. America...... 3 5 375 
Fireman’s Fund... 3 5 375 
Mertteee .ccccsces 2 6 250 
WOE 460 ccntcce 0 8 000 


. . - 
NEW BULINGS ARE MADE 
The conference committee of The 
Western Union has made further rul- 
ings, as follows: 


Agency Expenses—It is held that five 
cents per daily report is the maximum 
amount that can be allowed for postage 
under any circumstances. Agents report- 
ing through stamping offices and who have 
been required to pay the postage on daily 
reports to that office and to enclose 
stamped envelopes: in which the reports 
may be forwarded to the company, may 
be instructed to prepay the postage to the 
stamping office only, leaving it to that 
office to prepay the postage on to the 
company. It is also held that the rule 
entitled “Agency Expenses” clearly defines 
all the expenses that can be allowed, and 
while there is nothing to prohibit an agent 
sending telegrams collect, it will not be 
permissible for companies to approve any 
charge under that head in the agents’ ac- 
counts current. 


Non-Affiliating Representation — An 
agency representing non-affiliating com- 
panies exclusively may be entered by a 
_ union company, the commission allowable 
being 15 percent. Such agency may also 
be entered by a bureau company, the com- 
mission then allowable by both union and 
bureau companies being the union graded 
scale. If such agency is first entered by 
a bureau company it cannot be entered by 
union companies. 

National Guard Building—A brick build- 
ing owned by a corporation and occupied 
by the State National Guard as an armory 
and gymnasium is not a public building, 
but as the occupancy partakes of the 
nature of a club the classification for 
commissions will be 20 percent. 

Reinsurance of Non-Affiliated Company 
—When a union company reinsures a non- 
affiliated company (the transaction involv- 
ing the business of not less than an entire 
state) the union company may remain in 
bureau agencies where the reinsured com- 
pany was represented, on the union graded 
scale of commission. Its presence therein, 
however, does not affect the commission 
arrangements of the bureau companies, 
nor the status of the agency, nor is the 
agency open to other union companies. 


. 7 * 
PECULIAR QUESTION ARISES 

A curious question has arisen in the 
deliberations of the joint conference 
committee of the Western Union and 
Western Insurance Bureau over the sit- 
uation in the bureau “excepted cities.” 
As is known, the union has six “except- 
ed cities” and the bureau has about 
twice as many. 

One of the big union companies has 
gone into a clear bureau agency in one 
or two of the “excepted cities” of the 
bureau, that are not “excepted” by the 
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union. When complaint was made by 
the bureau companies interested, the 
union company takes the ground that 
as these are “excepted cities,” the bu- 
reau has no right to complain. Some 
of the field men of union companies 
have brought up the same subject with 
their managers, asking if they had the 
right to enter such bureau agencies in 
“excepted cities.” The joint confer- 
ence committee has the question under 
consideration and has not ruled as to 
what position shall be taken. 
* * . 
SOME LOCAL EVENTS 


H. H. Rimington, managing underwriter 
of the Western & Atlantic Fire of Nash- 
ville was in Chicago this week arrang- 
ing for the expansion of its plant in 
Illinois. 

Charles E. Spear, for twenty years with 
the home office of the Traders and for the 
past few years in charge of the supply 
department in the western office of the 
Providence Washington, died last Friday. 
He was taken ill a week previous and 
operated upon Thursday. Mr. Spear was 
one of the best known supply men in 
Chicago and had a host of friends. 





With Chicago Brokers 











A broker stated the other day that 
in his opinion brokers distribute their 
liability business among different of- 
fices and do not, as a general rule, do 
business with one office. In his opin- 
ion, where a broker secures a line that 
is already on the books of a company, 
it is not the best policy to change it if 
the assured is satisfied with the com- 
pany’s service. If a special rate can 
be granted, the old company would be 
the one to get it and in switching to a 
new company, it would be more diffi- 
cult for the broker to get a special 
rate and hold the business. In case of 
new business, the broker can use his 
judgment in placing it with such com- 
pany as he desires. However, as to old 
business, most of the brokers permit it 
to remain with the old company if 
everything is satisfactory. 

In some classes of business, some of 
the brokers say that certain companies 
render better service than others and 
seem particularly expert as to these 
classes. If the brokers find that com- 
panies are especially adapted to render- 
ing service as to special classes, they 
will be favored. 

Sate Rae 


T. J. Byrne, chairman of the special 
committee of the Insurance Brokerage As- 
sociation to present the brokers’ side in 
the movement to reduce compensation in 
Chicago, has received reports from the 
eastern large cities as to methods they 
adopted in dealing with the same subject 
there and the results obtained. 
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PROMPT LOSS SETTLEMENTS 





THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W.E.ROLLO & SON, Managers 
2021 Insurance Exchange, CHICAGO, ILL. 
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Organized in 18658. Agents Wanted 


CLARK & ASH COMPANY 
INSURANCE PRINTERS 

732 SHERMAN STREET 
CHICAGO, ILLINOIS 
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JAMES B. HOBBS, Pres. HENRY P, MAGILL, Genl. Mgr. 

FRANE M. RICE, Secy. 
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108 South La Salle Street, C -\~ 
Inspects special hazards, sprinklered and large mer- 
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hazards in Cook County. 
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enced men. References furnished. Inquiries cheer- 
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OHIO AND WEST VIRGINIA 


PREMIUM NOTES NOT REBATE 








Attorney-General Hogan of Ohio Holds 
There Is No Violation 
of the Law 





Attorney-General Hogan of Ohio, in 
reply to a query by Superintendent 
Moore, has decided that a premium 
note, with or without interest, does not 
constitute a rebate within the meaning 
of the Ohio statute. 

Superintendent Moore mentioned 
three ways in which the agent extended 
credit for fire insurance policies, 
through notes bearing interest, through 
notes not bearing interest, and by car- 
rying the premium as an account on 
the books of the agency, without inter- 
est, the agent making the settlement 
with the company himself. The attor- 
ney-general says that the question in- 
volves itself as to whether all premiums 
must be paid in cash, for if credit is 
forbidden the time allowed is imma- 
terial. He decides that it evidently was 
not the intention of the legislature to 
put insurance ina class by itself in so far 
as the extension of credit is concerned. 
The intention of the law is to prevent 
rebates, and to hold that the agent can- 
not extend credit to his customers, con- 
trary to the practice in every other 
business, would work a hardship on 
both the agent and the assured. He 
therefore gives it as his opinion that 
the practice does not come within the 
inhibitions of the rebate act. 


FEARS NATURAL GAS HAZARD 


C. H. Patton Calls Attention to High 
Pressure Gas Wells Being 
Bored in Cleveland 


C. H. Patton of the Cleveland In- 
spection Bureau has called attention to 
the fact that some of the large Cleve- 
land manufacturers are drilling for nat- 
ural gas on their properties and a num- 
ber of them have already secured wells 
with comparatively high pressure. The 
Telling Brothers Company, manufac- 
turers of ice cream, has a well with 600 
pound pressure. When it is considered 
that the East Ohio Gas Company 
brings its supply into the city at an 
eight-ounce pressure and then reduces 
it to four ounces for general distribu- 
tion, the danger of such wells to sur- 
rounding property may be seen. The 
Cleveland Woolen Mills and the Na- 
tional Woolen Mills are both drilling 
for gas now and there is danger that 
the desire for fuel of this kind, pro- 
duced from wells on their own prop- 
erty, will become so general as to be 
a menace to the city. 

Mr. Patton has taken the matter up 
with the city officials in an endeavor to 
have something done regarding it. He 
believes that no city should become a 
gas producing territory, if the safety of 
property is to be considered. While 
the pressure of these wells may be re- 
duced by regulators, there is always 
the danger of accidents occurring to 
the equipment that might result in a 
serious fire among properties near 
them. 














Cleveland Club Committees 


President A. W. Neale of the Insur- 
ance Society of Cleveland has appoint- 
ed the following standing committees 
to serve for the ensuing year: 

Bducational—Chas. H, Patton, chair- 
man; A. Hi. Bedell, L. W. Theis, B. T. 
Duffey; Geo. W. Phypers. 

Pinance—Harry R. Manchester, chair- 
man; R. H. Perdue, M. L. Wiener. 

House and Entertainment—M. C. Wil- 
lis, chairman; Walter J. 

Brooks. 


Library and Publication—L. C. Wilbor, 
chairman; Thomas C. Goss, P. S. Ruggles. 

Membership—James Lewis, chairman; 
M,. 8. Ketchum, A. 8S. Hopkinson. 

No meetings will be held until some 
time in the fall unless it is found neces- 
sary to take action upon some impor- 
tant matter, but the committees will take 
up their duties and have matters in good 
shape by the time the regular meetings 
are begun, A _ constitution has been 


James, W. H. 








O 
Hi 
O 





AGENTS WANTED IN OHIO 
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F. H. HAWLEY, Pres, 
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AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
McCONNELL & HECOX, Gen’l Agen‘s 

Insurance Exchange Building, 


. - -$1,076,392.16 


W E. HAINES, Sec’y. 


LE ROY, OHIO 


CHICAGO, ILL. 











MARS E. WAGAR, President 
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& CLEVELAND, OHIO 


8250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 


An Ohio Company Operating in Ohio Only 

















Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 
THE POHLMAN AGENCY CO. 
1201 First National Bank Bldg. 
CINCINNATI 











German Fire Insurance Co. 


German American Insurance Co. 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburg, Pa. 
acon? autac ee eho tas nen haa se tenlne das axed .. eae 
Surplus to Policyholders...............-..... 1,488,082, 
JASPER E. WILHELM —agasy agents Weard HENRY WACHTER 
Aikance, Ohio ee 218 Fourth, Ave., Pittsburg 





adopted and the 106 charter members 
of the organization are showing excep- 
tional earnestness in the work. 





Ohio Agents to Meet 
The Ohio Association of Fire Insur- 
ance Agents will hold its sixteenth an- 
nual meeting in Columbus Sept. 10-11. 
Philip Buerkle of Sandusky is president 
and Mrs. S. C. Neff, Columbus, secre- 
tary. 





News from Ashtabula 

_ The agents of Ashtabula have peti- 
tioned the Ohio Inspection Bureau for 
new rate books, a their claims on 
the large number of changes made 
since the book was published in 1906, 
also that the city now has new auto 
fire trucks and paid fire departments 
located at the harbor and in the city, 
and that there is a new building code 
‘before the city council, which is ex- 
pected to become a law within a few 
days. 

The Pittsburg Fire has appointed H. A. 
Weiblen agent at Ashtabula Harbor. He 
was formerly a solicitor for the C. W. 
Jaques agency. 

The German of Wheeling has trans- 
ferred its Ashtabula agency from_ the 
Lo Realty Company to O. R. Cleve- 


The Pittsburgh Underwriters has trans- 
ferred from Charles Beckman to Hub- 
bard & Uline. 

The agency of the late James Reed 


The United States Underwriters Policy “ 
For agencies of any of the above, address 
F. F. MURRAY, State Agent 


911 Commercial-Tribune Building 
Long Distance Phone, Canal 190 


OHIO STATE AGENCY 


The North River Insurance Co. Assets, $2,389,805 
United States Fire Insurance Co. - 1,046, 

Empire City Fire Insurance Co. * 1,149,468 
The Nassau Fire Insurance Co. i 840,845 


5,427,940 


CINCINNATI 





Southern Hotel 


‘ Columbus, Ohio 


Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 





(Western Underwriter on file in Reading Room.) 








HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 
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was sold last —_, < P. = fa ag se 
all of the com ts be- 
ing in Ashtabu a fansterring to the 
new man. Mr. Knowlton was ~e 
agent for the American Express Com- 
pany, having resigned only a short time 
ago. There were ai other appli- 
cants for this agen 


CLEVELAND RATES AND FORMS 





Inspection Bureau Issues New Ad- 
visory Estimates to Im- 
provements Made in Suburps 


The Cleveland Inspection Bureau has 
issued a complete book of advisory es- 
timates and rules for dwellings, stables 
and private garages. The new book 
was printed largely because of the fire 
protection now afforded by the subur- 
ban towns within the territory covered 
by the bureau. Recently a number of 
the suburbs have installed complete fire 
departments which entitled them to 
credits they were not receiving under 
the old rates. 


East Cleveland now has a department 
with a chief and eight paid men, The 
equipment consists of one Jumbo triple- 
combination automobile engine, with a 
pumping capacity of 700 gallons per min- 
ute, chemical engine and hose wagon, with 
plenty of hose and attachments. A gaso- 
lene-driven hook and ladder truck has just 
been delivered and a fire alarm system 
completed. 

Lakewood on the west has a depart- 
ment consisting of a chief and three paid 
men, with four volunteers. Its equipment 
consists of one American-La France auto- 
mobile, with T7-gallon gasolene power 
pump, hand chemicels, ladders and a suffi- 
cient amount of hose to take care of its 
needs, with reserve in case of emergency. 
The water supply for both East Cleveland 
and Lakewood is obtained from the Cleve- 
land water department. Other outlying 
villages have also made improvements, but 
these are the more important. 

The book contains a complete map of 
the county in which the various sections 
are grouped and advisory rates are made 
according to the protection given the prop- 


erty and the conditions surrounding it.. 


These rates are found under their proper 
groupings on a page preceding the map, 
while their boundaries are marked plainly, 
so that no occasion for mistakes will 
arise. 

In this book the exposure charges have 
been simplified and information added that 
will make the work of agents in writing 
dwelling property comparatively easy. A 
full and complete form accompanies the 
book, together with the standard gasolene 
endorsement that has been adopted for the 
city. In addition, it contains a thorough 
treatment of gasolene storage and auto- 
mobile charges. This will make it of 
value as a handbook at all times. 

Several other subjects are taken up and 
information is given that will be a guide 
in handling the business. For instance, 
summer cottages, which have always been 
a sort of stumbling block, are treated in 
such a way that an agent may know ex- 
actly what to do in each case. Special 
privileges are outlined and rules given 
for making endorsements that will be al- 
lowed by the companies. 

Publisher C. H. Patton has given par- 
ticular attention to this subject and the 
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INSURANCE CO. 
NASHVILLE, TENN. 


CAPITAL- - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 


H. H. RIMINGTON, Manager 


AGENTS WANTED IN OHIO 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave., - Crafton, Pa. 
OPERATING IN 























book, while treating each subject in the 
fewest number of words possible, is com- 
plete in every detail. 





DEATH OF W. H. WENTWORTE 

W. H. bn @ well known in- 
surance man estate dealer of 
Circleville ended his life last 


nking 

formaldehyde and stabbing himself a 
number of times with his pocket knife, 
leaped from a second story window. He 
——s a wife and two children. 

few days previous to his death he 
had sold his agency to F. Gearhart, 
to whom his companies, about twenty in 
number, transferred. 





The Ohio Inspection Bureau men, have 
challenged the Columbus local and spe- 
cial agents to play a game of ball Sat- 

urday, Aug. 3. Superintendent T. B. Sel- 
lers is manager and pitcher, G. L. Eisel- 
stein, superintendent of rating, is catcher, 
Ww. yless, of the sprin cler depart- 
‘ment, is shortstop; - W. Toomey, city 
inspector, first base; D. J. Laughlin, chief 
clerk, second base; Charles > oe gen- 
eral utility man, third base; . Evartz, 
electrical inspector, left field: ‘R. EB. Lin- 
ville, inspector, .center field; H. A. Carr, 
inspector, right field. Winfield 8S. Huff 
will be asked to umpire the game. The 
special agents haven’t announced their 
team yet. 





GREENVILLE SITUATION BAD 


At Greenville, Ohio, where rates have 
been more or less demoralized for some 
time, report comes that the situation is 
growing much worse and has spread to 
tornado business. It is said that town 
business is being written at 50 cents for 
five years and farm business at 60 cents, 
five years, as against the regular rates of 
60 cents and 10 percent respectively. 





OHIO NOTES 


Josiah M. Allen, aged 53, a former in- 
surance man, died last week at his home 
in Columbus, Ohio. Mr. Allen had served 
a term in the Ohio legislature from Athens 
= and was well known all over the 
state. 


John Bowers and Alec Cofma, Hun- 
garians, were arrested at Newark, Ohio, 
by Assistant Fire Marshals W. A. Fish- 
inger and Edward Gilbert, charged with 
setting fire to a shoe store owned by 
Cofma. An insurance of $3,500, it is said, 
was carried on the stock, worth probably 
about $800. 

Kenton, Ohio, has a man who believes 
that fire insurance companies are on the 
square. Possibly he didn’t a few weeks 
ago, but he does now. James R. Burni- 
son applied for policy on his barn on Fri- 
day, the barn burned Saturday, the loss 
was settled Monday, and he didn’t get his 
policy until the next Thursday. 


The Ohio Inspection Bureau has issued 
original sprinklered risk reports on the 
D. E. McNichol Pottery Company, East 
Liverpool; Toledo Plate & Window Glass 
Company, and the Chaddock-Kurz Revers- 
ible Glove Company, formerly the Fremont 
Glove & Mitten Company, and the Graham- 
Bumgarner Company Shoe Factory at 
Parkersburg, W. Va. 

Agents at Lima, Ohio, have sprung one 
on the companies which has failed to meet 
approval. Policies issued on stock of 
cigars in brick factory of the Deisel-Wem- 
mer Company have been sent in cancelled 
pro rata on the supposition that insur- 
ance would probably be rewritten within 
two or three months. The companies are 
insisting upon a short rate cancellation. 


An objectionable form has been reported 
from Dayton, Ohio, on property of the 
Dayton Ice & Cold Storage Company. 
Part of the general form line covets $10,- 
000 on horses and $3,200 on wagons in cer- 
tain buildings of assured’s plant, also 
while in any building in the city of Day- 
ton, or On any farm or in any farm build- 
ings in the vicinity, with the average 
clause. Companies consider the form too 
broad and prefer more specific liability. 





WEST VIRGINIA NOTES 


It has developed that the wife of Jacob 
Tidrow, charged with arson by the Fay- 
ette county grand jury, was also impli- 
cated in the fire and is now under arrest 
at the jail at Fayetteville. 


Charles Miller of Guyandotte, W. Va., 
has been indicted by the Cabell county 
grand jury on the charge of arson. On 
account ef illness in the family of the 
defending attorney, the case was ad- 
journed on July 19 to the next term of 
court. 





Our Automobile Department 


today and find out what we do and how we do it. 
afford to wait. 





is the best equipped 
in the State. Write 
You can’t 


Neale Bros. & Compan 


Cleveland, Ohio 








Richland Mutual Insurance Company - 


MANSFIELD, OHIO 








H. R. SMITH, President R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$567,833.48 Cash Surplus—$35 1,738.36 


H. V. OLNEY, President C.A. L. PURMORT, » Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS $181,951.76 


BUSINESS CONFINED TO OHIO 
W.A. BOUNDS, President 














ORGANIZED 1837 


H. H. GREER, Secretary 
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Organized in 1903 
Ohio Underwriters Mutual Fire Insurance Company 
COLUMBUS, OHIO 
Columbus Baderssment Ggeends AGENTS WANTED 


Confidence Abroad 
Columbiana County 


Dayton Mutual Fire 
Insurance Co.,°Saio|Mutual Fire Ins. Co. 
B. C. COLEMAN, Secy. Lisbon, O. 
Assets Jan. 1, 1912, $146,673.87 1837 
Wm. M. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a general 
business. 


Our contracts have been good for three- 
fourths of a century and are still good. _ 





Conservative and Careful Management 


AGENTS WANTED | 





Address Home Office. 


ENDORSED AT HOME APPROVED ABROAD 


THE PITTSBURGH CASUALTY COMPANY 
PITTSBURGH, 


PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write tor attractive Agency Propositions in Pennsytvania, Ohio, West Virginia ana New Jerse, 
JOHN M. BOCCS. Seo’y and Cont Mgr. 


HUDSON UNDERWRITERS 


AGENCY OF THE 


Lumber Insurance Company of New York 
CAPITAL, $400,000.00 
S82 William street 


GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000, Net Surplus $234,549.22 








NEw YoRE 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 








COMBINED STATEMENT 





wht. at + ge President Capital - *© «*  «* $250,000 
F. + Secretary Assets - + - «+ «+ 720,044 
S. W. RICE, Supt. of Agencies Surplus to Policy Holders - 462,618 
E. A. KEELER 
714 Hippodrome Bldg.. Cleveland, Ohio | p,q. ROTHIER, Prest. | ADAM BENUS, Seoty, 
Special Agent tor Obio and Indians 





R. HEINTZ, Asst. Secy. R. B. HEATON, State Agt, 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bidg., Pittsburgh, Pa. 





UNDERWRITTEN BY 
Allemannia Fire Insurance Co. he Fire Insurance Co 
National-Ben Franklin Teutonia Fire Insurance 


burgh, Pa. 


all of Pi 
Capital, $47 Asset $7'278,471.41 40 180. 
"Hs Wertmeyer, Tle, Go, Soci Agent for Indiana and Ohio Snes 
“ t og Tin Illinois 


New Agents Solicited 1 & ~ it Madison, General Agents for Wisconsin 
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WIGHIGAN AND INDIAWA)| ciutt’ Bectese2y f2.tnid, insurance LOCAL AGENTS! WE CAN HELP YOU 
to, complying with auch obieotions aa’ far | wae Big Risks. and Inventories of Sound Values made. Working with 
as practicable, within ten days after the! Us SA’ STOMERS and obviates () 


FIRE RETURNS FROM INDIANA 


Half Year’s Business in Hoosier State 
Shown by Reports to Insur- 
ance Department 





The following are premiums and 
losses in Indiana up to July 1: 


Prems. Losses 

Allemannia ........ eoee$ 9,700 § 4,271 
MIIANOS, PO. co ccdicris 7 126 
British America........ 11,526 7,586 
COMMEPC® ....ec.eseeee 2,92 1,636 
Columbia, N. J......... 1,903 $31 
SOONEID wcccccecced 15,466 7,793 
ee renee See ae eae +57 4,300 
femet Mee thine '3- 69-050 6,217 1,697 
EIN? 5'6:d'le's'b.¢0 610 0:0 6 13,117 6,451 
Granite’ State 4,284 2,367 
IEE Cine wine's ¢'s o's.ee'e 10,943 5,542 
SE BE dhe bd 00.6 0-019 6 ,65 1,312 
EEE 7s a'nbin wees 6-40 5,854 401 
Lumber Mut. .......... 11,698 816 
Mechanics & Traders.. 6,88 2,680 
Milwaukee Mechanics... 36,156 20,431 
EE * 6 0 cd's 0 'é:0 9 «ac ,70 1,720 
National Union ........ 35,816 14,149 
Northern, Eng......... 35,467 6,326 
BUOUEM WESWOR. os cccc cece 8,77 2,886 
ee British & Merc.. 2,320 1,283 
BIAS o auco'> & 0% $0 '¢ 11,755 8,801 

Providence, Wash...... ,742 9,986 
SG 5 U5in,6 Wt 0:4 680.6:0-010 1,985 137 
Phoenix Assur. 19,612 8,651 
Penn. Lumbermen’s ‘Mut. 4,685 31 
Ohio Millers Mut...... 6,629 evhee 
EE i Dine Es 6's ovele's 10,516 4,222 
St. Paul, F. & M....... 35,215 17,698 
a cs Sa oe 6s ws ,807 20,537 
ier, id diadee ece-6 60 00-0 6,318 2,254 

Met i OIDs irc 06 See eke 384 29 
CME 06 6, ¥dib 00 6.64 v 1,179 383 
Union Marine. 8,156 1,425 
Westchester 38,862 294 
Western, Can... 14,786 8,888 
Western, Pa..... 4, 331 1,797 





PECULIAR LAW OF INDIANA 


Companies Failing to File Objection 
to Loss Proofs Within Ten Days 
Held Liable 








Companies have encountered a pe- 
culiar law of Indiana which does not 
seem to be generally known. In brief 
it requires the assured to make prelim- 
inary proofs of loss within sixty days 
after the fire. If the company objects 
to such proofs, the objections must 
be made within ten days after their 
receipt. If no objection is made the 
company is held to have accepted 
the proofs as in compliance with the 
terms of the policy and assented to 
the amount of the loss claimed. The 
law is: 


An act providing for the manner of 
making proof of loss in case of the de- 
struction of property covered by fire, 
lightning or tornado insurance, for the 
appraisement of such loss, and for at- 
torney’s fees. 

Section 1. Be it enacted by the gen- 
eral assembly of the State of Indiana, 
that where in any insurance policy here- 
after written, for insuring the holder 
thereof against loss and damage, from 
fire, lightning or tornado, or any prop- 
oy in this state, there shall be a pro- 
vision requiring a preliminary proof of 
loss in the event of the destruction in 
whole or in part of such property by fire, 
gy | or tornado, it shall be the duty 

the insured to furnish such prelim- 
inary proof of loss to the agent writing 
such insurance, or to the company at its 
main office in this state, within sixty days 
after the destruction of said property in 
whole or in part, as aforesaid. If for any 
reason the insurance company shall claim 
that such preliminary proof of loss is 
defective, it shall within ten days after 
the receipt thereof, notify in writing the 
insured or the party making such proof 
of loss, of the defects claimed, specifically 
stating them. Upon receipt of such 
notice, it shall be the duty of the in- 
sured or party making such proof of 
loss, to remedy the defect so pointed 





— of such notice or if unable to 
nae with such objections, the insured 
or the party making such proof of loss 
shall present to the company an affidavit to 
that effect, stating therein why such ob- 
jections cannot be complied with. If said 
insurance company shall fail to object 
to the preliminary proofs of loss within 
ten days after the receipt thereof, it shall 
be deemed to have accepted the same. as 
a compliance with the provisions of its 
policy. The insurance company shall be 
deemed to have assented to the amount of 
the loss claimed by the insured in his 
preliminary proof of loss, unless within 
ten days after the receipt thereof, of the 
same with the verified amendments that 
have been made thereto, as hereinbefore 
provided, or within ten days after the 
voouy of an affidavit that the insured is 
unable to furnish such amendments, the 
company shall notify the insured in writ- 
ing of its partial or total disagreement 
with the amount of the loss as claimed 


by him in his preliminary proof of loss, | 


and shall notify him in writing of the 


amount of loss, if any, that the insurance - 
company admits, on each of the different ' 
properties and articles set forth in the 


preliminary proofs of loss or the amend- 
ment thereto. If the insured and the 
insurance company shall fail to agree in 
whole or in part within ten days after 
notice of the amount of loss, if any, that 
the company admits, as above provid 

either party shall have the right forth- 
with to demand in writing an appraise- 
ment of the loss or part of loss as to 
which there is a disagreement, and such 
party so demanding an appraisement shall 
name in writing a competent and disin- 
terested appraiser and thereupon, and 
within five days after the receipt of such 
demand and name of appraiser, the other 
party shall ousdiat a competent and dis- 
interested ppraiser, and give notice 
thereof, in we ting to the party making 
such demand for appraisement. The two 
appraisers so chosen shall qualify as such 
appraisers within five days after their 
appointment, and shall estimate the loss 
or part of loss as to which there is a 
disagreement, which shall be reduced to 
writing and verified by their affidavit, 
and if such appraisers shall fail to agree 
upon the amount of such loss, within five 
days after their selection, they shall ap- 
point a competent and disinterested um- 
pire within three days after their failure 
to agree on the loss sustained by the in- 
sured, and such umpire with said ap- 
praisers, shall within ten days after the 
selection of said umpire, proceed to esti- 
mate the loss or part of loss as to which 
there is a disagreement and the award 
in writing of any two of them, duly veri- 
fied by their affidavit, shall determine the 
amount of the loss sustained by the in- 
sured. Should there be a failure to select 


such umpire in the time herein fixed, or | 


should there be a failure to agree on fhe 
loss sustained by the insured within the 
time herein expressed then two other 
competent and disinterested appraisers 
shall be named within the time and man- 
ner as the first appraisers, who shall 
proceed in the same manner as the first 
named appraisers, to estimate the loss of 
the insured and selection of the umpire 
and upon failure to select such second 
umpire within the time herein specified, 
the insured shall have a right to insti- 
tute suit to recover any loss sustained 
under such policy, with reasonable at- 
torney’s fees; provided, No attorney’s fees 
shall be recovered if said company shall 
have tendered the insured an amount 
equal to more than the judgment recov- 
ered. Provided, further, this act shall 
constitute and be a part of every policy 
issued after the taking effect of this act, 
whether contained therein or not. 





Mutuals Getting Active 

Mutuals in Michigan are getting very 
active. New ones have sprung up in 
the last few years and others are ex- 
pected. Some in business for some 
time are becoming aggressive and giv- 
ing lucal agents of stock companies con- 
siderable trouble. 





OBJECT TO STATEMENTS 


Some of the insurance men have sent 
the advertising matter of the Citizens Mu- 








DETROIT, MICH. 


Assets... . 2.0.6.0 0000+ + $1,372,882.79 


M. W. O'BRIEN E. J. 
President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
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Vice-President 


H. B. EVERETT 
Secretary 
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Ase't Secretary 
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DETROIT, MICH. 
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F. D. Bennett, Beestdont 
B. L. Hewett, Asa’t Secre' 








FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 
Total Assets . - « §1,104,776.10 


Surplus to Policy Holders oar 


A. D. Baker, Secretary and Treasure 
tary 


482,759.67 


Bahow Henkel, Vice President 
Ralph Rawlings, Ass‘t Secretary 


























Georgia 


GEORGIA LIFE INSURANCE C0, Casuaity Department 


Surplus and Reserves to Ruleetatten ove one. 


MACON, GEORGIA 
$225,000 Deposited with 


Department for Protection of Policyholders. Duly Authorized 
in Indiena to write all Lines of Casualty Insurance. Line Aguas Wanted. 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 





ASSETS $1,083,959.55 


ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 


SURPLUS $523,622.54 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1870 
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Whitney Office Building 








Detroit Underwriters Company 


SUCCESSORS TO’ 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 
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DETROIT, MICH. 

















STRICTLY FIREPROOF 


ia BREVOORT 


Hote ; 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


F. H. DOUGLASS, 
W. BANKS, Gen. Agt. Sec'y 


ORGANIZED 1853 


Williamsburgh City Fire 
Insurance Company 


150 Broadway, New York 


FRED’K H. WAY, Hang 
GEORGE 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


eee = BROS., Cook — ee Managers 
1601 Insurance Exchange, 





ORIEN 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 
MANAGER 





39 S. La Salle St., Chicago, III. 








THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital ~ - $600,000.00 
Reinsurance Reserve - 1,052,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets . - 2,356,990.48 





STATE AGENTS: 


A. R. MARKS, Peoria, Ill., for Ill. 

F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 

FP. E. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
E. G. FORD, Seattle, Wash., for Wash. and Ore- 
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tual Fire, of Kalamazoo, Mich., to the 
state insurance department, asking if its 
statements are not incorrect. For in- 
stance, it states that the stock companies 
made a 68 percent profit in Michigan last 
year and takes the position that they are 
robbing the public. It also says that if 
all the dwellings of Kalamazoo were in- 
sured in the mutual they could be carried 
at a dollar a piece. Insurance men re- 
gard these statements as absolutely un- 
true and state that the public is liable 
to be deceived. 





SPECIAL HAZARD REPORTS 


The Michigan Inspection Bureau has 
issued its special hazard reports on thé 
following risks: Ann Arbor Machine Co., 
Ann Arbor; Bartlett Lumber Co., Shell- 
drake; Boyne City Handle Co., Boyne 
City; Eastern Michigan Edison Co., Ann 
Street Station, Ypsilanti; Eastern Mich- 
igan Edison Co., Argo plant, Ann Ar- 
bor; Hudson Lumber Co., Garnet; Murray 
W. Sales & Co., and Peter Smith Heater 
Co., Detroit; H. Rademaker & Sons, Grand 
Rapids; Seeman & Paters, Saginaw; P. 
Stekete & Sons, Grand Rapids. 
ul A new map has been printed for Ster- 

ng. 





Indiana Agency Appointments 
Federal, N. J.—W. C. Brunig, Elkhart. 
German-Amer.—S. O. Irwin, Rensselaer. 
Hartford—A. W. Shepherd, Vincennes. 
Mich. Comm.—Bixler & Stuart, Washington. 
Prussian Natl.—T. Joyse, Kokomo. 

Scottish U. & N.—H. C. Brush, Lebanon. 


Western, Pa.—A. McM. Creed & Co., South 
Bend. 





Michigan Agency Appointments 
Aachen & Munich—A. W. Jurms, Ishpeming. 
Amer. Auto.—Lange, Chamberlain & Winter 
Co., Inc., Muskegon; L. A. Donahoe, Dowagiac. 

Amer. Cent.—M. A. Nadeau, Chassell; S. H. 
Knisely, Baraga; Beck & Gray, Lansing; B. F. 
Myers, Lapeer; Mrs. M. E. Davis, Albion. 

Atlas—Lambrecht, Kelly & Co., Inc., Detroit. 

Boston—H. B. Osgood, Detroit; A. Tallbacka, 
Marquette; J. Dysarz, Detroit. 

California—H. Y. McMullen, I. D. Jacobs, De- 
troit; L. Otto, Saginaw. 

Cent. Natl—W. T. Davis, Paw Paw. 

Continental—C. H. Throp, Big Rapids; F. 
Hagle, Jr., T. A. Ware, Pontiac. 

Detroit Natl—P. Cardello, J. Nederlander, 


Detroit. 

Equitable—S. J. Throp, C. H. Throp, Big 
Regie. 

ureka F. & M.—R. M. Freeman, C. F. 
Skibbe, J. A. Bridgeman, Detroit. 


tman Amer.—C. H. 
Springs. 
Germania—J. Nederlander, Detroit. 
Globe & Rutgers—J. Nederlander, Detroit. 
Indem. Mut. Marine—H. A. Savage, Saginaw. 
Millers Natl—R. M. Freeman, Detroit. ° 
Milw. Mech.—Barbara Knorr, Detroit. 
Nassau—Steinkohl & Son, Lansing. 
Natl. Union—C. A. Kellogg, J. %. Taggart, 
Mt. Pleasant. 
New Hamp.—E. D. Hutton, Detroit. 
North River—Wright, Hoyt & Co., Pt. Huron; 
Steinkohl & Son, Lansing. 
H. Throp, Big 
V. Ferrell, 


Phoenix, Ct.—S. J. Throp, C. 
Rapids; H. E. Rosselit, Shepherd; 
Lansing. 

Glens Falls—E. I. McCuen, Jackson; Peoples 
Land Co., Inc., Detreit; G. E. Corell, Niles; 


Kavanagh, Berrien 








THE COMPANY WITH THE PYRAMID 
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[7,500,016 66 | —923.479.61—\ 
[659.157 79} 
[7.839 96120] 





NEWHAMPSHIRE~ 


Se 


2,937.319.76 840,940.17 


| FIRE INSURANCE Co. 




































4 
5.553.270 70 578.330 82 
{5 725.809 34 1.654.504.81 


TOTAL LIABILITIES $2,496,304.53 | 
POLICY HOLDERS SURPLUS $3,229,504.81 


























WESTERN SPECIAL AGENTS—M. 8. 
Moore, Terre Haute, Ind.; F. §. Chase, 
Bloomington, Ill.; George K. March, Hills- 
dale, Mich.; D. C. Zercher, Kansas Cit ° 
Mo.; C. W. Krueger, Omaha, Neb.; A. T. 
Bailey, Denver, Colo.; A. W. Jones, Colum- 
bus, Ohio; A.D. Yeaton, Oshkosh, Wis.; 
E. J. MacDonald, Minneapolis, Minn. 





A. Bilz, Spring Lake; E. H. Leroy, J. A. Ware, 
Pontiac. 


Ohio Farmers—F. E. Bowen, Cadillac; Macomb 
Ins. Agency, Mt. Clemens. 
Prov. Wash.—W. B. Shankland, Benton Har- 


r. 
Security, Ct.—H. Gunderson, iRoonings, Se 
H. Jennings, Negaunee; D. E. Simmons, Mun- 
ising. 

Security, O.—R. M. Freeman, Detroit. 


Sun, g.—T. B. Cook, Harrisville; A. O. 
White, Fremont. 

Royal Ex.—W. I. Patterson, Leland; O. G. 
Groeschel & Co., Stambaugh. 

U. Fire—W. D. McWilliams, Jackson; 


Atkins & Co., Flint; 


Steinkohl & Son, sing. 
Western, Can.—Schickell—Nippress Co., Grand 
Rapids; A. Gruler, Petoskey; L, Otto, Sag- 


inaw. 





MICHIGAN NOTES. 


The Glens Falls has transferred at 
Cheboygan, Mich., to the Wm. E. Shoe- 
maker agency. 

The Glens Falls has transferred its 
agency at Petoskey, Mich., to the Quinlan 
insurance agency from C. E. Call. 

The Shickell-Nippress Company at 
Grand Rapids, Mich., representing the 
Glens Falls, Firemens of Newark, Girard, 
National Union, has bought the union 
agency of Thomas Lynch. The former 
has taken on thereby the Western Assur- 
ance and Commonwealth of New York, 
and in the future will conduct a mixed 
agency. 





INDIANA NOTES 


The Millers Mutual Fire of Canton, 
Ohio, has been admitted to Indiana. 


Adolph J. Meyer, of A. J. Meyer & Co., 
local agents, Indianapolis, announces him- 
self a candidate for state representative 
on the Republican ticket. The convention 
will be held Aug. 3. 


Homer Pontius has purchased the in- 
surance agency of W. B. Hale, at Geneva, 
Ind., Hale having recently committed 
suicide owing to his shortage in the State 
Bank of Geneva, of which he was as- 
sistant cashier. 


The plant of the Wicks Refrigerator 
Company, at Elkhart, Ind., equipped with 
Neracher 1890 sprinkler system, has been 
reinspected and equipment classed a com- 
promise or worth 60 percent rate credit. 
Line of insurance, $100,000. 


John Schumaker, saloonkeeper near Co- 
lumbus, Ind., also kept a station to sup- 
ply automobiles with gasolene. When a 
party of tourists came along at night 
he lighted a match to find the barrel. An 
explosion followed, doing $5,000 damage, 
covered by insurance. 


An initial report has been made on the 
plant of the Elkhart Bristol Board & Pa- 
per Company, at Elkhart, Ind. Risk is 
equipped with Esty 1912 wet pipe sprink- 
ler system, supplied by city water only, 
and the protection as a whole is classed 
as compromise, or worth about 60 per- 
cent rate credit. 


The Elkhart Paper Company’s plant at 
Elkhart, Ind., has been reinspected. All 
formerly unsprinklered buildings of the 
plant are being equipped on four addi- 
tional systems to be completed about Aug. 
15. Indications point to superior instal- 
lation, but pending completion, a 25 per- 
cent sprinkler credit is recommended. 





The Commercial Union and, Palatine 
head offices in New York have been moved 
into a building erected for their sole oc- 
cupancy at 55 John street. 


R. P. Ockenga 


Peoria, Ill. 
Illinois General Agent 

German American Fire Ins. Company 

Baltimore 
Policy Holders’ Surplus. $982,907.87 

Allemannia Fire Ins. Co., Pittsburg 

Policy Holders’ Surplus . . . $802,437.20 
Commerce Insurance Co., Albany. N. Y. 
Policy Holders’ Surplus . . . $463,035.18 


Pittsburg Underwriters of Pennsylvania 
Policy Holders’ Surplus . . $3,392, 150.11 


Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 


E. C. IRVIN, President 
THEO. H. CONDERMAN, V. P. 
M. G. GARRIGUES, S. and Treas. 
N. KELLY, JR., Asst. Sec’y. 


« Incorporated March 27, 1820 
Charter Perpetual 








Losses paid since organization 
(ee eer $35,000,000 
Cash Capital.............. 750,000 
DN ae abistsi<'e ..- 8,767,555 


IN ILLINOIS AND WISCONSIN 


PLANS FOR ANNUAL MEETING 


Wisconsin Local Fire Agents’ Associa- 
tion Is Likely to Be Called in 
Milwaukee, Sept. 10 











In order to attract as many loca) 
agents out in the state as possible it is 
likely that the annual meeting of the 
Wisconsin Local Agents’ Association 
will be held in Milwaukee, Sept. 10, the 
first day of the state fair, which is a 
drawing card in itself. It is the plan 
this year to make the meeting one to 
discuss local agency subjects. The 
Wisconsin state legislative investigat- 
ing committee has been at work since 
the meeting a year ago. It will doubt- 
less make recommendations that are 
vital to the agents. There are features 
of the investigation such as compensa- 
tion, agency qualifications, local boards 
and their rating powers, and others 
that have been looked into by the leg- 
islators. Issues such as these are of 
interest to all agents and the officers 
think that a most interesting meeting 
can be pulled off with local agents dis- 
cussing these points. 





State Board Secretaryship 


Although President Fred R. Holtfodt 
of the Illinois State Board has had sev- 





eral applications for the position of 
secretary of the organization, nothing 
has been done yet in securing any one 
to fill the position. The subject has 
not been taken up with the governing 
committee of the Western Union. 


EXPERIENCE OF THE MUTUALS 
1911 Record of Six New England Com- 


panies on Both Fire and Sprinkler 
Leakage Casualties 











Six of the New England mutuals 
which have just entered Wisconsin, be- 
longing to the group managed by John 
R. Freeman at Providence, R. L, showed 
total assets of $6,674,438 on Jan. 1, 
1912, and net cash assets of $6,516,808. 
These companies, of which Mr. Free- 
man is president, are the Manufactur- 
ers, the original “New England mu- 
tual,” which was organized in 1835; 
Rhode Island, 1848; State, 1855; Me- 
chanics, 1871; Enterprise, 1874, and 
American, 1877. 

Summaries of Jan. 1 statements are 
as follows: 


Assets. RosestS.. ki 

b beeses 1,167,185 549, » 
an i 906eeee . ,529,355 : 713,457 779,410 
State 1,932,051 1,010,714 875,011 
Mechanics 793,093 388,787 386,314 
Enterprise 617,357 327,731 276,127 
American 635,394 327,608 292,364 


average expense per $100 of insurance 
$.027, fire losses $.021, sprinkler leakage 
losses $.009. The interest income 














Capital Stock - 
Liabilities - . 


Net Surplus - 
Total Assets 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 
Special Reserve Fund 
CHAS. E. SHELDON 


Manager Western Department 
Rockford, Il. 


- $1,000,000.00 
- 5,081,886.03 
300,000.00 


- $9,344,434.55 
C. W. Bailey, Seo’y. 





























CHARTERED I6il. 





The Yorkshire 


Illinois, Pennsylvania, 


and investment. 


FRANK & DUBOIS, 
United States Managers. 





Is now entered for Agency Business in New York, Massachusett 


THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


a re Hire 


INSURANCE CO. 


NEWARK N. J. 


If you would like to represent a company a hundred years 
old, with an absolutely clean record and modern under- 
writing methods, we should be pleased to hear from you. 


‘Insurance Company, Ltd 


of YORK, ENGLAND 


Ohio. 


New Jersey, Maryland, Louisiana, Georgia, an 
the Pacific Coast States, and will soon be prepared to consider other territory. 
EBSTABLISHED 1824 
The “Yorkshire” is the Oldest and Strongest of the English Fire Com- 
panies not heretofore represented in the United States. 
Ample funds have been furnished for purposes of United States deposit 


ERNEST B. BOYD, 
Underwriting Manager. 


O. E. LANE, Superintendent of Agencies 
No. 47 William Street, New York 


New York Life Insurance & Trust Co., United States Trustee, No. 52 Wall Street 
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pon sang | to $.038, making the total in- 
$.797. The total expenses were 
078 and the dividends to policyholders 

713, making the net cost of the insur- 
ance $.046 and the contribution to sur- 
plus $.006. 

In 1911 the companies carried $768,000,- 
000 of insurance on 2,800 factories. There 
were 712 fires reported with an average 
total loss of $881.36. There were 186 
sprinkler leakage accidents reported and 
on 131 losses were pela, with an average 
total loss of $1,092.19. As the insurance 


covered on Boge ost equipped with ap- 
mae ty AP 000 4 8 ovine ler heads but 
one caused eaka, 


y 
and less cad one in fifteen factories re- 
ported trouble from sprinkler accidents. 


AGREE TO DEMAND THE RATES 








Both Union and Bureau Companies 
Will Discontinue Discrimination 
in Three Illinois Towns 





Illinois field men of both union and 
bureau companies have agreed to de- 
mand the full schedule rates at Ashley, 
Macomb and Mt. Sterling henceforth. 
These three towns were recently re- 
rated and there has been considerable 
difficulty experienced in securing the 
new figures. Relief having been sent 
to the cleaners, this method of allow- 
ing the old rates to be used will no 
longer stand. This determination on 
the part of the field men is with the 
trend of the times. To collect Dean 
schedule rates in one city and not in 
another is discrimination and in view 
of the findings of the Illinois commis- 
sion of two years ago and the senti- 
ments expressed at the insurance com- 
missioners’ meeting in Spokane last 
week it is next to mandatory upon the 
companies to insist upon the Dean 
schedule rates at these three points. 





No Meeting Until November 
Secretary S. E. Moisant of the IIli- 
nois Local Agents’ Association states 
that the annual meeting of the associa- 
tion will not likely be held until No- 
vember, 


Death of a Veteran Agent 


Theodore L. Spangenberg, who had 
been in the agency business at Bunker 
Hill, Ill., for the last fifty-four years, 
died Monday. He.was 78 years old. His 
son, William E. Spangenberg, is one 
of the local superintendents of the 
Royal office in Chicago. 


Mattoon Makes Good Record 


Mattoon, which toted an unsavory 
reputation among fire insurance com- 
panies for several years, is now making 
a good record. Incendiaries were 
rather active there for a while, but since 
the establishment of the state fire mar- 
shal’s office they have seemed to slip 
into oblivion. Other fires have been 
few and the total losses in the city 
since Jan. 1 do not exceed $2,000. Al- 
ready the Daily Gazette has started 
the cry for lower rates. Many com- 
panies will never even up for the losses 
they have paid there in the past. It 
would appear that the inspection of the 
city by the Illinois State Fire Preven- 
tion Association set Mattoon on the 
right ‘road as the city is keeping clean 
and generally improving conditions. 





WISCONSIN FIREMEN MEET 

A resolution was passed at the con- 
vention of the Wisconsin Paid Firemen’s 
association, which closed at Wausau, July 
25, asking Governor McGovern to main- 
tain the Fire Prevention day in connec- 
tion with Arbor day and asking that a 
law be passed by the next legislature, 
makin instruction in fire revention 
compulsory in the public schools of Wis- 
consin, 

Thomas M. Purtell, state fire marshal, 
and George B. Gray, Fond du Lac, is., 
resident of the Wisconsin State Fire 
revention Association, delivered inter- 
esting addresses. 





Wisconsin Agency Appointments 

Amer.—J. W. - Chetek. 

Amer. Cent.—J. B. Gruber, Catawba. 

Buf. Ger.—A. R. Bock, Wausau; Frances E. 
Egan, Chippewa Eee. 

Concordia—G. Sheldon, Tomahawk. 

Dubuque—J. J. Men Oconto. 

Fidelity-Phenix—L. E. Chapelle, Eureka; O. 
W. Friedel, Rome; J. Vilberg, Mount Horeb; 
Ww. 8. Fleming, Emerald. 

Fire Assn.—F. J. Barnes, Shiocton. 


oy ae, H. C. Hilton, Neenah; J. A. Hawes, 
leton. 
rman, Pa.—G. Bo Green Bay. 
Ger. Alliance—W, F. be, ree. 
Pa.—G. Bong, Green y; M 


Germania—E. H. Coleman, Chippewa F, Ne 
: Glens Falls—F. R. O’Neal, J 7. W. Da 
oit. 


Imperial—J. G. Schneizer, La Crosse; F. A. 
rta. 


= Spa 
o Indem. 4 Pl Christensen, N. 
ristensen 


State of im —E. H. Coleman, Chippewa Falls. 
gg Pm E. ausau. 

il. Mech.—A. R. Bock, Wausau; O. Reck- 
nagel, E. T. Griffin, Milwaukee. 
a A. Welch, Cameron. 

L. C. Currier, Stoughton; W. M. 
Burke, J. W. Kell cys Kenosha. 
Union, Pa.—G. Bong, Green Bay. 
Western, Pa.—G. Bong, Green Bay. 





Illinois Agency Appointments 

Agric.—Nirison & Nartzik, Chicago; O. W. 
Bolgunaun, Elmhurst. 

Amer.—J. K. Mills, Astoria; C. D. Larimore, 
Beecher City; D. Warren, Arthur; D. A. Califf, 
Plymouth; A. Berger, Quincy; C. B. Schroeder, 
Vermont; E. F, rshall, H. Doty, Chicago. 

Aetna—J. T. Sutor, J. Ww. “Millhouse, Chicago; 
J. H. Matherson, Congress Park. 

Atlas—J. Dawney, uphin Park; R. Ras- 





mussen, Washington Heights; C. L. Kern, Mat- 
toon; A. Meyer, xg 

Amer. Cent.—R Duncan, Chicago; B. L. 
Fitzgerald, wt Ee, H. A. 


Johnson, Geneva; L. 
Boston—C. C. Hatfield, New B 
Brit. Amer.—Geo. 

Alton; Granite City Trust & 

Agency, Granite City. 

Citizens, Mo.—G. A. Melms, Chicago; Mrs. 
L. S. Hinners, Pekin. 

Commercial, D. C.—J. J. Sweeney, 
Valley; W. A. Wilson, Charleston; S. 
De Kalb; W. Champion, Madison; J. L. 
Venice; J. A. Worthington, Anna; A. 
J. L. Drake, Decatur; B. Corrigan, Quincy; 
cw Ee Belvidere; Le Roy Hetherington, 
Kankakee; F. Fisher, Alton; L. C. Martin, Rob- 
inson; J., x M ave, Carterville. 

Cent. Natl.—A. M. Blodgett, Fulton; R. 
Phillips, a ey | M. D. Taylo, Ogden; 
Lynch, Pontiac; Van Meir, Sheffiel 

County—N. j. Bs Aurora. 

Calumet—O. Herrmann, we ‘0. 

Caledonian—E, H. & Co, Englewood. 

California—H. R. Cotees; 

T. Spackman, Belvidere; A. W. Klinke, Chi- 


erlin. 


Spring 
rcher, 
Fechte, 
Smick, 


cago. 

Connecticut— . B. Rinehart, Cisco; Driskell 
& Buffington, Sorento; E. E. Rice, Latham; 
W. H. Turnipseed, Clinton; E. M. Jones, F. L. 
rae Centralia; G. W. Freese & , Chicago; 


L. F. Straight, ’ Bloomington. 

Com. Union—E. H. Arbuthnot, Flora; W. A. 
Harmon, Louisville; F. M. Hamlin, Lake Vilia. 
PA nion—J. Scott & Son, cornges) 
Smick, Decatur; L. F. Good, Neoga; W. E 

Scat Chicag 0. 
Concordia —R. H. Peddicord & Co., Chicago; 
Quinn, Hegewisch; C. H. Jarrett, F. C. 
Apsley Libertyville; Mrs. E. L. Frazier, Mat- 


5 D. Murray, Be n; A. M. 
Dahl, Chicago; The Wash Brockman Ins. 
Agency, Mt. Sterling; Phillips & McLaughlin, 


“Eauitable—0. A. Calvin, Champaign; C. L. 
Kern, Mattoo: 

Forest City_—T. M. Elliott, Hoopeston; M. G. 
Yarnell, Bowen; J. S. “ E 


cEvoy, Ottawa; T. J. 
Carrbery, Springfield; S. Richards, Palestine. 


Farmers, York—G. w. Brockman, Mt. 
Sterling. 

ee. G. Morrison, Arthur; 
PF. E. Si yy Buckley; W. M. Cannedy, 
Greenfield; . Helms "Son, Logan Square; 
Ww. T. Caldwell, Milford; A. H. Doran, O’- 
Fallon; H. W. Luh rens, Sadorus; A. L. Schoede, 
homasboro; J. E. Hannahan, Mattoon; L. E 
Clifton, Rock Falls. 


Franklin, Pa.—M. C. Wylie, Paxton; H. G. 
Wass, — . Ed, Thomas, Westville. 

Fire Assn.—L. G. Grundy, Taylorville; C. L. 
Kern, Mattoon. 

Ger. Amer., N. an a 
oO. s°-— Chicago; 
F. B. Jones, Decatur; b. Ww 
E. C. Nivider, Farma; J. K. 
dale; L. M. Graham, tesg = : & A Cald- 
well, Milford; F. 


,miles, Pleasant Hill; ‘s 
ville; C. M. Cullen, "Warren; 
Carmi; Furman, Gustin & 
burg, 

Ger. Amer., Md.—A. C. Abney, Harrisburg; 
J. W. Corkings, De Kalb; W. H. Holzinger, 
Geneseo; B. F. y, Effingham; D. C. Haskell, 
Mendota; H. A, Roc, Dixon; F. ‘Tappan, Wood- 
sae H. Horn, Jr., Du Quoin; E. P. Waters, 
oliet. 


— W. Va—A. S. Nathan & Co., Chi- 


N. Pago 9 Dixon; 
rl, Cutler; 

yey Fairmount: 
ig te er 


Cc. 


Cavender, Harris- 


Vee a Clark & Co., Bloom- 


ington; M. . Marvin, Freeport; R. 
Goetzenberger, — Grove; M. Jones, 
Kewanee; W'c Maucker, Rock mes 

Gen. Acci.—C. H. Porter, Galena; A. Berger, 
Quincy. 


Glens Falls—S. W. Trip 
Beam, 
W. Pinnow, 
Chicago. 

Germania—D. Warren, 
Bowman, Bement; E. . Jones, Centralia; 
Balsley Bros., Gen. a" Agency, Sprin 

r. Alliance—F. Jones, Decatur; F. A. 
Knoebber, Galena; G. — McCabe, Mattoon. 
Home—A. Beck, Hanaford; ‘r, W. Rudd, 


, Chicago; Hanlon & 
Gardner Son, Bloomington; 
No. Crystal Lake; J. DeKoker, 


Arthur; Hughes & 


Canton; 





New Jersey—J. M. Pleasants, Menasha; W. 





Morton; G. H. Fischer, Lombard; H. Hornick, 


H. "Smiley & Co. Agency, 
Savings Bank | 


| Insurance Company 
Fischer, Staunton. | 

Amer. Union—W. F. Sell, Sycamore; G. W. i 
D. Carbaugh, De Kalb. ! 


Cash Capital, $250,000.00 


ADDRESS HOME OFFICE 


HOME FIRE INSURANCE CO. 


WHEELING, WEST VIRGINIA. 


Surplus to Policyholders, $300,404.00 


COMPARATIVE STATEMENT—CASH ASSETS 


NE Fig SIG <5 oicle's doses 035i dy cesses Fensdesinne anes <sts) Mn 
anuary 2; BOER. 2.362. e cece itech dais ahiaiXe bie D Oks a'n00 ese ee 


Reliable agents wanted in all the principal cities of Ohio 
WHEELING, WEST VIRGINIA 





Organized 1851 


ma. WILSON on, | 


PITTSBURGH FIRE INSURANCE COMPANY 


1808-11 See nea ee Building, Pittsburgh, Pa. 


Capital .......s0eeess .e+00002$200,000.00 Net Surplus ...........-....+s000 $176,557.54 
Assets, January 1, i912... 560,383.49 Sorples' 7 Pellpiailawenc..... -. 376,557.54 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


President a." C. SHAW, Vice-President R. J. McKNIGHT, Sec’ 
R. MAGILL, Ass’t Secretary JOSEPH H. GORDON, General 


a i GER MANIA 
WESTERN) aremnsorance company 


NEW YORK 
ORGANIZED 1859 
$1,000,000.0 
$6,852,645.9 
$2,289,631.9 


id Treas. 





of Pittsburgh 
FIRE AND TORNADO 


_ CAPITAL $ 300,000.00 
SURPLUS TO POLICY HOLDERS, 368,405.06 
ASSETS - 965,491.48 
LOSSES PAID TO DATE 5,080,781.00 


Net Surplus, - 
Surplus for Policy 
$3 289,631.94 


Holders, 
HEAD OFFICE: 
Cox. William and Cedar Streets 


Industrial Fire Insurance Co. 
AKRON, O. 


AN OHIO COMPANY WRITING OHIO - Farm 
BUSINESS THROUGH OHIO AGENTS Department 


SURPLUS Siiphes and dificult lines and une 
LINES anp 


usual forms of insurance in best 
FLOATERS 











Cash Capital $100,006 Surplus $50,000 





companies and at Lloyds, London 
YOUR BUSINESS SOLICITED. PROMPT ATTENTION 


F, R. THOMPSON 


1960 Ins. Exch., Chicago, II. 


59th ANNUAL STATEMENT 








Seat seatect polley holders) -  “Aseeennae 
Net S to holders - 82 
no urplus 4 euler > 7 en 
W. H. STEVENS, President JOHN QO. ADAMS, Secretary 


STUART MORGAN, State Agent Soe = n, Detroit 
N.T. JULIAN, State Agent, Ohio and West V ginia, Columbus 
F. G. HERMAN, "State ent, Indiana and Kentucky "Mattoon, Ill. 
P. P. WIPPELL, State Agent, llinois and Wisconsin,2127 ins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


Marsh & McLennan 


SURPLUS INSURANCE 


| Date CHICAGO OFFICE Lond 
Minneapolis 2037-53 Insurance Exchange New York 


The Sovereign Fire Assurance Company 


OF CANADA 
Head Office UNITED STATES BRANCH 


Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 











OTTO E. GREELEY, Secretary 


CALUMET INSURANCE GOMPANY 


W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. 




















INSURANCE EXCHANGE, CHICAGO 





August 1, 1912. 


THE WESTERN 


UNDERWRITER. 
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Mill Shoals; H. T. Ishl, Melvin; R. C. & H. M. Body Butiding Uphoietering 
Erman wand” Sere orth TN THE GREAT NORTHWEST) AUTOMOBILE CONSTRUCTION CO. 
Girard—P. W. Brockman Mt Steing” | JOWA, MINNESOTA, NORTH AND 


German, Ind.—L. C. Martin, Robinson. 

— rg-Bremen—Grapperhaus, Russell & Co., 

icago. 

Humboldt—B. F. Wright, Springfield; G. A. 
land; P. Urbana; L. 


Stern & Sons, Joliet; J. Haines & Son, Pekin 
Hanover—L. E. Mentch, Cary Station; J. J. 
Johnson, C. F. Ekholm, J. Zengerle, O err- 


State of Pa.—R. H. White, Marissa. 
eg mame L. Kern, Mattoon. 


& G., Eng—Mrs. M. Furlong, Oak 

Park; Engel & Doehring, Strasburg; G. C. Mc- 
Cabe, Mattoon. 

L & L. & G, N. Y—L. M. Sylvester, 


Waukegan. 

Michigan F. & M.—W. L. Leech, Amboy; 
A. A. Bruynooghe, Moline. 

Metropolitan—W. M. Tomlinson, Wheaton. 

Mech. & Traders—C. L. Kern, Mattoon. 

Mil. Mech—J. F. Greenwalt, Mill ille; 
J. E. Ballard, Libertyville; Knick & Holsinger, 
Granite City; M. B. lan, Durand. 

New Jersey—J. M. Henricks & Co., Aurora. 

N. W. Natl.—A. O. Niehoff, Carlyle; E. M. 
fonts Centralia; Keck’s Agency, Fairbury; P. 

. Brockman, Mt. Sterling; J. H. Fox, Gib- 
son City; W. A. Freese, R. S. Freese, Bloom- 
ington; C. L. De Hart, Arthur; R. Siders, 
Bement; G. Gammon, Alma; D. Warren, Arthur; 
R. H. White, Marissa; W. R. Hidy, Newman. 

Northern, Eng.—A. Meyer, Staunton; W. H. 
Harmon, Louisville; O, A. Lundquist & Co., 


Chicago. 
N. B. & M., Eng—C? L. Tecklor, Crystal 
Lake; L. A. Huwald, Wenona; W. J. Unz, Red- 
os: J. C. Gleason, Clifton; J. H. Gleason, 


man. 
Natl. Union—F. C. Appley, C. H. Jarrett, 
Libertyville; H. P. Keeley, Wilmington; W. H. 
Bartholomew, Elgin; Mrs. E. L. Frazier, Mat- 


toon. 

Nord-Deutsche—M. L. C. Funkhouser & Co., 
Chicago; T. C. Hamlin, E. St. Louis. 

National, Ct.—T. F. Welch, Blandinsville; W. 
T. Caldwell, Milford; I. L. Woodward, Staun- 
ton; B. Thompson, Sheridan; C. R. Wakeley, 
Sheridan; Mrs. C. Evenden, Rogers Park; K. W. 
Lee, Pesotum; C. R. Wakeley, M. E. McCarthy, 
Chicago. 

New Hamp.—C. L. Kern, Mattoon. 

Norwich Union—O. Herrmann, J. Zengerle, 
F. Schiller & Co., W. T. Blue, Chicago; W. T. 
Caldwell, Milford. 

Orient—H. A. Fischer, Staunton. 

Old Colony—J. P. Bauer, Alton. 





ILLINOIS NOTES 


Alex Beach, special agent for the Amer- 
ican in Illinois, has moved from Eureka 
to Mt. Pulaski. 


The Hope Mutual Fire and the What 
Cheer Mutual Fire, both of Providence, 
R. IL, have been licensed by the Illinois 
department. 


Frank L. Myers at Pontiac, Ill. re- 
signed the Glens Falls and has been 
transferred to Miss Vera O’Conner, who 
conducts a union agency. 


All of the companies represented at 
Lacon, Ill., by the late Carroll Walter- 
meyer have transferred to his widow, 
Mrs. Eleanore B. Waltermeyer, who will 
continue the agency. 


The governing committee of the Union 
has approved an annual rate of 18% cents 
or 75 cents for five years on the sprink- 
lered risk of the Price & Teeple Piano 
Company, at Kankakee, Ill 


The Gardner agency at Bloomington has 
been incorporated as W. H. Gardner & 
Son Company with $1,000 capital. 
incorporators are W. 
Gardner, Jr., H. 
Straight. 


C. H. Stewart has resigned the com- 
panies he represented at Little York, IIL, 
and is moving to Monmouth. Mr. Stewart 
is a druggist and will confine his efforts 
to the apothecary’s profession in his new 
home city. 

Thos. W. Williams, representing the 
Glens Falls Law Union & Rock, Security 
Conn., Girard, and Teutonia, N. O., has 
sold his agency to Chas. J. Gilhoper, who 
represents the German-American of Mary- 
land. Pittsburg Fire and German Fire of 
West Virginia. Mr. Gilhofer now will 
conduct a mixed agency. 


The 
H. Gardner, W. H. 
P. Gardner and Lyle F. 


There 
he encountered mud and bad roads and 
ten aged ° at = good a [ee 

ravelin rail was st 
suited to his temperament. 


At Collinsville, Tll., agents have issued 
blanket petictes to the Charles Tiede- 
mann Milling Company covering grain in 
brick flour mill, in elevator twenty-four 
feet northeast of mill and in cars om 
railroad siding adjacent. Companies 
are insisting upon specific insurance in 
each location or attachment of average 
or 90 percent reduced rate clause. 





SOUTH DAKOTA 





FAREWELL BANQUET IS GIVEN 


Dakota Pond of Blue Goose and North 
Dakota Fire Prevention Asso- 
ciation Honor O. M. Thurber 








One of the most interesting events in 
insurance circles in North Dakota in 
some time was a banquet given at the 
office of Anheier & Reistigen by the 
Dakota Pond of the Blue Goose and 
members of the North Dakota Fire 
Prevention Association in honor of O. 
M. Thurber, who is soon to leave Fargo 
to accept the position of general man- 
ager of Fire Protection, published by 
the Western Underwriter Company. 
The meeting was entirely informal, but 
there were many words of praise for 
Mr. Thurber for the splendid pioneer 
work that he has done in North Da- 
kota along fire prevention lines, and 
expressions of real regret that he was 
to leave the state, although he was 
warmly congratulated on being selected 
to manage a magazine which promises 
to become of such tremendous force in 
the prevention of fire losses in America. 
To show their appreciation Mr. Thur- 
ber was presented with a beautiful dia- 


mond ring. mee Sag 

Followin the banque ere was 
short pusiness session of the executive 
committee of the North Dakota Fire Pre- 
vention Association and the resignation 
of O. M. Turber as secretary of that 
association was accepted. F. H. Wilder 
was elected as secretary in Mr. Thurber’s 
place. Mr. Wilder was also elected the 
North Dakota member of the committee 
on state fire prevention associations of 
the National Fire Protection Association. 
Fire Protection was adopted as the offi- 
cial organ of the North Dakota Associa- 
tion. 

In addition to his fire prevention work 
Mr. Thurber was state agent in North 
Dakota of the Security Mutual and Min- 
nesota Fire, both of Chatfield, Minn., and 
a vice-president and director of the Mer- 
chants National Mutual of Fargo. Sec- 
retary F. H. Wilder of the Merchants 
National succeeds Mr. Thurber as state 
agent of the two former companies and 
George H. Wilder of Grand Forks has 
been elected vice-president of the Mer- 
chants National. 

Mr. Thurber expects to leave Fargo 
Aug. 1 to take up his new work at Chi- 
cago, but his family will not join him 
in the windy city until Oct. 1 





Unsettles Policyholders 

The Iowa department is carrying on 
a war against unauthorized companies 
operating in the state. It is getting 
after the millers, lumbermen, hardware 
men, druggists and others who carry 
much insurance in trade mutuals and 
specializing companies. They are be- 
ing advised that in case of disputed 
losses suits cannot be filed in Iowa but 
must be brought in some state where 
the companies are licensed. They are 
also being asked to pay the regular 
premium tax which has been done in a 
number of cases. It is understood that 
the department is seeking to have the 
persons or concerns accepting insur- 
ance in unauthorized companies con- 
sidered as agents. 





Object to Annexes 

At a recent meeting of the Mainland 
Fire Underwriters, held at Vancouver, 
B. C., H. M. Lambert, manager of the 
Guardian Assurance, took a fall out of 
underwriters’ annexes, claiming a vio- 
lation of the one representative rule 
of the association. In a letter to the 
association he raised objection to un- 
derwriters* agencies being accepted into 
membership, having powers equal to 
that of the parent or any individual 
company, and intimated that unless this 
condition is remedied, the Guardian will 
not be bound by the single agency rule, 
but will make other appointments. The 
chairman, upon resolution, appointed 
the following committee to consider the 
matter and report: Thompson of the 
Royal; Gilbert of Hartford and North- 
British & Mercantile; Stirrett of the 
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2637-45 Cottage Grove Avenue, Chicago 
Phones 4077 and 2066 Calumet 





CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORK IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine Work 


Individual Fire Underwniters of 
St. Louis 


Will assist in carrying risks of good character 
and heavy value. Liberal acceptances. Prompt 
replies. Send full information with inquiries. 


St. Louis 


STOCK SALESMEN 


For the Only Million Dollar Company in Cleveland, Ohio. 
Prominent bankers and business men heading the Company. 


Painting 





Pierce Buildiag 





The Cleveland National Fire Insurance Company 


Park Building, Cleveland, Ohio 
Sarplaus $1,000,000 


Merchants Mutual Insurance Association 
REDFIELD, S. D. 


The oldest Mutual Fire Insurance Association in the Northwest. 
Managers of the Mutual Cash Guaranty Co., formerly of Sioux Falls, S. D. 


H. P. PACKARD, Secretary and Manager. 


HAWKEYE & DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 


companies under a conservative management 
which has strengthened the policy contracts of both. 
H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER, Sec’ 


W.D. SKINN R, Treas. 
R. S. HOWELL, Asst. Sec’y 


Stock Insurance Co. 


st INDIANAPOLIS 


Capital $1,000,000 
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FIRST IN THE STA 


Standard Live 


1353-1355 Lemcke Annex 3 








OSCAR HADLEY, President FRANK I. GRUBBS, Secretary 





Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most pro- 
fitable of all. For territory and agency contracts, address 





E. R. SMITH, AGENCY SUPERINTENDENT 


CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


$ 500,000 
2,561,497 
1,242,132 
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Royal Exchange; Paradis of the Mer- 
cantile and McCreery of the Fidelity- 
Phenix. 





UNFAVORABLE REPORTS MADE 





Companies Are Scrutizing Conditions 
of David Tozer Company Saw 
Mill Near Stillwater, Minn. 





Companies carrying lines on the saw 
mill of the David Tozer Company, at 
Oak Park, two miles south of Still- 
water, Minn., are taking notice of the 
unfavorable report just furnished by 
the authorities. The antiquated sprin- 
kler system is handled without gloves. 
It consists of Grinnell and Clapp heads 
on dry pipe one system, installed a 
number of years ago and has been 
poorly maintained: piping is badly 
overloaded in numerous places, heads 
of obsolete type, jammed between 
joists, rendering them of little or no 
service; equipment was installed under 
rules now obsolete. Water supplies 
are fair and water damage from small 
fire should not be excessive, but the 
equipment in present condition could 
not be expected to extinguish a fire but 
might help materially in holding fire 
in check until arrival of outside aid. 


MANY LOCAL CLUBS DISBAND 
Action Is Considered Close of Cam- 


paign of Attorney-General’s De- 
partment Against Organizations 





Des Moines, July 31.—(Special.)— 
Twelve local agents’ associations have 
felt the strong arm of Attorney-Gen- 
eral Cosson and have disbanded accord- 
ing to Henry Sampson, assistant attor- 
ney-general, who has been conducting 
the investigation into the so-called 
“trusts” of insurance agents. 

The twelve cities in which this havoc 
has been created are Des Moines, 
Sioux City, Oskaloosa, Iowa City, 
Council Bluffs, Cedar Rapids, Dubuque, 
Keokuk, Davenport, Creston, Waterloo. 
In some the actual dissolution has not 
taken place, but ‘the dattornéy-general 
has been promised that all efforts to 
put rates on a standard basis here- 
after will be abandoned. The acqui- 
escence of the associations in the de- 
mands for disbandment on the part of 
Mr. Sampson is understood to mean 
that there will be no more prosecu- 
tions. At Iowa City, where a half 
dozen indictments were returned, no 
arrests have been made and it is 
thought possible that motions will be 
made to quash the indictments, al- 
though no such word has been given 
out at the state house and many insur- 
ance men doubt if the courts would 
consent to quash indictments where 
the evidence is as strong as that is 
claimed to be at Iowa City. 

There are still some local agents’ 
associations that are under fire. But 
it is said that they are not now hold- 
ing meetings and it is suspected that 
they are quietly preparing to follow 
the examples of the larger cities. 


The activity of the attorney-general of 
Iowa in demanding the dissolution of local 
agents’ associations on the ground that 
they are violating the state antitrust laws 
may result in the wiping out of other 
combinations also. ecently the coal 
dealers of Des Moines met and agreed 
to increase the price of coal 25 cents per 
ton. The attention of the attorney-gen- 
tral has been called to this state of af- 








M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 
MINNEAPOLIS, MINN, 











Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - 


Total Liabilities (except capital) 182,433.85 


Total Assets 
Surplus to Policyholders 


$200,000.00 


$555,414.87 
372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 








fairs. The Des Moines Capital in a ring- 
ing editorial, in which it refers to the 
crusade against the insurance men as a 
“splurge,” demands that the attorney-~ 
general likewise take up the cudgel 
against the coal men. It is pointed out 
that if the insurance men have been 
violating the antitrust laws the coal men, 
who are selling fuel that every one mu:t 
buy, are even more subject to investiga- 
on. 


RULES AGAINST USING RIDER 
Iowa Department Holds Local Agents 


Cannot Give Permit for Un- 
authoritative Insurance 











Des Moines, Iowa, July 29.—(Spe- 
cial.)—C. S. Byrkit, chief clerk in the 
Iowa insurance department, is sending 
out notices relative to the question of 
whether it is legal for agents to attach 
a rider to the standard fire policy au- 
thorizing the insured to procure other 
insurance in companies not authorized 
to write business in Iowa. Mr. Byrkit 
rules most emphatically that agents 
cannot attach such riders. He points 
out the Iowa laws on the subject and 
makes this significant statement: 


It does not seem in the interest of the 


insured to subject himself to fine and im- 
prisonment by “procuring” or “soliciting’ 
his insurance with such company. Insur 
ance by unlicensed companies is generall 

secured through seductive and often mis- 
leading circulars sent out by mail as 
their representative in person in Iowa 
would subject him to arrest and imprison- 
ment or if he escaped after soliciting for 
the company toextradition and return to 
answer to the local courts for the offense. 
Many of these unlicensed companies are 
very desirous to have the waiver per- 
mitting additional insurance in unauthor- 
ized companies signed by some good com- 
pany who may be writing a policy for a 
small amousgt upon the insured’s property. 
It in no matter em ses them in 
their obligation to pay, while in case they 
conclude to pay voluntarily the burden 
and cost of ustment is borne by the 
authorized company. 


This question came up last spring when 
two or three companies asked the Iowa 
department whether it was lawful to use 
such a rider prepared by the North- 
western Assurance Inspection Company 
of Oshkosh. The department instructed 
them not to use the rider, but did. not 
issue a general ruling at that time. Upon 
publication of the facts in The Western 
Underwriter, the Northwestern Assurance 
Inspection pempeny wrote this paper, 
quoting from a ruling of the attorney- 
general given in 1907 in which it was 
expressly held that agents could waive 
this clause in the Iowa standard policy by 
means of a rider suggested form for 
which the attorney-general gave. 





Getting After Companies 

President R. W. Schimmel of the Min- 
nesota State Fire Prevention Associa- 
tion is getting after the fire companies 
that have thus far lent neither moral 
nor financial support to the organ- 
ization. He states that nearly all of the 
companies operating in the state have 


Anchor Fire Insurance Co. 
Des Moines, lowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in lowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
s.F. GILMAN, Pres’t M. Ce. HINSCH, seo’s 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is doing 
Seainees in Towa, Iltiala, Wiscsncia, Otic and Indians, It io a good compeny for the 


it, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would Aaratine n= 


hearing from agents desiring to represent us. Address the Secretary. 


W. W. MARSH IOWA 


Manufacturers Insurance Co 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 


‘ —N Lines—For tation in 
ee ee Surplus wy protected Cities 











HERMAN MILLER 
SECRETARY 
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‘owns, make application 
LAUGH and THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 
VALLEY CITY, N. D. 
Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 


Adjusts Its Losses Fairly—Pays Them Promptly 
F. W. HEIDEL, President D. W. CLARE, Secretary 


C. W. RANSOM, Vice-Pres JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 




















| ¥. EB KENNASTON, Pres. 
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EQUITY 


FIRE INSURANCE 


ASSOCIATION 
GENERAL INSURANCE BUSINESS 


AGENTS WANTED IZ IOWA 


Ne eo udiaaeield & an ve 0: ee 
Liabilities (except capital)................... 138,030.39 
Policy Holders’ Surplus..................... 224,379.68 
Net Premiums Received, 1911............... 182,966.57 
Net Losses Incurred, 1911....-.............. 76,201.77 
ROBT. ANDERSON HERMAN WINTERER WM. OLSON 
President Vice-President Treasurer 
W. A. GORDON 
Secretary and Manager 


Middlewest Fire 
Insurance Co. 


Capital - ~ > $200,000.00 

Admitted Assets 818,633.77 
lus to Polic 

7 iaédece ~ “ 248,197.35 
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cooperated and that they are having 
their field men labor for the general 
good through the association. The 
Minnesota organization was perfected 
two years ago and has done some ef- 
fective work. The Minnesota fire losses 
for the first six months of this year 
were $1,700,000 less than for the same 
period in 1911 and the association 
claims a share of the credit. 





Look for Good Business 

Fire insurance men in the northwest 
look for a very active run of business 
on mercantile stocks this fall and win- 
ter. During the past year and a half, 
things have been slow, and business has 
been running on limited stocks, with 
the result that the insurance volume 
has been limited. Now that crops are 
about assured, the indications are for 
an exceptional run of fall business, and 
insurance will be placed accordingly. 
The amount of business for fall deliv- 
ery in mercantile lines which has been 
placed in South Dakota and southern 
Minnesota is most encouraging to all 
concerned. 


MINNESOTA FIBRE LOSSES 
Fire losses in Minnesota for the months 
of April, May and June, 1911 and 1912, as 
reported by State Fire Marshal C. E. Kel- 
ler, were as follows: 


1911 1912 
reer +.+-$372,615 $208,638 
EE. cabvarsisnepeehoeies 345,923 208,975 
SOO Tea vestaacneniagaa 117,592 265,839 


SENT UP FOR PERJURY 

Minneapolis police last winter arrested 
Albert G. Smith on a charge of arson. 
When arrested Smith is claimed to have 
confessed to officers that he had started 
some twenty fires in South Minneapolis. 
He was tried on a charge of arson in the 
second degree and acquitted, having de- 
nied in court that he had confessed. A 
second trial on arson in the third degree 
also resulted in acquittal. The grand jury 
then took up the matter of perjury and 
returned an indictment and on this he 
was convicted. An appeal was taken to 
the supreme court and the conviction is 
affirmed. This gives the indeterminate 
sentence which was passed upon him 
force and he will begin his sentence with- 
out delay. The conviction should have 
a good effect upon the situation for Min- 
neapolis has a hard name in the matter 
of effecting convictions for incendiarism. 





Minnesota Agency Appointments 
North B. & M.—C. E. Hoppin, Northfield. 


N. W. Natl.—W. H. Chenry,, orris. 
—— U. & N—J. C. cLaughlin, Blue 
art 


Western, Ont.—M. C. Dalton, Winnebago. 

Hartford—C. E. Hoppin, Northfield; H. B. 
Atz, Hancock; W. F. Dougherty, Glenwood. 

Natl. Union—Carl Malmberg, Forest Lake. 

Milw. Mech.—O. W. Lundsten, Hutchinson, 

Standard, Ct.— A. B. Hughes, Wadena; A. J. 
Mack, Sauk Center; Edward Gettman, Auke 
Center; R. Kohagen, Duluth; Douglas Cree- 
ley, Virginia; G. L. Walker, Moorhead. 

Ger. Alliance—C. D. Hoppin, Northfield. 

_ American—C. G. Malmberg, Forest Lake; Wil- 
liam Schaleben, Madelia; H. W. Swanson, For- 
est Lake. 

Home, N. Y.—G. P. Qualey, Spring Grove; D. 
T. Danielson, Fountain; J. J. Hynes, Rosemount; 
W. H. Jaeger Sueur Center. 

W’msburgh City—Edward Empenger, Hopkins; 
jms Kukko, Ely; William Pfaender, New Ulm; 
. B. Smreka, Eveleth. 

Prov. Wash.—William Kankerlik, Canby. 

Ins. Co. of N. A.—E. V. Anderson, Morris- 
town; C. E. Hoppin, Northfield; A. L. Egge, 


. Walsh, St. Paul. 
U. S._ Lloyds—C. E. Reed, Hastings; J. M. 
Haven, Big ke. 





Sebeene—). C. Engen, St. Paul. 


Westchester—J. E. sner, Foley; C. E. Erick- 
son, Milaca; G. H. Norw Mora; Guy Ewing, 
Princeton; David Russell, Sandstone. 

Prov. Wash.—M. B. Ellingson, Ironton. 

North America—W. B. Torgerson, Oklee; 
R. L. Shandorf, Dundas; Oscar Rollefson, 
Montevideo. 

Scot. U. & N.—J. S. Ochler, Wells. 

Caledonian—E, C. Scott, St. Cloud. _ . 

Phoenix, Eng.—Alfred Hoel, J. C, Faith, Gil- 


bert. 

Western, Can.—C. M. Buck, Faribault; S. A. 
Nelson, Lanesboro. ‘ 

Fire Assn.—Oscar Rollefson, Montevideo; C. 
E. Hoppin, Northfield. : 

Sun, En R. M. Hicks, International Falls; 
A. W. Uhl, Crosby. 

Conn.—L. Wisniewski, Foley. 

Amer. Cent.—C. E. ae Ortonville; Frank 


Quinn, Osakis; Ww. esbitt, Cambridge; 
P. A. Raddle, Wagonia; A. H. Southerland, 
Cambridge; C. H. Dahlstrom, Milaca; H. H. 
Zaiser, Federal Dam; D. J. Mereness, Federal 


Dam. 

Royal—G. A. Tomlinson, Duluth. 

N. W. Natl.—W. A. Beck, Brownsdale; F. B. 
Knoff, Madison Lake; L. R. Johnson, Easton. 

Continental—A, E. Wyvell, Ogema. 

Security, Ct.—J. I. Connelly, L. C. Ferguson, 
Duluth, 


MOVE TO NEW QUARTERS 

The Northwestern Mutual Fire and the 
Retail Merchants Mutual of Fargo, N. D., 
have recently moved into elegant offices 
in the new Fargo National bank building. 
This is the finest office building in the 
city and the two companies have excel- 
lent suites of rooms. The offices are 
finished in golden oak with tile floors and 
perfect fittings. 

The Merchants Mutual was organized 
about two years ago and received its 
charter July 17,1911. It was officially made 
a department of the North Dakota Retail 
Merchants Association at the annual con- 
vention of that organization this year 
Although it has been doing business but 
a little over a year this company has 
made a splendid success and is now on 
a good basis. It has been conservative 
in taking risks and as a result has been 
fortunate in its losses. Every loss has 
been paid to date. J. T. Nelson is presi- 
dent and W. W. King secretary of the 
company and much of the success has 
been due to them. The Northwestern Mut- 
ual is one of the best mutual companies 
doing business in the state. 


IOWA NOTES 


Insurance taxes in Iowa amounted to 
$651,038 in 1911, 


Attorney-General Cosson of Iowa, who 
has been making it lively for the local 
agents’ associations, has been at Roch- 
ester, Minn., where he underwent an 
operation for appendicitis. It appears 
to have been an entire success. 


NORTHWESTERN NOTES 


F. R. Kluczny, local agent at Ivanhoe, 
Minn., has been appointed hail adjuster 
of the Northwestern F. & M. in South 
Dakota. 


Following a series of incendiary fires, 
causing a property loss of between 
$70,000 and $80,000, Mayor Kelly of Clo- 
quet, Minn., has offered a reward of $1,000 
for the arrest of the person or persons 


setting or attempting to set fires in the 
town. 


City Fire Marshal George G. Rasmusson 
has sent notice to the St. Cloud (Minn.) 
Iron Works, calling attention to the fre- 
quent fires which have been occurring in 
the plant, and asking the company to 
take steps to prevent them, Since June 
19, 1908, alarms have been sent in from 
the plant on the following dates: June 
19, 1908; Oct. 3, 1908; April 29, 1909; May 
29, 1909; Sept. 7, 1909; June 9, 1910; Sept. 
16, 1911; June 13, 1912; July 7, 1912. 





If the attendance at the joint meeting 
of the Indiana State Board and the In- 
diana Field Club at Lake Wawasee next 
month justifies, there will also be a meet- 
ing of the Indiana Pond of the Blue 
Goose. 





Retail Merchants Association Mutual Fire Insurance Company 


FARGO, 


NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


Adopted as the Insurance Department of the Retail Merchants Association of North Dakota 
- at Dickinson, 


J. T. NELSON, President 


N.D 


+ July 1ith, 1912. 


W. W. KING, Secretary 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. 
Plan. Cuisine of acknowledg 


$100,000.00 recently expended in 
ed excellence. Resta 


improvements. 
saan reasonable. Club 


urant 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 





THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 








STILL BUSY RATING MISSOURI 





Not Much Chance That Superintendent 
Blake Will Pass on Rates 
During His Term 


The Missouri committee that is in 
charge of the situation in that state for 
the companies, hopes to have the state 
rerated outside of St. Louis by Sept. 1. 
There are some 20,000 risks in St. Louis 
yet to be rated and that will require a 
month more. However, the committee 
does not think that Superintendent 
Blake of the insurance department will 
take any action toward legalizing the 
rates before he retires from office Jan. 
1. The committee believes that it will 
have to fight out the matter with the 
new superintendent. 








Kansas Agency Appointments 

Farmers All.—W. H. Markle, Sylvia; R. N. 
Johnson, Lindsborg; E. W. Brewster, Chanute. 

Amer. Cent.—W. W. Hayward, Altoona; G. 
W. and Francis Appleby, Harper; D. L. Eddy, 
Lawrence; W. D. Embley, Wamego. 

Central Natl—W. G. Cone, Larned. — 

Central Union—C. B. Hudson, Wichita. 

Fire Assn.—L. B. Moore and N. L. Falls, 
Liberal. 

Ger. Amer., N. Y.—W. W. Hayward, Altoona; 
F. M. Smith, Grinnell; C. A. Bainum, Hutchin- 
son; T. D. Hubbard, Kimball; F. E. Lang, 
Sylvia. 

Ins. Co. of N. A.—Jonathan Reitz, Lebanon; 
C. H. Pocock, Tyro; H. V. Christensen, Menlo; 
D. O. Edwards, Jr., Hazelton; W. W. Hayward, 
Altoona. Y 

Ins. Co. State of Pa.—J. H. Ellis and F. A. 
Norell, Columbus. 

N. W. Natl.—J. H. Spencer, Sedan; R. L. 
Notson, Herington; R. H. Irons, McPherson. 

Phila. Und.—D. M. Kennedy, Chanute; Ar- 
thur Rich, Fredonia. ; 

Phoenix, Ct.—W. B. Logan, Lakin; C. D. 
Wells, Sabetha; R. L. Thompson, Iola. 

Prov. Wash.—G. P. Davidson, Cherryvale; G. 
W. Nolan, Larned. 

é . J. Lindholm, Kingman; H. N. 
ones, Lebo; J. R. Bonsell, South Haven; James 
if : G. A. Eberhardt, Keene. 
North B. & M.—Leroy Kennedy, Herington; 
D. L. Moore, Logan; E. L. Eaton, Delphos; W. 
W. Spencer, Genda Springs. . 
Royal Exch.—O. C. Blacker, Pittsburg. 


Situation in Kansas City 
Collections they are rotten, 
Business it is bum, 
Special agents are worried, 
Companies are glum. 
The rating situation is still in the air, 
Everyone is howling. 
But Frank Blake doesn’t care, 
Because on January 4th he knews he 
won’t be there. —Mac. 


Missouri Agency Appointments 
American—G. W. Rodgers, Joplin; A. B. Book, 
Macon, 
Amer. Cent.—J. P. Roberts, Cabool; H. Nixon, 
Cameron; C. A. James, Chaffee; J. W. Ingram, 
Chaffee; Kelly & Bragg, Kennett; J. E. Smith, 


Malden; H H. Hughes, Neosho; P. Alexander, 
St. Charles; F. J. Hahn, St. Louis; A. M. 
Frenzel, St. Louis; A. . Espenscheid, Se- 
dalia. 


Atlas—Beauchamp & Baker, Brookfield; J. E. 
Lawton & Son, St. Louis. 

Buff. Ger.—E, E. Digby, Joplin. 

Connecticut—E. G. Lannon, Washington. 

Commercial, D. C.—J. O. Fairbanks, 7 
field; G. W. Rodger, Joplin; A. F. Butts, Carth- 


age. : 
Equitable, R. L—H. S. Deane, Cape Girar- 





deau; G. W. Scaggs, De Soto; L. S. Joseph, St. 
Louis; Smith & Ownby Salisbury; E. A. Miter, 
Savannah. 

Dubuque—E. 
Lexington. 

Fire Assn.—L. H. Slaughter, Mt. Grove. 

Ger. Amer., N. Y.—J. A. White, Mt. Leonard; 
Swan & Scearce, Plattsburg; C. L. Hughes, 
Whitham; J. M. Buster, Eugene. 

Glens Falls—Swan & Scearce, Plattsburg; Per- 
kins & Robinson, Grand View; E. E. Digby, 
Joplin. 

ns. Co. of N. A.—Hartman Bros., Alma; 
Canterbury & Canterbury, Butler; G. W. Riddle, 
Kearney; W. M. pa Maywood; J. Rinehart, 
Mountain View; T. M. Vermillion, Oak Grove; 
. M. Anderson, Rushville; E. P. Wielms, St. 

uis; O. R. O'Bryan, Huntsville; O. R. Ryals, 
Huntsville; E. D. Atheide, New Haven. 

Iowa State—N, A. Redmon, De Kalb; L. W. 
Pres, Vienna. 

London—C, B. Corwin, Jefferson City. 

Milw. Mech.—F. C. Klossner, St. James. 


N. Tuttle, Fulton; J. M. Price, 


Natl. Union—J. F. Risen, Thayer; O. A. 
Brown, Hannibal. 

Westchester—Canterberry & Canterberry, 
Butler. 





OKLAHOMA NOTES 


E. F. Tebbe has been appointed as agent 
for the Nord-Deutsche at Oklahoma City. 


Hannah & Mounts have been appointed 


to represent the German Alliance at 
Tonkawa, Okla. 

The companies represented by R. B. 
Compton at Temple, Okla., have been 
transferred to Crawford & Evans. 

The companies represented by A. C. 
Farmer & Co., of Oklahoma City, have 
been transferred to Marshall & McCul- 
lough. 

The Oklahoma Inspection Bureau has 


rerated the town of Foss, as a result of 
the completion of a new waterworks 
system. 

The companies represented by T. J. 
Chastian at Bartlesville, Okla., have been 
transferred to the Stark & Shipp Realty 
Company. 

W. G. Barker has been named as suc- 
cessor to Charles W. Westerheide for the 
companies represented by him at Tahle- 
quah, Okla. 

At Anadarko, Okla., agents have issued 
tornado policies for the Anadarko Ice 
Company, covering blanket on stables, 
wagon sheds, machinery and furniture and 
fixtures. Specific form is being asked for. 





The St. Louis fire department discov- 
ered recently that 150 of the newly in- 
stalled, self-draining fire plugs, had de- 
fective threads, so that it was impossible 
to secure connections for the hose. Sev- 
eral days had passed when a large por- 
tion of the congested district of St. Louis 
was practically without department pro- 
tection. The trouble was discovered in 
time, however, and all plugs have now 
been repaired. 





J. B. Brinsmaid, special agent of the 
Firemens for Kansas, is spending a week 
at Atlanta, Ga., attending the annual na- 
tional convention of the Gideons. He is 
a delegate from the Topeka camp. 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSUR- 
ANCE C0., Ltd., of LONDON 


PALATINE INSURANCE COM- 
PANY, Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. 
CO. of NEW YORK 


WESTERN DEPARTMENT: 
N.E. Cor. Clark and Monroe Sts., Chicago 


H. C. EDDY, Resident Secretary. 











- The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


q Producing agents wanted in all unoccupied territory where the company fr 
writing business. It pays to sell live stock insurance if you represent the “Indians 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock 

men. Our system of advertising is helpful to theagent. Write Home Office at once 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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KENTUCKY AND THE 800TR 


TO REDUCE KENTUCKY RATES 


Rating Board Expected to Begin Put- 
ting the Knife in Shortly After 
August First 











While fire underwriters in Kentucky 
are disposed to withhold judgment as 
to George W. LaBrande, of St. Paul, 
who has been appointed chief clerk and 
actuary of the state insurance commis- 
sion, and will be its expert adviser as 
to rates, there is no doubt that the 
board made the appointment with a 
view of keeping absolutely neutral. 
Those opposed to the companies, who 
were urging that one of George H. 
Holt’s proteges be named for the posi- 
tion; asserted that if one of the men 
recommended by the fire insurance in- 
terests was named, the board would in 
effect be going over to the companies, 
while representatives of the latter 
pointed out that to name Seeley or 
Shingler would be a declaration of pol- 
icy adverse to the companies and would 
be received in that way. Mr. LaBrande 
takes his position Aug. 1, and the insur- 
ance board plans to begin actual work 
in the direction of passing upon sched- 
ules and attacking rates immediately 
after that. 

It is now an open secret that the in- 
surance board intends to reduce rates, 
and that the work will begin at once. 

Farm yproperty is the first class which 
will be handled, it is said, and a reduc- 
tion of 20 percent will probably be or- 
dered. The present rate on frame shingle- 
roof dwellings in the farm class is now 
1.25 percent, and the reduction noted 
would make the rate 1 percent. It is be- 
leved that this would satisfy the public, 
and some underwriters who have been ap- 
proached on the subject have indicated 
that they would not object seriously to 
such a reduction. 

As far as dwellings other than farm 
property are concerned it is hinted that 
a 25 percent reduction or an even more 
radical cut may be expected, and that the 
insurance board intends to bring the rates 
down to a level with these in other states. 
Though many fire insurance men concede 
that some reduction should be made, a 
veteran underwriter points out that if 
rates on dwellings are decreased the board 
in fairness should be equally prompt to 
increase rates on some of the unprofitable 
classes. Others believe that they could 
make a good defense against any reduc- 
tion whatever on the basis of poor con- 
struction defective flues and high losses. 

Ruby Laffoon, chairman of the board, 
gave out a strong interview in Louisville 
last week, promising not only reductions 
in dwelling rates, but also a 5 to 10 per- 
cent decrease in mercantile rates. And 
at a meeting of the Central Kentucky Re- 
tail Merchants’ Association at Harrods- 
burg he made an address stating that a 
— of 20 percent in rates was as- 
sured. 





Object to Memphis Clause 
At Memphis, Tenn., objection is 
made to the following clause embodied 
in policies covering the elevator and 
warehouse of John Wade & Sons, 
southwest corner of East Virginia ave- 
nue and Illinois Central R. R.: 


“Tt is understood and agreed that should 
a loss occur under this policy amounting 
to 5 percent or less of the total schedule, 
the amount prorated thereunder on adjust- 
ment is automatically reinstated on pay- 
ment of additional premium thereunder for 
unexpired term of this policy.” 

The clause appeals to companies as ob- 
jJectionable because the inspection depart- 
ments would not necessarily know of the 
occurrence and adjustment of a loss, and 
as the clause does not require an en- 
dorsement but the reinstatement is auto- 
matic on payment of additional premium, 
and if assured failed to pay the addi- 
tional premium immediately after the ad- 
justment, or within some specified term, 
he might wait until a second loss occurred 
and offer additional premium, it being gen- 
erally conceded that the companies would 
be held liable. The innovation will not 
be permitted. 


BAD LOSS AT MAYFIELD 

Mayfield, Ky., has had another bad fire, 
which destroyed or damaged four tobacco 
Warehouses and two residences. The fire 
was originally reported from Paducah, but 
was confined to Mayfield, 

Fire, evidently incendiary, started in 
Gardner & Walker’s stemmery in the 
northern part of the city, some distance 
from the tobacco district proper, which is 
protected by a night watchman and fire 
engine company. Gardner & Walker are 





regarded as high-class and a good risk. 
When the fire department and people were 
at this fire another started in the tobacco 
district proper and burned three ware- 
houses. A man was seen running from 
the second blaze. The state fire marshal 
is investigating and the city authorities 
are discussing the employment of a de- 
tective. Bloodhounds were put on the 
scent of the supposed incendiary, but the 
fire having passed over a_  stubblefield 
eswss which the man ran, all trace was 
ost. 

Owing to a decline in the demand for 
tobacco and the prospect of a loss on the 
part of rehandlers, there was a consider- 
able moral hazard which is held to ex- 
plain the motive for arson. The property 
is about $50,000 and the insurance loss 
about $40,000. 


WILL MAKE RULING PROMPTLY 


Members of Kentucky Rating Board 
Give Individual Views on Broker- 
age Provision in Law 


Prospects of a ruling by the state in- 
surance board of Kentucky favorable to 
the payment of brokerage are good, 
following an informal conference with 
the board on the subject by some of 
those interested a few days ago. While 
no official opinion was given out, mem- 
bers of the board made it plain that 
their personal views are that the pro- 
hibition of the division of the commis- 
sions contained in the state rating law 
is intended to prevent rebating and not 
to hinder the dealings of agents with 
each other. 

As this is the view taken by those 
who have submitted the question, the 
attitude of the board members is ex- 
tremely pleasing. The formal presen- 
tation of the question will be made 
this week by Harry V. Davis, chair- 
man of the conference committee of 
the Louisville board, and a decision by 
the board will be forthcoming at once, 
it is promised. It is probable that the 
board will rule without asking the at- 
torney-general for an opinion. 

As was pointed out last week, a de- 
cision by the insurance authorities does 
not necessarily mean that the Louisvilie 
board and other Kentucky local organi- 
zations which prohibit the payment of 
brokerage except on whiskey will rescind 
their rules on this subject, but only that 
they may do so. Those in touch with 
the Louisville underwriters believe that 
they have receded from the strong posi- 
tion adverse to any concessions, which 
was formerly taken, and that the board 
will come around to the more general 
view that brokerage is a condition and 
not a theory, and that the rules should be 
changed to meet a necessary development 
of the business. 

It is also suggested that Louisville 
agents are open to criticism on the ground 
of inconsistency, since many of them 
place business with agents out in the 
state, claiming a division of the com- 
mission which is frequently the _ lion’s 
share. It is said that a local agent who 
issues the policies on a large wood-work- 
ing plant in the western part of the 
state is permitted by the Louisville agent 
who controls the business to retain but 
2% percent of the premium. Some of the 
state agents think that if the Louisville 
board really believes that no brokerage 
should be paid, it should apply the rule 
on business going out as well as that 
coming in. 


LOSS AT COVINGTON 


There will be a loss of from 50 to 75 
percent on the merchandise stock of P. 


Dine at Covington, Ky., who suffered a 
loss last week. Insurance: 
flenry Clay ..$1,200 Aetna .......$1,500 
Connecticut .. 1,800 Nor. Union... 2,500 
* ' G.. 2,000 Fid-Phen. .... 1,000 
Hanover ..... 1,000 Comm’nwealth 7,000 
Security, Ct... 1,500 Northern, Eng. 3,000 
National, Ct...1,500 Fireman’s F’d 2,000 
Ga. Home.... 1,500 


MAKE VOLUNTARY REDUCTION 

Three fire insurance companies doing 
business in Texas have notified the stata 
insurance board that they will make a 
reduction of 7% percent on special haz- 
ards in towns where the key rate is 8) 
cents or over, and 15 percent on mercan. 
tile risks in towns where the key rate 
is less than 81 cents. It is expected that 
other companies will be forced to follow 


AGENCY UP IN ARMS 

Although the joint conference commit- 
tee of the Western Union and Western 
Insurance Bureau has ruled that the 
union companies which entered the agency 
of Stanley & Banks at Henderson, Ky., 
must retire, on the ground that union 
special agents made overtures to the 
agency before it relinquished its bureau 
connections, it is likely that there will 
be some excitement before the “case is 
finally disposed of. Members of the agency 
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have openly asserted that they will not 
renew their bureau connections, and have 
gone so far as to state that they will 
retire from the business before they yield 
to this demand. A more serious aspect 
is given the situation by the intimation 
that if the companies proceed to enforce 
the order and to withdraw from the 
agency, Stanley & Banks will bring suit 
against them on the ground of conspiracy. 





ENOCKS OUT EBATING BILL 


The Georgia House committee has re- 
ported unfavorably on the state fire in- 
surance rating bill, and it is believed that 
this means its end. The measure was 
opposed by all of the Georgia local com- 
panies, and it was largely through their 
efforts that the defeat was brought about, 





PESCAY & CAMPBELL CHANGE 


W. S. Campbell of the independent ad- 
justing firm of Pescay & Campbell: of 
New Orleans, has retired from the part- 
nership to enter the general agency busi- 
ness. The adjusting office will be con- 
tinued by Charles H. Pescay. Both men 
are prominent in the Blue Goose, Mr. 
Pescay having been most loyal grand 
gander. 


KENTUCKY NOTES 


John S. Lawson of Flemingsburg, Ky., 
a prominent agent there, died last week. 
He was a member of the city council and 
a Knight Templar and Shriner. He car- 
ried $10,000 of life insurance. 


Charles E. Springer, of the Kentucky 
Actuarial bureau, is back in Ohio on his 
vacation. He is dividing his time be- 
tween Columbus, where he was formerly 
in the Ohio Inspection bureau, and Wash- 
ington C. H., his old home. 

John C. Sherley, 76 years old, who had 
been connected with the local agency of 
Barbee & Castleman, of pg gh a 

un- 
His son, 
is in the fire insurance 
Mr. Sherley 


many years, died in that city last 
day of the infirmities of age. 
E. H. Sherley, 
business in Nashville, Tenn. 
was a Confederate veteran. 

The fire insurance agency of the late 
John S. Lawson, of Flemingsburg, 


Ky., 





has been sold to J. W. Lawson and his 
wife, Lula C. Lawson. J. W. Lawson has 
been prominent in life insurance work as 
well as fire. The Lawson agency is one 
of the largest in Flemingsburg. John S. 
Lawson died recently after long service. 


GENERAL SOUTHERN NOTES . 


E. R. Harrow of Dallas, Tex., has been 
appointed rate expert for the state in- 
surance board, succeeding George E. Rus- 
a has resigned on account of ill- 

ealth. 


Mack S. Summers, of Dyersburg, Tenn., 
has purchased an interest in the agency 
of L. W. Tucker & Co., of that city, and 
the firm name has been changed to the 
Tucker & Summers Company. 








Souvenir of Former President 

A beautiful souvenir in memory of 
James C. Johnson, president of the 
Ohio Farmers at the time of his death, 
has been gotten out by the company. 
The souvenir is a book, handsomely 
bound and printed, containing a life his- 
tory of Mr. Johnson. the sermon de- 
livered at his funeral, and a copy of the 
resolutions adopted by the board of 
directors after his death. The frontis- 
piece is an excellent half-tone portrait 
of the former president, with a facsimile 
signature. 


Moore’s Hat Still in the Ring 

When Baltimore shattered the hopes 
of Governor Harmon of Ohio it was 
hoped that E. H. Moore would have 
time to take care of some of the duties 
as superintendent of insurance.'| But 
Ohio’s superintendent still has hopes, 
if not for Harmon, at least for himself. 
He started last week to collect a fund 
of $75,000 in Ohio for the Wilson cam- 
paign, having been delegated the job 
by the national committee. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


S ‘sot Fire Marshal Zuber of Ohio 





is not waiting until next Independ- 

_ ence Day to agitate “Sane Fourth” 

ordinances. Under date of July 28 he 

devotes his bulletin to the results of 

the “Sane Fourth” agitation this year 

and gives some suggestions for the fu- 
ture. He says: 


While the memory of the recent national 
holiday, July 4, is still fresh and before 
its final toll of lives has been taken,, the 
state fire marshal’s office desires to again 
urge the passage of ordinances regulating 
the sale and use of fire works in such 
localities as have not yet acted in the 
matter. 

The beneficent results accruing to all 
communities which passed such regula- 
tory measures, as evidenced by their ex- 
perience at the recent celebration, call 
loudly on the authorities of all their un- 
protected sister cities and towns to act 
and act at once. 

The campaign of the “Sane Fourth” 
so nobly carried on for so many years 
may now be said to have culminated in 
victory. And to the newspapers of the 
country must be given a large share, per- 
haps the largest share, of the credit 
therefor. 

While the facts as to the last celebra- 
tion have been widely printed, yet pos- 
sibly another recital can do no harm. 

The improvement of conditions can 
be most vividly shown by a comparison 
of casualties before protective ordinances 
were passed and the result since they 
have been in operation. 

For instance, 25 large cities which were 
without protection in 1908, showed as a 
result of unwise celebration of the Fourth 
that year, a loss of 52 dead and 1,607 in- 
jured. How many of the injured after- 
wards died as a result of tetanus and 
other diseases directly resulting from 
these injuries is not given in the statistics 
from which these figures are taken. 

But the same cities, in 1912, under the 
operation of protective ordinances in most 
instances showed only 4 deaths and 458 
injuries, while the fire losses were trivial. 

The following statement from a Colum- 
bus newspaper is also instructive: 

“America’s two largest cities furnish 
good examples. Chicago’s last powder 
Fourth resulted in 15 deaths and 150 in- 
juries; its first sane Fourth killed but 2 
and injured only 53. In New York 22 were 
killed and 422 injured in the last powder 
Fourth; while in the first sane Fourth only 
3 were killed and 91 injured.” 

These figures leave no doubt of the 
effectiveness of proper municipal legisla- 
tion upon the subject and certainly should 
appeal to the consciences of municipal 
councils which have not yet acted. 

This department urges upon all such 
that they immediately have proper ordi- 
nances passed to safeguard the lives of 
the children and the property of every- 
body which are annually jeopardized by 
the use of dangerous fireworks. 

Any councilman or city solicitor desir- 
ing a copy of a sample ordinance such 
as has been found effective in the larger 
cities of the state will be gladly sup- 
Plied with same if he will only indi- 
cate to this department that he desires it. 

It is the hope of the department that 
the next Fourth shall find every city 











and village in Ohio properly protected in 
this respect. 

And further, that next year in every 
city, village and hamlet there may be 
a patriotic celebration of the day; one 
in which the ladies may participate with- 
out danger from the “cannon cracker,” the 
nigger chaser and the torpedo, and where 
the children shall not know the crack of 
the toy pistol or any of the other danger- 
ous devices with which our markets have 
been flooded in recent years. 

In banishing the noisy and dangerous 
Fourth we should feel both a moral and 
patriotic obligation to furnish a better 
observance; one which will impress upon 
all of us, the mature as well as the young, 
the real significance of the day and all 
that it has meant, not only to the people 
of the United States but to the entire 
race, and thus restore this natal holiday 
to the dignity to which it is properly 
entitled. 





SEEK TO MAKE IMPROVEMENTS 





Believed Fire Protection Conditions at 
Akron Will Be Better Following 
Recent Report 





As a result of the report made on 
conditions at Akron, Ohio, by the Na- 
tional Board recently, the officials are 
seeking to make such improvements as 
may be found possible at once. One of 
the things that Mayor Rockwell is ad- 
vocating is the. installation of stand- 
pipes in all buildings over four stories 
high. Although but few of the build- 
ings in the city are higher than this, 
Fire Chief Mertz states that it is im- 
possible for his men to reach the roofs 
of some of them with the present lad- 
der equipment. The building code must 
be amended in order to make this re- 
quirement. 

At a meeting of the fire and water 
committee of the city council, Director 
of Public Safety De Stein and Chief 
Mertz made a request for the installa- 
tion of motor apparatus in all the fire 
stations and the construction of a new 
alarm station in the police station in 
place of in No. 1 fire station, where it 
is now located. These improvements 
would entail a cost of about $65,000, 
but under the circumstances the men 
entrusted with the protection of prop- 
erty feel that it will be well expended. 

It has been decided to prosecute per- 
sons who hitch horses to fire plugs or 
leave buggies or automobiles standing 
in such a way as to prevent easy access 
to them. 





Flint Will Make Improvements 

Flint, Mich., is preparing to take 
steps to improve the fire protection of 
the city, so that it will be raised to 
the second class. The city was about 
to be dropped to the fourth class, and 
the business men of the city decided 
that something should be done. W. E. 
Flickinger, engineer for the Michigan 
Inspection Bureau, is assisting the city 
administration in drawing up plans for 
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improvements, and the National Board 
has been asked for suggestions. A 
new building code has been prepared 
by the city building inspector, modeled 
after the National Board code, com- 
bined with some of the ideas of the 
commissioner, and with other items 
from the Detroit and Lansing codes. 
Steps to insure an adequate water sup- 
ply will also be taken, together with 
improvements in other directions. 





SENDING MODEL ORDINANCES 





Kansas Fire Prevention Association Is 
Now Distributing Copies Broad- 
cast Throughout the State 





Suggestions of nine model ordinances 
for the abatement of the more serious 
fire hazards have been drawn up by the 
Kansas State Fire Prevention Associa- 
tion, and copies are being distributed 
broadcast over Kansas. The ordinances 
are being presented to members of city 
governing bodies where similar ordi- 
nances are not in force, with the re- 
quest that such ordinances be passed. 
Requests for such models made by nu- 
merous city officials suggested the 





framing of models so that copies might 
be furnished. 


The booklet containing the suggested 
ordinances contains an ordinance regu- 
lating the burning of refuse, another pro- 
hibiting the accumulation of inflammable 
waste materials and regulating the care 
of ashes, a provision for protection from 
electrical hazards by the regulation of the 
installation and operation of all device 
and equipment for the generation, trans- 
mission and utilization of electrical cur- 
rent, the prohibition of firing all kinds of 
fireworks and other pyrotechnic display, 
regulating the storage of gun powder and 
other high explosives, providing for the 
inspection of premises within the cor- 
porate limits for the detection of fire 
hazards prohibited, regulation of the 
storage and handling of crude oil, gaso- 
line, benzine, benzole, naphtha and other 
light products of petroleum, prohibiting 
the erection or use of tile, terra cotta, 
cement block, brick-on-edge or metal flues, 
and regulating the manner of connecting 
stoves or other gas heating devices and 
gas bags connected with power devices. 





WILL INSPECT CLARKSBURG, W. VA. 


There will be a meeting and inspec- 
tion by the West Virginia Fire Preven- 
tion Association at Clarksburg, Thurs- 
day, Aug. 8. The association will con- 
vene at the Hotel Waldo. It is expected 
about 40 members will be present. 





“Strasburg, Ill, has purchased a gase- 
lene fire engine. 
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Pyrene Co. of Illinois, 29 So. La Salle St., Chicago, III 


Philadelphia Pa., April 20, 1910. 


know of a fire yacht, “* Lady Maud.” 
Ee > aoe him how to start « fou bores 
out 
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BUREAU ALREADY BUSY 
TO BEGIN INSPECTION SOON 
New Fire Prevention Department of 


Chicago Launched—$25,000 Appro- 
priated, but $100,000 Is Needed 





_ Though the appropriation of $25,000 
is but a fourth of the amount really 
necessary, the newly created fire pre- 
vention bureau of the city of Chicago 
has already entered upon its work with 
enthusiasm. Third Assistant Fire Mar- 
shal John C. McDonnell has been 
named by Fire Marshal Seyferlich as 
head of the bureau and began prepara- 
tions for work Monday of this week. 
Office space in the city hall has been 
assigned, and it is now being furnished. 
Chief McDonnell will in the near future 
appoint a fire prevention engineer and 
a chief inspector, who will be his chief 
assistants. Both men will be selected 
from the ranks of those who have five 
years or more experience in inspecting 
and rating work for fire insurance com- 
panies. Men who are connected with 
the Chicago board or have been in the 
past and are now affiliated with some 
company or agency are the “best bets” 
for these positions. 
Under Civil Service 
It is difficult, however, to interest the 
right men in these positions, as the ap- 
ointments will be but for sixty days. 
oth offices come under the civil service 
board and should either of.the temporary 
appointees lose out in the examination 
that will be given within the next three 
months they would be out entirely. The 
salary of the engineer is $3,000 and the 
minimum fixed for the chief inspector is 
$1,900. It is hoped that this will be 
raised at some future time. Those who 
fathered the ordinance creating and reg- 
ulating the department, say that the head 
of the bureau should receive $5,000, the 
engineer $4,500, and the chief inspector 
$4,000. At present the 2 percent tax on 
fire insurance premiums goes into the 
ome fund and appropriations are made 
or the fire department and fire preven- 
tion bureau. There is talk of endeavoring 
to have half of this tax turned directly 
into the prevention bureau treasury. 
McDonnell Good Selection 
“Chicago is spending $2,500,000 a year 
to extinguish fires and now proposes to 
spend $25,000 on prevention,” says Chief 
McDonnell, “and the time is coming when 
it will spend lots more on prevention and 
won't need to spend so much on ex- 
tinguishment.” Chief McDonnell is_ prob- 
ably the very best choice that could have 
been made and he is very enthusiastic 
over his work. With the exception of his 
two chief assistants his other inspectors 
will be taken from the fire department 
roll of employes. These men will be se- 
lected on their records and will be ad- 
vanced in the bureau according to their 
work, The $25,000 appropriation will not 
provide for anywhere near enough inspec- 
tors, however. 
Could Get Results Soon 


W._D. Mathews, chief surveyor of the 
Chicago Board, who had much to do with 
drawing up the ordinance, says that if 
Chicago will spend $100,000 a year on 
prevention material results may be ex- 
pected immediately. The thirty-seven in- 
spectors of the board make between 35,000 
and 40,000 requests for corrections of 
defects a year and secure compliance in 
75 percent of the cases. A force of in- 
spectors of the size that $100,000 would 
permit could cover the city much more 
thoroughly than the board does now. And 
the inspectors of the city, with the power 
vested in them, could secure corrections 
in 100 percent of the cases. 

More Legislation Coming 

The ordinance as thus far passed cre- 
ates the bureau, provides for inspections 
and invests in the bureau power to compel 
corrections. Other sections are still in 
preparation and will be presented to the 
city council from time to time. One sec- 
tion provides for compulsory installation 
of sprinklers and another for installation 
of private protective devices other than 
sprinklers, such as standpipes and ex- 
tinguishers. Another is a match ordinance 
and still another provides for fire drills. 
The ordinance thus far adopted incor- 
porates almost word for word the inspec- 
tion manual prepared by Mr. Mathews and 
used by the Chicago board. 


ST. PAUL TO HAVE SEMAPHORES 

The St. Paul fire department will install 
a system of semaphores for indicating the 
route of the fire department through the 
narrow downtown streets in the congested 
district, when responding to a fire. The 
installation of motor driven apparatus 
makes it about essential. The system was 
observed working in Denver and other 
western cities and was approved for im- 
mediate installation. The semaphore arms 
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drop and a bell alarms at the same time 
along the route of the department trip. 
Ten semaphores are to be installed. 


REPORT MADE ON EVANSTON 


National Board Gives Findings of Its 
Engineers on the Well-Known 
Chicago Suburb 





The engineers’ report of the National 
Board on Evanston, IIl., a Chicago sub- 
urb, shows the city in very fair condi- 
tion. Some few points were found for 
criticism, among them the danger of 
a curtailment of water supply during 
the winter months owing to “anchor 
ice” over the intake openings in Lake 
Michigan. Regarding the fire depart- 
ment the report says: 


“The fire department is well organized | 
and the number of men satisfactory. Ap- 
pointment of members for an indefinite 
term is commendable, but the appointment 
of the chief for 2-year terms is liable to 
result in the department being placed 
under the command of an incompetent 
officer. The number of companies is in- 
adequate, but through the substitution of 
automobile apparatus, the present distri- 
bution of companies can furnish satisfac- 
tory protection for the city. The present 
apparatus is in good condition. Ladder 
service is excellent, chemical and engine 
capacity are satisfactory, and the amount 
of hose is adequate. Minor equipment is 
fairly satisfactory. Appliances for the 
handling of powerful streams are too few 
and a turret nozzle would increase the 
efficiency of the department. Drills held 
are of little value. 
ings are satisfactory. Response to alarms 
is well arranged.” 

Regarding the conflagration hazard, the 
report says: 

“The buildings comprising the principal 
mercantile district are mostly of joisted 
brick construction with a few of frame 
construction, some brick veneered, inter- 
mingled. Several have partial protection 
to horizontal and vertical openings but 
many unprotected openings in division and 
party walls were noted. Heights range 
from two to four stories, areas are gen- 
erally small and streets widths average 
eighty feet. As the fire department is 
efficient and well-equipped, powerful out- 
side aid is available and the water supply 
is adequate, the conflagration hazard is 
low, although a fire covering a large part 
of a block is possible. 

“To the south of the principal mercan- 
tile district there is a small minor mer- 
eantile district in which construction is 
mostly joisted brick. Heights are low, 
areas are small and the conflagration 
hazard is low. Elsewhere throughout the 
city construction is generally frame with 
shingle roofs, but heights are low, streets 
average seventy-five feet in width, and the 
many open spaces form natural fire bar- 
riers which somewhat reduce the flying 
brand hazard.” 


ROCKFORD EQUIPMENT FINE 

The Rockford, Ill, fire department, 
which recently installed an Ahrens-Fox 
automobile pumping engine, and other 
equipment, is attracting considerable at- 
tention from neighboring towns. Free- 
port is considering installing automobile 
equipment and a visit of inspection to 
Rockford by the chief of the department 
was made last week. Freeport expects 
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to spend $25,000 in equipping its central 
station. Fire Marshel Thomas has also 
been notified that the mayor, members of 
the fire and water committee and the 
chief of department of Racine, Wis., will 
visit Rockford to inspect the motor 
driven apparatus. Racine is also con- 
sidering the installation of motor driven 
apparatus. 


REPORT MADE ON LIMA, OHIO 


Several Criticisms Are Made by the 
Engineers as to City’s Fire 
Protection 


The National Board has made a re- 
port on Lima, Ohio, giving conclusions 
as follows: 

Water Supply—Municipal ownership. 
Records poor. Supply in connection with 
storage reservoirs of large capacity ade- 
quate, except for long periods of drought. 


-Pumping capacity insufficient; station 
nonfireproof, with poor protection and 
serious hazards. Consumption high. 


Pressures very poor. System of main 
arteries and secondary feeders weak; 
ridironing generally poor. Gate valves 
n good condition; spacing wide. Hy- 
drants of satisfactory size and in good 
condition; spacing poor. 

mt—Full paid. Under 
good supervision and civil service regu- 
lations. Discipline and efficiency fairly 
good; training insufficient. Companies un- 
dermanned; distribution good. Engines in 
poor condition at time of inspection, and 
of inadequate total capacity; other ap- 
paratus in good condition; minor equip- 
ment inadequate. Ladder service fair; 
chemical equipment _ insufficient. Hose 
supply adequate, well cared for but not 
tested; no 3-inch hose in use. Response 
to alarms only fair. Fire methods fairly 
good but no salvage work done. Build- 
ing inspections and records now satis- 
factory. 

Pire System.—Automatic system, 
fairly well maintained. Headquarters in 
semi-fireproof building; equipment in- 
adequate but in good condition. Boxes 
noninterfering, a few successive; all have 
keys attached, but nearly all incon- 
spicuous; distribution fairly good; one 
circuit overloaded, wiring in _ stations 
fair. Telephone alarms sent out as box 
alarms. Tests and inspections unsatis- 
factory and no maps or records kept. 

rtment Auxiliaries.—State fire 
marshal laws good. Police department 
renders little assistance. Telephone serv- 
ice by two companies. Some private fire 
appliances. Outside aid of value, rather 


remote. 

Summary.—Water supply works of 
doubtful adequate during long periods of 
drought; 
distribution system weak; pressures poor; 
satisfactory fire flows not available. Fire 
department fairly efficient, but weak in 
engine capacity and in men. Fire alarm 


system inadequate and unreliable. 
t—No restrictions 
on building construction except for in- 


pumping capacity inadequate; |. 





a fire limits. Local conditions 
or. 

Explosives and Inflammables.—Munici- 
pal laws of little value except as to fire- 
works. State laws give fire chief general 
jut ample authority over hazardous con- 
ditions. Inspections only fairly satis- 
factory; local conditions poor. 

——No municipal supervision; 
control by underwriters poor. New work 
supervised by underwriters’ inspector well 
installed; other new work poor; old wir- 
ing in generally hazardous condition. 
Overhead wire obstructions serious, es- 
pecially in alleys. Little trouble from 
electrolysis, but no investigations made. 

Conflagration a.—In the principal 
mercantile district, serious fires, invelving 
in some instances a block and jeopardizing 
an adjoining block, are probable, but be- 
cause of the two wide streets, a general 
conflagration is not likely. Manufactur- 
ing plants are isolated and subject only 
to individual fires. In the frame resi- 
dential districts the danger of spreading 
fires is augmented by the shingle roofs, 
high winds and generally insufficient 
water supply. 


TO BEGULATE DEY CLEANERS 

A conference was held this week by 
dry cleaners of Louisville and members 
of the general council of that city for 
the purpose of discussing plans for the 
adoption of a new ordinance which has 
been proposed for the regulation of the 
construction and operation of dry clean- 
ing establishments. The building in- 
spector has agreed to confer with the 
dry cleaners before drawing up the ordi- 
nance, the agitation for which is the re- 
sult of a number of serious fires which 
have occurred in Louisville recently. 


GETTING GOOD RESULTS 

Secretary E. C. Fox of the Kansas Fire 
Prevention Association, is much gratified 
at the way replies to his notifications 
to property owners regarding defects 
are coming in. Following every inspec- 
tion the association sends out letters to 
those about whose premises defects of 
any character are found, calling atten- 
tion to the defects_and asking that they 
be remedied. The association is power- 
less to compel the remedies suggested; 
but for all that the average owner is 
taking kindly to the criticism, and the 
large majority are reporting that the de- 
fects have been remedied or removed. 


ACTIVITIES IN ARKANSAS 

The Arkansas Fire Prevention Associa- 
tion, having completed the surveys of Lit- 
tle Rock, Pine Bluff, Hot Springs and 
Helena, is finishing up the work of the 
last few months, preparatory to a resump- 
tion of the field work next fall. It is 
robable that Fort Smith, Texarkana, and 
ther large cities of, the state will be 
taken up systematically, the purpose be- 
ing to make a complete survey of the fire 
risks of the state, with a view to their 
correction in so far as possible. 

Alderman Henry C. McCain has been 
elected secretary, succeeeding E. E. Raines, 
and is devoting a great deal of time to the 
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routine work. All companies operating in 
the state with a few exceptions are co- 
operating with the association. 


WILL INSPECT HUNTINGTON 

Jointly the state fire marshal depart- 
ment of West Virginia and the city fire 
department of Huntington, W. Va., will 
make a thorough inspection of the city. 
Deputy State Fire Marshal Kindelberger 
will spend three weeks on the work and 
will labor hand in hand with Chief Tom 
Davis of the city department. Chief 
Davis has greatly improved the depart- 
ment, and material results are expected 
from the inspection. 


FIRE PROTECTION NOTES 


Marietta, Ohio, installed a Jumbo Rob- 
inson this week and has purchased an 
aerial truck. 


Steubenville, Ohio, has issued $8,500 
in bonds to purchase a motor-driven triple 
combination machine. 


Springfield, Ohio, has spent $6,000 for 
the purchase of two auto fire trucks and 
$3,000 for an auto-patrol wagon. 


Madisonville, Ky., is considering drill- 
ing wells and the construction of a water 
$30,000. the estimated cost of which is 


The city of Ionia, Mich., is sinking wells 
at the Flats and it is expected that about 
fifteen wells will double the present water 
supply. 

Efforts are being made by Mayor Mar- 
tin of Helena, Ark., to provide the fire 
department of that city with an automo- 
bile truck. 

Steel water mains are being distributed 
at Owensville, Ind., preparatory to the 
building of waterworks, to be operated 
by the municipality. 

The new Market fire station at Flint, 
Mich., is now in commission, the equip- 
ment including a motor chemical and hose 
wagon, a horse-drawn hose wagon and 
steamer. 

Princeton, 








Ind., is considering estab- 





the Princeton Water Company is. not main- 
taing sufficient pressure to enable fire pro- 
tection facilities to be kept up properly. 


Columbus, Ohio, has advertised for bids 
to be opened Aug. 19, for, the construc- 
tion of the new hill-top engine house to 
be known as No. 17. This will be a three- 
door house and equipped entirely with 
motor-driven apparatus. 


Fire losses in West Virginia during 
June amounted to $36,278, according to 
the figures of State Fire Marshal Charles 
A. Ellison. Property affected was valued 
Sea and insurance involved totaled 


Jeffersonville, Ky., has organized a vol- 
unteer fire department and has installed 
two chemical engines. Quarters for the 
fire engine company have been secured. 
A hook and ladder wagon is to be pur- 
chased. An electric fire alarm system 
may be put in later. 


Members of the Columbus (Ohio), fire 
department are taking turns going to 
the Seagrave Plant for instruction rela- 
tive to the operation of the new motor- 
driven fire apparatus ordered by the city. 
Many of the men are spending their days 
~. in voluntarily studying the new ma- 
chines. 


The Louisville Water Company has put 
into service a steam turbine driven tripli- 
cate pump of Henry R. Worthington. Pre- 
liminary tests showed that it has a 24- 
hour capacity of 30,000,000 gallons. Two 
old Cornish pumps which have been in 
use for many years will be put out of 
commission. 


The city of Hancock, Mich., is doubling 
the capacity of its pumping plant and will 
install the American watchman’s time de- 
tector system for use of the night force 
of patrolmen. It is hoped to secure a 
reduction if insurance rates and an in- 
spector has been asked for to suggest 
further improvements. 


The Ashland (Ky.) Water Company, 
which serves both Ashland and Catletts- 
burg, is considering a bond issue for the 
purpose of making improvements. The 
city authorized a bond issue, but it proved 





lishing a municipal water plant because | too small to purchase the plant. Fire 
e e 
Talks on Fire Prevention 
BY 0. M. THURBER 
A National the carelessness of the people. Just 


Secretary of the Interior Fisher has 
pronounced the annual loss by fire to 
the United States as a “national dis- 
grace.” Mr. Fisher put it just about 
right and the American people, show- 
ing such marked advance over the older 
nations, should feel the shame of the 
national fire loss, especially when this 
fire loss is compared with the nations 
of Europe. 

You have no doubt heard the figures 
often, but not too often. They are so 
enormous and have so much meaning 
and bearing on the future prosperity 
of our nation that they can not be 
brought too forcibly to the mind. 
Think of it—$250,000,000 in round num- 
bers, of property value destroyed by 
fire in the United States annually, and 
thousands of human lives whose value 
can never be estimated. That means a 
tax on the people of our country 
amounting to $2.50 per capita. That 
means that if our government was to 
levy a direct tax on the people, each 
man, woman and child would be com- 
pelled to pay $2.50 every year to make 
good the fire loss. If such a tax was 
levied directly, every one of us would 
kick like the proverbial mule. We are 
Paying just such a tax, however. We 
pay for it in the clothes we wear, the 
food we eat and in all the necessaries 
of life. More directly we pay for it in 


+ high cost of fire insurance protec- 
ion. 


* * * 


I firmly believe that the only way to 
obtain lower insurance rates is to have 
fewer fires. To have fewer fires the 
American people must take more care 
in building construction and in the 
cleanliness of their premises and care- 
fulness of their work. Fire prevention, 
the great national problem of the day, 
is chiefly a matter of cleanliness and 
carefulness. 

It has been figured that all the way 
from 50 to 75 percent of the annual 
fire waste of the United States is pre- 


stop and consider what that means. 

If the American people can save this 
50 to 75 percent through cleanliness 
and carefulness, is it not worth while 
to become a student of the subject and 
find out ways and means of doing your 
individual share in reducing an annual 
drain that is pushing the financial 
strength of a nation nearer and nearer 
the edge of destruction every year? 

x * 


It is a dollar and cents proposition to 
the average citizen, too, as a reduction 
in this fire waste means a reduction in 
the necessaries of life, partly solving 
the riddle of the high cost of living, 
and it means lower rates or cost of fire 
insurance protection. In Europe where 
the fire waste is about one-eighth as 
much as in the United States, the cost 
of fire insurance protection is lower 
than in this country in a like propor- 
tion. 

If you are interested in saving the 
nation from its national disgrace—if, 
more selfishly, you are interested in 
saving yourself from the disastrous re- 
sults of preventable fires, you should 
educate yourself on the ways and 
means. 

Fire Protection, “the National Edu- 
cational Fire Prevention Monthly,” is 
the. great medium for studies covering 
all phases of fire protection, fire pre- 
vention and fire fighting. Fire Prortec- 
TION is in a class all its own; it is pe- 
culiarly but fortunately equipped to ob- 
tain the real live matter of interest on 
the subjects and give it out to the read- 
ers. No thoughtful citizen should be 
without its monthly calls, and every in- 
surance man, be he officer, special, state 
or local agent, adjuster or broker, can 
afford to pass such-a publication by. 
Send for sample copy or $2 for a year’s 
subscription ($1.50 if you are a sub- 
scriber to THE WESTERN UNDERWRITER) 
to the nearest office, and make a start 
toward an education on a subject of 
national interest and importance. 
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underwriters have recommended many im- 
provements in the plant. 


The city council of Sullivan, Ind., has 
passed a resolution providing for the 
transfer of the waterworks system owned 
by the city of Sullivan to the Sullivan 
Water Company, a corporation composed 
of Vincennes capitalists, which will install 
a new system this year. The company 
has a franchise for twenty-five years and 
a contract with the city for twenty years. 


A deputy state fire marshal has just 
been inspecting fire conditions at Ely, 
Minn., on the Vermillion iron range, north 
of Duluth. This, like all the mining 
towns, includes a great many wooden 
structures in various stages of decrepit- 
ude and has the usual number of reck- 
less conditions as to fire hazard. All 
cases which were pointed out, will be 
remedied, according to a local statement. 


The new pumping station on the St. 
Joseph river flats at Benton Harbor, 
Mich., is in operation and danger of 
breakdown in case of a big fire, is greatly 
lessened. Water is being taken from four 
wells and they are furnishing a better 
supply than did all the old wells when the 
East Main street plant was in operation. 
The two pumps at the old plant will be 
removed to the new pumping station and 
with 10 wells to draw from, the city will 
be able to cope with any fire. 


REVIEW OF CONVENTION 


(CONTINUED FROM PAGE 1) 

tion of a “blue sky” law. Some opposi- 
tion developed to this, Commissioner 
Darst of West Virginia making a strong 
speech against it, but the general senti- 
ment was strongly in favor of such a 
measure as urgently needed for the super- 
vision and control of insurance corpora- 
tions while in process of organization. 

The committee disclaimed any purpose 
to discourage the organization of com- 
panies. Capital should be encouraged to 
these investments, particularly in fire 
insurance as greater fire insurance facili- 
ties are needed. 

The committee held it to be the im- 
perative duty of the convention to adopt 
and recommend to the legislatures a bill 
which, if it becomes law, will cloth some 
department in each state with full super- 
visory control and authority over all cor- 
porations while in process of formation, 
and all holding, promoting and subsidiary 
agencies of every kind, which are to be 
engaged directly or indirectly in the busi- 
ness of insurance. 

Evils of Promotions Exposed 


“Perhaps no abuse in recent years has 
been productive of more financial loss,” 
says the committee, “than the sale of 
stock in wildcat insurance enterprises, 
and the most glaring misrepresentations 
of the profits of insurance are being cir- 
culated through every postoffice in the 
country, and most of the state insurance 
departments are powerless to officially 
and effectively dispute the false _ state- 
ments or punish the frauds for lack of 
a law under which to operate. 

“The profits of stock life insurance ex- 
ploited by the blue sky literature were 
made under conditions which do not now 
exist and will probably never again be 
possible. 

“Stock fire insurance in fifty years of 
operation has not made an underwriting 
profit of 5 percent annually, for the past 
ten years has shown an underwriting 
loss of one-half of 1 percent, and, as 
shown by the statements of 160 com- 
panies reporting to New York depart- 
ment, the underwriting profit for 1911 was 
sixty-six hundredths of 1 percent. 

“With these facts in view and with 
knowledge of the gross misrepresentations 
being daily circulated to induce our peo- 
ple to invest in insurance enterprises, with 
a certainty that a considerable portion 
of the investment will be absorbed in 
promotion expenses; we favor the enact- 
ment of legislation in the various states 
to protect their citizens against these 
abuses.” 

The committee asked time to give ad- 
ditional consideration to a completed 
measure to be reported to the convention 
at its adjourned meeting in December. 


Favors Antidiscrimination Law 


The committee stated that it was fully 
in accord with the views expressed by 
Auditor Barton in his paper and believed 
that most of the evils in the business of 
fire insurance are due to discrimination 
in some form, It favored the preparation 
of a bill along the lines indicated in Audi- 
tor Barton’s paper to be presented to the 
convention or the members thereof as 
nearly as possible. 

On recommendation of the committee 
on laws and legislation the convention 
adopted a bill prohibiting rebating dis- 
crimination, twisting and embezzlement; 
resolutions approving a _ general law 
against discrimination, with a bill to be 
submitted at the December meeting; and 
the “blue sky” law. 

Action on Praternals 

Representatives of the fraternals held 
several conferences with the fraternal 
committee and recommended a redraft of 
section 23-a, covering valuation, which 
strengthens the section, but takes out of 
it any appearance of partiality. 

Commissioner Ekern of Wisconsin intro- 





duced a resolution regulating the handling 
of the business of fraternal societies 
which put new members on adequate rates 
but left old members at the old rates. 
This required that the funds contributed 
by the adequate rate members should be 
kept separate from the general fund, and 
that the members working under the old 
rates should be informed annually as to 
the condition of their accounts, 

The fraternal committee reported that 
the equities of members should not’ be 
allowed to be forfeited, as was done by 
many societies, and recommended that 
societies be permitted to grant lapse and 
surrender values and extended insurance, 
not exceeding the reserve or the equitable 
share of the member in any overpayment. 
President Potter said that he favored the 
granting of paid-up certificates or ex- 
tended insurance, but opposed cash sur- 
render values, as he did not believe that 
fraternals should go into the commercial 
form of insurance. It was explained that 
this point was covered by the clause 
recommending that the purposes of the 
— be attained by department rul- 
ngs. 

he fraternal committee also presented 
a report commending the states which 
have adopted the Mobile bill and urg- 
ing its enactment in all states. 


Anderson on Valuations 


The paper by Mr. Anderson of Wiscon- 
sin showed that the question of valuation 
of certificates was of great importance in 
the readjustment of fraternal rates, and 
pointed out the fact that the ordinary 
tests of stock company’s solvency would 
not apply to assesssment societies, which 
had the right to increase rates at will. 
The method of valuation is not sufficiently 
elastic, and so he suggested a modified 
accumulation formula, putting the insur- 
ance business upon the same basis as all 
other businesses—with a debit and credit. 
Each policyholder was to be credited with 
the premiums or assessments paid, with 
interest on the accumulations at the esti- 
mated rate, deducting the expenses and 
cost of carrying the risks from year to 
year. The balance, if any, was to be 
credited as reserve. This plan would 
show whether a member was receiving his 
insurance at less than cost, or if he was 
paying more than he should, would show 
such payments. Such a valuation, tak- 
ing cognizance of the actual experiences 
from year to year, would rid the societies 
of the discrimination and resultant ad- 
verse selection which destroys so many 
of them and at the same time would fur- 
nish an even and equitable basis for re- 
adjustment. 

The Banquet 

The banquet given Friday evening by 
the local fire insurance agents of Spo- 
kane was in many respects the most not- 
able feature of the occasion. Two hun- 
dred were present. Commissioner Schively 
of Washington was toastmaster, a posi- 
tion in which he shone. Toasts were re- 
sponded to by J. R. Young of North Caro- 
lina, A. I. Vorys of Ohio, H. R. Cunning- 


ham of Montana, F. H. McMaster of 
South Carolina, T. R. Weddell of Chi- 
cago, C. A. Palmer of Michigan, J. V. 


Barry of New York, Judge Webster of 
Spokane, W. A. Lane of Spokane, John C. 
Piver of San Francisco and Fred W. Pot- 
ter of Illinois. The “Roasters’ Club,” 
headed by C. A. Palmer, frequently: broke 
in on various speakers with derisive and 
derogatory songs. 

At the same time the ladies of the party 
were being entertained at a dinner in an 
adjoining room of Davenport's restaurant 
by Mrs. W. A. ne, wife of the president 
of the Inland Empire Insurance Com- 


pany. 
Trip to Spokane 
The party which organized at Chicago 
had a very pleasant trip to Spokane, stop- 
ping en route at Yellowstone Park for @ 


week. For the park tour the visitors di- 
vided themselves into congenial groups, 
the first coach being filled with “stags.” 


They sang all the way through the park, 
the chief drawback being that this scared 
away all the game, which promptly took 
to the tall timber. Everyone made the 
best of it, however, most of the coaches 
imposing heavy penalties against kicking. 
At the hotels the party usually provided 
solo, instrumental and chorus music, danc- 
ing and other recreation. 

The party picked up several additions 
before arriving at Butte Monday morn- 
ing, Harry R. Cunningham, former com- 
missioner of Montana, being given a spe- 
cially cordial greeting. The day at Butte 
was a most enjoyable and interesting one. 
The program included breakfast at the 
Thornton hotel, a sight-seeing trip through 
the city, visit to a number of the cop- 
per mines, descent into the Leonard mine, 
buffet lunch at the Country Club, a trip 
to the Columbia Gardens, and dinner at 
the Silver Bow Club. At the close of this 
Mr. Cunningham, speaking for the insur- 
ance companies of the state and the Butte 
Commercial Club, welcomed the visitors, 
responses being made by C. A. Palmer and 
J. V. Barry. At 6:30 the train left for 
Spokane, where the long pilgrimage ended 
Tuesday morning and another round of 
entertainment prepared by Commissioner 


Schively of Washington was entered upon, 





“I have verbal orders,” said the special agent, 
“to take up our supplies and discontinue your 
agency.” 
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RECORD IN BERLIN 

Ir Berlin’s compulsory MuNICIPAL 
Fire Insurance ASssociaTION were col- 
lecting average premiums of 1 percent, 
as the American companies do, it would 
have had a loss ratio of 2.1 percent in 
the fiscal year ending Sept. 30, 1911. 
But instead of collecting $1 per hun- 
dred the association collected $.056 per 
hundred. The companies in America 
paid back in losses $.60 out of every $1 
collected, while the Berlin association 
paid back but $.37 out of every dollar. 
Or put in another form, Berlin’s losses 
per $100 of insurance in force were but 
3 percent of what the American losses 
were. 

The association had insurance of $1,- 
286,365,057, on which it collected pre- 
miums of $720,364 and sustained losses 
of $271,262. There were 1,763 fires on 
which the loss was less than $23.80; 
380 on which loss was between $23.80 
and $71.40; 196 on which loss was be- 
tween $71.40 and $357; 35 on which 
loss was between $357 and $714; 35 on 
which loss was between $714 and 
$1,428; 37 on which loss was between 
$1,428 and $3,570; 4 on which loss was 
between $3,570 and $7,140; and 3 on 
which loss exceeded $7,140. 

Berlin enjoyed this remarkable rec- 
ord of practically no losses because of 
the substantial construction of its 
buildings, the laws against careless- 
ness, the laws that permit collection of 
damages from people responsible for 
fires and the laws which compel coin- 
surance. 

In this connection it is interesting to 
compare the experience of six of the 
New England mutuals, which write 
only on the best of sprinklered 
equipped factory risks. The losses of 
these companies in 1911 was $.021 per 
hundred of insurance, exactly the same 
as the Berlin association. Their ex- 
pense was $.027 per hundred, while the 
German municipal expense was $.035. 
It will be seen then that as far as fire 








losses are concerned Berlin writes all A 


of its business at the same cost a 
these New England mutuals do, whic 
gives force to the argument that laws 
against carelessness are as efficient as 
sprinkler systems. The risks in Berlin 


are probably no better construction 
than those carried by the mutuals and 
coinsurance is insisted upon by the mu- 
tuals. The Berlin risks lack the sprink- 
ler systems that the mutual risks have 


~while the mutual risks lack the statu- 
tory protection against carelessness 
that the Berlin risks have. 





HERE TO STAY 

Certain “experts” who have given 
opinions that the workmen’s compen- 
sation rates in Illinois are too high 
seem to be worried lest the burden 
thrown by these rates upon employers 
will turn them against the compensa- 
tion law. That may be the effect to 
some extent, but we do not believe 
there is any danger that Illinois will 
abandon compensation and go back to 
the old law of negligence. 

The rates will be adjusted in time. 
Nobody knows now just what it is go- 
ing to cost to pay for industrial acci- 
dents in Illinois under the new law. 
The companies have estimated the cost 
to the best of their ability, and like 
prudent business men, they have en- 
deavored not to make the mistake of 
underestimating. When they find from 
experience which rates are too high and 
which are too low, necessary adjust- 
ments will be made. 

When employers have succeeded in 
passing the cost on to the consumer, as 
the law intends that they shall do, they 
will not find it burdensome. When the 
employe finds that when he is injured 
he is well cared for and given half pay 
instead of being told there is no lia- 
bility and he has nothing coming, he 
will not want a change to the old sys- 
tem. Even the public, which ultimately 
must pay the cost, when it sees that 
the hardness of the old law has given 
way to a humane system, will welcome 
the change. About the only persons 
with a real kick will be ambulance- 
chasing lawyers, and who care if they 
do have to suffer? 





NEW FIRE PREVENTIVE 

Tue WesTeRN UNDERWRITER COMPANY 
would like to have a list of all the An- 
gora goat breeders and goat raisers in 
the United States. It wants to solicit 
them for advertising in Fire Protec- 
tion. It has found out that goats are 
fire prevention devices. 

A contracting firm in Kansas City 
did the Edisonian on this device. It 
“discovered” them. The firm found 
that it was being taxed on its fire rates 
for weeds and grass growing thickly in 
the yards, in fact the vegetation was 
such a fire hazard that rates were near- 
ly prohibitive. Cutting the grass was 
costly, so instead of investing in an 
‘automobile lawn mower the concern 


bought a herd of goats. The animals 
not only keep the vegetation and the 
rates down, but do more multiplying 
than the accounting department and a 
considerable profit is being secured 
from the reproductions. 





PLEASED WITH THE WORK 
Fire insurance companies are in- 
ulging in much favorable comment 
over the vigorous manner in which the 
Minnesota State Fire Prevention As- 
socration has started out to reduce the 
Pre waste of the state. Several towns 
have\been visited, numerous defects 
found and specifications for improve- 
ments furnished property owners, re- 
sulting in many cases in a prompt cor- 
rection of the evils. It is predicted 
that the loss ratio will be considerably 
lessened through the excellent meth- 





ods of the association. 





Personal Side of the 
Insurance Business 


The first state branch of the Cook 
County Association of Amalgamated 
and Contaminated Grandfathers at Chi- 
cago, of which Thomas E. Gallagher 
of the Aetna is president and M. F. 
Driscoll of the Phoenix of London is 
the only honorary member, has been 
established at Columbus, O. Charles 
L. Hecox of the Ohio Farmers general 
agency at Chicago, a recent acquisition 
of the parent society, was delegated to 
install the Ohio branch. So far but 
two members have qualified under the 
rules, which are somewhat stringent. 
The members are J. O. Dye of the Ger- 
man American and C. T. Deatrick of 
the Home. Mr. Dye has been elected 
president, second vice-president and 
treasurer, while Mr. Deatrick has been 
chosen vice-president, secretary and 
chairman of the board. 





Howard Geldert, for many years con- 
nected with the Insurance Herald of 
Atlanta, Ga., has been appointed city 
manager there for the liability depart- 
ment of the Georgia Life. Mr. Gel- 
dert has been writing about liability 
business for a long time and telling the 
agents how to produce it. Now he will 
have an opportunitv to apply the 
preachments he has been handing out. 
For a year or so after leaving the 
Herald Mr. Geldert was connected with 
Tue WESTERN UNDERWRITER. 


Through the generosity of C. H. 
Boyer, manager of the casualty depart- 
ment of the National Life, U. S. A., 
ten students will hereafter have free 
scholarships year in and year out at 
Pennsylvania College, Gettysburg, Pa. 
Mr. Boyer’s father, the Rev. M. G. 
Boyer, D. D., has for years been a 
member of the board of trustees of the 
institution and has just retired on ac- 
count of age. With his retirement an 
endowment of $5,000, donated by C. H. 
Boyer, was announced. The money will 
yield enough to support ten scholar- 
ships of $25 each. The gift is known 
as the “Rev. M. G. Boyer Endowment 
Fund.” The senior Mr. Boyer gradu- 
ated from Pennsylvania College in 
1865. He attended during a part of the 
war and served in Company A of the 
26th Pennsylvania Volunteer Emerg- 
ency Regiment, which had been re- 
cruited among students at the school. 
He graduated from Gettysburg The- 
ological Seminary and devoted his en- 
tire life to the ministry. He was a 
great organizer and a recent issue of 
the Lutheran Observer says: “Dr. 
Boyer and son, C. H. Boyer, were the 
prime movers in organizing the First 
English Lutheran church in New 
Haven, Conn.” 


Secretary John J. Oliver of the Mich- 
igan State Life of Detroit is one of the 
hard workers in the business. Just now 
he gets down to the office the first 
thing in the morning, goes through the 
first mail, and then eats his breakfast. 
Superintendent of Agencies Howard C. 
Wade is sick in the hospital with ap- 
pendicitis and President Apps is away. 
This is not Mr. Oliver’s first job as sec- 
retary of a life insurance company. He 
used to be the business getter for the 
Indicator when Frank Leavenworth 
was alive. S. F. Angus resigned the 
general agency of the National Life to 
become president of the old Imperial 
Life of Detroit, and took Oliver with 
him as secretary. The company didn’t 
quite succeed, though it would have 
done so if conditions in the life field 
had been as they are today. Its busi- 
ness was sold and Oliver continued as 
secretary for many years after the com- 
pany ceased writing. Mr. Angus was 
one of the ablest life insurance man- 
agers Michigan has ever produced and 
after closing out the Imperial he or- 
ganized the highly successful general 
agency of the Home Life now operated 
by William Van Sickle at Detroit. Mr. 











Oliver gained a further field experience 
with the Home and was a successful 
personal producer. After Frank Leav- 
enworth’s death he went back to the 
Indicator as manager and continued in 
that capacity until made secretary of 
the Michigan State Life. 

Events move in rapid order in Chi- 
cago. Matrimony, with all its manifold 
experiences, including the honeymoon, 
was in the old days supposed to require 
two weeks’ time at least. But a new 
pace has been set in Chicago. In one 
of the local agencies in the Insurance 
Exchange, an employe approached his 
superior the other day, asking if he 
could get off two hours in the after- 
noon. 

“What is doing?” asked the employer. 

“I desire to get married,” was the 
response. 

“Well,” answered the agency head, 
“we are quite busy. Couldn’t you get 
all through in an hour?” 

“T should very much like two hours,” 
said the anxious near-benedict, “as the 
lady lives out in a suburb. But I can 
put it off for a day or so, if we are too 
busy.” 

The employer, who was keenly en- 
joying the situation, knit his brow for 
a moment or so, and then said: 

“Well, I think you can go this after- 
noon at 2 o'clock.” 

Promptly at 4 o’clock the smiling 
bridegroom appeared at the office, be- 
ing by that time ready for the dull 
routine of daily labor. He worked on 
until 8 o’clock to make up lost time. 





How It Happened 


Manner in Which Leading 
Men Entered Fire Insurance 








William Elappert, Local Agent, Cincin- 
nati—You vos asking me how it happins 
I git in de “Inshurinks Bizizyness?” I no 
not meinself—ven de Boston fire vos 
playing havock mit de companies, bout 
1872, I vos a boy then sixteen years older 
dan my brother who vos not yet been born. 
I vos ambishus, unt like boys of dot ache, 
had a pig appetite, unt I felt—unt so did 
my mother—I shut do somedings besides 
eadings all de time. Our inshurinks policy 
vos manuring one day, unt de agent came 
to reunit id. My mother said—‘“I have 
one smart boy, ‘my Willee,’ who wood like 
one job.” So the agent gifes me one by 
his office with $2.00 a weak. After paying 
for mein dinner, and carfair, I had seven- 
ty-five cents left eitch weak to put myself 
in to the Bau Verein. Ven I vos 29 
years olt I hat safed $14,000 and got mar- 
riet. I marriet one fine girl, unt de reason 
of id is blane—she vos bret and born in 
old Kentucky. Well, we haf worked to- 
gether night unt day mit mutual interest, 
—now we haf got ten childrens and $1,- 
400,000 in Bonds of matrimony, stocks and 
odder things. Am still in the bizizyness 
and verry happy—because we expecht to 
have not another increase in de family, 
but a decrease in commissions, by the com- 
panies represented. Some beople is neffer 
satisfied—can you explanashun me vy dat 


is? 
Your frint, 
mit high regarts, 
WILLIAM KLAPPERT. 
P. S—Forty years in one bizizyness is 
“going some,” ain’t ia? 


i 

P. GL. Hoadley, President American, 
N. J.—My first business experience be- 
gan in the year 1865, just as the war was 
closing. I was then twenty years old 
and had obtained a position as clerk in a 
bank in a small town in central New 
York, thus realizing the dream of my 
boyhood to become a merchant or 4 
banker. 

Promotion and increased salary came 
during the following two years, but as 
future prospects were too limited in that 
position and as the principal fire insur- 
ance agent in the town wished to dispose 
of his local agency, I. bought him out and 
quit the banking business in 1867. 

Fire insurance was an agreeable occu- 
pation and the business prospered, One 
of my principal companies was the Niag- 
ara, in addition to the Home of New 
Haven, Putnam of Hartford, City Fire of 
Hartford and several others. 

President Walcott of the Hanover Fire 
induced me to take on his company in 
1869. A few months later I was appointed 
special agent for the Hanover in eastern 
New York and New Jersey, but after six 
months’ experience became tired of the 
road and accepted a position at the com- 
pany’s home office in New York, where 
I remained until 1874, passing through the 
thrilling experiences of the great Chi- 
cago and Boston conflagrations, which 
wiped out so many companies. 
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LIFE INSURA 








MANY MEETINGS PLANNED 


SIX ARE BOOKED FOR CHICAGO 





Agents of Five Home Life Companies 
and Equitable of Iowa to 
Gather in City 





Five of the Chicago life companies 
will hold agency conventions in Chi- 
cago during August, and the Equitable 
Life of Iowa will also hold its meeting 
here the latter part of the month. On 
Aug. 7-9 the $100,000 Club of the Secur- 
ity Life will hold its first annual meet- 
ing. Four of the meetings are on Aug. 
15-17—the Illinois Life $100,000 Club, 
the Federal Club of the Federal Life 
and the Old Colony Life agency meet- 
ing and agents of the United States An- 
nuity & Life, who have written $50,000 
or over in the first six months. 

Security Life Meeting 

The 1912 meeting of the $100,000 Club 
of the Security Life of America will 
be called to order at the company of- 
fice at 10 o’clock Wednesday morning, 
Aug. 7, by President W. O. Johnson. 
The audress of welcome. will be de- 
livered by Vice-President S. W. Goss, 
and responded to by S. W. Bedford, 
president of the club. There will be 
two sessions on Wednesday and two on 
Thursday, with luncheons at the Grand 
Pacific and Union League Club; an 
automobile ride around the city, the 
parks and boulevards Wednesday aft- 
ernoon; a theater party Wednesday 
evening; a boat ride Thursday after- 
noon, followed by a banquet at the 
Auditorium hotel. Willard E. King, 
superintendent of agencies, will be 
toastmaster at the banquet. 

Thirty-Five Agents to Attend 

In addition to members of the $100,- 
000 Club, there will be others in attend- 
ance. All told thirty-five agents will be 
present. 

Vice-President Goss will preside at 
the agency meetings and addresses will 
be made by O. W. Johnson, secretary 
and treasurer; Dr. S. S. Werth, medical 
director; J. Charles Seitz, actuary, and 
Willard E. King, superintendent of 

agencies, followed by general discus- 
sion. 

This is the first meeting of the club, 
and the officers of the company have 
expressed their pleasure at the splendid 
work of the field forces during the 
club year just closed. Many men have 


been attracted to the Security during 
the past year and a half and are prov- 


ing their mettle in securing for the 


company a substantial business written 


largely in the rural districts. 


Federal Life Convention 


The Federal Life has arranged its 
program for the first annual meeting 
of the Federal Life Club to be held 
at the home office in Chicago Aug. 15- 


17, as follows: 
Thursday, August 15 
Morning session—11 o’clock a. m. 


Joint meeting of Board of Directors | Assurance of Philadelphia; Logan S. 
Federal Life Insurance Company with| Paine, supervisor of the company for 


members Federal Club. 


Greetings by President Isaac Miller 


Hamilton. 


Address of welcome on behalf of Board | M. Cartwright of THe Western UNDER- 
of Directers, Col. Free P. Morris, I[lli- writer, R. A. Hunt of the Insurance 


nois. 
Response, H. H. Bancroft, Illinois. 
Afternoon session—2 o’clock p. m. 


Expediting business, C. S. Rannells, 


agency superintendent. 


4 1912. 

The Sale of Term Insurance Where Thursday, August 15, 
Necessary and How to Convert Same into 10:00 a. m. Assembly and reception. 
Higher Premium Paying Policies, G. J. 


Pammel, Michigan. 


Conditions and Prospects in My Terri- | Direction, Mr. Abrahamson. 
tory, C. C. Griffith, Illinois; W. _* Mar- 12:30 p. m. Luncheon. Chicago room, 
quis, Arkansas; W. H. Schillinger, Illi- | second floor, Great Northern Hotel. 
nois; Wm. Babcock, Jr., Illinois; H. C. Mc- 2:00-4:30 p. m. Agency school. Room 


Cann, Michigan; H. E. Lane, Illinois; 
W. Johnson, Illinois; Geo. S. Beedle, Mis- 
souri, F. L. Meyers, Illinois; W. G. Smith, 
S. Dakota; J. P. Ader, Illinois; BE. F. Seney, 
Illinois; Gus. B. Barlow, Ohio; Ben Thorp, 
Texas. 
Evening—Social session. 
Priday, August 16 

Morning session—10 o’clock a. m. 
Problems to Be Solved in Organizing 
Territory and Developing a Productive 
Agency Force, Ben Thorp, Texas. 
How Can the Representative Best Ad- 
vance His Own and His Company’s In- 
terests? C. C. Griffith, Illinois. 
General discussion of two preceding 
papers, to be led by J. B. Emery, Illinois, 
and H. C. McCann, Michigan. 
Afternoon session—2 o’clock p. m. 
Getting Names Upon the Dotted Line, 
Gus B. Barlow, Ohio. 
Objections and Excuses of Prospects 
and How to Overcome Them, E. M. Pavey, 
agency superintendent. 
General discussion of two preceding 
papers, to be led by C. E. McKeag, Ohio; 
P. A. Turner, Texas; Frank Hill, Iilli- 
nois; W. W. Keith, Texas; E. F. Seney, 
Illinois. 
Evening—social session. 

Saturday, August 17. 


Morning session—10 o’clock a. m. 
Federal Accident and Health Policies 
from Field Man’s Point of View, Harry 
W._Espy, Ohio. 

General discussion. 

“Free for All,” five minute talks upon 
any subject helpful to the company and 
its representatives to be participated in 
by all present. 

Afternoon, social diversion. 

A question box will be provided at the 
opening session and at convenient times 
the questions deposited therein will be 
read and discussed. 


Water Carnival at Chicago 

The program for the Illinois Life 
meeting has not yet been completed. 
About 100 members and guests are ex- 
pected. One of the entertainment fea- 
tures will be the water carnival which 
will be held in Chicago that week. In 
fact, all the visiting agents will prob- 
ably have an opportunity to see the 
carnival while in Chicago for the meet- 
ing, and it promises to be a sight well 
worth seeing. The banquet will be held 
Thursday night at the La Salle. The 
$100,000 Club of the Illinois Life num- 
bers sixty. If the membership had 
reached seventy-five, a trip to New 
York had been promised, but this mark 
could not be reached. 


Old Colony Agents’ Meeting 
The Old Colony promised a trip to 
the meeting to all agents of the com- 
pany who filled their allotment of paid- 
for business. The allotments were 
made for six months, ending July 30. 
$20,000 of paid-for business during the 
six months was the lowest allotment 
made. About fifty agents will attend. 
Twelve agents of the company quali- 
fied for membership in the $100,000 Club 
in the first six months. 

One of the big events of the Old 
Colony meeting will be the banquet at 
the Great Northern Hotel. Harold 
Dyrenforth, vice-president of the com- 
pany, will act as toastmaster, and on 
the list of speakers are Zeno M. Host, 
general agent of the company at Mil- 
waukee and former Wisconsin insur- 
ance commissioner; A. D. Johnson, su- 
perintendent of agents of the American 


Wisconsin; President Austin and Super- 
intendent of Agencies Abrahamson, C. 


Field, and T. R. Weddell of the Rec- 
ord-Herald. The program is as. fol- 
lows: 


Room L-38, Great Northern Hotel. 
11:00 a. m. Inspection home office. 








NCE SECTION 
‘| United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


William T 


Whte 


. Smith, Secretary 


. ° McCormick Building 














The Company that Gives Agents Every Consideration 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 
communications to 


Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 


ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company , 











=) Hotel la, Salle 


Chicago’s Finest Hotel 
fur ERNEST J. STEVENS, Manager LaSalle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 



















district it is the most convenient stop- 





Room with detached bath « «+ %2to83perday 
Room with private bath « «+ « $3to 85 per day 
$5 per day 


Room with detached bat™ « « © $3to 
Room with private bath « « « « $5 to $8 per day 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
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Hotel LaSalle gives more for the price 
you pay than any other hotel in 
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place for the busy man. 
RATES: 
ONE PERSON 


TWO PERSONS 


for one or two persons, 
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CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 





$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912, 
GOOD MEN WANTED. 
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NON-PARTICIPATING 





ATTRACTIVE TERRITORY 


MEN OF CHARACTER AND ABILITY CAN GET DIRECT CONTRACTS AND LIFE RENEWALS 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 
“HIGH GUARANTEES 


Company Has Over $1,000,000 of Surplus 
LIBERAL CONTRACTS 


LOW RATES 


DISABILITY PENSION PROVISIONS 


WRITE TODAY FOR TERMS 
S. W. GOSS, Vice-President, The “Rookery,” Chicage 











L-38, Great Northern Hotel. 
Mr. Austin. 

6:30 p. m. Dinner—Casino, Riverview 
Exposition Grounds. Take cars at Ran- 
dolph and Dearborn streets, marked 
Riverview Park at 5 p. m. 

8:00-11:00 p. m. Visit Dante’s Inferno, 
Battle of Monitor and Merrimac, the Der- 
by, the Chutes and one other. 

Friday, August 16, 1912. 
10:00-11:45 a. m. Question box. Room 
L-38, Great Northern Hotel. Direction, Mr. 
Abrahamson. Ps 

12:15 p. m. Luncheon, Chicago room, 
Great Northern Hotel. 

1:30-4:30 p. m. Assembly on board of 
steamer Illinois, foot of Randolph street, 
to witness the greatest water carnival 
and naval pageant ever held on fresh 
water. 

5:00 p. m. Assembly at headquarters. 
Room L-38, Great Northern Hotel. 

6:30 p. m. Assembly in Chicago room 
for group photographs. 

6:46 p. m. Banquet tendered by the 
company to its delegates and guests. 
Chicago room, Great Northern Hotel. 

Saturday, August 17, 1912. 
9:30-10:00 a. m. Final checking of ex- 
ense accounts with the treasurer. Room 

88, Great Northern Hotel. 

10:00-12:00 m. Organization of clubs 
among the delegates. Room L-38, Great 
Northern Hotel. 

12:30 p. m. Luncheon. 
Great Northern Hotel. 

2:00 p. m. Good luck go with you ’till 
we meet again. 


Direction, 


Chicago room, 


U. S. Annuity Gathering 

About twenty agents have qualified 
for the United States Annuity & Life 
meeting, by writing $50,000 or over to 
June 30. The meetine will be rather 
informal. The visitors will be able to 
watch the water carnival from the win- 
dows of the company’s offices in the 
McCormick building on Michigan ave- 
nue. 


Instruction Schools 


The annual agency meeting of the 
Equitable Life of Iowa has been held 
in Chicago for a number of years. The 
meeting this year will be held August 
28-30. The general and district agents 
of the company and as many agents as 
can attend will be present. The meet- 
ings will be held at the Hotel Sher- 
man, The program is still pretty much 
up in the air, but arrangements are 
being made for a school of instruction, 
in which there will be three classes, one 
for general agents, one for district 
agents and one for local agents, and 
probably each class will hold three 
sessions a day. 

The Equitable Life agents will have 
good cause for rejoicing. The company 
is breaking all previous records and 
in the first six months wrote as much 
as was written in any entire year up to 
1909. To June 30 this year the com- 
pany wrote $7,217,500 of paid-for busi- 
ness, as compared to $4,624,500 during 
the first six months last year. Illinois 
showed a gain of 190 percent during the 
first six months, Kansas 130 percent 
and Iowa 80 percent. 


Germania Life Progressing 

The Germania Life is coming up as 
an agency company and is securing a 
number of desirable men in its western 
territory. Following the appointment 
of Charles L. Scott of Kansas City as 
its manager at Chicago, it has secured 
the services of Charles B. Rudd, also 
of Kansas City, where he was connect- 
ed with the Penn Mutual for two or 
three years, as manager for southern 
—m. with headquarters at Evans- 
ville. 








LIFE FIGURES OF NEW YORK 


———. 


Department Shows What Was Done by 
the —— During the 
t Year 


In its preliminary life report the 
New York department says in part: 


The total income was $754,533,218, of 
which $395,736,673 was in New York com- 
panies, an increase over 1910 of $7,028,108, 
the total oss increase for ail com- 
panies being $37,880,482. The disburse- 
ments for the zoe are shown to have 
been $526,742,699, of which $390,098,215 
was paid to policyholders, while the cost 
of ma ement, including dividends to 
stockholders, was $136,644,484. 

New York companies issued 389,628 “or- 
dinary” policies in 1911, insuring $686,- 
677,019, as against 382,041 policies issued 
in 1910, insuring $678,006,384. Companies 
of other states in 1911 issued 421,834 
policies, insuring $891,169,230, while in 
1910 they issued 364,987 policies, insuring 
$757,834,872. Compared with 1910, it ap- 
penne that there were 64,434 more policies 
ssued last year and the amount of in- 
surance written increased $142,004,993. 
There were 40,980 more policies termi- 
nated in 1911 than in 1910, and $82,315,168 
more insurance. 

The total number of “ordinary” policies 
in force on Dec. 31, 1911, was 6,621,386, in- 
suring $12,802,989,204, an increase in 
policies over 1910 of 345,195 and in insur- 
ance $682,141,142. The amount of “in- 
dustrial” insurance in force was $3,199,- 
098,003, an increase over the previous year 
of $201,282,613, making a total increase in 
insurance in force for both classes of 
business of $883,423,755. 

The business in force in the state of 
New York and transacted therein during 
the past year by all life companies of 
this and other states, including “indus- 
trial” business was as follows: Policies 
in force 6,111,581, insuring $2,723,293,369; 
policies issued 938,486, insuring $392,342,- 
650; an increase in insurance in force of 
$160,240,904 over 1910 and an increase in 
insurance written and paid for of 
$29,078,869. 

While a summary of the figures carried 
in the report shows an increased amount 
of lapsed and surrendered insurance, 
which, no doubt, may be attributed in a 
great degree to the general increase in 
the cost of living and to somewhat un- 
satisfactory business conditions, it cannot 
be considered a permanent factor in the 
situation. The notable increase in divi- 
dends paid and apportioned a? the 
past few years, the steady increase in the 
amount of new business written and in- 





surance in force, the higher interest and 
dividend rates on the companies’ invest- 
ments and the curtailing of expenses 
when considered with the increasing busi- 
ness indicate that the life insurance busi- 
ness, taken as a whole, is in a remarkably 
healthy and satisfactory condition, and in 
great contrast to that obtaining prior to 
the passage of the legislation affecting 
life companies in 1906. While certain pro- 
visions of the so-called Armstrong law 
have been amended to its advantage, the 
great practical value of its general re- 
sults, both to companies and  policy- 
holders, cannot be overestimated. The 
growth and expansion of life insurance in 
the past few years, based as it has been 
upon sound and conservative methods, 
shows that the future of this great busi- 
ness, is one of exceptional promise. 





West Virginia has licensed the Missouri 
State Life. 








YOU ARE WANTED 


in Michigan, where we have over one hundred active, pushing 
stockholders scattered over the state to help you get the business. 


Liberal Policy Contracts Good Commissions 


WRITE TODAY 
THE PREFERRED LIFE INSURANCE COMPANY 
OF AMERICA 
Grand Rapids, Michigan 
a a - Secretary and General Manager 











W. A. WATTS - 


Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : =: Address 











401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $660,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 


If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 

Dr. W. O. THOMPSON, President. aoe: B. F. REINMUND, Secretary. 
COLUMBUS, OHIO 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 








HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 

A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 
Pennsylvania. Address 52-D, care The Western Underwriter. 





Liberal Lite Assurance Company 


JAMES J. DAVIS, President 


ANDERSON, INDIANA 
W. H. HINTON, Secretary and Actuary 





HIS Company is managed by men who have demonstrated their ability as organizers. President Davis 
is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 
under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 


of their communities, who want to see this company succeed. 


If you can appreciate what kind of backing 


this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. 
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DISTRICT MANAGERS 
Experienced life insurance men who are Personal Producers and Good Organisers can secure 
fF Q contracts that mean something for the future as well as for the present. 
LOCAL AGENTS 
: : , in the life i busione, 
[eee resin Wercing tho wuslanse, Otte oosmvanse of obvamasteent an teak wo tap eas 
INDIANA | oncteurs 
CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 
SsSOUTM BEND, INDIANA 
BD. W. PLACE, President. J. W. FITZ GIBBON, Vice-Pres. and Gea’l Manager. 
GET OPPOSITION TICKET | the present move is one started to at-| ANNUAL CONVENTION HELD | a $40,000,000 institution in 1912. John 


INSURGENTS STIR UP SCARE 





Security Mutual Life Says the Rebellion 
is Due to Some Old General 
Agents 





A move is on hand to put up an op- 
position directors’ ticket against the 
administration ticket of the Security 
Mutual Life of New York. The move- 
ment seems to have started in Chicago 
and already a call has gone out for 
one or two meetings of policyholders 
in that city. In Chicago the call was 
signed by C. A. Powers and L. E. 
Sauter, both policyholders. 

Mr. Powers was formerly manager 
of the company in Chicago and then 
was manager of the Fidelity Mutual 
Life. Mr. Sauter is an attorney who 
conducted a case for the company that 
was brought against it by A. S. Rennie 
in Chicago. At the Chicago meeting 
it was stated that the condition of the 
old stipulated premium and assessment 
policyholders should be investigated as 
well as matters pertaining to the ad- 
ministration of the company. Messrs. 
Powers and Sauter, were appointed a 
committee to make the investigation. 

Basis of Complaints 

The basis of the complaints, as 
brought out at the Chicago meeting, 
are that the rates of the old assessment 
policies have been increased beyond 
what they should be and that there 
has not been uniformity in the in- 
crease. The present administration is 
attacked on the ground that the busi- 
ness is falling off; that the surplus has 
decreased, and that the funds belonging 
to the old policyholders, to keep their 
assessments level, have been absorbed. 

D. S. Dickinson, actuary of the Se- 
curity Mutual, was in Chicago last week 
looking into the situation and states 
that those who are making the com- 
plaints have not made any demands on 
the home office for information, nor 
have their complaints been stated. He 
declares that the officers have been 
given no opportunity to give the pol- 
icyholders any ‘aformation. 

Say Turner Is Back of It 
The officers are of the opinion that 





F YOU are looking for a 

general agency, we have 
some desirable territory open 
in Illinois, New Jersey, New 
York and Pennsylvania. Now 
is your opportunity to secure a 
direct contract with top notch 
first year and special renewal 
commissions from an old line 
company, over 50 years old. 
Can you afford to miss this? 


Address 63-O 
Care The Western Underwriter 





tempt to restore Charles M. Turner, 
former president of the company, to 
his old position. Mr. Turner now re- 
sides in Chicago. After leaving the 
Security Mutual Life, he was elected 
vice-president and general manager of 
the Federal Life of Chicago, a position 
he held for a year or two and then 
gave it up. Mr. Dickinson thinks that 
some of the old general agents of the 
company are the main factors in the 
present attack. He says that some of 
these old general agents wrote high 
pressure and rebated business which 
caused a heavy lapse ratio, and on 
this he says the company sustained 
several death claims. 

This year, he says, the company is 
doing a fine business, both in quality 
and quantity. But little of it is on the 
term plan. In the total abstinence de- 
partment there is now about $7,000,000 
in force and its mortality has been ex- 
cellent. This business is of rather 
recent acquisition. 

Put Up Additional Reserves 

Actuary Dickinson calls attention to 
the fact that since the time of the Arm- 
strong investigation the company has 
undergone some marked changes. In 
1903 it had on its books $24,000,000 of 
assessment insurance and $12,000,000 of 
legal reserve of business on the prelim- 
inary term plan. He says there is still 
$3,000,000 of old assessment business 
on the books on the old basis and 
$3,000,000 which by means of liens has 
been put on an adequate rate basis but 
is still assessment business. All but 
$1,000,000 of the preliminary term in- 
surance has been put on the full legal 
reserve basis, most of it according to 
the American 3 percent table. To do 
this, the company has put about $350,- 
000 into reserves on business which was 
on the books in 1906. In spite of this, 
Mr. Dickinson states that its surplus 
has grown until it is now about $450,- 
000. The decrease in surplus is due to 
the strengthening of the reserves ac- 
cording to Mr. Dickinson and not due 
to .ny extravagance or mismanage- 
ment. The company was organized by 
Mr. Turner and he was its president 
until February 12, 1908. At the end of 
the last year it had $47,803,977 insur- 
ance in force. 





Jarrett Heads $100,000 Club 

J. C. Jarrett of Jonesboro, Ark., has 
been notified by the president of the 
American Central Life, of which he is 
agent, that he has won the presidency 
of the $100,000 club and that he and 
Mrs. Jarrett are expected to join the 
members of the club in Chicago Aug. 3 
for a seven days’ cruise on the Great 
Lakes. Mr. Jarrett has qualified as a 
member of the club for several years, 
but last year went after a record that 
would give him the presidency, and 
wrote about $300,000 of new business 
for the year closing April 30, 1912. 


PIDELITY MUTUAL FIGURES 


For the quarter ending June 30, 1912, 
the Fidelity Mutual Life had receipts of 
$1,519,983, and excess of receipts over dis- 
bursements amounting to $716,007. New 
business during the quarter amounted to 
$3,921,500, and death claims and payments 
to members to $562,955. Investments made 
during the quarter amounted to $763,638. 
Net ledger assets show an increase of over 
12 percent over June 30, 1911, being $25,- 
1 eg as against $22,727,128 on June 30, 
1911. 








Kansas City Life’s $100,000 Club Has 
a Most Successful Gathering— 
Orville Thorp, President 





The annual convention of the Kan- 
sas City Life $100,000 Club at Denver, 
Colo., July 23-27, was an unqualified 
success from every standpoint. The 
business sessions were devoted to dis- 
cussions of various problems affecting 
the business of the company and were 
participated in by all the members of 
the club. Mayor Henry J. Arnold of 
Denver delivered the formal address of 
welcome on behalf of the city, and Or- 
ville Thorp of Texas responded on be- 
half of the club. 

On Thursday the entire convention, 
including the ladies, went by special 
train via the Moffatt road over the Con- 
tinental divide to Steamboat Springs 
and returning left the train at Corona— 
the summit of the Rockies—and a 
group photograph was taken amid the 
snow banks. 

Following the business sessions on 
Friday new officers of the club were 
elected as follows: President, Orville 
Thorp, Texas; vice-presidents, O. J. 
Durand, New Mexico, and Eugene Ar- 
nett, Oklahoma. J. F. Barr of Missouri 
was reelected secretary-treasurer. 

The informal dinner on the evening 
of the 26th at the Albany hotel was a 
fine affair. Covers were laid for 214 
guests and the menu was in every de- 
tail satisfactory. The room was hand- 
somely decorated with flowers, national 
colors and bunting. Vocal and instru- 
mental music was interspersed during 
the meal, in which the entire crowd 
joined with spirit. 

Colonel Fred W. Fleming acted as 
toastmaster and first presented J. B. 
Reynolds, president of the company, 
who briefly reviewed its substantial 
progress from a struggling company of 
$2,000,000 insurance in force in 1904, to 





H. Upton, actuary officially represent- 
ing the Colorado department, paid the 
Kansas City Life a great compliment 
in an eloquent address and was fol- 
lowed by J. S. Fabling, president Colo- 
rado State Underwriters’ Association, 
who spoke in the same vein. Governor 
John F. Shafroth delivered a most witty 
and entertaining address on life insur- 
ance and referred to the remarkable 
growth of the company under the direc- 
tion of Messrs. Reynolds and Fleming. 
Others who spoke included Gordon 
Jones, president United States National 
Bank of Denver and also president of 
the Colorado Bankers’ Association; G. 
M. Smith, president Commonwealth 
National Bank of Kansas City; B. F. 
Clark, president Colorado Savings Bank 
of Denver; John M. Williams, president 
Citizens National Bank of Lamar, 
Colo.; J. H. O'Reilly, president Occi- 
dental Life of New Mexico, and Orville 
Thorp, president of the K. C. Life Club. 
Mr. Thorp on behalf of the club pledged 
$25,000,000 in new business during the 
club year ending in July, 1913. Tele- 
grams of regret and congratulation 
were read by J. L. Pryor, from William 
J. Stone and James A. Reed, United 
States senators from Missouri; Gov- 
ernor H. S. Hadley of Missouri, F. P. 
Neal, Robert A. Long, William Huttig, 
E. F. Swinney, O. H. Dean, J. J. Swof- 
ford and E. E. Yates, all of Kansas 


ity. 

Orville Thorp, state manager of the 
Kansas City Life for Texas, sailed from 
New York Aug. 1 for a three months’ 
visit in Europe. He was accompanied 
by his wife. 


The North American Life Association of 
Minneapolis, in an examination made by 
the Minnesota department as of April 29 
showed its condition as follows: Income, 
Jan. 1 to Apr. 29, 1912, $1,758; disburse- 
ments same period, $2,122; total admitted 
assets, $8,305; total liabilities, $203; re- 
serve fund, $2,682; surplus, $5,419; policies 
in force, 371. 

















SECOND ANNUAL STATEMENT 
CINCINNATI, OHIO 
Financial Condition December 31, 1911 
ASSETS LIABILITIES 
County Bonds ,000.00 Net Reserve on All Life Polict 
cna te yy eae 
Cash in and office 174,649.38 Health and Accident Department 
Collateral Loans «= 300 pong EOE. 
’ . ‘ Death Claim —Proofs Not Receiv 
Nat Unentlocaed end Det mea? oe Premiums Paid in Advance 653.83 
miums . “ae Miscellaneous—Unpaid Bills, etc. 986.28 
seernens nesavehe 1499.9 Cpmeep en Sige Sem, Bet 
Premium N age ees ss. oe) bce OR 
Assets no Surplus to aad Oenlte 
Deduct Assets not Admitted RE — ~ ate Capital - 
Total Admitted Assets HSI =o risbilities. |. st; $698,676.95 
ee GROWTH, 1911 
Date ” Assets Reserve Ins.inForce GaiminPremlums . . ee 62,379.86 
December 31, 1910, $129,973.85 $ 6,780.00 $ 694,000.00  GaininInterest . . . . 5,164.19 
December 31, 1911, 698,676.95 27,834.38  2,828,447.00 Gain in Assets (Admitted) . 568,763.10 
HEALTH AND ACCIDENT DEPARTMENT .,;, Gain im Reserve a a 21,054.38 
December 31,1910 $ 250.00 Gain in Surplus to Policyholders 524,619.30 
December 31, 1911 . 22,355.43 $4,888.52 Gainininsurance . . . . 2,134,447.00 
T. M. BALL, Manager of Agencies 
Mitchell Building e ° ° ° ° ° Cincinnati, Ohio 
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GOVERNMENT’S MONOPOLY 
NEW ITALIAN LAW FEATURES 





National Insurance Institute Will Con- 
duct the Life Insurance Business 
of the Country 





The new Italian law, creating a gov- 
ernment monopoly of the business of 
life insurance, and creating the National 
Insurance Institute to conduct the busi- 
ness, has been translated into English 
for the Association of Life Insurance 
Presidents. 

The law makes insurance on human 
life in all its possible forms a monop- 
oly, to be exercised by the National 
Insurance Institute. The institute is 
under the control of the minister of 
agriculture, industry and commerce. So- 
cieties, corporations, etc., doing a life 
insurance business are specifically de- 
nied any guarantee or indemnity from 
the state, for the loss of their business 
resulting from the monopoly. Out- 
standing contracts are to be executed 
and premiums collected, but the insured 
are not protected by the state in case 
of nonfulfillment or irregular fulfill- 
ment of their insurance contracts. Com- 
panies granting annuities, financial in- 
stitutions for savings and indemnities 
recognized by royal decree, benevolent 
associations without purpose of gain 
and which insure for not more than 
1,000 lire, or a yearly income of not 
more than 400 lire, employers provid- 
ing for annuities for employes, and cer- 
tain contracts for life annuities are ex- 
cepted from the provisions of the act. 

Provisions are Rigid 

The provisions for the enforcement 
of the act are ironclad, with severe fines 
for soliciting insurance, and double pen- 
alties for a second offense. All con- 
tracts made against the provisions of 
the law are to be null and void, and no 
legal action of any kind can be taken in 
the kingdom for insurance stipulated 
outside of the kingdom. 

The institute is to have a general 
director and board of trustees, and 
strict rules are laid down to keep pol- 
itics out of the administration of the 
institute. The director general is to 
be a man experienced in financial mat- 
ters, and in insurance. 

Company Employes Chosen 

The personnel of the institute is to 
be selected preferably among those who 
at the time of the execution of the law, 
are in the employment of life insur- 
ance companies for at least three years 
previously, provided their ability is rec- 
ognized by the board. 

Agents and solicitors will be em- 
ployed, and will be paid on a com- 
mission basis, and are to receive no 
other compensation, except such bo- 
nuses which may be granted for the 
greatest amount of business secured. 
Certain post-office, government and 
state officials may be authorized to 
solicit business. Premiums may be col- 
lected not only by agents, but by cer- 
tain classes of postoffices, which will 
be done without charge. 

The state treasury is instructed to 
keep an account curreat with the insti- 
tute, up to the sum of 5,000,000 lire, to 
start the work, the amount loaned to 





‘Experience is a Good Teacher 


history of the life insurance business proves that the permanently successful agencies have NOT 
salaries renewals. 


The 
been built up on large first year commissions with 


We are anxious 
ld Style General 
arbitrarily. First look up the record of the LINCOLN 


e 
an O 


ies and advances against 
THEY HAVE BEEN BUILT ON 


Continuous and Non Forfeitable Renewals 


to talk with men who already have records for successful work. To such we will give 
t’s Contract that 7s a sure enough contract—one we cannot cancel 
IFE. Then if you think the New York Insurance Press was right 


when it said “The Lincoln Life is in the hands of men who know how,” write (confidentially if you desire) for our proposition. 


ARTHUR F. HALL 
1st Vice-Pres. and Gen. Mgr. 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 








bear interest equal to the average in- 
terest of government bonds, and the 
sum is to be refunded within ten years 
from the third year of exercise of the 
institute. 

Distribution of Profits 

The profits each year are to be dis- 
tributed as follows: 

a. An amount equal at least to 7 
percent for the ordinary reserve; 

b. The amount established by the 
bylaws as guarantee reserve and any 
other reserve as may be necessary or 
convenient; 

c. An amount not over 5 percent to 
be distributed among the technical and 
administrative personnel and solicitors 
of the institute. 

The remainder is to be paid to the 
Pension Institution for aged and in- 
valid workingmen. 

The institute is to have free use of 
mails and telegraphs. 

Individual Transactions Secret 

Public officials who through discharg- 
ing their duty towards the institute 
have knowledge of negotiations or re- 
lations between the institute and pri- 
vate persons, must maintain secrecy, 
and it is absolutely forbidden for any 
official or employe of the institute to 
communicate to tax assessors any in- 
formation or data regarding contracts 
with the institute. 

The amounts paid by the institute, 
and accruing from insurance contracts 
shall not be subject to attachment or 
seizure, except under certain provisions 
of the commercial code. 

Life insurance companies and tontine 
associations are compelled to fulfill all 
legal contracts for life insurance. 

Must File Information 

Within 90 days of the enactment of 
the act, all companies, foreign and do- 
mestic, are to present to the registry 
of the place where they have their prin- 
cipal office in Italy, a list of all life 
insurance policies issued by them and 
still outstanding, giving complete in- 
formation. The amount of these con- 
tracts cannot be increased. Provision 
is made to see that these lists are ac- 
curate, and all contracts which are not 
listed will be considered null and void 
and a fraud against the act. 

Tontine Plan Forbidden 

Tontine associations are forbidden, 
and their affairs are to be closed up, 
and the assets distributed among mem- 
bers, the liquidation to be accomplished 
by a royal commissary. Members who 
within a certain time give notice’of in- 
tention of cancelling their tontine con- 
tracts will, if workingmen, become 
members of the National Accident & 








The Conservative Life Insurance Company 


Wheeling, West Va. 


Otto Schenk, President 


Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 


you. Ask for details. 












Honest Contract, seld by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 
NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 














REPRESENT A WESTERN COMPAK™ 
The Reserve Loan Life Insurance Co 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law or aman 
Reliable Agents Wanted. Address 


WANTED 
GENERAL AGENTS 


— in — 


Illinois Missouri North Dakota Texas 
Indiana Minnesota South Dakota and 
Michigan Washington Kansas Ohio 




















To Represent 


CONTINENTAL ASSURANCE COMPANY 


UP-TO-DATE LIFE POLICIES 








Non-participating Disability Benefits 
Liberal Contracts Desirable Territory 
CONTINENTAL 
Casualty Company Assurance Company 


H. G. B. Alexander, President poner 
1208 Michigan Avenue Chicago, Illinois 


Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 











Address, Agency Department 
Odd Fellows Bldg. - - Indianapolis, Ind. 


ASK O MEN 


if they are entirely satisfied with the treatment 
accorded them by the HOME OFFICE. 


Baa. SF es ee or es 


specializing upon. Investigate this 














Address ARTHUR O. MAIN, Gen. Man. of Agencies 
Commercial Life Insurance Company 





‘ INDIANAPOLIS, INDIANA 











August 1, 1912. 


THE WESTERN 


UNDERWRITER. 23 














THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
Franklin T. Betts, Pres. and Mgr. of Agencies 
We want live men in Ohio, Indiana and Michigan. 
to start with a Live Young Company, write us at once. 
R. T. Betts, Vice-Pres. and Supt. of Agents 


F. F. McGinnis, Secretary and Gen. Counsel 


If you are a live wire and want 
Good Contracts to live men. 











Pension Institute, and if not working- 
men, they will be insured for a life 
annuity or an endowment policy with 
the National Insurance Institute. 

Within one month after the approval 
of the insurance act, domestic and for- 
eign companies must present to the 
minister of agriculture, industry and 
commerce their mortality tables and the 
rate of interest which was their basis 
for reckoning reserves at the closing 
of the last fiscal year. 

Companies May Reinsure 

A company may reinsure all its risks 
located in Italy in the National Insur- 
ance Institute, or may be authorized to 
continue its business for not over 
ten years, on condition that the com- 
pany assign to the institute 40 percent 
of each risk assumed after the enact- 
ment of the law, that it shall deposit 
half the premiums collected in bonds 
of the state guaranteed or guaranteed 
by the state, and that it deposit with 
the minister the list of rates of pre- 
miums charged. 

For the reinsurance of new risks the 
institute will pay a proportionate 
amount of the premiums collected, after 
deducting the cost of securing the in- 
surance, which shall never be more than 
70 percent of the first year’s premiums; 
and for the following years not over 5 
percent shall be deducted for the cost 
of collection. If what are deemed in- 
sufficient guarantees are offered the in- 
stitute is permitted to decline to accept 
risks. 





OUTING OF MIDLAND MUTUAL 





Two Hundred Agents of Company 
Entertained at Columbus Have a 
Very Good Time 





Saturday the Ohio agents of the Mid- 
land Mutual Life had a gabfest, ex- 
perience meeting, outing, and banquet 
in Columbus. Meeting at the main of- 
fice at 8 East Broad street—“right in 
the heart of Columbus”—with Presi- 
dent W. O. Thompson and Secretary 
B. F. Reinmund, over 200 agents, to 
say nothing of families and friends, 
were welcomed. 

Then, on special cars, the Midland 
people went to the Ohio State Uni- 
versity, where at high noon—it might 
have been a minute after— a banquet 
was served. When one realizes that 
Dr. Thompson is not only president 
of the Midland, but also of the Ohio 
State University, one could place a 
mr bet that the Midlanders were well 
ed. 


Harry B. Arnold, chief legal sharp 
for the company, was the toastmaster. 
Speeches were made by Dr. Thompson, 
by G. W. Steinman, resigned chief 
clerk of the Ohio insurance department, 
and by Agents Schuemaker, Tippel and 
Dickerson. The meeting was enthusi- 
astic and the company is booming. 





Cincinnati Wants Meeting 

There is a movement on in Cincinnati 
to secure next year’s convention of the 
National Association of Life Under- 
writers. Some investigation has been 
made and it now appears that Atlantic 
City has the call and that the New 
York and Philadelphia associations fa- 
vor the idea. It has generally been 
found that conventions held at a resort 
are not as successful or satisfactory as 





those in some centrally located large 
city. Cincinnati thought seriously of 
going after the convention for this year, 
but did not do so. The Cincinnati as- 
sociation is one of the best in the 
country and the city is conveniently lo- 
cated. It has five life insurance com- 
panies and by the time the convention 
would meet the new Union Central 
home office building, one of the remark- 
able insurance buildings of the country, 
will be completed. 





MAY INCREASE ITS CAPITAL 


Illinois Life Stockholders Will Meet 
Aug. 15 to Vote on the Pro- 
posed Action 





Stockholders of the Illinois Life will 
vote on an amendment to the charter 
of the company to increase the author- 
ized capital of the company from $100,- 
000 to $1,000,000, at a special meeting 
to be held Aug. 15. 

The Illinois law permits a life com- 
pany having $200,000 paid-in capital to 
do a health and accident business. The 
Illinois Life will probably not make an 
increase for some time, possibly not 
until next year. The company wishes 
to be in a position to go into the 
health and accident field if it is found 
desirable, but in all probability the step 
will not be taken until the other com- 
panies which have recently entered the 
accident and health field have had a 
chance to try it out. In case the com- 
pany does go into the accident field, it 
will be rather to increase the facilities 
of the company for its own agents than 
for the purpose of increasing its busi- 
ness. It is also felt that a larger cap- 
ital will be desirable from other points 
of view. The surplus of the company 
is approaching the $800,000 mark, and a 
$100,000 capital is considered some- 
what too small. The new stock when 
issued will all be placed with the pres- 
ent stockholders, and for the present 
probably not more than $100,000 addi- 
tional stock will be issued. 








Shuster Made President 

Thirty members of the Missouri State 
Life $100,000 club went in a body from 
St. Louis to the club meeting held in 
Detroit last week, the members from 
the west and southwest gathering at 
the home office. A special sleeper and 
observation car was provided for the 
trip to Detroit. President E. P. Mel- 
son, Assistant Secretary H. V. Don- 
nelly and Auditor Ben W. Stearns of 
the home office staff were with the 
party. 

Tom H. Shuster, of Tucson, Ariz., 
earned the office of president of the 
club for next year with a personal pro- 
duction of $302,000 paid for business in 
the club year ending June 24. 





Applies for Illinois License 

The New World .Life of Spokane, 
which has established offices in Chi- 
cago, has applied for a license to do 
business in Illinois and expects to re- 
ceive it as soon as Superintendent Pot- 
ter returns from his western trip. 
About half of the stock of the com- 
pany has been disposed of. The com- 
pany is following the plant of allowing 
a certain amount of stock to each state, 
and as soon as that amount is disposed 
of, enters the state for life business. 





Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P, Wickham, Fr., President and General Manager 
ra eee dhe company after it Se etl teke ee 


is room for more stock salesmen who can p stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 
mi t ti 


Address the President 





Mr. Agent: 


Get in touch with a live wire— 
a young company — and grow 
up with it. 

No. 11 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 











OVER $2,000,000.00 INSURANCE IN FORCE 
WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 
ONE OF THE BEST PROPOSITIONS EVER OFFERED 


STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 
DEPARTMENT ORGANIZATION AND DEVELOPMENT 

Swetland Building CLEVELAND, OHIO 


AGENTS WANTED 


Our liberal and attractive policies, Home Office assist- 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 
You will find our policies and rates among the best. 
Ask us why. 


The Intermediate Life Assurance Company 


EVANSVILLE, INDIANA 
Procrastination is the thiet of time 














Wake Up to the 
SELL LIFE INSURANCE for a Company 


Western Life Indemnity Company 
J. L. Mitchell, 





Masonic Temple 
Chicago 


Gen. Geo. M. Moulton, President Genl. Agency Manager 
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The company wishes to enter Kansas 
next, where it is one of the few com- 
panies allowed to write stock under the 
Kansas “blue sky” law. Iowa will prob- 
ably follow, and such other of the 
western states which do not forbid a 
company doing business unless its 
capital is fully paid up. 





HAS BIG LINE OF INSURANCE 


Former Mayor Julius Fleischmann of 
Cincinnati Increases His Amount 
to About $1,000,000 








One of the heaviest insured men in 
Cincinnati is now Julius Fleischmann, 
who last week applied for $250,000 ad- 
ditional insurance, $100,000 in the 
Northwestern Mutual, $100,000 in the 
Mutual Benefit and $50,000 in the Union 
Central. Some years ago he took $200,- 
000 in the Equitable with the late El- 
liott Marfield and he also has a long 
list of other policies for smaller 
amounts. His largest policy is in the 
New York Life for $350,000, placed 
through David Wachman, who handles 
most of his business. Mr. Fleischmann 
has about $1,000,000 life insurance, 
which is probably the largest amount 
on a single life in Cincinnati. Some 
years ago Frank H. Simpson of the 
Mutual Benefit wrote $600,000 on Peter 
G. Thompson, which is probably the 
largest single deal with the exception 
of the policies placed on Richmond 
Levering of the Indian Refining Com- 
pany by Millard W. Mack of the North- 
western Mutual. Some of this, how- 
ever, was so-called business or part- 
nership insurance. The Fleischmann 
policies have now been issued and de- 
livered. 





ALL DIRECTORS WILL RESIGN 





Present Management of Gem City Life 
to Retire—Secretary McGinnis 
Goes to Indianapolis 





Following the recent trouble with 
stockholders the entire directorate, in- 
cluding all officers, of the Gem City 
Life of Dayton, O., will retire. F. F. 
McGinnis, secretary and general coun- 
sel, has already resigned and in accept- 
ing his resignation the board gave him 
a unanimous vote of thanks. He will 
become secretary and actuary of the 
American Standard Life of Indianapo- 
lis. Franklin T. Betts, president, has a 
ten-year contract as general manager, 
but will relinquish this without any 
financial consideration. Eight direc- 
tors who were at first insistent upon 
a “new deal” have decided to retire. 
The Ohio department has had two men 
examining the company and they have 
thus far discovered nothing of import 
to criticise. The inauguration of a 
thorough and complete examination is 
expected at any time. 

To clarify the atmosphere Mr. Betts 
has had the court appoint a receiver 
for the Gem City Securities Company. 
This organization took over about 
$65,000 in notes given for insurance 
company stock and allowed the Gem 
City Life to start with actual cash. It 
is thought that the receivership will 
avoid much expensive litigation. 


Dayton, O., July 31—(Special)—The 
Gem City Life will be reorganized in a 





few days. President Betts says it is im- 
possible to make a success with the 
present board of directors so he has 
turned it over to the superintendent of 
insurance for reorganization. The state 
took a very careful audit and found 
everything in fine shape. 

The success of the company will de- 
pend on the new board of directors 
and everything would have been suc- 
cessful if the directors had cooperated 
with the president, who is a first class 
insurance man. 


Equitable Life’s Figures 

The Equitable Life of New York in 
order to prove that its investments are 
not centralized states that its outstand- 
ing securities in the United States and 
Canada, outside of New York, are $288,- 
436,327. The estimated reserve on poli- 
cies in the same region is $234,708,000, 
leaving $53,728,327 excess of invest- 
ments over reserve. 


SEES BRIGHT DAY IN FIELD 
Vice-President J. L. Babler of Interna- 


tional Life Tells Why Life Insur- 
ance Men Are Prospering 














In speaking of the fine production by 
agents of the International Life of St. 
Louis, its July business being over 
$1,000,000, Vice-President J. L. Babler 
makes some comment on the reasons 
that life insurance is feeling the im- 
pulse of prosperity. He says: 


“Many things have happened recently 
to give new impetus to the life business. 
anes them may be named the loss of 
the Titanic, which was so widely pub- 
lished that the news in detail reached 
every household, carrying with it the 
terrible lesson of unpreparedness for sud- 
den death. Millions of insurance have 
been written by wide-awake life-men who 
familiarized themselves with the story 
of the lost Titanic and used it upon their 
prospects. 

“Another piece of news of great signifi- 
cance has recently been published broad- 
cast, and has been used with telling effect 
upon prospects who have hesitated. It 
is the fact that life insurance companies 
of America distributed to beneficiaries 
last year the enormous sum of $592,640,- 
000. These figures show that the busi- 
ness is by no means one-sided—that there 
is a steady stream of golden dollars flow- 
ing from the companies into the coffers of 
widows, orphans, and other beneficiaries. 

“Still another condition worthy of note 
has contributed immensely to the increase 
of popularity in old line life insurance. 
That is the fact that the fraternal com- 
panies are passing through an epoch of 
stress and reconstruction, and that for 
them early disruption is predicted. 

“Never before did life insurance solici- 
tors enjoy so many strong, appealing 
convincing arguments in favor of life 
insurance. It is no wonder then the 
business should be at high tide. It 1s 
no wonder that it is easier to write life 
insurance now than ever previously. It 
is no wonder that more high grade men 
are selling life insurance than at any 
other time. It is no wonder that in- 
telligent, energetic men, who are am- 
bitious to better their position, are turn- 
ing to life insurance as the most prom- 
ising means.’ 





Cincinnati Project Dropped 

The negotiations to insure the mem- 
bers of the Cincinnati police depart- 
ment under the “group” insurance plan 
in the Equitable Life of New York, 
which were opened by Isidor Rauh of 
the Equitable, have been dropped be- 
cause of instructions from the home 
office. The Equitable is limited in its 
new business under the New York 
law to $150,000,000 and the company 
has already written so much business 





Stock Salesmen—Attention 


A progressive, successful life insurance 
company writing a large amount of 
business can use two clean high-grade 
salesmen to sella small amount of stock 


ANSWER WITH REFERENCES, 76-B. 


THE WESTERN UNDERWRITER, 1362 Insurance Exchange, Chicago | sna 





WANTED 
DISTRICT MANAGERS 
FOR SOUTHERN OHIO 


at Cincinnati, Columbus, Springfield, Zanesville 
and other important points by 


The Germania Life Insurance Company of New York 


A Company whose conservative management in the interest of its 
policyholders is unexcelled 


Dividends increasing yearly for the past eighteen years. 


Policies canes all up-to-date features, including “Disability 
lause.” 

Assets: - - $46,786,131.91 Surplus and 

Liabilities:  - -  40,259,380.22 Dividend Fund - $6,526,751.69 


Insurance in Force over $132,000,000 


LIBERAL CONTRACTS WITH HOME OFFICE DIRECT 


can be obtained by experienced, successful life insurance men. 
Address: Home ce, 50 Union Square, New York. 














Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 





SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


Every Month a Record Month! 


BK Ac# month of this year has given a fine gain in new business over the same month 

in 1911. Never were the policies of this Company as easily sold as now. If this 
rate of increase continues, 1912 will pile up a total of new business far exceeding that 
of 1911—our record year. 

Popular policies, low premium rates, large dividends, Massachusetts prestige, and 
Massachusetts Mutual far-spread reputation, at the command of a well-organized 
agency force that is backed by progressive Home Office management, are the cause of 
this satisfying prosperity. 

We occasionlly have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 





Incorporated 1851 SPRINGFIELD, MASS. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORK CITY 


PROOF OF ad CONFIDENCE 


Compan: business in force in the United States 
than ony: ott Coapenn, woe Pt as mf the last sixteen years has had more new 


than aay other Company, and for each of the last ixten years 


THE DAILY AVERAGE BUSINESS DURING 1911 
da Ne of Claims Paid. 6,432 a Ry and revived for 
$1,394,285 per day $> in New Insurance inued and revived, $233,386 


issued 
44 per day in payments to Policy- 
l "$128,468.73 per day in Increase of Assets. 


A te le Mutual Premium, less a Penn Muiaai 














fayessrsocrae|| Manager Wanted 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On, Jenuery 1. ssaeed to fal Bie renee 


The Fidelity Mutual Life 
INSURANCE COMPANY 


LG. FOUSE, Pret PHILADELPHIA 
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through its regular agency channels 
that it is already assured of its quota. 
To protect its agents it has discon- 
tinued the group plan for the remainder 
of this year. 


R. W. MACK QUITS THE FIELD 
Northwestern Mutual Life Man at Cin- 


cinnati Leaves the Life Insur- 
ance Business 











An important change in life insurance 
circles in Cincinnati is the retirement 
of Ralph W. Mack of the firm of M. W. 
& R. W. Mack, general agents of the 
Northwestern Mutual Life. Mr. Mack 
retires from the life insurance business 
to enter into partnership with his 
brother, Julian W. Mack, in the Mack 
& Rath Shirt Company, which does a 
business of a million dollars a year. Mr. 
Mack has been associated with the 
Northwestern for twelve years and has 
been much liked and very successful in 
the business. The Northwestern agency, 
which is said to do the leading business 
in the city, will now be conducted by 
Millard W. Mack alone. Mr. Mack has 
been with the Northwestern for over 
twenty years, first as a special agent, 
then as a member of M. J. & M. W 
Mack, his uncle having established 
business many years ago. 


Nashville Delegation Named 

The Nashville (Tenn.) Association of 
Life Underwriters has elected the fol- 
lowing delegates to the annual conven- 
tion of the National association in 
Memphis in October: W. H. Reeves, 
R. E. Folk, Lee J. Leventhal, J. W. 
Smith, C. C. Dabney and H. B. Alexan- 
der. Alternates include C. E. Morrow, 
R. B. Currey, M. B. Leavell, D. G. 


ACTUARIES 
H.™: Burros 


the 











CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


856 Peoples Gas Building 
Telephone Randolph 1530 
CHICAGO, ILL. 


FR 3. HAIGHT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
J H. NITCHIE a 
w 1219 Association Building 
La Salle St 


Telephon: 19 5. . 
Central 739 CHICAGO 


R. NUESKE 


e CONSULTING 
ACTUARY 


2216 First National Bank Bufldiag 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 
GpPoRsE J. PORTER 
; CONSULTING 
ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


2433 Glenwood Avenue 
TOLEDO, OHIO 


som F. ROCHE, F. A. S. 

















Brandon, W. A. Webster and P. J. Cur- 
ran. While the elected delegates will 
cast the votes of Nashville at the con- 
vention, the original plan of having the 
entire membership attend will be ad- 
hered to, and other members will be 
given the privileges of the floor, al- 
though they will not be able to vote. A 
change in the constitution is to be made 
by means of which all underwriters in 
middle Tennessee will be eligible for 
membership in the association. A spe- 
cial car is to carry the life men to 
Memphis. 


FRANKLIN LIFE IS SUSTAINED 





Circuit Court of ee County 
Holds Old Reserve Lien Notes 
Are Collectible 


Judge Robert B. Shirley of the San- 
gamon county circuit court has handed 
down a decision sustaining the case of 
the Franklin Life, that notes taken by 
the company from the old assessment 
policyholders in reinsuring them under 
the legal reserve plan, are collectible. 
There are a number of similar cases 
and the case which has been decided 
was brought as a test case by Dr. A. C. 
James. Dr. James brought suit to re- 
cover $641, the guaranteed cash surren- 
der of a policy for $1,000, plus accumu- 
lated profits. The policy was taken out 
in 1889, when the Franklin Life was 
operating under the assessment plan. 
When the company went on the legal 
reserve basis, Dr. James took out a 
straight life policy at an increased rate, 
giving his note for the difference be- 
tween premiums for ten years paid on 
the old policy and that required on the 
new policy, amounting to $275. The com- 
pany contended that this amount should 
be deducted from the cash surrender 
value. The doctor claimed that when 
he gave the note he was assured that it 
had no financial value. Judge Shirley 
has upheld the company, holding that 
the note is collectible and should be 
deducted, together with accumulated 
interest in ten years. Dr. James has 
given notice that he would take the 
case to the state supreme court. 


WILL HONOR THE PRESIDENT 
Agents of the Germania Life Will Cele- 


brate His Seventieth Birthday 
Anniversary in August 











Cornelius Doremus, president of the 
Germania Life, will celebrate his seven- 
tieth anniversary on August 11, and the 
agents of the company are preparing to 
make August the biggest month in the 
history of the company, as a method 
of expressing their congratulations and 
good wishes. Special applications, at- 
tached to which is a paper bearing the 
picture of the president and a suitable 
inscription, are being sent out, to be 
used during “Doremus month.” 

President Doremus is today the only 
person living who was in any way con- 
nected with the company at the time it 
was organized. At the time of its in- 
corporation in 1860 he was a clerk, and 
17 years of age. Jan. 8, 1868, he was 
made secretary; Oct. 8, 1890, he became 
vice-president, and when President 
Wesendonck resigned in 1898, he be- 
came president of the company, a rec- 
ord of 53 years of continuous service. 
The loyalty of the agents of the Ger- 
mania to their president was shown a 
few years ago, when President Dore- 
mus celebrated the fiftieth anniversary 
of his connection with the company, 
and in that “Doremus Month” more 
than $3,000,000 of new business was 
written. 





Charles G. Taylor to Speak 
L. K. Thompson, president of the 
Northwestern National Life, who was 
billed to speak at the American Life 


who will talk on “The Evolution of the 
Life Insurance Contract.” 


RULES ON TAXING POLICIES 
Attorney-General Hogan of Ohio Holds 


Straight Life Contracts Need 
Not Be Listed 











Attorney-General Hogan of Ohio has 
decided that a straight life insurance 
policy is not taxable. .The state tax 
commission asked for the information. 
The attorney-general was “up against 
it” so far as any authorities could be 
found, for there seems to be a total 
lack of decisions by state courts on the 
question involved. 

_ Mr. Hogan holds that such a policy 
is not possible of enlistment under any 
form of property mentioned by the 
Ohio const’.ution or interpreted by the 
statutes of Ohio. Endowment policies, 
under certain conditions, he finds might 
be taxable. The conditions would be 
that the policy at maturity would be 
convertible into a lump sum of money 
and that the time had come when ail 
the premiums had been paid and the 
final settlement on the policy was due. 
Such a policy would not be taxable at 
any time before maturity, or even then 
if all the premiums were not paid. 

_ As to endowment policies guarantee- 
ing at maturity an annuity instead of a 
lump sam, Mr. Hogan holds that a 
closer question would be involved; but 
that, in his opinion, they would prob- 
ably not be taxable under any. con- 
ditions. 





The Kentucky insurance department is 
making an inspection of all burial asso- 
ciations in the state. Deputy Smith is 
handling this work and will be kept busy 
for some time looking into the workings 
of the various organizations, which are 
under the jurisdiction of the department. 








Western Life Companies 





Report of Their Activities and 
Progress 


Be; Life—The company has writ- 
ten the biggest six months’ business since 
organization, during the first half of the 
year, writing $935,000, compared to $380,- 
500 during the first six months last year. 











-The company expects to reach the $2,000,- 


000 mark by December 31. 
* ¢ « 


American Central Life—The company 
has begun the issuance of a company 
paper for agents and policyholders. Its 
semiannual figures show $32,500,888 insur- 
ance in force, a gain of $2,375,212 since 
Dec. 31. It has over $394,000 surplus pro- 
tection. 

7 + * 

Southern States Mutual Life, W. Va.— 
It is putting out a total and permanent 
disability clause, to be attached to all 
policies at a small additional cost. The 
clause provides that in case of total and 
permanent disability of a policyholder 
the company will maintain the policy in 
full force without’ charge or lien during 
the disability. 


* . . 
North American Life, Chicago—The 
company will hold the fourth annual 


meeting of its $100,000 and $200,000 Clubs 
at French Lick, Ind., Aug. 27. About 100 
have qualified. The company is now feel- 
ing the effects of having its home office 
in Chicago in the way of being able to 
secure more big producers. 

* . . 

Montana Life, Helena—This company 
has just been examined by the Montana 
insurance department. Howard E. Ryan, 
assistant actuary of the New York depart- 
ment, made the examination, which shows 
a@ very satisfactory condition. The state- 
ment shows mortgage loans on real estate, 
drawing 8 percent interest, $427,550; gross 
assets, $577,057.74; admitted assets, $564,- 
987.88, and a surplus of $221,970.43. This 
is a nice gain in surplus since the state- 
ment of Dec. 31. The insurance in force 
Dec. 31, 1911, was $2,840,000 and June 30, 
1912, $3,367,000. The admitted assets Dec. 








H. G. AUSTIN, President. 


A Very 


ritory in Illinois and 





Old Colony Life 


Insurance Company - 


OFFERS 


ial Proposition to Some Live Producing 


S 
Agent to Take Charge of Some Unusually Good Ter- 


isconsin. A Chance to Advance. 


Address: SILVESTER SCHIELE 


First Vice-President and Director of Agencies, Home Office 


Old Colony Bldg., Chicago 











Employes Life & Casualty Company 


If you are a live one you can sell Life Insurance for a Company 


whose policy contracts are up to the minute, 


HAMMOND, _ :: 


Write for terms. 


INDIANA 





The Provident Life and Trust Company 





OF PHILADELPHIA 





Insurance in Force (Paid-for Basis)..........scccccsesscceccceessscssececesees dasuthsanaternal $253,319,009.00 
Assets (market yalue December 31, 1911)........... Gnvtetassocecipeustcachtanehadtosseseiienl 76,613,945.94 
Contingency Reserve (Including Capital Stock $1,000,000) ........... sb ecdesdedece os seceesceees® 070,012.81 


joint 


The new endowment policy of the Provident may be converted at maturity into a 
monthly income as long as either insured or beneficiary shall live. 


J. Thomas Moore, Manager of Insurance Department 





ILLINOIS BANKERS 


LIFE ASSOCIATION 


Will enter several new states and desires men of ability who are 

rsonal producers. Agents who are competent to handle a district 
SUPERINTENDENCY or MANAGERSHIP can secure an excep- 
tionally good contract by addressing home office 


MONMOUTH, ILLINOIS 


Convention meeting, finds that it will 
be impossible to meet the demand. His 
place will be taken by Charles G. Tay- 
lor, Jr., secretary and actuary of the 
South Atlantic Life of Richmond, Va., 
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June 30, 1912, $564,- 
total premium in- 
st six months was $53,- 


$1, 1911, $525,828, and 
987. The company’s 


esitate to say 
shows promise of long life.” 

June was a very satisfactory morth 
with the company and the indications are 
that July will be better. ; 


‘Western Reserve Life, Muncie, Ind.— 
Since going on the stock basis this com- 
peny attracted some big personal 
producers. General agency contracts are 

ven with the home office. Among the 

test acquisitions is J. D. Post, who is 
well known in Indiana life circles. The 
com y is writing at the rate of $1,- 
000,000 a year. The 250 stockholders in 
the state are a valuable asset and in- 
clude some of the best known capitalists 
and business men in and around Muncie. 
The management has always stood ex- 
ceptionally well at home. The mortality 
thus far this year has been but 25 percent 


of the expected. ght Mag 


Farmers & Bankers Life, Wichi 
Kau.—The company fourteen months after 
its beginning, reports a total of $4,364,785 
of business in force. All of the business 
done by the company thus far, has been 
nsas. In the beginning the 


after business in 
pose of building up a strong company 
with $10,000,000 of business, before broad- 
ons its field and going into other 
states. 

The state has been divided into three 
divisions with offices at Wichita, Law- 
rence and Salina. During the month of 
June in the absence of Secretary and 
Actuary James P. Sullivan, who is also 
the manager of agents, the agency force 
put forth a special effort in his honor 
with the initial purpose of making at 
least one-half million. The half-million 
mark was reached on June 22, at the 
end of three weeks, and at the end of 
the ment? there was a total production 


of $ 500. 

The Wichita office secured $401,500, the 
Lawrence office, $208,500 and the Salina 
office, $187,500. The company had this 
production during June from 72 men; 24 
9f these men produced $10,000 or more; 
2 produced $25,000 or more, and 4 pro- 
luced $50,000 or more. The average pro- 
juction in the Wichita division was 
tet per man, in the Lawrence division 
9,160 per man and in the Salina divi- 
sion $15,625 per man. 


sas for the pur- 


Beto, Oy HO 








Appoints Kentucky Managers 

The Federal Life has appointed Perry 
M. Shy and Arthur E. Hopper as man- 
agers for Kentucky for the company. 
The firm name is Shy & Hopper, and 
the headquarters will be in Louisville. 
Mr. Hopper is an experienced insur- 
ance man, having been with the Met- 
ropolitan for fifteen years. Mr. Shy is 
new to the insurance business, but has 
a wide acquaintance throughout the 
state, having been for many years secre- 
tary of the state fair board. 


Deposit Bill Is Killed 

Atlanta, Ga. July 31.—(Special)— 
The Mann bill requiring life companies 
doing business in Georgia to invest 75 
percent of the reserves on Georgia 
business on that state was overwhelm- 
ingly defeated in committee. It will 
not affect the general insurance bill 
now pending. 


To Go On Stock Basis 

The Western Mutual Life of Council 
Bluffs, Iowa, has asked for an amend- 
ment to its charter which will permit it 
te go upon a stock basis. The pro- 
posed name will be the Western Life 
Insurance Company and the capital 
stock will total $100,000. The company 
expects to do a casualty business as 
well as life business. The Western 
Mutual was brought into existence in 
1907 and has almost $2,000,000 in force. 


Abandon Star Life Project 


E. A. Loomis, Jr., and Albert S. 
Maxwell of Chicago, prime movers in 
the proposed Star Life, have abandoned 
that project. It was planned that this 
company should take over the business 
of the Pioneer Life of Pekin, Ill., which 
has since been reinsured. Mr. Loomis 
as president and Mr. Maxwell as secre- 
tary are now organizing the Pioneer 
Agency Company, which is organized 
under the laws of South Dakota, but 
has its principal office at 17 North La 
Salle street, Chicago. The authorized 














capital is $1,000,000 and $300,000 of 
this has been subscribed. The com- 
pany has contracts for the sale of the 
stock of several life insurance com- 
panies and agency contracts with a 
number of companies for the sale of in- 
surance. 


BROWN BOOK IN LITIGATION 
Widow Enjoins Private Secretary and 


Others From Issuing Volume 
Due This July 











Boston, Mass., July 30 (Special).— 
Legal complications may delay or pre- 
vent the publication of the 1912 edition 
of the Brown Book of Life Insurance 
Economics, which Mr. Brown was pre- 
paring to issue about July 1, having 
worked upon the same up to within a 
week of his death. It is claimed that 
one Mary C. Young, who assisted Mr. 

rown in the clerical work, secured 
from his residence, a few days after his 
death, all the data and papers necessary 
to the completion of the book. Mr. 
Brown’s widow, the administratrix of 
the estate, having exhausted every ef- 
fort to recover these papers in order 
to complete publication, has now se- 
cured in the Superior court of Massa- 
chusetts an injunction against Miss 
Young restraining her from publishing 
“any work, book, pamphlet or writing 
purporting in any way to be originated, 
sanctioned, authorized, composed, com- 
piled or prepared by the late Benjamin 
F. Brown, or which shall claim to be in 
continuation of or in succession to the 
Brown Book of Life Insurance Eco- 
nomics, or to the essential statistics of 
twenty-eight representative life insur- 
ance companies, or to any other writ- 
ing, composition or work of Benjamin 
F. Brown.” — 





Returned From Auto Trip 

W. J. Williams, president of the 
Western & Southern Life of Cincinnati, 
has returned to his duties after a vaca- 
tion of a few weeks which was taken 
with his wife and a party of friends in 
their automobiles to Chicago and then 
on to Kansas City. Mr. Williams 
visited the president and vice-president 
of the Commerce Bank & Trust Com- 
pany at Kansas City and also addressed 
the bankers of that city on the subject 
of “The Relation of the Banks to Life 
Insurance.” 





Decision on “Safety Fund” 

The supreme court of Minnesota has 
given a decision involving the Hart- 
ford Life’s “safety fund.” In the case 
of Eliza Ibs vs. the Hartford Life the 
court holds that a prima facie valid 
excuse was shown in the evidence for 
the apparent default in the payment of 
dues and assessments and that there 
was an error by the trial court in dis- 
missing the action at the close of the 
plaintiff's case. The court’s view is 
that the law will indulge in no pre- 
sumption favorable to a forfeiture, and 
the burden to establish one will rest 
upon the party who seeks to establish 
it. Where a life insurance company 
has in its possession or under its con- 
trol money which belongs to the in- 
sured, and which the policy provides 
is to be applied for the reduction of 
dues and assessments, before the com- 
pany can declare a forfeiture on non- 
payment of dues, it must completely 
account for and so apply all such 
money. 





WILL ASK LIFE INSURANCE 
J. W. F. Hughes, general agent at 
Topeka, Kan., for the Illinois Life, be- 
lieves it will not be long before lenders 
of money, in any large sums at least, will 
demand that the borrower take life insur- 
ance to cover the loan, made to the lend- 


er. 

“It is being shown more and more that 
bankers and others who make a practice 
of lending money would rather lend to a 
man who carried sufficient life insur- 
ance to protect the loan,” declares Col- 
onel Hughes. “It would not be going 
to extremes to demand a special policy 
covering the specific loan, covering the 
— for which the loan was to run. 

any men are just as good as gold, but 





every such man is liable to die. And 
that being the case it is only good busi- 
ness judgment to demand security against 
the only calamity that could interfere 
with the repayment of a loan. 

“I have talked to a number of men 
about this phase recently, and several 
who have been in the banking business 
for many years have told me they believe 
it would solve some of the serious prob- 
lems they are confronting every day.” 





INDIANA BRETUEBNS ARE GIVEN 
The following are six months premiums 


and losses in Indiana: 
Prems Losses 
Columbia Life......... 2 Bee  Bespees 
Equitable, Ia. ........ - 63,449 15,248 
EL 56 2406 co mevns ec - 48,652 3,57 
Massachusetts Mut. - 112,766 32,407 
National Life & Acci.. 62,790 28,211 
A iedebes 56 «++. 440,918 171,652 
Northwestern Mut. - 455,760 186,900 
Penn Mutual ..... j ; 4,745 41,500 
NOD 5 5.0s.0 benene . 1,944 03 
Pittsburg Life & Trust 11,506 7,067 
Reliance Life ......... 5,443 abacie 
MURVOITE ovciccccceccs 80,673 15,453 
Scranton Life ....... 629 5,000 
U. S. Annuity & Life.. 3, ry 
Union Central ......... 96,388 38,826 
Fidelity Mutual ..... e- 24,177 7,874 





APPLY TO OKLAHOMA 

The Home Life, New York, which for- 
merly operated in Oklahoma, but has not 
been in the state for several years past, 
has made application for license and has 
filed its statement with the insurance de- 
partment. 

Applications have also been received 
from the Pan-American Life of New Or- 
leans, and the Fraternal Brotherhood, of 


a Angeles, Cal., a fraternal organiza- 





AUDITOR OF AMERICAN LIFE 
Mills B. Aldridge, paying teller of the 
Valley National Bank, has accepted the 
position as auditor for the American Life 
of Des Moines. Mr. Aldredge has been 
ee — the Valley National Bank 

or a good many years and has al 
lived in Des Moines. pies 5! 





GROUP DEAL PENDING 


A group life insurance deal is pending 
involving the employes of the Merchants 
& Miners Transportation Company of Bal- 
timore. The insuring company is not an- 
nounced. The plan replaces the proposed 
pension system under consideration. The 
company will probably pay one-half of the 
premiums. The policies may range from 
$500 to $2,500 per individual as the em- 
Ploye chooses. - 





LAUNCHING NEW COMPANY 


The National Industrial Life of Indian- 
apolis is being organized by the men back 
of the Greenfield Life of Greenfield, Ind. 
The company will qualify as a $100,000 
stock company within thirty days and 
take over the $500,000 of industrial busi- 
ness of the assessment company at Green- 
field. The company is being organized 
without any promotion fund. Cc. W. 
Gauthey, a prominent physician of Green- 
field, will be president and O. Morri- 
son, secretary of the Greenfield company, 
will be secretary and treasurer. Among 
the directors will be O. F. Jackson, C. W. 
Morrison and W. J. Gibbons. 





LIFE NOTES 


The Lafayette Life of Indiana has been 
om a license to do business in Ken- 
tucky. 


E. E. Nickens, agent of the Prudential 
at Carmi, Ill, disappeared from his home 
a short time ago and has not as yet been 
located. His accounts were not short. 

E. W. Lanham of Cedar Falls, Ia., has 
become an agent of the Equitable Life of 
Iowa, associated with H. E. Casner, dis- 
trict agent at Waterloo. 


Prof. W. H. Bergherm, who has been 
instructor in Aaker’s Business College at 
Moorhead, Minn., has taken a position 
with the Hartford Life, to work in North 
Dakota territory. 


Sid B. Redding, Arkansas state manager 
of the Penn Mutual Life, and an original 
leader in the Roosevelt movement in 
Arkansas, announces that he will not sup- 
port the third party movement. 


William R. Bloomer, field superintendent 
of the Northwestern Mutual Life of Mil- 
waukee, and Miss Cora Warn, a nurse of 
Milwaukee, were married at the home of 
R. A. Cowan at Baraboo on July 20. 


William Blackford, auditor of the Penn 
Mutual Life, was drowned last week while 
swimming in the Illinois river at Peoria. 
J. S. Comeford, agent of the company at 
Peoria, accompanied the body back to 
Philadelphia. 

Raphael Goldstein, former superin- 
tendent of the Metropolitan Life at 
Brooklyn, N. Y., has been transferred to 
Cincinnati, succeeding C. B. Wiles. Mr. 
Wiles expects soon to announce his con- 
nection with another company. 

W. A. R. Bruehl, general agent of the 
Home Life at Cincinnati has been laid 
up since June 15 with a broken ankle and 
is now getting around to business on 





crutches. He expects to discard them and 
to be wholly well in a few days. 

The Milwaukee agency of the North- 
western Mutual Life, under the super- 
vision of Harry S. Fuller, general agent, 
has surpassed any of its previous records 
for volume by writing $2,400,000 new busi- 
ness during the first six months of 1912. 

The Inter-Southern Life of Louisville 
has declared its regular semi-annual divi- 
dend of 2% percent. The com y wrote 
just a little less than $3,000,000 of busi- 
ness during the first six months of this 
year, a gain of over 100 percent compared 
with 1911. 

C. J. Tolonen, in charge of the Finnish 
department of the Preferred Life, of 
Grand Rapids, has just concluded a trip 
into Minnesota, where he has planted a 
number of agencies for the company. 
Agencies will soon be placed in the Fin- 
= ane of Ohio, Wisconsin and 

nois. 


The Friendly Service Society of Min- 
neapolis, in an examination by the Min- 
nesota department, showed as of June 17, 
income Jan. 1 to June 17, 1912, $5,495; 
disbursements, same period, $5,436; ad- 
paraog’ eT Em: gg ES $432; re- 
serve fund, $5, ; surplus, $1,961; polici 
in force, 3,601. 5 ms Se 

The annual convention of the Arkansas 

. U. W. will be held in Little Rock 
Sept. 17-19. One of the questions to be 
considered will be that of paid-up insur- 
ance on the policies of members, and it 
is expected to be arranged on a basis that 
will be of great benefit to the members 
of the order in the state. 


Fred A. Niles of Cedar Rapids, Iowa 
state agent of the Michigan Mutual Life, 
is out with the announcement that he will 
be a candidate for Congress from the Fifth 
Iowa district on the Bull Moose ticket 
unless Congressman James Good, also of 
Cedar Rapids, declares himself in favor 
of Roosevelt for president. 


L. C. Saunders, supervisor of agents in 
Arkansas for the Security Life, and State 
Senator T. C. White, district manager for 
the came ee: ah sg Bluff, as a 
rewar or writing policies aggregatin 
$100,000, will attend a Sppetier a the 
100,000 Dollar Club in Chicago Aug. 7-8. 
a eed agents of the company will 
attend. 


The Mutual Life under the direction of 
E. R. Ferguson at Cincinnati has been 
making some wonderful progress during 
the past year. Just recently Mr. Fergu- 
son added to his workers Adam Wagner 
Sardinia; Charles H. Dewey 
Edgar Snyder, Washington C. H.; 
W. Curron, Beaver; Miss Mollie Brown, 
Piketon; D. M. Worley, Lebanon. 


The Chicago general agency of the Con- 
necticut Mutual Life shows a 25 percent 
increase in paid-for business for the first 
six months of 1912 over last year, and 
expects to pay for $2,500,000 during the 
year, and that applied for business will 
amount to $3,000,000. The agency to date 
has writen $1,400,000 paid for. Last year, 
which was the biggest so far, $1,900,000 
was written. 


H. Clay King, late of San Antonio, Tex., 
who has just entered upon his duties as 
president of the Mid-Continent Life at 
Muskogee, Okla., at a salary of $6,000 a 
year, was located in Little Rock, Ark., 
ten years ago as an agent of the Equit- 
able, and previous to that was located at 
Springfield, Mo., and Harrison, Ark., where 
he first began the insurance business 
about twenty years ago. 


Directors of the Jefferson Standard Life 
on Monday decided to move the home 
office from Raleigh to Greensboro, N. C. 
Election of officers is to be held soon, 
when President Joseph G. Brown; Chief 
Medical Adviser Dr. Albert Anderson; Ac- 
tuary Charles W. Gemwell, and Treasurer 
Armbruster will retire. The Greensboro 
Life will be taken over after the transfer 
of home office is completed. 


Henry Kronsbein, supervisor of agents 
of the Germania Life at St. Louis, re- 
turned last week after a trip abroad, and 
the agents of the district celebrated the 
event by a banquet at Wehmeyer’s Inn. 
Mr. and Mrs. Kronsbein were met at the 
station, and the party went in a “rubber- 
neck” auto to the inn, with a brass band 
to furnish music. Mr. Kronsbein’s trip 
was a visit to his mother in Germany, 
whom he had not seen for 22 years. 

J. F. Habbe, of Indianapolis, general 
agent of the Massachusetts Mutual Life 
for Indiana, has announced that he will 
resign the general agency, to take effect 
Aug. 31, but that he will continue with the 
company. Mr. Habbe’s health has not been 
of the best and he feels that the cares 
of a big general agency are becoming too 
much for him. He has been with the 
Indiana state agency for fourteen years 
and during that time the premiums and 
insurance in force in the state have more 
than doubled. 


STOCK SALESMEN 


If you are looking for the best proposi- 
tion in the market today, address 


The International Security 


Company of America 
Grand Forks, N..D. 
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CASUALTY AND SURETY NEWS 








LIMITATION OF EXPENSE 


—_— 


COMPANIES MAY OFFER BILL 





Talk of Presenting Bill Which Just 
Failed of Approval by Compen- 
sation Bureau Is Revived 





_ Supporters of the proposed law lim- 
iting the expense of the casualty insur- 
ance business are now fanning again 
the spark of hope that is left for such 
a measure. At the suggestion of W. H. 
Hotchkiss, then superintendent of in- 
surance in New York, the companies 
last winter took up the question. Many 
favored the enactment of a statute lim- 
iting the expenses of the business, ex- 
clusive of state taxes and fees and the 
cost of inspections. Drafts of such a 
measire were made and carefully 
worked out and for a time it looked 
as if the proposition would go through. 
The bill eventually came up before the 
Workmen’s Compensation Service & 
Information Bureau and there failed of 
approval by one vote. Through defer- 
ence to the objecting member the mat- 
ter was dropped. 
Change in Sentiment 

The one objector, the Aetna Life, is 
no longer a member and is still carry- 
ing on a fight against limitation by 
statute. If the matter came up now it 
is possible that the proposed law would 
be given the support of the bureau. It 
may be revived and ultimately offered 
to the New York legislature at its 1913 
session. It will probably meet with op- 
position from many agents and brokers, 
just as a similar bill introduced last 
winter did. There are some, however, 
who have seen the handwriting on the 
wall. They, like the company officials, 
are coming to feel that unless the ex- 
pense is reduced theré will come state 
insurance, which would put both com- 
panies and brokers and agents out of 
the game. 

English System Coming? 


The companies have carefully refrained 
from calling attention to the system of 
direct insurance in vogue in England, 

ce and other-- European countries. 
They have not wanted to appear as in- 
timidators of the brokers and agents. But 
the public will decline to pay to the 
broker or agent a large sum for simply 
taking the order while the salaried repre- 
sentatives of the companies render most 
of the service. Mutuals and possibl 
stock companis will be formed that wiil 
‘work without middlemen. The business 
such companies get will be lost to both 
the regular companies and the brokers 
and their depredations may become so 
Serious that some of the regular com- 
panies will break over from the “system” 
— the English plan of selling 


Percent Versus Dollar 


“Brokers must discontinue figuring in 
percents and get down to the dollar 
basis,” said a prominent casualty under- 
writer the other day. He illustrated his 
statement with the facts concerning a 
certain risk in Massachusetts. When it 
was originally written it carried a liabil- 
ity premium of $30 and the agent re- 
ceived a 27% percent commission amount- 
ing to $8.25. When the compensation en- 
dorsement was attached the premium ad- 
vanced to $240 and his commission at 
7% percent was $18. Yet this agent was 
among those who were sorely aggrieved 
at the reduction in the commission ratio. 


Burglary in Cook County 

A special meeting of the Burglary 
Association in New York Tuesday dis- 
cussed the Massachusetts and Chicago 
Situations. Secretary J. J. Flynn of 
the Massachusetts local board read a 
report recommending that the time for 
the adoption of the three-year premium 
plan on Massachusetts residence busi- 
ness be extended to March 1, which 
was adopted. A. U. Quint, temporary 
chairman of the committee to consider 
commissions and endorsements on the 
$500 residence policies in Cook county, 
tead the report of the committee. It 
was voted to lay the report on the table 


single sum payable. 





as respects the recommendation for the 
discontinuance of the endorsement on 
$500 policies. It was further voted that 
brokers’ commissions on residence busi- 
ness in Cook countv be 25 per cent and 
on all other classes 20 per cent. No 
company shall be privileged to have 
more than two agencies in addition to 
a branch office or a general agency, to 
which higher commission may be paid. 
This is effective Aug. 1. 


JOINT MANAGERS APPOINTED 


F. J. Bergold and W. M. Lawson Suc- 
ceed M. J. Grogan in Chicago 
for Frankfort General 


F. J. Bergold and W. M. Lawson 
have been appointed joint resident sec- 
retaries at Chicago for the Frankfort 
General. They succeed M. J. Grogan, 
who resigned recently. The appoint- 
ments were made by United States 
Manager C. H. Franklin. Mr. Bergold 
began with the Frankfort as an office 
boy in its American head office and has 
advanced steadily through the ranks. 
During the last few years he has done 
much traveling for the company in con- 
nection with important work. Mr. Law- 
son started as a payroll auditor with 
the company, attached to its Chicago 
office, six years ago. Last September 
he was appointed assistant manager of 
the Chicago branch. 











AFTER COMMERCIAL BUSINESS 





American Assurance Using Four Up- 
to-Date Policies in Campaign for 
Annual Premium Lines 





Horace Slingluff, manager of the 
commercial department of the Ameri- 
can Assurance of Philadelphia, has in- 
stituted an active campaign for busi- 
ness. Four up-to-date health and ac- 
cident contracts are being used: 


The “Comprehensive Life and Limb” 
policy insures for the loss of life, limbs 
or members only and pays no weekly in- 
demnities. On the select and preferred 
class the premium is $15 and on the 
extra preferred class $18 for the princi- 
pal sum of $5,000. The amount is paid 
for the loss of life, both eyes, both 
hands, both feet, one hand and one foot, 
or one eye and one hand or foot; $3,000 
for either arm or leg; $2,500 for either 
hand or either foot; $2,000 for one eye. 
Double indemnity is provided for travel, 
elevator, burning building, collapse of 
outer walls, lightning, cyclone or tornado 
or steam boiler explosion accidents. Poli- 
cies accumulate 10 percent annually for 
five years. The principal sum is paid 
when the insured sustains through acci- 
dental means, sunstroke, blood poisoning, 
freezing, hydrophobia, asphyxiation or 
drowning. ndentification to $100, opera- 
tions fees to $100 and hospital fees to 
$100 are paid. Either the insured or the 
beneficiary may elect to have the in- 
demnity for loss of life paid on the an- 
nual, semi-annual, quarterly or monthly 
instalment basis. Such instalments shall 
be the mathematical equivalent, at 3% 
percent compounded annually, of the 
The contract will be 
issued between the ages of 18 and 70. 

The accident annuity policy provides 
for the same lump sum payments as the 
“Comprehensive Life and Limb” contract 











AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
» Burglary, Personal Accident and Health, Fidelity and Surety 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois 
1915-17 Insurance Exchange, Chicage 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsia 
E. J. SCOONOVER, G fer Indiana 
ar ees oe 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 
c BE GER. CG i a cs Johnston Blidg.. Cincinnati 
ae musa“ oe 


THE PHYPERS BROS. CO., General Agents for Northern Ohio 
ark Building, Cleveland, Ohio 


SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 Policy $9.00 A Year 
With $25 ks 


Weekly for 200 Wee! 


Health Polic $10.00 A Year 


Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 
Interstate Business Men’s Accident Association 
DES MOINES, 3 a 1OoWA 
Organized 1897 
Royal Casualty Company 
CASH CAPITAL $100,000.00 GEO. E. DICKSON, President 


District Managers wanted to appoint agents and sell our new Accident and Health 
Policies (no policy fee)—choice territory—liberal contracts. 


Home Office: 705 Olive Street, St. Louis, Mo. 
Principal Branch Office: 1445 Insurance Exchange, Chicago, Ill. 


The Sign of Good Casualty Insurance 

















LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE ahs LANDLORD'S 
TEAMS ee ELEVATOR 
COMPENSATION Ph 7. GEN’L. LIABILITY 


es ae ae 
ESTABLISHED 18690 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 


F. W. LAWSON, General Manager 


CONKLING PRICE & WEBB, Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exc 


e, Chi 
FRED L, GRAY COMPANY ° Northwestern M ’ 


RAYMOND & RAYMOND-~ - 4 ; . gg 

ALFRED PAULL & SON - ° ‘ General Agents, West Vireinta Wheeling 
CLARK & SPRAGUE - . ;. ‘ ‘. General Agent, ortheastern Ohio 
SPRAGUE & DIGGS P ‘ . - General Agents, Hamilton Coun nty Ci Cincinnati 
KING, McCUNE & McKENZIE ° . ° ° es. Agents, N. W. Ohio, Lima 
THE MERRILL, DODGE & JACKSON CO. + Gen, Agts., Lucas ty, ‘ 





Don’t Be Misled 


into thinking that Industrial Health and Accident Business is not essential in 
the fully-equipped insurance office. 


Industrial Policies are not for iadustrial workers alone. 


They are for the prospect who is unwilling to invest a lump sum in Health and Accident Insurance. 

They find a ready sale and furnish protection just where it is needed. 

It will pay any agent to put a solicitor at work exclusively on this class of business. 

THE MASSACHUSETTS BONDING and INSURANCE COMPANY is the largest and strongest company writing this form 


of insurance. 


It can tell you how to make money out of industrial or semi-commercial business. 
Communicate with the manager of our Industrial Department. 


It will pay you to do business with the 


Massachusetts Bonding @ Insurance Company~ 
77-85 STATE STREET, BOSTON, MASSACHUSETTS 
T. J. Falvey, President 


Fidelity end Surety Bonds, Burglary Insurance, Liability, Workmen’s Compensation, 
Automobile, Health, Accident and Plate Glass Insurance. 
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hospital 
identification. 
perenne every 


and 
Weekly indemnities are 
eight weeks during disability. This con- 
tract is issued between the ages of 18 
and 569 at $25 for select and preferred and 
$30 for extra preferred. 

The “Complete” health policy is issued 
between the ages of 18 and 50 for a pre- 
mium of $35 and between 51 and 54 for 
$45. It yrevstre weekly indemnity of $25 
for total disability for fifty-two weeks 
and $12.50 a week for partial disability. 
For total and permanent disability due to 
blindness or paralysis resulting from ill- 
ness the indemnity shall be increased to 
equal the sum payable for 100 weeks. 

ospital fees to the extent of $125 and 
operation fees of $100 are provided. 

The “Economic” disability policy is a 
combination of the Accident Annuity and 
Complete Health policies and costs $60 
between the ages of 18 and 50 and $70 
between 51 and 59 in the select and pre- 
ferred classes and $65 between 18 and 50 
and $75 between 51 and 59 in the extra 
preferred class. 

Policies issued at ages less than sixty 
may be renewed under the “Accident An- 
nuity” contract up to and including age 
sixty-five and from there on to seventy 
under the “Comprehensive Life and Limb” 
policy. The rate for this last named 
policy for the ages of 66 and 67 is $20 
and $24 in the two classes and for 68 and 
69 is $25 and $30. 





CRITICISM MADE BY LAWYERS 





Illinois Association Points Out Some 
of the Weaknesses of the State 
Compensation Act 





Liability men in Illinois will be sur- 
prised to learn that the insurance com- 
panies were the godfathers to the IIli- 
nois workmen’s compensation act. The 
Lawyers’ Association of Illinois met in 
Chicago last week, and severely criti- 
cized the Illinois act. In the points 
criticized was discovered the malignant 
influence of the insurance companies, 
which had foisted an unjust workmen’s 
compensation act upon the unwilling 
public. One of the speakers said: 

“If you will read the last sections, 
you will discover who the godfathers 
of this hodge-podge are—it is in these 
sections that the employer is informed 
of insurance, and why he must insure.” 

The act has received some very care- 
ful consideration at the hands of some 
of the members of the association, and 
one of the speeches in particular took 
up in thorough fashion some of the 
weaknesses of the law, pointing out 
better features in the laws of other 
states. The association adopted a res- 
olution unanimously recommending 
that the next general assembly either 
carefully revise or repeal the measure. 

The weaknesses criticized are due as 
much to careless wording and incom- 
plete digestion of the proposition, on 
the part of the lawmakers, as anything 
else. David K. Tone of the Chicago 
Bar Association took up a number of 
points for criticism and made several 
suggestions. Among the points criti- 
cized were the provision for arbitra- 
tion; the section providing that no com- 
pensation shall be given for the death 
of the father to the widow and chil- 
dren unless he has contributed to the 
support of the family within five years 
before the accident; the lack of pro- 
vision for the payment of a medical ex- 
aminer if appointed by the court; and 
the provision in Section 1 that if an 
employer elects not to pay compensa- 
tion, the employe who has elected to 
accept the provisions of the act may 
sue. At present there is no way by 
which the employe can elect to accept 
the provisions of the act where the em- 
ployer has elected not to accept it. 

Mr. Tone recommended that com- 
pensation be made compulsory for 
state, county, cities, villages and all 
municipal corporations; also that com- 
pensation payable under the act should 
not be subject to garnishment, nor sub- 
ject to assignment before it is due. He 
also recommends a provision giving the 
judge absolute authority to set aside 





within one year any compromise when 
in his opinion it is unfair. 


ISSUES POLICIES FOR WOMEN 
Casualty Department of National Life, 


. S. A., Gets Out Two New 
Disability Contracts 











The casualty department of the Na- 
tional Life, U. S. A., is now writing a 
special commercial disability policy on 
business and professional women. li 
is issued to stenographers, clerks and 
other women not employed as domes- 
tics, housewives or factory hands. An- 
other special policy has been prepared 
for domestics and housewives. 

The commercial policy will be writ- 
ten between the ages of 16 and 45 in- 
clusive. The rate, in addition to the 
policy fee of $3, is $12 for $30 monthly 
accident or illness indemnity, and $300 
accidental death or dismemberment in- 
demnity. The rate is graduated up to 
$33 for $100 a month and $1,000 prin- 
cipal sum. The natural death benefit 
of $100 is added at an additional pre- 
mium of $1.20 and additional accidental 
death and dismemberment indemnity 
may be purchased up to a total of 
$5,000 at the rate of $6 per $1,000. This 
would make the cost of a disability 
policy providing $100 a month and 
$5,000 principal sum cost $57. The 
health indemnity is not payable for the 
first week of illness. N 

Where premiums are paid annually in 
advance a 10 percent increase is given 
in all indemnity, though premiums are 
payable monthly. 

The policy for domestics and house- 
wives carries a premium of $12 a year 
and provides $25 a month for either ac- 
cident or illness and $100 for accidental 
or natural death or dismemberment. 
Additional accidental death and dis- 
memberment indemnity may be pur- 
chased at 60 cents per $100 up to a 
limit of $1,000. For payment* of pre- 
miums annually in advance the indem- 
nities are increased 10 percent. 





North American Casualty Buys 

The North American Casualty of 
Minneapolis has reinsured the business 
of the Plymouth Casualty, also of Min- 
neapolis. The North American recently 
amended its articles of incorporation 
with the intention of becoming a legal 
reserve level premium life and casualty 
company, with proposed stock of $100,- 
000, the name to be the North Ameri- 
can Life & Casualty Company. 

An examination by the Minnesota de- 
partment, as of April 20, of the Plymouth 
Casualty, showed total admitted assets, 
$8,764; total liabilities, $323; reserve fund, 
$7,659; income Jan. 1 to Apr. 20, 1912, 
$1,486; disbursements same period, $1,809. 
The North American Casualty showed, as 
of Apr. 22, total admitted assets, $37,152; 
total liabilities, $9,108; reserve fund, $19,- 
762; surplus, $8,282; income Jan. 1 to Apr. 
22, $16,848; disbursements same period, 
$13,696. 





Indiana Six Months Returns 
The following are six months’ pre- 
miums and losses in Indiana: 


rems Losses 

American wisely ooo e$ 22,686 12,485 
Aetna Acci, & Liab.... 3,274 2,367 
American Surety ...... 8,728 8,655 
Casualty Co. of Amer... 25,993 6,430 
Commonwealth Cas.... 2,043 560 
Fidelity Acci. ......... 10,248 4,079 
Maryland Cas. ........ 34,619 12,81 

Massachusetts Bonding. 4,820 2,93 

National Surety ....... 29,347 2,302 
Ocean Acci. & Guar.... 59,195 28,674 
Title Guar. & Surety... 19,592 1,793 
Travelers Indemnity... 6,012 2,103 
Travelers ...... ose 2,317 37,158 
Southwestern Surety... 3,03 30 
Southern Surety ....... 3,128 6,203 
U. S. Health & Acci.... 19,380 9,299 





Too Big a Proposition 

Members of the Wisconsin Bankers’ 
Association found that the organiza- 
tion of a mutual company to guarantee 
bank deposits was a big proposition, in 
fact such a big one that the organiza- 
tion was not perfected at the annual 
convention in Milwaukee. The matter 
has been referred back to the executive 
committee and a special meeting is to 
be called to complete the work. E.-A. 
Dow of Plymouth, who has a big in- 





CITIZENS TRUST & GUARANTY 
COMPANY OF WEST VIRGINIA 


Parkersburg, W. Va. 
Becomes Surety on Bonds 
- $641,357.46 


An established company operating in West Virginia, Ohio and Kentucky. 
Offers exceptional service and liberal contracts to desirable agents. 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “The best of everything for both 
Assured and Agent.” 





W.G. PETERKIN 
President 


J. H. KNAPP 
Secretary & Treasurer 





Assets - - - 








oa Get the Agency 
SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


KANSAS CITY CASUALTY COMPANY 
INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
*s, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
jaar ae en eee et Atom, Reon, 
ADDRESS AGENCY DEPARTMENT, Kansas City. 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 












































Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


PACIFIC SURETY COMPANY 


Established 1885 
All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 
most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted tn the State. 


Pactric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Lilinois 
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BENEFITS c. 


Paid for : 
Accidental 
Injury, Sick- 
ness and 
Death from 
any cause. 








HoH. Brackett, Pres. 


OOSIER 
H ONORABLE 
[CHEST 


$100.00 Funeral Benefit 


#$1000.00 


Traveling Death Benefit Payable on Every Risk 


NDLE'S& 


ASUALTY 


INDIANAPOLIS 


L EA N - CUT ONSCIENTIOUS _gIlinois, Michi- 
M S§S OURTEOUSLY ; 

ONSISTENT OMMISSIONS  %® Indiana 

and Pennsyl- 

Monthly Payment Plan vania 


‘ 


Cc. WW. Ray, Sec. & Treas, 


OMPANY 


WANTED 





District Agency 
Managers in 











surance agency, was elected president 
and H. A. Moehlenpah of Clinton, an- 
other insurance man, vice-president. 





MAKES A SPLENDID SHOWING 


Title Guaranty & Surety Is Meeting 
With Success in the Development 
of Its Business 





The Title Guaranty’s & Surety’s semi- 
annual statement shows that company 
is making substantial progress. It has 
been eleven years in building its or- 
ganization and now has a good one. 
‘The company has fifteen branch offices 
and seventeen general agencies. It is 
now represented in every county seat 
and town of importance in the country. 
The Title outgrew its first quarters at 
Scranton, Pa., and built one of its own, 
which is one of the most commodious 
and convenient in the country. It can 
be added to as occasion requires. The 
company has always taken pride in get- 
ting first class men to represent it and 
has selected those who have had spe- 
cial training. 

President .Watres has surrounded 
himself with a competent home office 
staff, who are alive to the company’s 
interests and believe in prompt and ef- 
ficient service. 

The statement of the Title Guaranty 
& Surety at the end of the first six 
months of 1912 shows assets of $2,282,- 
888; premium reserve, $416,144; reserve 
for claims, $335,353; reserve for pay- 
ment of taxes, $19,298; capital stock, 
$1,000,000; net surplus, $512,092. 





INVESTIGATING CLAIM RATIO 





Accident Men Alarmed Over Increase 
in Losses Due to Automobile as 
Chief Factor 





At the convention of the Interna- 
tional Association of Casualty & Surety 
Underwriters to be held this month, 
one of the ‘principal topics of dis- 
cussion before the accident section will 
be the great increase in claims under 
accident policies resulting from auto- 
mobile accidents. It is said that one 
large company has found, on investi- 
gating its files, that 20 percent of the 
accidents upon which claims were paid 
were from automobile accidents. An- 
other company found that 60 percent of 
its death losses in 1911 were from auto- 
mobiles. 

A large proportion of the losses dur- 
ing the year are due to accumulation 
and double indemnity features, and it 
has been stated that only one com- 
pany last year, which adopted the im- 





Wanted for our life department, 

District Manager for Illinois 

territory. Exceptional oppor- 

tunity for the right man. 
ADDRESS 

W. A. NORTHCOTT, President, 


INTER OCEAN 
Life and Casualty Co. 


SPRINGFIELD, - - _ ILLINOIS 





T 


mediate accumulations feature, showed 
an underwriting profit on the business. 
The companies also suffered severely 
on account of the great number of train 
wrecks and the Titanic disaster. That 
some reduction in benefits and elmina- 
tion of frills will have to be brought 
about seems evident, but it is not 
thought that it will be possible to do 
this at present. It will also be diffi- 
cult to put automobilists in a special 
class, since there are very few people 
taking out accident insurance who do 
not ride in automobiles to a greater or 
lesser extent. Chauffeurs and railroad 
engineers are removed from the lists 
of preferred business, and the man who 
rides in an automobile at least shares 
the hazard of the chauffeur, who is 
usually rated at $10 per $1,000, as 
against the ordinary $5 per $1,000. 





SOME NEW LIMITED POLICIES 





Charles A. White & Co. Issues Com- 
plete Series of Revised Contracts 
at $1, $2, $3 and $5 


Charles A. White & Co., Chicago, 
managers of the registration depart- 
ment of the Midland Casualty, have is- 
sued a full set of new policies. The 
$1 contract has-weekly indemnity of 
$7.50, emergency relief of $25 and a 
principal sum of $1,000, which accumu- 
lates to $1,500 in five years. Where 
death, dismemberment or loss of sight 
occurs within 30 days from date of ac- 
cident while riding as a passenger in 
a public conveyance the principal sum 
is paid $250 for a hand or a foot and 
$100 for the loss of sight in one eye. 
Twenty percent of these amounts is 
paid if the accident is in'a passenger 
elevator, burning building, due to light- 
ning, cyclone or tornado, in a private 
automobile or horse drawn vehicle, due 
to being struck by a conveyance or 
vehicle on the street, riding a motor- 
cycle or bicycle or being gored by a 
bull or cow or kicked by a horse. For 
passenger travel accidents resulting in 
total disability the weekly indemnity 
is payable seven weeks and for two 
weeks when the accident is due to get- 
ting on or off the running board, step 
or platform of any conveyance. 


The $2 policy provides the same prin- 
cipal sum and fractions thereof for the 
same losses due to travel, public convey- 
ance accident or passenger elevator cas- 
ualty. Weekly indemnity of $7.50 is 
payable seven weeks for total disability 
due to the same causes, and $1 a day if 
disabled in getting on or off a public con- 
veyance or falling on a public street. 
For loss of life due to a burning building, 
private automobile, horse drawn vehicle, 
infection from performing a surgical op- 
eration, or street accident, $250 is paid. 

The $3 policy has a principal sum of 
$1,000, accumulating to $1,500, $10 weekly 
indemnity and $100 emergency relief. The 
principal sum and fractions thereof are 
payable where death is due to travel ac- 





cident, passenger elevator, boiler ex- 
plosion, burning building, freezing, 
threshing, mowing, reaping or binding 


machine or plow, private automobile, 
horse drawrt vehicle, street accident, rid- 
ing a bicycle or motorcycle or perform- 


ing a surgical operation or embalming a 
body. For total disability resulting 
from any such causes except boiler ex- 
plosion,. freezing or farm machinery ac- 
cident week?ty indemnity is payable five 
weeks. Weekly indemnity is payable for 
the same period for total confinement 
through some forty listed diseases. 

The $5 policy has a principal sum of 
$2,000, accumulating to $3,000, weekly, 
indemnity of $15 and emergency relief 
of $100. The principal sum and frac- 
tions thereof are payable for death due 
to passenger travel accident,. passenger 
elevator, burning building, private auto- 
mobile, horse drawn vehicle, riding a 
bicycle or motorcycle, hit on a public 
highway, freezing or earthquakes, collapse 
of buildings, lightning, cyclone or torna- 
do, threshing, mowing, reaping or bind- 
ing machine or plow, kicked by horse or 
gored by bull or cow, performing a sur- 
gical or dental operation or embalming 


a body. Twenty-five percent of the in- 
demnity is payable within 60 days from 
date of receipt of proofs of loss and the 


remainder in monthly instalments of $100. 
For total disability due to causes men- 
tioned through and including “hit on a 
public highway” weekly indemnity is 
payable five weeks. For the same losses 
due to all other causes 5 percent of the 
principal sum and fractions thereof are 
payable. Weekly indemnity of $7.50 is 
payable for two weeks for disability sus- 
tained in getting on or off a public con- 
veyance, slipping or falling on a public 
highway, or complete fracture of any bone 
or bones, except those of the hands or 
feet. For confinement from 60 listed dis- 
eases weekly indemnity of $15 is pay- 
able five weeks. 





Construes “Workmen” Broadly 


_ In a ruling to the Ohio state liabil- 
ity board of awards, Attorney-Genera) 
Hogan has construed the term “work- 
men or operatives” as used in the 
workmen’s compensation law, as mean- 
ing all employes to whom compensa- 
tion of any nature is paid, excepting of- 
ficers of a corporation, as such, and 
persons wholly engaged as traveling 
salesmen. The attorney-general says 
that he would be inclined to include 
such salesmen among those entitled to 
benefits under the compensation act, 
but for the fact that the courts have 
construed traveling salesmen not to be 
“operatives.” 

“In my judgment,” he says, “all of the 
office help, as well as those persons who 
are actually engaged in the dangerous 
work of operating machinery; those who 
keep books, as well as those who clerk 
in a department store; those who run 
trains, as well as those who drive mules 
in the mines; those who bottle liquors 
in a brewery, as well as those who hitch 
the wagons, or drive the automobiles are 
within the terms of the act.” 





Fake Agents Ply Trade 


Two fake insurance solicitors have 
been working a number of towns in 
South Dakota, and Deputy Commis- 
sioner Gregory has been putting in his 
time for the past few weeks securing 
evidence. The men represented them- 
selves as being agents of the Northern 
Casualty. They would go into a town, 
secure the names of the leading citi- 
zens, and would then say that these 
men were stockholders in their com- 
pany. The policy sold was a $25-pre- 
mium accident policy, notes being 
taken in payment. The notes being 
cashed in, the two would fly to fresh 
pastures. The “agents” did go to the 





SALESMEN WANTED—Health Policy for busi- | 


ress men $10.00 first week, $25.00 next 26 
weeks. Same plan as Traveling Men’s 
Associations. Cost $10.00 per year. Good 
Commissions. Write R. A. RIDGWAY, 
AMERICAN CASUALTY EXCHANGE 
Dwight Bldg. KANSAS CITY, MO, 





SALESMEN WANTED.—The best Acci- 
dent Insurance for Business and 
Professional Men, on same plan 


as Traveling Men’s Associa- 
tions. $5,000 Policy, $10 a year. 
Good Commissions. Write J. 


R. Jones, Sec’y, CENTRAL BUSINESS MEN’S 
ACCL ASSN. Arcade Bidg., Dayton, Ohio. 





trouble to send their victims a certifi- 
cate of membership in some company 
supposed to have headquarters in Oma- 


ha. The Northern Casualty informed 
the insurance commissioner that it 
knew nothing of the pair. Warrants 


have been sworn out in several coun- 
ties for their arrest. 





OBJECTS TO WOLFE’S VIEWS 





Vice-President Cowles of the Travelers 
Takes Issue With Actuary on 
Liability Rates 





S. H. Wolfe, who recently stated as 
his opinion that the present method of 
basing liability rates on the payroll was 
discriminatory, since the employer who 
paid higher wages for high class work- 
men received an unjust rating, has re- 
ceived a reply to his criticism, from 
Walter G. Cowles, vice-president of the 
Travelers. Mr. Cowles says: 


“Mr. Wolfe is a theorist, in this mat- 
ter. In the first place, the chance of dis- 
crimination in the manner described is not 
at all likely, for the prevailing rate of 
wages for the different classes of labor in 
the different trades, is almost identical. 
Consequently there is little chance for in- 
justice of that sort. 

“There is a vital objection to abolish- 
ing the present system. This objection 
lies in the fact that all of our experience, 
such as it is, centers around the method 
of calculating rates upon the actual pay- 
roll basis. If we adopt Mr. Wolfe's 
method, which is decidedly complicated, 
our present figures will be absolutely 
valueless and we will have substituted 
therefor a method of calculation, which 
will not give us an actual ratio of loss 
to the actual amount of payroll exposed. 

“IT am satisfied, because of the actual 
conditions existing in the various trades, 
that the injustice mentioned by Mr. 
Wolfe is a negligible factor, while to 
substitute his plan of rating for hours 
would give us figures which would be 
even more speculative than those we have. 
With our present plan, as time elapses 
we have a certainty to develop an actual 
experience which will be valuable. Under 
Mr. Wolfe’s plan, we would always be at 
sea.” 





Gets Temporary Injunction 

Last Saturday F. D. Abbott, a stock- 
holder of the Bank Depositors’ Guaran- 
tee Company of Cleveland, filed a peti- 
tion in common pleas court, asking for 
a restraining order to prevent the com- 
pany from transferring or encumbering 
its assets in any way. Judge Estep 
granted a temporary order and the case 
will be heard later on. Abbott alleges 
that an agent of the company misrep- 
resented the affairs of the company to 
him when he purchased two shares of 
stock. It is understood that the com- 
pany has agreed to sell its business to 
the Bank Deposit Guarantee & Casualty 
Company of Cleveland some time ago. 





Wright Suggests Change 

The labor unions will endeavor to 
get an extension of benefits under the 
workmen’s compensation act of IIli- 
nois at the next session of the legisla- 
ture. Edwin R. Wright, president of 
the Illinois Federation of Labor, one of 
the ‘commission that framed the law, 
recently mentioned one point which he 
considered needed revision. “The pres- 
ent law,” he said, “gives a man less 
when he is out of work because of an 
injury than when he is working. When 
a man is suffering from an injury he 
needs more money than he does when 
he is well, and from a strictly humani- 
tarian standpoint he should have more.” 
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STATEMENT 


OF THE CONDITION OF 


The Title Guaranty & Surety Company 


Home Office: Scranton, Pennsylvania 


AT THE CLOSE’ OF BUSINESS, JUNE 30, 1912 


GOVERNMENT BONDS. Market Value. RAILROAD BONDS (CONT’D.). Market Vaiue 
U. S. Government Panama Canal............ 3 1961 $ 50,750.00 10,000.00 se & St. Louis Ry. Co. Ist. Ref. 4 1949 6,200.00 
STATE, COUNTY AND MUNICIPAL BONDS. 25,000.00 Minneapoiis, ‘St. Paul & Sault Ste. Marie Ry. ae 
Atlantic City, N. +» Gold. School eke chveoon 4% 1938 WSOROG = IB nnsdesaveddendergousereosecccesccccees 4 1938 24,125.00 
Atlanta, City of Registered. .........+0- 8% 1931 9,100.00 10,000.00 Missouri Kansas & Oklahoma R. R. Co., Ist 
nes County, N. J. tJ Registered Paving 5 1931-4 11,200.00 7 >. Sapa Tonnes ae ty ong ape Seay Texas Ry. "Co. 10,600.00 
amden, Ci ° * e i and Interes' bb 
Bond, Series CA, BF. ccc te i pesos 4% 1927 5,200.00 15,000.00 Mobile e One R. R. Co., 1st Mtge ane. 4 0.600 18,000.00 
Cheboygan, Gey - Michigas dd und Oh adedin’ ean 5 1929 2,120.00 10,000.00 as Re ma New inves & Hartford R. R. Co. a ie nctiaas 
eboygan, City of Michigan.............++. 5 1930 5,300.00 NR FE I A errr Tre Trt »200. 
Cheboygan, City of Michigan nS CSSA. 5 «1981 5,300.00 6,000.00 New York, Ry. Co. ist RE. & Ref. Mtge... 4 ist 8,950.00 
e an, Ci EE OOF 5 1933 4,240.00 10,000.00 New Yor 0., Adj. Mtge........+..+-. 5 
par ly Goa N. "_N ~ Viaduct.......0% 4yy 1938 10,650.00 15,000.00 N. Wastdiadtar | & Secon Ei Co., 1st Mtge. 4 1946 15,000.00 
Kearney, Town of Joo WOME, 2 ccccccece 5 1933 11,100.00 (Prin. & Int. unconditionally Gtd. by the ew York, New Haven & Hartford R. R. Cc.) 
Little Rock, Town of Iowa......+..:+++s+s-. 5 1929 8,160.00 25,000.00 Northern Pacific Ry. Co., Prior Lien Ry. & 
Lynchburg, City of Va., Public Improvement 4% 1946 10,220.00 Land Geatt 6. cavenes see seceseseeees pevees 4 1997 24,750.00 
Mercer County, N. J., Road Improvement.... 4% 1938 5,300.00 20,000.00 sate Res Divisional ist Lien & 4 1944 18,400.00 
How York, Coy et, eld Knempt Ascssament.. 6 — aanenee 10,000.00 Norfolk & Western Ry. Co., ist Con. Mtge... 4 1996 9,800.00 
Savannah, City of, Ga., Sinking Fund........ 4% 1959 15,900.00 10,000.00 Ohio Connecting Ry. Co., Ist Mtge.........-- 4 1943 9,875.00 
Scrarton, City ef, Pa., School District....... 4 1915 19,800.00 (Principal and Interest Guarantegd by by Pennsylvania 2) z 
Scranton, City of, Pa., Street Improvement.. 6 1914 6,800.00 25,000.00 Oregon Short Line R. R. Co.,-Ref. Mtge..... 4 23,375.00 
Scranton, Poor District of, Lackawanna (Prin. & Int. unconditionally Gtd. by the. Union Pacific R me Cc.) 
SY AE S.d0 sb oo Ob ebcbbeptsnckasiSmscax 1914 10,000.00 10,000.00 Oregon-Washington R. R. & Navigation Co., 
Spartanburg, City of, S. C., School District.. 4% 1932 5,200.00 BE TRE IOI. os nc cicceenscevdesencvccne 4 1961 9,100.00 
Washington, Pa., School District............ 4% 1925-9 20,000.00 5,000.00 ¢ “Sem ailroad Co., Gold Convertible on ‘ae salina 
ONS cesceeeweeeeseesesersesesesessesees 2 ’ ° 
RAILROAD BONDS. 10,000.00 ‘Portland Ry. Co., 1st & Ref. Mtge..........- 5 — —— 
Atchison, Topeka & Santa Fe, Gen'l. Mtge... 4 1995 satense «= Shaents Beating 2, Gemey Menrmee src fies £075.00 
— — 4 R. ety 1st Con. Mtge.. 4 1952 23,656.25 10,000.00 Richmond, City of Va., Registered.......... 4 1943 9950.00 
re 2 o., 1st Mtge., Prin. ome siathae 20,000.00 . Pac. Co. (Central Pacific Collateral P wii dines ie 
¢ . TAMUCER. eee eeeeeessecerecees 600. EUS) co cccccccccccsescccccsccesccesccscs ,100. 
—— . } org = Ly oe ~~ woe 4 1948 24,500.00 10,000.00 St. —. & = 5 R. R. Co., Equip- ‘ aes ineeene 
altimore io R. R. Co. P. Jct. - Di, ment Note, Series “L”.......cc.ccccccccces 000. 
EL «Winds neds 3% bes04enues 06460 8Y% 1925 8,900.00 10,000.00 Texas & Pacific Ry, Co., 1st Mortgage........ 5 2000 10,800.00 
Baltimore & Ohio R. R. Co., Prior Lien...... 3% 1925 9,150.00 20,000.00 Toledo Terminal R. R. Co., 1st Mtge. Gold 
Brooklyn Rapid Transit, 1st Ref. Mtge....... 4 2002 18,300.00 Bonds ......++: santas sebas ages. presse 4 1957 17,800.00 
—— Northern Ry. Equipment.......... ~ 4% 1917 9,800.00 50,000.00 7 R. R. Co., ane sand 26 4 1947 20,000.00 
orem ye 4 ro Co., Gen. Mtge...... 4%) 1992 20,000.00 10,000.00 Western Maryland R. R. Co., ist Mtge...... 4 1952 8,650.00 
Cc y- 0., 1st. Ref. Mtge eeeeee 4 1949 23,875.00 25,000.00 Wisconsin Central Ry. %,° Ist Gen. Mt 4 1949 22,875.00 
Principal and Interest Gtd. by Southern Pacific Ry. Co.) 000. Mtge. 5 500. 
P.. teal Baste By. Co Ture’ Slont Line ic y. Co. 6,000.00 Youngstown & Southern R: Ri Co. ist Mtge. 3 1923 4,500.00 
r’ ne 1s 
| EERE b ie TOOT NERS ME, See EP 1954 22,625.00 20,000.00 Pee Water Co. of E. St. Louis and Granite 
a(teneioa and Interest Gtd. by Southern Pacife Ry. Co.) i+ Ill. at ge ee pisasce* 5 5 o aoe ) 19,500.00 
icago & Alton Ry. Co., Ist Lien.......... 1950 J nt. mer. Waterworks uaranty Co., Pittsburg. 
— oe Ratiwaye b6ebeweeseneeersée it 1914 “naeaae 20,000. 00” Cojorado "Industrial Co., Convertibles. Series ‘dike snantiae 
— Sacien Ay St. Paul Ry. Co., Gen. 4 5 1989 (Prin. & Int. Gtd. by Colorado Fuel & Ge ~ : 
Chi. RL & P. Ry. Go. Golat. Trust. Sesie 9 9,750.00 20,000.60 North Mountain Sup pply Co., 1st Mtge....... 5 933 20,700.00 
, y- Co, Colat. Trust, Series (Prin. & Int. Gt = Spring Brook Water Supply Co) 
es teeese seeseeeeeeses stesseeeseeeenes 1918 23,500.00 5,000.00 Scranton Gas & Water Co., Debenture Bonds, 
Clev., Cin., Chic. & St. Louis Ry. Co., Gen. EE ree eee 5 1935 5,100.00 
RE hianccasavelce.«ghecs4sysbeideh<ese 4 1993 28,250.00 10,000.00 Shreveport Water Works Co., Con. Mtge...... 5 1943 9,750.00 
Denver & Rio Grande R. R. Co., 1st Con. Mtge. 4 1936 8,700.00 Prin. & Int. Gtd. by Amer. Waterworks & Guaranty Co., Pittsburg.) 

Detroit & Northwestern Ry. Co., Ist Mtge.. 4% 1921 9,300.00 25,000.00 — = ater Supply Co., Ist Mtge. a sane 96,000.00 
ast Liverpoo io Ry. Co., Ist Mtge........ 5 1917 AAUIOSO. ~ 2 dn den ce hie bee ce athnt ins sc0scenes oo " . 
East Liverpool, Traction & Light, lst Mtge.. 5 1925 22,500.00 20,000.00 West End Colliery Co., sa. EN er entsaens 5 1913 19,600.00 

rie Railroad Co., Prior Lien............... 1996 18,000.00 . 
Galveston, Harrisburg & San Antonio Ry. Co., 208,695.00 Penna. Cw rast dase ner waice, Oss ‘per share.) apa 
Mex. & Pac. Satecinn 1 AISNE SP gee i 1931 10,600.00 =—————_ "7 ee 
Hudson Manhattan R. R. Co., 1st Mtge. Toav’t 4% 1957 19,000.00 $1,490,925.00 $1,263,003.75 
Illinois Central R. R. BS Ref. Mtge...... eS 1955 9,550.00 Cash Hand and in Bank 400,177.17 
lilinois Central R. R. Co., Purchase Line... .. 8% 1952 20,750.00 as = and and in Banks.........ccccccccccccscccccccccccccvcveccccccsesse $ ,177. 
ee - gS yoy 4 Traction ps Ist Mtge. 1932 8,600.00 lh nog sc bl Wi sie Tae ate et oe inser rs 5 wry re 
Kanawha & West Virginia RR Con ist ‘Mtge. a meee 22,500.00 a eal Estate, “Mortgages and Judgments ef 380.018.24 
t ifi nO | remiums in Course of Collection, net...... ° 838. 
my A td, ra ae” ist Mtge. nas Ry. cay” 9,100.00 Bills Receivable and Advances on Contracts. . : Jaiececes - 141,791.81 
Lehigh Valley R ‘o. Gen’l Cons. Mtge.... 2008 43,987.50 ACTER TMOG occ docs cc ccccccccccccbecedeseessccsceessscdevegsoevn ; 11,808.36 
Milwaukee, Sparta x Northwestern Ry. Co ‘ 1947 9,350.00 $2,282,887.51 


Premium Reserve 


Commonwealth of Pennsylvania, X 
County of Lackawanna ays 


N. H. Cowdrey, Treasurer of THE TITLE GUARANTY & SURETY COMPANY, being duly sworn says that the foregoing statement 


is true and correct. 
SWORN AND SUBSCRIBED before me this 15th day of July, 1912. 

. E. HARNEY, Notary Public. 

My Commission Expires March 10,1913. — 






PROM ESS OES EC Gude SESSes weet CCRT Hb este nebede see chess n tenes eAhOOSSersserydadsncecrecdsncreacccadanesorsssgddocuensdicecce wadtec sevddspseunisiecddnanadéesebess 1,512,092.08 


$416,144.11 

335,353.12 

19,298.20 
PudGponscodsntvaesonsdgasnsnadhensgvedadeephscessesds oe $1,000,000.00 
COCOA ase deheedcecedesepevedncvcdoensenscerenesaccccoens 512,092.08 






4 $2,282,887.51 


N. H. COWDREY, Treasurer. 
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Reisch Indemnity—Its business at its 
Chicago agency for the month of July 
again shows splendid progress, it hav- 
ing written 150 percent more business in 
July this year than in July, 1911. It is 
also getting its proportion of the losses, 
and since the first of July, 1912, addi- 
tional new cases have been filed in Cook 
county, damages in excess of $100,000 
being claimed. 

The attorneys who more or less special- 
ize on dram-shop damage suits appear to 
be getting into the downtown district 
more than ever heretofore. Four of the 
twelve suits referred to are directed 
against saloon keepers in the loop dis- 
trict. 

- 7 * 

Southern Surety, St. Louis—Business 
in the surety department is heavy. Three 
large bonds were written during the past 
week, each being over $1,000,000 in 
amount. One was a contract bond in 
Kentucky; one a contract bond in Arkan- 
sas, and one a court bond in St. Louis. 

* = s 


Northwestern Surety, Mitchell, 5. D.— 
It has opened a department of accident 
and health insurance with Captain M. L. 
Shade of Mitchell, S. D. as superintend- 
ent. This department was opened for 
May 1 and the company has written 268 
policies with an aggregate insurance of 
over $150,000. The company plans to 
extend its work in this field as rapidly 
as satisfactory workers can be secured 
and an agency force organized. 

” * 7 

Kentu Live Louisville—A 
stockholders’ meeting has been called for 
August 10, when the question of begin- 
ning business will be discussed. A con- 
siderable amount of stock has been sold 
by the company, which has been in 
process of organization during the past 


year. Operations will be confined to 
Kentucky for the present. 
+ * * 


Transylvania C ty, Louisville—It is 
advertising to vacationists, urging them 
to secure accident policies before leaving 
for their outings. The fact that there 
is unusual hazard connected with out 
door sports, as compared with the ordi- 
nary occupations of most policyholders, 
is not regarded as a deterrent factor in 
going after this business, but gives point, 
in the mind of the reader, to the desir- 
ability of the insurance. 





Mutuals Arrange Meeting 


On Tuesday, Aug. 27, the day pre- 
ceding the opening of the semiannual 
meeting of the Detroit Conference, the 
National Mutual Union, the organiza- 
tion of mutual industrial disability 
companies, will hold its semiannual 
convention. The sessions are to be 
held in the Hotel Tuller at Detroit, 
where the conference meets. Arrange- 
ments for this meeting were made by 
the executive committee at a meeting 
called by President C. H. Brackett. 


Will Last Three Days 

From the large number of responses 
received to announcements of the semi- 
annual meeting of the Detroit Confer- 
ence at Detroit the latter part of Au- 
gust it looks as if the sessions would last 
through three days. The larger the at- 
tendance the longer will be the discus- 
Sions and the greater number of sub- 
jects taken up. The dates will be 
Wednesday, Thursday and Friday, Aug. 
28, 29 and 30. Business meetings will 
be held from 10 to 1:30 each day and 
entertainment will be provided for the 
afternoons and evenings. 








Newest Baby 

The Midland Monitor, house organ 
of the Midland Casualty, is the newest 
entry in the ranks of company papers. 
Paulus Jericho Veronese McKian is the 
editor of the new paper, which is very 
handsomely gotten up. The paper will 
be issued monthly, and one of the fea- 
tures will be a monthly claim supple- 
ment, giving the name, residence, occu- 
Pation, disability and amount paid, of 
policyholders who have received ben- 
efits during the month. . V. McK. 
believes that this feature will of espe- 
cial value to the agents of the company, 
giving as it does both the occupation 





and the disability, since it will be a 
practical demonstration that no class is 
exempt from accidents. 


Will Put Spurs to Burglary 

Joyce & Co., general agents of the 
National Surety at Chicago, will prob- 
ably devote a great deal more atten- 
tion to burglary insurance in the near 
future than they have in the past. Fred 
S. James & Co. have taken care of 
most of the burglary insurance for the 
company in this part of the country, al- 
though Joyce & Co. have done more or 
less in a spasmodic way. Manager St. 
John states, however, that in the fall 
he will probably put in a manager for 
the burglary department, and an at- 
tempt will be made to build up a con- 
siderable business. 

The burglary department of the Na- 
tional Surety has taken a very great 
sprint upon itself since A. U. Quint 
took charge at the home office. The 
prospects are that the premiums in 








this department for 1912 will show an 
increase of at least 60 percent over 
1911. 





New England Casualty Figures 

The semi-annual statement of the 
New England Casualty shows assets of 
$1,614,151; paid-in capital stock, $1,000,- 
000; premium reserve, $205,843; con- 
tingent claim reserve, $34,529; reserve 
for all other liabilities, including com- 
missions, taxes, etc., $43,537; and net 
surplus of $330,241. Since the last pub- 
lished statement, the company has in- 
creased its capital from $600,000 to 
$1,000,000. 





S. H. Wolfe Is Retained 
S. H. Wolfe of New York, consult- 
ing actuary, has been retained by the 
Employers’ Liability and Workmen’s 
Compensation Commission of the state 
of Iowa. He will act as consulting ac- 
tuary and this, in connection with his 





compensation work in Massachusetts, 
promises to put some of Mr. Wolfe’s 
theories along these lines into actual 
practice. 





SOWERS WILL SET ASIDE 


Judge Hewitt in district court at Des 
Moines has set aside the will of the late 
William T. Sowers, well known Des 
Moines insurance man killed while hunt- 
ing, who bequeathed $5,000 on one in- 
surance policy to his fiance, Miss Jean 
Townsend, and an equal amount to L. 
Elton Ellis, president of the Anchor Fire, 
as trustee. The court holds that the 
insurance money goes to the mother and 
brother of the deceased as they were 
named beneficiaries in the policies written 
by the Fidelity & Casualty, of which 
Sowers was for several years state agent. 
The court holds that the provisions of 
the will could not force a change in the 
beneficiaries unless there was a specific 
permission in the insurance contract or 
articles of incorporation of the insur- 
ance company giving permission for such 
a transfer and that Sowers bound the 
company to pay the beneficiaries named 
in the contract as accepted unless both 
parties to the contract agreed to a change. 
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LIBERAL CONTRACTS TO LIVE AGENTS! 


EDERAL ¥ |NIONQURETY 


URNISHES 
CASUALTY INSURANCE 


Address AGENCY DEPARTMENT 


FEDERAL UNION SURETY COMPANY, INDIANAPOLIS, IND. 








NEXCELLED 


SURETY BONDS 





ECURITY 

















$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 





EVER 


W. R. SANDERS 
General Manager 


ACCIDENT 
DISEASE 


MONTHLY PREMIUMS 


ACCIDENT anv ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 


: : Cincinnati, Ohio 














Equitable Surety Company 


ST. LOUIS, MISSOURI 








Capital $1,000,000.00 


Surplus $250,000.00 








N. A. McMILLAN, Vice-President 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


J. L. HUMPHREY, Vice-President and General Manager 
JOHN S. BATES, Treasurer 


WALTER H. WEST, Secretary 














The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


Middle West. 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 





Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 
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COST OF 
COMPENSATION 





Actual Examples of Liability Set- 
tlements and Probable Cost of 
the Same Accidents under the 
New Illinois Workmen’s Com- 
pensation Law, Showing why 
Rates are Higher. 




















The boss of a small carpenter shop re- 
cently declined to listen to the solicitor 
of one liability company. The man said 
they had been operating the little plant 
for many years and never had an acci- 
dent. His premium would have been but 
$82.50 a year. However, in view of his 
past experience, he preferred to take the 
chance. The solicitor decided to keep 
after this business, even though it wasn’t 
large, and a week later called up over the 
telephone. When he asked for this boss 
one of the workmen replied that he was 
at the hospital and his death was ex- 
pected momentarily. He had been ripping 
up a board on a circular saw an had 
had what woodworkers call a “kickback. 
The board had struck him in the abdo- 
men and injured him fatally. Of course 
this man, being the proprietor, would not 
have benefitted by compensation insur- 
ance, but the case simply shows that a 
workman could have been injured in the 
shop. To have paid compensation on such 
a case would have burdened the pro- 
prietor seriously and possibly put him 
out of business. He is the man-who can- 
not afford to take a chance. 

* . o 

One employer was called upon to pay 
$2,800 for his compensation endorsement 
at May 1. He went clear up in the air 
and felt that the company was a robber. 
Since then one of his men cut his hand 
while at work. Blood poisoning followed 
and then death. It will cost the liability 
company about $2,200. 

* . 

One of the companies has on hand a 
peculiar death case, inasmuch as it in- 
volves the question of earnings of the 
employe. A painter fell from a scaffold. 
Under the common law and older statutes 
there would have been no liability. The 
scaffold was constructed and equipped in 
every way in accordance with the statutes. 
Nothing gave way; the man simply got 
too near the edge and fell off and was 
killed. If a painter worked 300 days a 
year, this case would cost the liability 
company $3,500. It figures, however, that 
his “annual earnings” are more nearly 
represented by the aggregate wages for a 
little less than 200 days and that the 
amount due is therefore about $2,200. 





Goes Into Local Agency 

F. S. Young of Des Moines has re- 
signed as lowa manager of the Na- 
tional Surety. His resignation is made 
necessary by reason of his election as 
president of the Percival-Porter-Ford 
Insurance Agency of this city. He has 
purchased an interest in the agency and 
will assume the directing head August 
1. The agency takes over the agency 
of the National Surety. Mr. Chester 
Ford will continue as secretary and 
treasurer of the agency. Mr. Young 
has been Iowa manager for the Na- 
tional for two and a half years, making 
an excellent record. 





Title’s Detroit Appointment 
George E. Cruickshank, formerly a 
special agent in the central department 
of the Title Guaranty & Surety at 
Indianapolis, has taken charge of the 
company’s business at Detroit. He is 
manager in the Michigan Insurance 
Agency, succeeding George Haller, who 
has gone with the Southern Surety. 


Puts Ban on Twisting 
Commissioner A. P. Havey of Maine 
has notified companies and agents doing 
business in his state that he is prepared 
to take summary action in any cases of 
“twisting” which come to his notice. 
He has informed all interested parties 
that any twisting of policyholders, 
agents or collectors will be held as suf- 
ficient cause for revoking the author- 
ity of any agent or company found 
guilty of the practice. He also states 
as his opinion that statements by of- 
ficers or agents reflecting on the re- 
sponsibility of authorized companies 
or the character of their officers, unless 





facts, are in the same class as twisting, 
and that any one found guilty will re- 
ceive the same treatment. 





CLAIM ASSOCIATION TO MEET 





Several Papers Now Assured to Be 
Presented at September Gather- 
ing at Niagara Falls 





The third annual convention of the 
International Claim Association will be 
held at Niagara Falls about the middle 
of September, and the program com- 
mittee is hard at work arranging the 
outline of work. Chairman Thomas 
O’Keefe has received definite assurance 
of papers from six members with prom- 
ises from a number of others. The six 
who have announced their subjects are 
as follows: 


Morton E. Weldy, superintendent of 
the claim department, Bankers Accident 
of Des Moines, “The Legal Progress of 
the Year”; R. D. Emery, secretary, Great 
Western Accident. of Des Moines, “Co- 
operation That Cooperates”; Dr. W. E. 
Magruder, independent adjuster at Balti- 
more, “The Desirability of Appointing a 
Committee to Collect Statistics Relating 
to Recurrent Diseases”; Dr. F. E. Pilcher, 
medical director, National Casualty, “Our 
Common Foe”; E. Watkins, of the law 
firm of Watkins, Thompson & Watkins, of 
Chattanooga, Tenn., “The Risk,” and Dr. 
C. H. Harbaugh of Baltimore, ‘The Dif- 
ferential Diagnosis Between Death Due 
to Cerebral Hemorrhage and Accidéntal 
Injury to the Head.” 

The association has been prospering 
during the year, some twelve new mem- 
bers having been added to the roll. It 
is coming to be recognized as one of the 
most important of the various organiza- 
tions of casualty insurance men. 





Three Companies Examined 
Examinations of three accident com- 
panies confining their business to West 
Virginia miners have been made by the 
West Virginia department. The com- 
panies were the Excelsior Accident of 
Eckman, the Miners of Elkhorn and 
the Bramwell Accident of Bramwell. 
These are organized under the law per- 
mitting accident companies to operate 
with not less than $10,000 capital. They 
have had a high loss ratio, paying all 
legitimate claims, but a low expense 
ratio and have paid handsome profits 
to stockholders. 





CALLS HEAT STROKE ACCIDENT 


The Ohio State Liability Board has de- 
cided that workmen who are overcome 
y heat, not due to weakened physical 
condition, but to the high temperature 
of the place where they are employed, 
The decision was 


employe of the Champion Coated Paper 
Company of Hamilton, who suffered a 
stroke while working in the drying room. 
‘In looking for a precedent the board 
delved into the English law, which is not 
so broad as the Ohio act. 





WANTS STATE TO PAY PART 


The Iowa Master Painters Association 
is out strong for a system of work- 
men’s compensation insurance in direct 
charge of the state. At the state con- 
vention in Des Moines last week, Presi- 
dent F. M. Michaels of Waterloo in his 
annual address declared for a law which 
will provide that when an employe is in- 
jured ,the employers will pay one-third, 
the employes one-third and the state one- 
third. Before adjournment the conven- 
= went on record in favor of such 
aw. 





QUITS SELLING LEATHER 


J. B. Mantle has resigned as sales- 
manager for W. W. Mooney & Son, tne 


AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Decide to have these advantages . Writeus sow 


American Casualty Co. 


READING, PENN. 








big tannery concern at Columbus, Ind, 
to become a surety man with the gen- 
eral agency of George M. Cobb & Co., at 
Indianapolis. Mr. Mantle was one of the 
leading salesmen in the leather business 
and sold $1,000,000 worth of goods in 
1911. He believes salesmanship will go 
into the surety and liability business. He 
has spent two months at the home office 
of the Southern Surety and will look 
after surety business largely while Mr. 
Cobb will devote more time to the 
liability. 





A. B. Cowdry of Wichita, Kan.,; is re- 
ported engaged in the organization of a 
Specific employment casualty interinsur- 
ance concern, and is working over the 
state of Kansas: The organization in- 
cludes in one of its branches the pas- 
senger train conductors, in another rail- 
way trainmen are eligible to member- 
ship. According to the scheme men in a 
specific employment may become mem- 
bers of the various branches of the or- 
ganization, each branch of which is dis- 
tinct from every other branch, and the 
members of each branch therefore being 
liable only for accidents to other mem 4 
bers in the same specific employment. 





NOT CUTTING IN 
The Mutual Compensation Company in 
Massachusetts has not as yet cut into 
the business of stock companies in that 
state. It claims to have 50,000 employes 
covered but 20,000 of these are employed 
by two big concerns, one the Boston ele- 
vated railway system. Both of the big 
risks are known to underwriters as not 


the most desirable. The ew has 
_been loaned $115,000 by the state for or- 
"a expenses. his means that 
uring the next few years the policy- 
holders will have to not only pay the 
going cost of their insurance but repay 
the loan. f the rates are not sufficient 
to meet these two charges assessments 
will e. And it cannot be expected 
that the new company, even with the 
advantages that the state has given it, 
can operate as cheaply as the established 
companies, even though the latter are 
paying commissions for business. Special 
representatives will be necessary and 
these will cost as much as agents during 
the early years. Other expenses, also, 
must of necessity be high at first. 


SPENCER IS PROMOTED 
Kenneth Spencer, who has been special 
agent in the western department of the 
Globe Indemnity at Chicago, has been pro- 
moted to the superintendency of the acci- 
dent department, 





GETS SOUTHEEN ILLINOIS 

The southern part of Illinois has been 
attached to the St. Louis genera: agency 
of the New England Casualty. The terri- 
to has been in charge of General Agent 
William J. Doyle at Chicago, but his 
hands are full taking care of the northern 
‘part of the state, and he advised that 
it be attached to the St. Louis office. 


CASUALTY NOTES 
Chester M. Cloud, who has been as- 
sistant manager of the New York cas- 
ualty department of the Fidelity & De- 














CORWIN McDOWELL 


Fidelity and Surety Bonds, Liability, Auto- 
mobile Property Damage, Plate Glass, Bur- 
glary and Theft, Accident-Health Insurance 


Reliable representatives wanted in unoccupied Territory. 


3 New England 
m9) Casualty Company 


BOSTON, MASS. 


President 


Wm. J. DOYLE, General Agent, 701 National Life Bldg., Chicago, Ill. 
SEELEY & COMPANY, General Agents— } 


GREGORY & APPEL, General Agents, 121 East Market St., Indianapolis, Ind. 
ELLIS BROS. General Agents, Kansas City Mo. 


Colman Bldg., Seattle, Washington 
Board of Trade Bldg., Portland, Ore. 





FEDERAL 





Live men will be helped in establish- 
ing permanent incomes 








in the managers of this 
if you enlist under our salary an 





WM. A, KEHOE, Secy-Treas. 


Many years’ experience in Indiana Gagsteged the necessary “‘know-how”’ 


Indiana Casualty Company 


Incom : _ 
$400,000.00 CASUALTY 5 rotcarng 
Capital and Surpl Liberal 
$350,000.00 Poles COMPANY 
DETROIT, MICH. 
Sal d E : 
eon we Mutual Insurance for Indiana 7 awrrcamenteng 


. ou will receive intelligent help 
commission agreement. 


South Bend 











A FEW FIRST-CLASS STOCK SALESMEN 


(NO GRAFTERS NEED APPLY) 
CAN FIND A PROFITABLE CONNECTION WITH 
The Equitable Bank Depositors Guarantee Company 
of COLUMBUS, OHIO 
A HIGH CLASS PROPOSITION FOR HIGH CLASS MEN. 








CAPITAL 
$125,000 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton Harriott PRESIDENT 


A Company up to the minute in its methods, ideas amd policies. The 
only stock company confinin 
Insurance. This means service to the agent and policyholder. 


E. E. GrirFitH MANAGER 
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room for advancement. Write today for 
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Industrial Sick and Accident Company of Indiana 


GROUND FLOOR OPENING 
FOR MEN WITH “PEP”? WHO CAN PRODUCE BUSINESS 


$15.00 per week and commissions for selling our Health and Accident Policies. 
miums payable either weekly or monthly. 


Pre- 
Good territory open in Indiana. Plenty of 
particulars. 


Terre Haute, Indiana 
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posit of Baltimore to be associate mana- 
Fc. with Resident Manager Thomas L. 
ett. . 


The West Virginia license of the Phila- 
delphia Life has been extended to cover 
health and accident business. 


W. C. Stephenson, of the insurance 
agency of W. C. Stephenson & Co., of 
Topeka, has been appointed general agent 
for Kansas for the Globe Indemnity, 
which was admitted to Kansas July 3. 


The Ohio state board of boiler inspec- 
tion will probably arrange for represen- 
tation at the meeting of the commission 
on uniform state laws at Milwaukee Aug. 
21. Ohio and Massachusetts already rec- 
ognize each other’s regulations. 

The Missouri Fidelity & Casualty of 
Springfield, has filed —— with the 
Oklahoma insurance department for 
license to write accident, health, liabil- 
ity, plate glass, steam boiler, fly wheel, 
workmen’s collective and burglary insur- 
ance. 

The United States Fidelity & Guaranty 
is ready to pay a shortage of $21,600 en- 
curred by Johnson, collection clerk at the 
Fifth-Third National bank, Cincinnati. It 
had Johnson covered under a bond for 
$25,000, executed by E. E. Shipley, gen- 
eral agent at Cincinnati. 

The Finnish Accident & Sick Benefit of 
Ely, Minn., which has been examined by 
the Minnesota department, shows, as of 
May 7, 1912, income Jan. 1 to Dec. 31, 
1911, $1,156; disbursements, same period, 
$1,056; total admitted assets, $1,056; total 
liabilities, $60; reserve fund, $937; surplus, 
$59; total membership, Dec. 31, 1911, 6. 


Mrs. Margaret Fisse is preparing to dis- 
miss four suits against accident insur- 
ance companies, a to $22,500, for 
policies carried by her husband, who ‘shot 
and killed himself July 22, 1911. It is 
understood i the ‘suits have been com- 
promised at $18,000. Mrs. Fisse recently 
won a verdict against the Travelers for 
$7,600. ‘ 

The Continental Casualty, which for 
several years has maintained its Cincin- 
nati district offices in the second floor 
of the Johnston building, moved this 
week to suite 11, second floor of the 
Carew building, Fifth and Vine streets. 
Frank A. Foster, for several years con- 
nected in responsible capacities with a 
number of important Cincinnati mer- 
cantile interests, has been made district 
manager of the company’s commercial de- 
partment. 

George K. Thomas, general agent of the 
bonding department of the Maryland Cas- 
ualty, in Chicago, has secured the con- 
tractor’s bond on the new Conway build- 
ing which is being erected by the Mar- 
shall Field estate. The contractor is the 
Henry Ericson Company, and the contract 
for $500,000, the bond being $250,000. The 
Maryland Casualty has also secured a 
bond of $130,000, running to the Univer- 
sity of Chicago, on a $160,000 contract 
with Edward L. Scheidenhelm. 


The Northwestern Iron Company, of 
Mayville, Wis., has appealed to the circuit 
court from the award made by the Wis- 
consin industrial commission to Jelena 
Nevadjic, for the death of her husband 
from injuries received while in the em- 
ploy of the company. The company was 
ordered to pay to the widow $2,100 in 
monthly installments of $43.75, but it 
alleges that evidence produced at the 
hearing shows that the widow was not 
solely dependent for support upon her 
husband. 

Eustace Conway, receiver for Dixon & 
Dewey, New York, has brought suit in the 
circuit court, Indianapolis, to collect a 
judgment against the company for $54,- 
030. A former receiver for the same firm 
had given $50,000 bond, supplied by the 
Federal Union Surety and it was alleged 
the first receiver was found short. The 
referee at New York gave judgment 
against the Federal Union for $50,000 and 
interest. An appeal is pending. The com- 
pany does not understand why suit is also 
brought in Indiana. 


The case of John Ocrey, colored, who 
was killed by a fall from the Reisch 
building, Springfield, Ill, has gone to an 
arbitration board, under ‘the compensation 
act. The Ocean Accident has refused to 
settle on the ground that the deceased 
had no one dependent on him. Sisters of 
the decedent, who are claimed as de- 
pendents, have given the company signed 
statements that they were not dependent. 
The attorney for the estate says the 
statements were secured by misrepre- 
sentation, and that for years Ocrey had 
contributed to the support of an invalid 
sister at Granite City. 


CASUALTY APPOINTMENTS 
Indiana 


Fidelity Acci—J. C. Bumber, Terre Haute; 
A. D. Buckmaster, Linngrove; J. A. Delong, 
Brownsburg; T. MclIlrath, Hartford City; Vin- 
cent Porter, Avoca; = B. Shipley, Seeleyville. 

General Acci.—N. W. Freeman, Paoli. 

; Maryland Cas.—Charles McClanahan, Farm- 
rsburg. 

Midland Cas.—L. H. Johnson, Terre Haute. 

Fid. & Cas.—D. F. Stevens, Cayuga; Home 
Savings & Trust Co., Hancock; Mary J. Diggs, 

inchester. 

Globe_ Indem.—Gabbert & Gabbert, Salem; 

Union Trust Co., Indianapolis 

New Amsterdam Cas. “ht E. Rank, Lafayette. 

North Amer. Acci.—S. C. Miller, Terre Haute. 








U. S. Fid. & Guar.—Casteel, King & Casteel, 
Brazil; J. K. Chappell, Petersburg. 
Kansas 


Amer. Life & Acci., Mo.—Olive G. Stuart, 
Kansas City. 

— co of Amer.—I. A. and Lola A. Wal- 
ton, ellington. 

Gen’l. Acci.—R. J. Testerman, Holton; R. 
W Altwater, Logan; W. E. Dannefer, Love- 
well. 


Gt. East. Cas.—Mrs. R. J. Houson, Hiawatha; 
L. E. Simpson, Parsons. 
penny Bus. Mens, Ia.—C. A. Karr, Dodge 


4 y PUN City, Cas—A., L. Dobson, Indepen- 
ence. 

Lion Bond. & Sur.—J. B. Ellis and E. W. 
Morgan, Coffeyville; J. E. Staneart, Longton; 
N. R. McDowell, Pratt. 

Maryland Cas.—J. H. Hold , Hutchi 1; 
Martin Smith, Leavenworth, 

Royal Cas.—H. W. Davis, Topeka. 

Union Health & Acci.—Thomas Adkins, Kan- 
sas City. 

4 =. s ” Health & Acci.—A. D. Overstreet, El- 
orad 

Western Auto., Kas.—H. H. Planck, Kansas 

ity. 

Oklahoma Nat'l. Life & Acci.—H. E. Clark, 
Wichita. 

Bankers Acci.—F. R. Ramsdell, 

Fid. & Cas—C. R. Hughes, 
Donna J. Bingham, Kinsley. 

General Acci.—F. E. olcomb, Concordia. 

Globe Sur.—Richard Rohrer, Junction City; 
T. M. Truitt, Osage City. 

Lion Bond. & Sur.—D. E. Maln 





Ottawa. 
Kansas City; 


, Rosedale; 


F. N. Gold, Stockton; L. A. a  Wathena: 
C. a a rs, Osawatomie; B. Pyle, Cold- 
water; G. W. Steadman, Wichita. 

Mo. Fid. & Cas.—A. W. Schroeder, Kansas 


cays A. J. Lamb, Moline; E. B. Harris, Rich- 


Natl. Fid. & Cas.—P. L. Davis, Lawrence. 

No. Amer. Acci—D. N. Simmons, Garnett. 

U. S. Health & Acci.—Harry Hirsch, Kansas 
City, Mo. 

Pacific Coast Cas.—L. D. Beel, Beloit. 

American Auto., Mo.—Richard Rohrer and T. 
M. Templeton, Junction City. 

Globe Indem.—W. C. Stephenson, Topeka. 

Ohio 

Aetna Acci. & Liab.—H. C. Dunbar, Toledo. 

mt. Cas.—H. C. Barcus, Dayton; G. A. Ho- 

n, Marion; Moritz Solomon, Dayton; J. C. 

arr, Lancaster; A. J. Hannon, Ironton; B. K. 
Hammond, Youngstown. 

Fidelity Acci—L. A. Proudfit, Conneaut. 

Fid. & Dep.—Bayard Broomhall, Troy. 

General as —Mrs. Lettie M. Crane, New 
Paris; W. H. Jackson, Cleveland; Louis Wirth, 
Cincinnati; F. P. oe Hamilton. 

Great oat. Cas—M. W. Herron, W. H. 
Mead, Jr., C. E. eee. Columbus; W. H. 
McDougall, C Canton; E oach, Akron. 

Hart a" J. Bachelder, wane Ge 
a Piatt and J. 








American Accident 
Insurance Company of Lincoln, Nebr. 


Health 40°" "Paiicy an cay sale.” Accident 
Write Home Office for an Agency 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY, OF NEW YORK 
Formerly The Metropolitan Plate Giass and Casualty Ins. Co. 








PLATE GLASS EUGENE 8. WINSLOW, President 
PERSONAL ACCIDENT POLICIES DANIEL, WHITNEY, Vice Presdet 
< the Most Approved Forms ALONZO G, BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN INDEMNITY COMPANY 


Manhattan Building, CHICAGO 
The Pioneer Health and Accident Company of Illinois 


Issues a full line of is policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing Indemnity for a prolonged iliness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to ‘‘business getters.” 
NOTICE cessful operation we are 
changing to Stock Basis. Excellent proposition 


to Stock Salesmen. R. B. Beson, President, - 
622 Metropolitan Bidg., Minneapolis. 

















MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


inp Tesas, Colorado, Washlagton, Teansseee, Califoral 


ennessee, California, New Jersey, cetera nl Soath Dukote, Dakota. 
The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 




















& Moore, a B.., c. 
ernon; C. L. Sotherden, El 
Toledo; Hoyt Johns, 
Fremont; George Hall, 
toria; J. W. Warker, Tiffin; J. H. 

Unity. 


Mass. Acci.-—W. S. Shepard, Lima. 

Mass. Bond.—F. X. Farrell, Cincinnati. 

Natl. Sur. i, Bria Shumaker, West Union; j: 
A. ay We Ee i Allen & Allen, Was 
ington C Mii ler, Xenia; G. R. Wil- 
liams, - C. H. Danford, Marietta; M. 
a a Bowling Green; G. e Barnes, Sa- 


"North Am. Acci.—C. H. Spaulding, Steuben- 
ville; J. Y. Londenbach, Urbana; Elmer Harp, 
Cleveland. 

Preferred Acci.—S. B. Bingaman, Cincinnati. 

Prudential Cas.—G. W. Morrow, Findlay. 

Royal Indem.—C. G. Smith, Toledo. 

Southern Sur.—S. L. Hoover, Columbus. 

Standard Acci.—C. W. Beard, Gibsonburg. 

Standard L. S.—G. P. Evans, Norwood, 

Title Guar. & Sur.—Slonaker & Townsend, 
Hamilton. 

Travelers Indem.—H. H. Bundy, Cleveland; 
H. E. Mack, Greenville. 

Union Cas., a.—E. C. Bradley, Cincinnati; 

D. McLean, Painesville. 

U. S. Fid. & Guar.—Miss Carrie I. Stras- 

burger, Toledo. 


ria; 
ans- 
Fos- 
Miller, West 


Salisbur Me 
Hayden- a wai 
field; J. C. Wolf, 


Wisconsin 
Aetna Life—W. J. P. Aberg, Madison; O. C. 
Williams, Phillips. 
Amer. Credit Indem.—H. S. Bradley, Mil- 


waukee. 
Badger Cas.—F. Myers, Waupaca. 
Bankers Acci.—H. L. French, Madison. 
Hartford S. B.—R. J. Rebhan, Milwaukee. 
Loyal Prot.—E. W. Libby, Oshkosh. 
Lloyds Pl. Gl.—E. E. Beers, Sun Prairie. 
Natl. Surety—A. A. Bock, ausau. 
Ocean Acci.—A. R. Malcolm, Milwaukee. 
Old Line Life—A. A. Brazeau, Oconto; F. C. 
Sperbeck, Plainfield; G. J. Hanson, Milwaukee. 


Pacific Mut. Life—M. W. Lueders, Apple- 
ton. 

Standard Acci.—J. Hunger, Milwaukee. 

Title Guar. & Sur.—H. O. Buth, Shawano; 


C. F. Smith, Jr., Rhinelander; F. D. Vaughn, 
a ag G. D._ Fritzsinger, Grand Rapids; 


Neuberger, Stevens Point. 
Travelers—P. Philleo, Tomahawk; W. F. 
Winchester, Reedsburg. 
Travelers Indem.—R. L. Youngren, Milwau- 
kee; W. F. wen, Reedsburg. 
U. S. H. & A.—H. A. Zannacker, Manitowoc. 
Wis. Natl. Life— P. Van Slyke, C. R. 


Phillips, Oshkosh; H. P. Welter, Beloit. 


Cas. Co. of Amer.—A. E. Lewis, Detroit. 
Cont. Cas.—J. Corrigan, Alpena; P. J. Thomp- 


son, Flint. 

Genl. aa: —J. J. Freeman, F. W. Peterson, 
Jackson. 

ie Cas.—G. A. Ingram, Detroit; O. Meus- 


ling, F. Haupt, Detroit. 











The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








EE. M. TREAT, President 
Insures —y x and wholesalers 
Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 
&, OFFICES IN ALL PRINCIPAL CITIES 


against Excessive Annual Loss through 
We can always use a few high-class solicitors. 
302 Broadway JNEW YORE 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO. 











M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’l Sunege 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 
A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 

BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited 
INSURANCE 


UNION CASUALTY Conbany 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio 7 
‘or Cioci ve he lo apply company’s offices, 314-315 Mercantile Library Building, 


orthern Ohio, apply company’s offices, Williamson Building, Cleveland,’ Ohio, 
nididabinone. Most Liberal and up-to-date Policies Written. 














Mercantile Burglary Elevator Insurance 
Residence Burglary 








* 
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Standard Acci.—F. Pai Howard City; 
Cc. W. Holland; J. W. Niles; W. 
- Watkins, Hastings; J. H, Thom, E. J. Scho- 

Id, C. S. Hoag, T. “Hook, A. E. n, 
W. Calhoun, H. W. Moors, Detroit. 

Great East. Cas.—G. E. Swihart, Sturgis; Mrs. 
ts O. Longworth, Reeds Lake; E. , Ann 
\rbor. 


Mass. Bonding—W. R. Coie, Muskegon; A. A. 


Patrick, S. Boardman; A. Chapple, pena. 
Midia . He. rom, Winona. 
N. Amer. Acci.—O. G. , W. G. Cordi- 


nell, Detroit; M. Hansen, Ss, 
Prudential—Miss Vivian Underwood, Hills- 
e; J. Donohue, Mt. Pleasant. 
Ridgl:y Prot.—E. E. Gould, Flint; O. C. Grif- 
fith, Mt, Pleasant; C. Becker, Saginaw. 
Royal Indem.—J. Gracey, Greenville. 
Gladwin; 


Southern Sur.—I. Foster, 
Ross, A \bion. 
U. S. Cas.—L. L. Danto, Detroit. 
U. 5. Fid. & Guar.—J. F. Corcoran Ins. 
mcy, Ltd., Crystal Falls, 
. S$. Health & Acci.—F, E, Van Sickle, 
Hudsonville; J. Monroe, Rockford. 
Columbia Cas.—G. H. Ellis, G. Dole, Detroit; 
C. E, Cornwell, Portland; J. Dickens, Big Rapids; 
C. A, Darr, Ann Arbor; D. Bonazzo, Ms ron- 


v/ood. 

Homme Acci.—W. H. Hoag, Jackson. 

Mich. Cas.—G. H. Barr, ke City; S. S. 
‘Evans, Kalamazoo. 

Peoples Health & Acci.—J. W. Kramb, Kalama- 
200; Grossman, Leslie; J. A. ve, Ros- 
common, 

Union Acci. & Ben.—E, J. Stuart, Detroit. 

Union Cas.—E. B. Southworth, Hudson; L. 
Bryam, Grand Ledge; V. H. Miller, Lake Lin- 
den; J. Wall, Kalamazoe. 

Tilinois 

Great East. Cas—W. M. Beaver, Inka. 

Inter-Ocean Life & Cas.—C,. Schultz, Peoria. 

Mass, _Bond.—E. Boesenberg, Forest Park; 
H. S. Bellows, Olmstead; M. Wilger, Ster- 
ling; C. Wills, na; E. C. Nirider, Tarina; 

. Vv. Wynd i F. Seibert, Mt. 
Carmel); f. a G. C. McCabe, 
Mattoon; R. T. Weihe, ne M,. Wilson, F. Ed- 
wards, A. Rathsman icago; Gilhofer Ins. 
Agcy., > 
Struck, Peoria. 


iro; Murr, Centralia; H. 
GOES AFTER OUTSIDERS 
(CONTINUED FROM PAGE 1) 
other application pending before the de- 
a oriuent 9S rehearing, and it is believed 
dt will be held up pending the result of 
the present proceedings. 

'*he C. N. Pinkney Company, for a long 
time represented the R. C. Middleton 
group of Lloyds London underwriters 
who went through bankruptcy court 
within the last year, and for a time was 
agent for the Globe Fire, of Texas, a 
concern not admitted to New York. The 
Globe is now sueing the Pinkney Com- 
pany for premiums collected. , me 
Bremer, vice-president of the C. N. Pink- 
ney Company, was arrested in Texas a 
week or so ago, and was charged with 


B. E. 











Insurance Attorneys 





— 


Frederick A. Brown 
5 N. La Salle Street, 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


NORRIS & McPHERSON 
Attorneys and Counsellors 
721-729 Mich Trust Bldg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 








FRED W. KELSEY 
7 Prudential 
Attocmey and adjennes i - Ei euty 
JOPLIN, JASPER COUNTY, MO. 


BURKETT, WILSON & BROWN 
Lawyers 
801 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 


ae 








Insurance Atty. for Best’s Ins. 
Losses Reporting Agency 
NEW YORE 3 


Charles W. Pattison 
Insurance Counsellor 
4605-6-) Williamson Bldj., Cleveland, Ohio 
reoepicse | Seat 








soliciting insurance for a company not 
admitted to do business in Texas. 

Some seven years ago, Jefferson D. 
Bremer and Charles N. Pinkney were 
officers of Bremer-Du a & Pink- 
ney Co., which concern operated for a 
long time the Armenia Fire of Pittsburg, 
which was the predecessor of the Guardian 
Fire now in the hands of a receiver. 
The prosecution of both Seddon and Pink- 
ney was, in fact, instituted by the Alfred 
M. Best Company, through its attorney, 
William Otis Badger, Jr. 

Emmet Is Cautious 

Mr. Best is determined that whenever 
such cases as these come to his notice, 
if evidence is strong enough, it shall be 
referred to the district attorney for 
action, the insurance department co- 
operating. 

It is understood that Superintendent 
Emmet is not as active as he feels he 
might be on account of decisions handed 
down by the courts recently, and in par- 
ticular the recent decisions concerning 
powers of the department in licensing 
brokers, but that he is ready to co- 
operate with and extend assistance to 
anyone who will make specific complaints. 


NEW DEAL WORKING WELL 
(CONTINUED FROM PAGE 2) 
brought the two organizations together. 
Those managers who are veterans in 
the work and have gone through other 
critical periods, look upon the present 
situation with a philosophical eye and 
had anticipated most of the problems 

that are presenting themselves. 

The joint committee is not observing 
high bound tactics in deciding issues 
that arise but is really passing on all 
these matters on the basis of good faith. 
There was quite an uproar among some 
of the companies and agents when it 
was thought that the joint committee 
would hold that every agent who had 
a recently elected union company in 
his office on April 6 would be perma- 
nently a mixed agent. However, where 
the committee finds that an agent had 
notified the new union company or its 
field man that he desired to give it up, 
the committee is permitting such an 
office to return to the Bureau basis. All 
it wants to know is whether the agency 
has really tried to resign the company. 
All these various matters are viewed 
by the committee on broad lines, hav- 
ing in mind the good of the business. 

Policy of Give and Take 

The committee realizes that the new 
regime means to give and take. All 
the large companies of both organiza- 
tions have sent out their notices to 
local agents regarding the new rules, 
although some of the smaller com- 
panies have had held back for various 
reasons. There has. been considerable 
misunderstanding regarding the agree- 
ment and this has been a disturbing 
factor. However, the situation is now 
being cleared and the committee; be- 
lieves that with the more important 
companies in both organizations play- 
ing fair, there is no doubt about the 
good results that will accrue from this 
work. 

The committee is fortunate in its 
membership; all the different shades of 
opinion being represented and the va- 
rious factors in the business thus hav- 
ing a voice. The committee has worked 
in harmony. The members have learned 
to respect each other and their deci- 
sions have been feached free from par- 
tisanship or class prejudice. 


(CONTINUED FROM PAGE 3) 
woodworking risks direct, having no local 
agents. Dec. 31, 1911, all business was 
reinsured in the Federal Underwriters and 
since then it has been accepting only 
small lines on lumber business. At a 
meeting at the home office in Sandusky, 
O., this week the authorized capital was 
increased from $100,000 to $500,000 and 
it is announced that financial interests at 
Toledo, Cleveland and Columbus will be 
interested in the reorganized company. 


Delaware Underwriters—The West- 


chester announces that it will operate the 
plant of the Delaware in the states which 
it reinsured as the Delaware Underwriters 
under the management of J. Parsons 
Smith, Jr., formerly vice-president and 
secretary of the Delaware, who will have 
headquarters in the offices formerly oc- 
cupied by the Delaware and have full 
control of the agencies. The territory 
under his management will be the New 











England states, New York, New Jersey, 
Pennsylvania, Virginia, Texas and some 
scattering territory on the Pacific Coast. 
The business of the Delaware in Western 
Union territory was reinsured in the 
Firemen’s of Newark. 


Commercial Union—The removal of the 
executive offices of the, United States 
branch of the Commercial Union from 58 
William street, New York, on Saturday of 
this week to the new building at 55 
John street, which is an adjunct of the 
Hilliard building for the exclusive use 
of this company, will mark the passing 
from the old center of the insurance dis- 
trict of one of its old landmarks. The 
Commercial Union has been at 58 William 
street for twenty-nine years and its re- 
moval farther up town is necessitated by 
the inroads of the financial district. The 
old Commercial Union building has been 
rented to a firm of bankers. Colonel 
Wray returned from abroad just in time 
to superintend the transfer of his pri- 
vate office. pie 

United American, Ky.—This company, 
which is in process of formation, has ap- 
pointed the Midwest Securities Company 
of Chicago as general agent of the fire 
branch for Illinois, Ohio, Michigan, In- 
diana and Wisconsin. W. Y. Jackman is 
president of the securities company. He 
has been promoting the Chicago & Mid- 
west Life for some time and is still en- 
gaged in that work. He is now selling 
stock through salesmen for the United 
American. Mr. Jackson promoted the 
Great Northern Life of Toledo and as- 
sisted in promoting the Great American 
Life of St. Louis and other companies. 
Former Insurance Commissioner C. W. 
Bell of Kentucky is president of the 
United American and Theo. F. Ruhland, 
who was president of the Chicago & Mid- 
west Life organization and prior to that 
a-life insurance field man, is secretary of 
the Kentucky company. It is chartered 
to write fire, life and casualty. 


Indu Fire, Akron, Ohio—The com- 
pany has discontinued its industrial fire 
insurance and is now confining its opera- 
tions to the regular agency channels. 
Thomas E. Allaire is manager of the 
company. 





Ohio Agency Appointments 

Amer, Cent.—E. J. Harvey, Ashtabula; W. H. 
Nye, Lancaster; M. W. iggs, Findlay; J. P. 
Knechtges, Grafton; Gracely & Strawser, Marion; 
Wagner Loan Agency, Celina; C. V. & A. A. 
rem Massillon; Holmes & Lind, Canal 

lover. 

Atlas, Eng.—G. S. Crow, Loudonville; L. L. 
Dick, Jeffersonville; O. E. Barber, Rock Creek; 
Ww. Williams, Amelia; G. W. Senn, Toledo; 
W. A. Dodge, Ravenna. 


Buf. Ger.—Talbott & Jackson, Chillicothe; 
Cutler & West, Marietta. 

Caledonian—E. J. King, Continental. 

Camden—Lucy Hester, Middletown. 

Continenta . L. Miller, Greenwich; D. 


Lloyd, Waterville. 

Dixie—Bauman & Doerzbach, Sandusky. 

Fire Assn. Pa.—C. A. Bratton, Barnesville; 
Boeke & Link, Coldwater. 

Firemans Fund—B. C. Kingdom, Orwell; Treat 
& Nichols, Hicksville; S. N. Austin, Chardon; 
= & Hager, West Mansfield; Miss Ermie 

Hummel, Bryan. 

Franklin, Pa.—H. B. Dirlam, Clyde. 

Ger. Am., N. Y.—Crouse & Simpkins, New 
Vienna; Neidhart & Fenton, Newton Falls. 

Germania—Elmer Harp, Cleveland. 

Ins. Co. State of Ill—J. F. Stepp, Toledo; 
W. V. Sterki, Kenmore. 

Ins. Co. State of Pa.—C. C.. Fisher, Union 
City; G. W. Konrath, Cleveland; H. E. Baker, 
Lancaster. 

Phila. Und.—Crouse & Simkins, New Vienna; 
E. E. Clinger, Upper Sandusky. 

Jefferso: rtrude S. Ault, Toronto. 

L. & LL. & G—C. M. Ringo, Ironton. 

Norwich Union—A. H. Bausman, Greenville; 
I. E. Stubbs, Quaker City; L. M. Brown, Cin- 
cinnati; A. R. Johnson, New Concord; L. D. 
Headley, Dexter City; F. P. Reed, Crooksville; 
Spicer Agency, Richwood. 

N. W. Natl—H. J. Morehart, Vanlue; W. E. 
og New Vienna; Eugene Weinberger, Cleve- 
and, 

Phoenix, Eng.—C. D. Scudder, Portsmouth. 

Potomac—Miss Mary L, Frazier, Steubenville; 
E. B. Dawson, Shadyside. 

Royal—Crouse & Simkins, New Vienna; Ded- 
rich & Lloyd, Waterville; H. A. Burgess, Niles; 
W. H. Stone, Uhrichsville. ; 

Royal Exch.—H. L. McLain, Massillon. 

Sterling—Mrs. Carrie Blake and E. O. Blake, 
Urbana; P. B. Martin, S age: Edgar Sny- 
der, Washington C. H.; é . Uhl, Greenville; 
H. J. Smith, Toledo. 

estchester—J. E. Be 
Franks, Coldwater. 

nited States—Hunnicott & Vallance, Colum- 
bus; J. W. Atwater, Jefferson. 


Moots, Delphos; 





Will Not Operate Underground 

Insurance Commissioner Ballard of 
Oklahoma has received letters from all 
of the Oklahoma insurance companies 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main327 14041st Nat. Bank Bidg. 








pledging themselves not to operate in 
any state of the union other than those 
in which they are legally licensed. This 
is in accordance with the resolution 
presented to the insurance commission- 
ers’ convention last year by the com- 
mittee on unauthorized insurance, and 


adopted by the convention. The com- 
panies are as follows: 
Jefferson Life, Home Life, Oklahoma 


National Life, Oklahoma Fire, Shawnee 
Mutual, State Mutual, Amazon Fire, Re- 
liable Mutual Hail and Western Recipro- 
cal Underwriters, all of Oklahoma City; 
Mid-Continent Life and Southern Surety, 
Muskogee; Shawnee Life, Shawnee; El 
Reno Mutual, El Reno; Southwestern 
Surety, Durant. 





RESULTS IN WESTERN FIELD 





Companies Complain of Multitude of 
S Losses—Premium Receipts 
on a Declining Market 





The tornado loss ratio this year, 
especially with companies writing a 
farm business, has been high. The 
small claims have come in from many 
directions, which in the aggregate have 
boosted the general ratio. There have 
been some severe blows but the com- 
panies complain chiefly of the continu- 
ous drain of small losses. 

Chicago western departments as a 
rule complain of a falling business this 
year so far. If a department is break- 
ing even or making a small gain it is 
satisfied. Many offices report a de- 
crease in premium receipts. Some com- 
panies show a gain because of their 
automobile, marine floaters and side 
lines. This class has been something of 
a life saver. 

In the effort to make a better pre- 
mium showing, some companies have 
let out their belts a notch or two and 
have liberalized on lines and classes. 
Agents say that many of their com- 
panies are endeavoring to hold up 
through this means. 

The sprinklered business is cutting a 
big hole in premiums, likewise other 
fire protection improvements which 
cause a lower rate. There is a general 
feeling, however, that with the less 
friction due to the new cooperative 
agreement, rates will stiffen where 
there has been indifference or compe- 
tition. This may make a slight result 
that will be favorable for the com- 
panies. 





STATE NOT TO PAY EXPENSES 

State officials who are members of na- 
tional associations composed of state 
officials, such as commissioners of insur- 
ance, common schools, banking depart- 
ments, fire marshals, etc., cannot draw 
money from the state to pay their ex- 
Penses in attending such organizations 
or for belonging to them. This is what 
the attorney general holds in a ruling 
to Auditor of State Fullington, of Ohio. 
“The statutes do not require the heads 
of departments to belong to these asso- 
ciations, therefore the expense is not 
legal,” says he. 


MISCELLANEOUS NOTES 


The Ohio Millers Mutual has been ad- 
mitted to Indiana. 


The Houston, Texas, Chamber of Com- 
merce will seek a reduction of the Hous- 
ton key rate from 28 cents to 25 cents. 


Highty-nine fire insurance companies re- 
port premiums in New York City the first 
six months of year totaling $7,413,968. 


Special sessions of legislatures are ex- 
pected in Louisiana where tax matters are 
to be considered and in Arizona, which is 
now without an insurance code. The 
Georgia legislature has decided not to 
advance the compulsory’ investments bill. 


Frederick Donahoe, of Massillon, Ohio, 
who believes that the loss of income in- 
curred is the cause of many salary-earn- 
ing wives shunning motherhood, has 
evolved a plan of insurance by which the 
mothers could be reimbursed. This in- 
fancy disability insurance would be pay- 
able to a mother during the time she 
would be incapacitated from pursuing her 
vocation. 


“The enactment of a fire marshal law 
in Kansas and the repeal of the valued 
policy law, even if no change is made in 
the present basis rates for fire insurance, 
would mean a big help toward stopping 
the fire waste, and would give the fire 
companies a chance,” is the opinion of 

. CG. Fox, special agent for the North 
British & Mercantile, and secretary of the 
Kansas State Fire Prevention Associa- 
tion. 
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Automobile Insurance 











Agreement Doesn’t Apply 

The joint conference agreement of 
the Western Union and Western Insur- 
ance Bureau does not apply to auto- 
mobile agencies of companies writing 
the marine form of policy. The agree- 
ment covers fire business only and 
where a company writes automobile 
insurance by attaching a floater form 
to a regular fire policy the rules of the 
conference must be observed. But 
where special marine policies are writ- 
ten, covering not only fire but trans- 
portation and other contingencies such 
as collision, property damage and theft, 
the union companies may plant for such 
business in bureau agencies and vice 
versa. For such business the Auto- 
mobile Underwriters’ Conference of 
New York, to which nearlv all auto- 
mobile writing companies belong, has 
absolute jurisdiction. The entrance of 
a nonaffiliated company into a union or 
bureau agency has no effect on the com- 
missions, either. There are a number 
of nonaffiliating companies in the auto- 
mobile field, as practically all of the 
strictly marine companies have taken 
up the line. 


NEW AUTOMOBILE MUTUAL 

The Iowa Mutual Automobile Insurance 
Association with headquarters at Grundy 
Center has filed articles of incorporation 
in Iowa. The conspany has filed with 
Auditor Bleakly applications for $260,000 
of insurance, more than is required TT: 
law, and will be granted a charter. 
association will insure against damage by 
fire or accident to automobiles 
Kelly of Grundy Center is secretary. The 
directors are wealthy residents and well- 
known business men. This is the second 
automobile mutual concern in Iowa. The 
first is the Automobile Owners Mutual 
Protective Association of Des Moines 
which was organized some months ago. 


COVERS AUTO LAWN MOWERS 
L. L. Sanders, superintendent of auto- 
mobile business in the western depart- 
ment of the Royal, has uncovered a new 
field for his particular class of indemnity. 
He has accepted the offering of lines on 


___ Want Column 


Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


CHICAGO BROKERS will find it to 
their advantage to place their rsonal 
th and Accident 


Heal 
with the NATIONAL LIFE INSURANCE 
Co., U. S. A. Facilities as a whole un- 
equaled by ear other company. Try and 
be convinced. C. H. Boyer, Managing Cas- 
ualty Department, National Life Building, 
Chicago. 


FOR RENT—Private office with telephone 
service. Apply to Frank Rosenblum, 
room 666 Insurance Exchange, Chicago. 




















Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 


RED = & 
gr INSURANCE Exon EXCHANGE, cHicndé 
foms for the Connecticut, echan- 


i Seaton, National, Ct., a 








Alero B. ef its, N. Y. 
Quaee, Stats Neb Fi 
America ‘or Surpl 


Central (Ltd) of fated th of Bngland, 
Essex & Suffollc Ba table of Englan and, Legal of Eng- 
land, Liverpool Victoria e 

and at London Lio , ~ 





GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
1535-39 Insurance Exchange, Chicago 
an? Agents: Lar of Leafons Springfield F, 


County, Pa. 
Testenia, La.: Pelican: Gommenwentthe 


‘Gro. E. Surpman H. L. Wayne 


SHIPMAN & WAYNE 


1937 Insuranee Exchange, CHICAGO 
Agents for Hartford Fire Ins. Co., Milwaukee Me- 
chanics Co., Tasurance Co. 
Mercantile F. & M. Und. Agency. 
“Travelers Ins. Co. Globe Surety Co. 








two automobile lawn mowers. These ma- 
chines are coming into common use at 
country clubs, in city parks and age | 
places where there are large © 

lawn. Two belonging to a country c1ab 
have been cover for $1,300 each at a 
rate of $2.75. The policies cover against 
fire from any cause and explosion. 


“Pointers for Local Agents” is a book of 256 
that has 








Question—What companies will write 
floater policies on pianos? 

Answer—Klee, Rogers & Co., 1637 
Insurance Exchange, Chicago, write 
this business in the Providence Wash- 
ington. The piano and other unique 
hazards covered by this agency are 
handled by A. T. Graham. 


Question—If a man desiring fire or 
tornado insurance on his property asked 
an agent to issue a policy covering 
from that day noon and the agent as- 
sented but before the policy reached 
the assured the property burned, who 
is liable? 

Answer—We assume that the policy 
had been written before the fire but 
had either not been taken out of the 
agent’s office or had not had time to 
reach the owner of the property. In 
such a case the company is liable be- 
yond any question. Where an agent is 
commissioned by a company to issue 
policies he has power of making con- 
tracts and the contract referred to was 
entered into when the agent and the 
property owner agreed on the date at 
which the insurance was to take effect, 
the amount, the property and the com- 
pany in which it was to be written. The 
policy itself is simply the written evi- 
dence of the contract and even had a 
policy never been issued the company 
agreed upon would have been liable for 
the loss. 

But if no company had been agreed 
upon, no company’s name entered on 
the agent’s order book or blank, whether 
such blank be a regular form or not, 
and no policy issued it would be dif- 
ficult to say who was liable if the agent 
represented several companies. Only a 
suit could settle who was liable. 


In a recent issue an inquiry was made 
as to a company that would write oil 
derricks. It seems that the National 
Union of Pittsburg writes a consider- 
able amount of such property. 


Question—A owns a piece of prop, 
erty and dies leaving no will disposing 
of same, and leaves as his heirs a 
widow and four children, all of age. 
Under the laws of this state the widow 
inherits one-half and the children the 
other half. Immediately following his 
death the four children convey to the 
widow, or their mother, their interest in 





the estate during her lifetime, at her 
death the property of course, to revert 
back to them. How should the insur- 
ance be written? 

Answer—A good way to write the 
property mentioned in your recent let- 
ter is to issue the policy in the 
names of the widow and all the children 
and insert the following clause ig the 
form: 

“It is understood and agreed that B, 
widow of A, and C, D, E, and F, chil- 
dren of A, inherited the insured rop- 
erty from A under the laws of the 
state of Kansas, and that the said chil- 
dren of A have conveyed to B for her 
life all their interest in the insured 
property, with reversion to said chil- 
dren. Loss, if any, payable as their 
respective interests may appear.” 

his will cover all parties, will put 
the company in possession of the facts 
and will avoid the necessity of figuring 
out the different interests unless a loss 
eccurs. Even then the parties could 
probably agree to use the money to re- 
pair the property, so that the complex 
calculation of the value of the different 
interests may never be required. 

It would be possible to insure each 
interest separately, but the values 
would have to be worked out, at least 
approximaiely, for the purpose of plac- 
ing the insurance. They would have 
to be worked out again in case of loss, 
because the life interest of the widow is 
constantly diminishing. 


Question—A broker, who has been 
connected with this agency for the past 
three years, has recently made a con- 
nection elsewhere. This morning we 
are asked by one of our assureds, who 
placed the policy through our former 
broker, to cancel the policy and re- 
write it for a term of three years. The 
policy has only been in force since 
last May. 

Now, we wish to be perfectly fair 
with our former broker. Should we 
give him any credit on this new policy 
if we do not charge him with the re- 
turn commission on the old? If we 
should charge him with a return com- 
mission on the old, should we allow 
him full commission on the new? If 
he is not entitled to any consideration, 
inasmuch as the assured thoroughly un- 
derstands he is in no way connected 
with this agency any longer, and still 
prefers to have us write the insurance, 
should we notify him of the cancella- 
tion of his old policy? 

We wish to know the legal side of 
this question as well as the customary 
action taken by most agents. 

Answer—There is no legal side to 
this question as the assured under- 
stands the circumstances and is exer- 
cising his right to buy his insurance 
where he pleases. It is purely a mat- 
ter of ethics. 

Chicago offices generally ignore the 
broker entirely in such cases. Where 
he has left the office, has no further 
relation with it, and the assured knows 
these facts, it is usual to cancel and re- 
new as if the business had always come 
direct. The broker is not charged with 
return commissions, nor credited with 
renewed commission, nor even notified 
of the transaction. 


_ DIRECTORY OF 
Independent Adjusters 





COLORADO 
CHARLES F. 
801 Gas & Electric 


Bldg., ver 
Territory: Mountain field and Black Hillis. 
(Also consulting underwriting authority.) 


ILLINOIS MISSOURI IOWA 
Quincy Adjustrment 
a rwice Bureau 


GEORGE C. GILL “Manager 
ILLINOIS ” 
1581 -M. HUFF 


Co ws Wabash 509 
DJIUSTER OF FIRE LOSSES 
ILLINOIS 


EDWARD 'T. GUTHRIE 
Demaree Building, 
Bell Telephone 166 
Adjuster of Fire Losses for Companies 
ILLINOIS 
Maurice EGOS ge & Co. 
1807 Insuran¢ t) 
ADJUSTMENTS AND ASPRAIS 
Building Losses a Specialty 


INDIANA 

















Adjuster of Fire and Inland Marine Losses 


INDIANA 
era Py JONES 


FIRE “AND ND AUTOMOE ILE 
Northern Indiana and Noy A ny 
INDIANA 
330 M. WV. MoGrt-ra IARD 


Cen ee 
Long Distance "Phone. 


"Main 87 
Indiana, Ohio, Mich., Ill. and Kentucky 
IOWA 


IOWA ADJUS IMENT CO. 
206-8 Des Moines Life Bldg., Des Moines 
H. H. McGUIRE, 


IOWA 


GEO. C. NEWMAN 
601 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 
KANSAS 


ALEX. ®. HENDRY 
McPherson 
Adjustments—Field Work—Ingpections 
KANSAS 


yaagen ADJUSTMENT 7 BURRAU 
Zz. B. Warren, and Adjuster 











Manager 











FIRE LOSSES 





MICHIGAN 
JOMUN ROWSON 
401 Ashton +» Grand 
Long Dist. Phones: "Bell 110; Cit. 1279 
ADJUSTER OF FIRE LOSSES 
MICHIGAN 
ALLEN CO, FP RINE 
Kalamazoo 


FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 








ock, 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
PHILLIPS & WRIGHT 
903 Sixth Port Muroa 





Telephone 636 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
FRED. 1. SrA 
Phones: Office 112, House 499 
ADJUSTER OF FIRE LOSSES 


MICHIGAN 
VET 8, MOLONEY 








Phones: Office 181; House 6. 
ADJUSTER OF FIRE LOSSES 





the Highest Class of Surplus Insurance 


S. JAMES & CO. of NEW YORK have secured the exclusive 
cation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 
Liverpool 


Victoria Insurance Corp., Ltd. 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate 

capacity of the local is 
Coripanion Standard form. pices 
office. 

Prompt attention. Applications 


oy ee yg Heh eg 


timate surplus lines at full tariff rates entertained on the heavy value risks 
business 


exhausted.—Your —Strong 


in Central and Western States should be addressed to 


HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Blvd., Chicago 


Keep this *Ad"—You may Need our Facilities. 





MINNESOTA 


ADJUSTER OF FIRE LOSSES 


MINNESOTA 
CHARLES A. STARK 
404 West First St., Duluth 








458 Telephones 458 
Minn., Northern Wis. Northern Mich. 
NEBRASKA 


M. FF. PUNKHOUSER 
1511 Omaha 


Dodge Street, 
ADJUSTER OF FIRE LOSSES 
eg GE H. HOWE 
708-3 746 Buclid Ave., Gerda 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FI ES 


PENNSYLVANIA 
WAL Emme H. COBBAN CO. 


ad D AUTOMOBILE LOSSES 
Weston frampivinis Eastern Ohio, Went Virginia 
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CHICAGO 
GREATEST 
COMPANY 
CHICAGO 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 






FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 
1893 $139,826 $3,691,843 116 
1899 401,717 10,881,961 2,061,558 


1905 1,824,295 31,739,266 6,245,918 
1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











INVESTIGATE 


Our New Commercial Accident and Health Poli- 
cies, Increased Indemnities — Same Premiums. 
The General Accident ‘s+ Assurance 


Corporation, Ltd. 


KELLY & NORIE-MILLER, U. S. MGRS. 
(A. E. HUTSON, Dept. Manager) 55 John Street, New York City. 








HEN you read this, follow your inclination and 
write the Company for particulars regarding its 
direct, guaranteed Agency contract. Good open- 

ings in its Home State—Pennsylvania. Likewise, in 
Ohio and West Virginia.. Policies contain liberal provi- 
sions. Lowest participating premiums. Write to-day. 


PITTSBURGH LIFE AND TRUST CO. 
Home Office—PITTSBURGH, PA. 


W. C. BALDWIN, HOWARD S. SUTPHEN, 
President Director of Agencies 


‘*Pre-emninence in Benefits to Policyholdera” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New York 





Pama TO Pollevholders im 1011... .... 0... c cece sas cccccccccsias $57,353,726.13 
Received FROM Policyholders in 1911 ....................0..000- 582, 

Excess of Payments over Receipts..................c0.eeseeeeee .. $1,771,542.93 
I wie cacccee ssecstivaes: dsedveas cate $13,631,857.72 
Apportioned for Dividends in 1912......................-5.. 15,146,685.72 


Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 
For terms to producing agents, address 


GEORGE T. DEXTER 


34 Nassau Street 2nd Vice-President 


NEW YORK, N. Y. 








THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 
Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. vides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 


Men Who Can ‘‘Do Things” 1231 State Life Building 


Just the Best 


NEW POLICIES 
NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


Scranton Life Insurance Co. 
SCRANTON, PENNA. 
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’S PROSPEROUS YEAR 


21, 1910—the increase 
121. After the payment of death claims, matured Endowments, etc., 


of to the reserve fund, the surplus is increased $68,882, and is 
$1,868,404 over above the sum of $2,435,269 which is reserved i 


for dividends. 
—"The Com'l & Fin'cl Chron.” 1-27-14 


taney UEEL Tenitey sevens *‘deliver the goods”” 
oe poe at tte at mre ~— pen hhee Gnteehen tected © Latest and Best in Life, Health and Accident Policies 
? Correspondence confidential “‘Let’s get together”’ 


HIS Company issues cies which t the insured COMPLETE OTECTI against 
T all the adversities ‘aBecting tte or tasith, and Otic vordte teneeake nee - 


DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 


DISABILITY RESULTING FROM ANY SICKNESS OR ANY ACCIDENT 
For agencies address 


The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President WM C. JOHNSON, Vice Pres. and Gen. Mgr. 

















THE OHIO STATE LIFE 


of Columbus 
Offers you an attractive Agency Contract if you can 
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E believe in a life company 
W having ample surplus to prop- 
erly protect policyholders and 
to meet all probable contingencies but 
sometimes some companies have a 
tendency to go to the extreme in the 
way of building up a surplus. This 
was the case with the Equitable of 
New York, for example, some years 
ago. Its officers made its large surplus 
a big talking point. It was exhibited 
as a salient reason why a person should 
insure in that company. Yet outside 
the extraordinary protection it gave, 
the policyholders derived no benefit 
from it. They were contributing each 
year to build up a monumental fund for 
their supposed better protection when 
this additional safeguard was not 
needed. 
The New York law sets a limit on 


surplus. It sees the necessity of amply 
protecting policyholders but beyond 
that limit the further accumulation of 
surplus funds is unnecessary. It means 
a higher net cost. All funds over this 
limit should in case of a mutual com- 
pany be returned in dividends to re- 
duce the net cost. Premium rates today 
are high. They provide for the max- 
imum protection in the way of interest 
basis, mortality and reserves. The con- 
tributions to surplus should not become 
so great as to unnecessarily keep up 
the net cost. 





General agents all give some thought 
to advertising in its various forms. 
They desire to become better known 
and to have their companies brought 
more prominently before the public. 
In advertising both the agent and com- 
pany derive a benefit. This being the 
case the expense in some proportion 
should be divided. 

Advertising novelties, circular matter 
and so on have their value and should 
be carefully selected. Advertising in 
the daily or weekly papers has its value 
if the papers reach the people in suffi- 
cient numbers. The trouble with most 
life insurance advertising is its blood- 
lessness. It suffers from anaemia. Ad- 
vertising to bring results must be “pull- 
ing” as professional advertising men 
say. In other words, it must be attrac- 
tive and appealing in its typographical 
effect and impressive in its context. It 
must tell a plain story and have a 
direct human interest. It must point 
out its uses adapted to men’s needs. 

Advertising has become a science, a 
professional work. Big concerns pay 
thousands of dollars to experts to 
handle their advertising. The usual 
method of throwing together in a hit- 
or-miss way advertising copy, without 
giving it much thought, with no con- 
sideration as to just how it will inter- 
est the public, will bring no tangible 
results. Advertising to pay must be 
carefully planned and eal eneneed. 

here are Psychological moments for 
advertising just as there are for clos- 
ing a prospect. A prominent person 
dies in the community, a life insurance 
claim is paid, there is a serious disaster 
somewhere, an endowment matures. 
These and other events can be utilized 
to drive home a lesson and appeal to 
the hearts and minds of thinking peo- 
ple. When something happens in a 
community that causes interest or at- 





tention, that sets people to thinking, 
their minds are in a receptive mood. 

Advertising, if done at all, should be 
employed in a way that will be con- 
vincing. Much money is spent in use- 
less publicity. Advertising possibilities 
in life insurance are many. Most gen- 
eral agents are insurance men and not 
advertising experts. Unless, therefore, 
a general agent has a certain advertis- 
ing sense, an ability to condense a 
human story into compact form that 
will reach the eye and understanding 
with telling force, he would be wise in 
spending his money along lines where 
he is surer of returns. 

In some cities general agents have 
pooled their advertising. Two plans 
have been adopted where this has been 
done. One is to have various phases 





from the department viewpoint and 


-presented some of the needed regula- 


tions that should be enforced. These 
new ideas projected into the business 
bring up new requirements. For exam- 
ple, the remarkable growth of the auto- 
mobile industry has caused a big de- 
mand for automobile insurance. Anto- 
mobiles were unknown when the insur- 
ance laws were passed and no provision 
was made for that particular line which 
has in it certain peculiar qualities. 
Hence legislation covering this line of 
indemnity has been passed in a number 
of states. Sprinkler leakage insurance 
due to accidental discharge of auto- 
matic sprinklers is another new feature 
in insurance due to the rapid installa- 
tion of this form of fire prevention. So 
the insurance laws have had to be mod- 
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of legal reserve life insurance written 
up with the names of no companies 
mentioned. The objection to this is 
that but few people will read essays or 
treatises, especially if they surmise it 
is paid for. 

The other plan is to have cards of 
various agencies surround an advertise- 
ment in display form portraying in a 
striking way the benefits of life insur- 
ance. This is group advertising and is 
more advantageous than the write-up 
plan. 

The crux of the advertising question 
for general agents is the ability to 
produce copy that will hit the spot. 





The introduction of group insurance 
as a factor in the business is attracting 
attention. The address of Insurance 
Commissioner Mansfield of Maine at 
the Insurance Commissioners Conven- 
tion at Spokane dealt with the subject 





ified to meet the new demands. Group 
insurance as a whole is just plain life 
insurance, but there are certain phases 
of it that differ from the ordinary indi- 
vidual placing of policies. 

The Insurance Press calls attention 
to some of the legal difficulties. The 
employer pays the premium. Is he 
therefore entitled to the surrender 
value, paid-up value, etc.? The titular 
beneficiary is the employer but the ul- 
timate beneficiary is some member of 
the employe’s family. 

Another feature that has encountered 
the New York companies is the fact 
that group insurance interferes with the 
legal limits of new business that can 
be written. Group insurance so far 
has been written on the term plan. The 
face value of the policies mounts up and 
cuts down on the regular agency pro- 
duction. The Equitable has had this 
experience already. Its management 





has been forced to shut down a trifle on 
production and will write no more big 
group insurance this year. Some of 
the companies feel that group insur- 
ance should be eliminated from the new 
business limits as is industrial. 

The Travelers announces that it is 
prepared to write group insurance com- 
bining life, accident and health. This 
introduces another new element. 

In cases where the employing firm 
pays part of the premium and makes 
the collection is a question whether the 
first and renewal commissions should 
be divided between the agent and the 
firm. Just what commission arrange- 
ments are made with regard to group 
insurance is not known. It would seem 
that the companies would hardly find it 
necessary to pay the same commission 
on group as on individual policies. 
There is a tendency with liability com- 
panies insuring groups of employes un- 
der one policy to pay a smaller com- 
mission on the big premiums than on 
the smaller ones on the theory that 
less work is required of the agent to 
secure and handle the business. 

The effect of group insurance upon 
the agency system, in case it should be- 
come generally popular, is being dis- 
cussed with various conclusions. It is 
generally believed that the adoption of 
the plan will tend to popularize life 
insurance and make business easier for 
the agents. It is not believed that the 
plan will affect adversely the writing 
of individual policies by agents, but it 
seems likely that fraternal orders, spe- 
cial insurance funds and the like are 
apt to suffer materially. The monthly 
payment health and accident companies 
are commencing to feel the effects of 
the workmen’s compensation acts by 
which the employes of concerns are 
insured virtually under the group plan. 
The group plan comes very close to 
some of the ideas that have been de- 
veloped for state insurance. The gen- 
eral opinion seems to be that group in- 
surance opens an entirely new field for 
life insurance and that regular business 
will not be affected other than favor- 
ably. 





Jules Girardin, Chicago manager of 
the Phoenix Mutual and former presi- 
dent of the Chicago Life Underwriters 
Association, believes that it is time for 
the National association, at its annual 
meetings, to have discussed by author- 
ities live topics pertaining to the policy 
contract. There are mooted questions 
to which he refers regarding the bene- 
ficiary clause, insurable interest, corpo- 
ration and business insurance and the 
like, which he feels should have spe- 
cial treatment. He says there are many 
doubts in the minds of life insurance 
men regarding some of these points. 

Mr. Girardin thinks that the Life 
Presidents Association should also take 
cognizance of some of these trouble- 
some issues and endeavor to clear 
them up. 

Business insurance is one of the big 
features in the canvass for life insur- 
ance. How should it be written to 
properly protect the corporation or 
firm? What are the legal aspects? 
What is the contingent interest? Can 
an absolute assignment be successfully 
attacked? What insurable interest has 


a corporation or business in one of its 
men? 

Mr. Girardin thinks there will be much 
litigation over business insurance poli- 
cies, and he declares that there should 
be some authoritative decision given as 
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to the way it should be written. He is 
in favor of having a lawyer of renown 
paid to go into the subject thoroughly 
and endeavor to evolvea plan that will 
hold water and properly protect the 
beneficiary if it can be done. 

He thinks that a grave question may 
arise in connection with these policies 
as to how much interest a corporation 
has in the life of one of its officials, for 
example. An estate may put up the 
claim that it is entitled to a certain in- 
terest in a policy. Mr. Girardin de- 
clares there are many life insurance 
“experts” so called and “business coun- 
sellors” that are telling corporations 
and men ‘how their policies should be 
written, and he is of the opinion that 

mass of misinformation is being reeled 
out that will eventually cause trouble. 





NOVEL SCHEME IS SUGGESTED 


Agents Advised to Pay Applicants That 
Are Serious for Time Required 
in Canvass 








Vice-President R. W. Stevens of the 
Illinois Life, in commenting on the 
question, “How Much Is Your Time 
Worth?” says: 

“A novel and in many instances a 
very successful method of getting a 
good interview with a prospect who 
keeps putting you off on the ground 
that his time is too valuable to give up 
a portion of it now to the considera- 
tion of insurance is to ask him at how 
much per day he values his time, and 
on receiving his valuation propose that 
you will pay him at his regular rate for 
such portion of his time as you think 
necessary to go over thoroughly and 
fully with him all you want to say con- 
cerning your insurance proposition; 
and, further, if he so prefers, you will 
employ him for your purpose outside 
of his regular working hours. 

“There is no case on record where a 
man thus approached has accepted the 
offered compensation for listening to 
the insurance salesman’s arguments, 
but there are many instances related 
where the prospect has been so struck 
with the novelty of the proposal that 
he has willingly given the agent a fair 
and successful hearing. 

“Suppose, for example, the prospect 
approached in this novel manner would 
say that his time was worth $20 per 
day. It is fair to figure such a man’s 
working day as ten hours, which would 
mean, on the basis of his own valua- 
tion, that his time was worth $2 per 
hour. A man earning such a salary 
should, if he is considering the matter 
of insurance at all seriously—a fact 
with which you would, of course, ac- 
quaint yourself before proposing to pay 
for the privilege of talking to him—be 
open to purchase from $5,000 to $10,000 
of insurance, and at the most a half 
hour of his undivided attention should 
be sufficient for you to secure this ap- 
plication, if the securing of the same by 
you was a possibility. 

“Even though this prospect should 
take you.at your word, $1 would cover 
the cost of the interview, and there is 
no man in the life insurance business 
who would not willingly spend many 
times $1 in railroad fare and livery hire 
for the purpose of getting at a man 
open to consider as much as $5,000 of 
insurance. 

“The most difficult problem that con- 
fronts the life insurance solicitor is 
how to secure good interviews. A 
good interview to a good solicitor 
usually means an application, but to 
get the interview—that’s the difficulty. 
The most successful life insurance 
salesmen are those who exercise the 
greatest ingenuity and tact in getting 
their prospects ‘right.’” 





‘The man who is suited to his work 
succeeds in it and derives great pleas- 
ure from it. Misfits are failures and 
usually carry a grouch. 





What will it profit a mam if he 
“write” the whole world and fail to 
make the collections? ea ‘ . 





Dating Back 


NSURANCE laws of thirteen states 
| are silent on the matter of dating 

back life insurance policies, eleven 
have antidiscriminaton statutes which 
have apparently not been construed to 
apply on the matter of dating back, 
eleven have specific acts governing the 
practice, and ten have departmental 
rulings which make the antidiscrimina- 
tion law cover the point. 

It would appear from this that twen- 
ty-one states have considered the prac- 
tice needed either legislative or depart- 
mental attention, while in twenty-four 
the subject has not received any official 
recognition. In one of these, however, 
the commissioner is on record as op- 
posed to the practice. 

The following has been compiled 
from replies to a circular letter sent to 
all insurance departments in the Unit- 
ed States and Canada: 

Alabama—No specific statute; antidis- 
crimination law. 

ar ommissioner John R. Jobe 
writes: 

“We have no law on this subject nor 
has the department made a ruling on it. 
But it is my personal opinion that it is 
a bad practice, as a general proposition.” 

California—Commissioner E. C. Cooper 
writes: 

“California has no laws governing the 
matter of dating back life policies. There 
have been no departmental rulings on 
this subject.” Ase 


Canada—No specific law; 
ination statute. 

Colorado—Sec. 37, Ins. Laws, reads: 

“On and after Jan. 1, 1908, it shall 
be unlawful for any foreign or domestic 
life insurance company to issue or de- 
liver in this state any life insurance 
policy if it contains any of the following 
provisions: 

“(3) A provision by which the policy 
shall purport to be issued or take effect 
more than one year before the original 
application for the insurance was made, 
if thereby the assured would rate at an 
age younger than his age not more than 
one year at date when application was 
made, according to his age at nearest 
birthday.” 


antidiscrim- 


ut—No specific statute; anti- 
discrimination law. 
ware—No specific 
discrimination law. 
' of Columbia—No law. 

Plorida—Secretary of State J. C. Lun- 
ing writes: 

“The Florida insurance laws are silent 
on the proposition of dating back life 
insurance policies, neither has there been 
any ruling on this point.” 

Idaho—Sec. 43, Ins. Laws, reads: 

“No policy of life insurance shall be 
issued or delivered in this state, or be 
issued by life insurance company organ- 
ized under the laws of this state, if it 
_contains any of the following provisions: 

FE A provision by which the policy 
shall purport to be issued or to take ef- 
fect more than six (6) months before the 
original application for insurance was 
made.” 


statute; anti- 


. * aa 
Dlinois—Sec. 2 of the standard provi- 
sions law reads: 
“No policy of life insurance shall be 
issued or delivered in this state, or be 
issued by a life insurance company or- 


. ganized under the laws of this state if 


it contain any of the following provisions: 

“(2) A provision by which the policy 
shall purport to be issued or to take ef- 
fect more than six months before the 
original application for insurance was 
made.” 

Indiana—Sec. 126, Ins. Laws, reads: 

“No policy of life insurance shall here- 
after be issued or delivered in this state, 
nor be issued by a life insurance com- 
pany organized under the laws of this 
state, if it contains any of the following 
provisions: 

“(2) By which the policy shall purport 
\to be issued or to take effect more than 
‘six months before the original applica- 
tion for insurance was made.” 

Iowa—Department holds that antidis- 
crimination statute prohibits dating back 
of life policies. 

Kansas—Superintendent Ike S. Lewis 
writes: 

“Under the laws of Kansas no pro- 
vision is made barring the practice of 
dating back policies and the department 
has thus far made no ruling against the 
practice.” 

“ Kentucky—Deputy Commissioner J. F. 
Vansant writes: 

“This department has made no rulings 
whatever in regard to the dating back 
of life policies; however, it is clearly an 
evasion of the law.” 

Kentucky has an 
statute. 

No laws 


‘Maine—Commissioner Andrew P. Havey 
w $ , 
“This state has no law in regard to 


antidiscrimination 





Life Policies 


the dating back of life policies and no 
rulings have been made by this depart- 
ment on this point.” 

ommissioner William Ma- 
son Shehan writes that the attitude of 
the department is the same as it was 
Sept. 1, 1911, when the then commis- 
sioner, Emerson C. Harrington, sent out 
the following circular: 

“On Jan. 1, 1910, my predecessor in 
office, Benj. F. Crouse, in a letter to 
Messrs. Downes & Miller, of the North- 
western Mutual Life, expressed an opin- 
ion that “dating back” by life insurance 
ceumpenten was not allowable under our 
aws. 

“During my incumbency, I have- been, 
time and time again, requested by differ- 
ent life underwriters to grant a hearing 
in regard to this subject, and, having 
been informed by Mr. Green, deputy in- 
surance commissioner, that Mr. Crouse 
had never intended his letter to be con- 
sidered a ruling of this department, I ad- 
vised the life underwriters of this state 
that I would give them a hearing on 
the subject of ‘dating back,’ on June 
29, 1911. I was much gratified at the 
attendance at the hearing, and I was 
strongly impressed with the arguments 
made by those who attended in behalf 
of ‘dating back,’ all present speaking in 
favor of it. After the hearing, I wrote 
to every insurance commissioner of the 
country, asking for the laws of his state, 
or his ruling in the absenec of any spe- 
cific laws on the subject. I find that the 
trend of legislation is in favor of per- 
mitting ‘dating back’ for a period of six 
months, and that in the absence of 
specific statutes many departments have 
permitted ‘dating back’ for that period. 

have carefully examined our insurance 
aws, and I cannot say that our statutes 
sattempt to regulate this matter, but be- 
lieving there should be as much uniform- 
ity as possible upon this and other sub- 
jects of insurance, I have come to the 
decision that this department will per- 
mit ‘dating back,’ for a period of six 
months, until this matter is regulated by 
specific statutes upon the subject. I 
hope the next legislature will pass laws 
that will cover this point.” 

usetts—Chap. 119, recently en- 
acted, reads: ,, 

“Sec. 1. No policy of life insurance 
shall be issued or delivered in this com- 
monwealth if it shall purport to be issued 
or to. take effect at an age lower than the 
age of the applicant at his nearest birth- 
day at the time of the original written 


application.” 
ec. 2, Act 187, Public Acts 
of 1907, reads: 

“No policy of life insurance shall be 
issued or delivered in this state, if it con- 
tain any of the following provisions: A 
provision by which the policy shall pur- 
port to be issued or to take effect before 
the original application for insurance was 
made, if thereby the insured would rate 
at an age younger than his age at date 
when the application was made, accord- 
ing to his age at last birthday.” 

Minnesota—Sec. 87 of the insurance 
laws reads: 

“No policy of life insurance in form 
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other than as prescribed in section 2 (83 
of this code) shall be issued or dalteeces 
in this state or be issued by a life in- 
Surance company organized under the 
laws of this state, if it contain any of 
the following provisions: 

(3) A provision by which the policy 
shall purport to be issued or to take 
effect before the original application for 
the insurance was made, if thereby the 
insured would rate at any age younger 
— ae _ at a sy 2 application 

» accordin o S age at n - 
est birthday.” 4 . mie 
* * * 

Mississippi—No specific statute;' anti- 
discrimination law. 

Misso uperintendent Frank Blake 
writes: 

“Under secs. 6934 and 5, R. S. 1909, dis- 
criminations in favor of individuals be- 
tween insurants of the same class and 
equal expectations of life are forbidden. 
This department has ruled, the privilege 
of having the policy dated back is a dis- 
crimination within the provisions of these 
sections, and the same will not be per- 
mitted. The policy may be written bear- 
ing the same date as the application 
therefor, but the application must be 
dated on the day it is actually signed 
and made.” 

Montana—No specific statute nor rul- 
ings; antidiscrimination law. 

Nebraska—No laws. 

MNevada—No laws. 

New Hampshire—Commissioner Robert 
J. Merrill writes: 

“There are no laws or rulings in New 
Hampshire covering the dating back of 
life policies.” 

New Jersey—Commissioner Henry J. 
Ford writes: 

“This state has no statutes upon the 
subject of the back dating of life in- 
surance policies, nor has this depart- 
ment made any special rulings as to the 
same.” 

* * « 

Mew York—Superintendent W. T. Em- 
met writes: 

“Under date of Sept. 26, 1911, the su- 
perintendent wrote to the insurance com- 
missioner of Massachusetts as follows: 

“*There is no provision in the insurance 
law of this state which relates specifically 
to the dating back of a life insurance 
policy. A number of rulings relating to 
this matter have been made under those 
provisions of section 89 (antidiscrimina- 
tion act).’ 

“These rulings are that the dating back 
of a life insurance policy in order to give 
the insured the benefit of a younger age, 
is clearly discriminatory, and falls with- 
in the prohibition of section 89 of the 
insurance law; that the ruling applies to 
all life insurance corporations doing busi- 
ness in this state; that the prohibitions 
of section 89 of the insurance law are 
not limited to the issues in this state of 
a life insurance corporation doing busi- 
ness in this state; that the law does not 
prohibit dating back absolutely, it does 
prohibit discrimination; that the ruling 
relating to dating back a life insurance 
policy in order to give the insured the 
benefit of a younger age does not apply 
to those cases of exchange of policies 
which occasionally occur in the regular 
transaction of a company’s business; that 
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if agents offer the privilege of dating 
back ‘to every applicant,’ there can be no 
discrimination; that where the pm 
of dating back is offered to every appli- 
cant ‘irrespective of whether or not it 
resulted in making the rated age of the 
applicant less than the nearest full age at 
the date of the application, and without 
regard to whether the case was a com- 
petitive one or not, in my opinion it 
would not be discrimination and would 
not fall within the prohibition of the 
statute; that a privilege offered to all 
applicants is not a discrimination and 
is not prohibited by the law; that this 
department cannot undertake to inquire 
into the good faith of every case of dat- 
ing back, but where it is found that an 
agent is clearly violating the law pro- 
hibiting discrimination he will be pro- 
ceeded against and that there is no law 
in this state that specifically prohibits the 
dating back of a life insurance policy.’” 

North Carolina—Commissioner J. R. 
Young writes: 

“We have no law in this state in re- 
gard to the dating back of policies, and 
I have made no ruling on this subject.” 

‘0 Dakota—No specific statute; an- 
tidiscrimination law. 

” - . 

Ohio—No specific statute; antidiscrim- 
ination law. 

Oklahoma—Commissioner Perry A. Bal- 
lard writes: 

“Subdivision 2 of Sec. 3788, Snyder’s 
Compiled Laws of Oklahoma, states that 
no policy of life insurance shall be issued 
or delivered in this state or be issued by 
a life insurance company organized un- 
der the laws of this state if it contain 
a provision by which the policy shall 
purport to be issued to take effect before 
six months before the original application 
of insurance was made.” 

Ontario, Canada—Superintendent of In- 
surance A. R. Boswell writes: 

“I know of no decision nor rulings that 
prohibit the dating back of life insur- 
ance policies.” 

it) ommissioner J. W. Ferguson 
has ruled: 

“Sec. 4632, insurance laws of Oregon, 
prohibits discrimination to insurers by a 
life insurance company. A rebate of any 
part of the premium allowed to the as- 
sured, a commission paid to a broker or 
helper, appointing the applicant as agent 
to allow him a commission, dating a 
policy back to give the applicant advant- 
age of younger age, taking a note with 
an understanding that it is not to be col- 
lected, accepting anything in payment of 
a premium other than cash or a nego- 
tiable note—are such discriminations as 
are prohibited.” 

lvania—The department calls at- 
~tention to the antidiscrimination statute 
and writes no specific rulings have been 
made. 

Bhode Island—No specific statute; an- 
tidiscrimination law. 

+ * 7 

South Dakota—Commissioner oO. S. 
Basford writes: 

“The law passed by the legislature of 
1909, paragraph 3 of Sec. 6, Chapter 58, 
reads as follows: 

“‘A provision by which . the policy 
shall purport to be issued or to take effect 
before the original application for the 
insurance was made, if thereby the as- 
sured would rate at an age younger than 
his age at date when the application was 
made, according to his age at nearest 
birthday.’ 

“The above is considered by me an ab- 
solute prohibition to any attempt to date 
a policy back of the attained age of the 
applicant. 

Tennessee—Commissioner C. T. Taylor 
writes: 

“Under Chapter 456, Acts of 1907, 
‘Standard provisions of life insurance 
policies,’ subsection 3 of sec. 2, provides 
that no policy shall be issued which con- 
tains ‘a provision by which a policy shall 
purport to be issued or to take effect 
before the original application for insur- 
ance was made, if thereby the insured 
would rate at an age younger than his 
age at the date when the application was 
mate according to his age at last birth- 

ay.’ 

“This section has been construed in 
two different ways, Commissioner Folk, 
my predecessor, having construed it to 
mean that companies should have the 
right to date a pele back any time sub- 
sequent to the applicant’s last birthday. 
The department as now constftuted, how- 
ever, holds that where policies are dated 
back to give the applicant the benefit of 
a lower rate, the law is violated and 
especially is the law against discrimina- 
tion violated when it is done to favor 
one policyholder and not another of the 
Same expectations of life. 

“The writer’s contention is that customs 
and usages of life insurance companies 
make common law. And while it may be 
successfully contended that an applicant 
is one age until his next birthday is 
reached, the custom of insurance com- 
panies rating an applicant at the age 
of his nearest birthday, or if they de- 
sire to change it to his last birthday, 
should be established and followed. We 
have no special objection to the use of 
either, but must insist upon policyholders 
being treated alike by all ‘companies in 
this regard. 

“We have always held that we would 





have no objection to dating a policy back 
for the convenience of the policyholder, 
where his rate would not be affected, 
but where it gives him the benefit of a 
lower rate it is clearly illegal.” 

No specific statute; 
crimination law. 

* . * 

Utah—Sec. 37, Insurance Code, reads: 

“On and after Jan. 1, 1910, it shall be 
unlawful for any foreign or domestic 
life insurance company to issue or de- 
liver in this state any life insurance 
policy if it contains any of the follow- 
ing provisions: 

“(3) A provision by which the policy 
shall purport to be issued or’ to take 
effect more than one year before the 
original application for the insurance is 
made, if thereby the assured would rate 
at an age more than one year younger, 
according to his age at nearest birthday, 
than his age at the date of his applica- 
tion, and unless the aggregate amount 
of the annual premium for the whole 
term of such period shall be paid in 
cash.” 

Commissioner Willard Done of Utah, 

writes: 
“I think the law is specific and plain 
enough and I have ruled strictly accord- 
ing to this section whenever the matter 
has been brought up.” 

Vermont—No specific statute; 
crimination law. 

Vv: Though there is no specific 
statute referring to the dating back of 
life policies the antidiscrimination law 
is held to apply. Deputy Commissioner 
J. N. Brenaman writes: 

“There is no need of departmental rul- 
ing on the question of dating back life 
insurance policies, as you will find that 
our law itself prohibits this practice.” 

Washington — Commissioner J. 
Schively writes: 

“The laws of the state are silent on 
the question of dating back policies. 
However, this department has _ ruled 
against dating back of policies beyond 
the period of six months.” 

7 7. * 

West V: Under the antidiscrim- 
ination law Auditor J. S. Darst has ruled: 

“The constantly increasing practice of 
‘dating back’ applications or policies of 
life insurance for the purpose of giving 
the applicant the benefit of the premium 
rate for a year younger than the actual 
age, has been brought to the attention of 
this department with the request that a 
ruling be issued as to whether or not 
this practice is in violation of the anti- 
discrimination law of this state, which 
states that ‘No life insurance company 
doing business in this state shall make 
or permit any distinction or discrimina- 
tion in favor of individuals between in- 
surance (the insured) of the same class 
and equal expectation of life in the 
amount of payment of premiums or rates 
charged for policies of life or endow- 
ment insurance, or in the dividends or 
other benefits payable thereon or in any 
other of the terms and condition of the 
contracts it makes * Siie? am 
clearly of the opinion that the ‘dating 
back’ of an application or a policy for 
the purpose above named is a violation 
of the above quoted section and subjects 
the officers and agents to the penalties 
prescribed by law, and may be held to ren- 
der any poicy so issued null and void. I 
am further of the opinion that the date 
of the completion of the application, 1. e., 
when the medical examiner’s statement is 
attached, must be regarded as the date 
of the application and the policy must 
be issued at the rate for age of the ap- 
plicant at nearest birthday, as evidenced 
by the date of the completion of the ap- 
plication.” 

wy 
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—No laws. 
No specific 


Wiscon: statute; 
discrimination law. 


anti- 





EXPENSE IS PRORATED 

The General Agents’ Association of 
the New England Mutual Life has an 
effective means of insuring the attend- 
ance of all members whether the an- 
nual meeting be held on the Atlantic or 
Pacific coast.. Prior to the convention 
the secretary ascertains just how much 
carfare and Pullman expense will be 
necessary to bring the total member- 
ship to the place of meeting. This to- 
tal is then divided by the number of 
members and prorated among them. 
This year the meeting was held at 
Washington, D. C., and the general 
agent there was assessed exactly the 
same amount as the man who came 
from the farthest point in the United 


States—so also was the man who did. 


not attend. The article of the consti- 
tution relative to this is as follows: 
“The annual dues of this association 
shall be $5 for each active member for 
the expenses of the executive commit- 
tee and a prorata share of the total 
railroad and Pullman traveling ex- 
penses of the members attending each 
meeting. The amount of carfare and 





THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 


properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 


WANTED FOR ILLINOIS 


General ts of good character to sell our stipulated premium original low cost life 
policies. ual premium after the first year, $1000.00 policy: 





BER; Siicbthes Walvis ctdatbiseecncdecstaoh ieee t for boo _ 
MP Bocce A it gives inside facts 
WU. nbcsecesehccpcsdivesesbéadncastcunaieeiaeee on life insurance 
MERCHANTS RESERVE LIFE COMPANY 
C.L. HENDRICES, President 





9 8. LA SALLE STREET CHICAG®, ILL. 
Come South and Prosper—Act While Opportunity Calls—Join Forces with a Successful Company 


‘An agency connection with the largest and most progressive Southern Life Company 


The State Mutual Life » Georgia 


assures success to the agent who will work, because he has behind him a company of stability, he has before 
him the most fertile insurance field today, and he is armed with the most modern and attractive policy 
contracts on the market, including Monthly Income, Guaranteed Premium Reduction, ete., carrying new 
features such as Total Disability and Double Indemnity. The rates are lower and the contracts more 
liberal than those heretofore issued by the company. 

r agency contracts are an innovation in life insurance. 
ated so as to give the agent all the business will stand. 
FINANCIAL STANDING JANUARY 1, 1912 

Taken from report of examination made by the Georgia Insurance Department 

during April and May, 1912 
Admitted Assets, $3,629,594.00 ay Reserve, $3,280,021.06 
Net Surplus, $204,085. 


State Mutual Life Insurance Company 


JOHN W. MADDOX, President J. C. O’DELL, General Manager of Agen 


Head Office: ROME, GEORGIA © 


The commission basis is scientifically calcu- 

















CARRY ALL THE 


LIFE INSURANCE 


YOU CAN AFFORD 
Your Family Is Entitled to Its Full Protection 


The Forest City Life Insurance Co. 


provides plain, liberal, legal reserve policies 
Home Office, Second Floor, Trust Bldg., ROCKFORD, ILLINOIS 

















, —— | Our Men are Making Money 
3 GOOD POLICIES 
1—19 Pay-Premium Saving Policy 


2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 








We issue a joint policy for husband and 
wife that is a winner. We also have 
several other attractive propositions. 





A few good districts still 
open in INDIANA 


The COMMONWEALTH LIFE ASS’N 
CRAWFORDSVILLE, INDIANA 
Marshall M. Nye, Pres. Albert E. Harris, Sec. & Mgr 


HOWARD C. BOONE. 


J. A. MeVOY, 
President Secretary 














Pullman fare to be determined by the 
secretary as soon as the place of meet- 
ing is selected, and notice of each mem- 
ber’s share of same sent prior to the 
annual meeting. No member shall be 
entitled to attend the annual meeting 
or regarded in good standing who fails 
to comply with this resolution.” 


Frank D. Jackson, Pres, Sidney A. Foster, Sec. 
DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance -Co, 


Des Moines, lowa 


DISTRICT MANAGERS WANTED 


Carleton B. Pray Jas, T. Priestly, M. D, 
Treasurer Medical Director 








Do not waste so much time crying 
over spilt milk that you forget to go 
after the cows at night. 








It makes no difference who steals 
your thunder—it’s your lightning that 
does the business. 
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WHY SO MANY FAILURES 


GREAT WASTE IN GETTING 
AGENTS ESTABLISHED 





Leading Men Tell the Cause in Their 
Opinion and Give Some 
Remedies 





Tue Western UNperwriter addressed 
a number of general agents and com- 
pany officers calling attention to the 
big waste in the educating of agents. 
Many are employed but out of the 
melting pot but few emerge. Why is 
it? What can be done to improve this 
department of the business? 

See of the answers follow: 

A. A. DREW 

A. A. Drew, superintendent of agents 
of the Mutual Benefit Life, says: 

“I am glad of an opportunity to make 
a few observations on the subject of the 
lapse ratio of agents. The subject is im- 
portant. I ‘threw overboard’ a life insur- 
ance solicitor in 1894. I was attracted 
to the business by the apparent mone- 
tary success of a neighbor. Two com- 
panies sought my services. The man- 
ager of one company promised to turn 
me out a full-fledged solicitor in twen- 
ty minutes; the manager of the other 
company insisted that I study three 
months before attempting to solicit, 
claiming that it was not fair to the 
public to turn ignorant men loose on it. 

Did Some Preliminary Studying 

“I did the studying at much personal 
sacrifice and to my delight found that 
there was more to learn in life insur- 
ance than a man could master in a 
lifetime, and notwithstandig the fact 
that much that I learned was not true, 
I have never regretted having taken 
this elementary course. 

“The facilities for studying were very 
poor. About the only text book extant 
was Tabor’s ‘Three Systems,’ which I 
afterward found to be very unreliable. 
I entered the work without any instruc- 
tion in salesmanship, without the de- 
termination to make it a life work, 
without any professional understanding 
and without any desire to benefit my 
fellow man, whose dollars alone I was 
after. I was quickened in my work by 
my daily needs, rather than by the 
thought of service. 

“Without egotism I can truthfully 
say that within a year’s time I knew 
more about the technical side of the 
business than perhaps sé solicitor in 
the territory in which worked, as 
mathematics was in line with my for- 
mer training. This fondness for tech- 
nique bagi | nearly caused my undoing. 
Fortune favored me, however, and I 
was able to turn it to account as few 
field men can ordinarily expect to do. 

“All of this is very personal. My 
excuse for mentioning it is that my en- 
trance into the business was at that 
time a typical one and too many men 


still enter the business -without propep 
preparation, without the thought 
service, and without any motive force 
stronger than a dollars and cents one. 
Inspire, Encourage, Instruct 

“My past caused me to resolve, on 
reaching my present position, to make 
our agency corps the best educated 
body of men engaged in life insurance 
work, if it was within my power to do 
so. The results have been most grati- 
fying and so far as my knowledge goes 
our educational program is far more 
comprehensive than that of any other 
company. It is designed to inspire, en- 
courage and instruct. It embraces tech- 
nique and salesmanship and concerns 
itself with business getting and hold- 
ing methods, and builds up company 
loyalty on the solid foundation of truth. 
It has enhanced the esprit de corps of 
our agencies, singly and collectively. 
Coincident with its adoption the quan- 
tity of our new business has largely in- 
creased and its quality has enhanced 
and the waste has been minimized. The 
individual efficiency and reliability of 
our men, too, has largely increased. 
They are today doing cumulative sell- 
ing and are therefore potentially, as 
well as actually, stronger men than 
ever before. 

Much Bemains to Be Done 

“The credit’for much of our educa- 
tional system belongs to our men in 
the field, who have cooperated with me 
and my assistants in building up the 
‘Pelican,’ the ‘Pelican’ bulletins and the 
pocket guide sheets into the force we 
now believe them to be. Yet much re- 
mains to be done. What we have ac- 
complished is but the projection of the 
ideal in mind. 

“Our men whom we care to hold sel- 
dom leave us, unless they take higher 
positions with other companies with 
which we are glad to have them con- 
nected. When they do leave us they 
miss our educational helps and no man 
can now enter our ranks and blame us 
if he fails. 

“The causes of failure with us are 
now chiefly personal. The chief one is 
the great liberty of the business. I 
find that men will not work for them- 
selves as hard as for a taskmaster and 
as the hours in which they can most 
effectively prosecute their work are 
necessarily short they get the ‘office 
habit.’ Second in importance is the 
lack of capital, coupled frequently with 
the inability of the general agent to 
finance this men until they become ‘sea- 
soned,’ due to the close margin on 
which the general agent must in these 
days operate. 

Should Be Shown Both Sides 

“To supervise the work of commis- 
sion men in their. own interests is a 
delicate task for which few men are 
fitted. If we are to have fewer field 
men fail, we must have general agents 
with capital who are peculiarly qual- 
ified’ for their work. They must be 
more discriminating in the selection of 





their men and see that they enter the 
business with a proper understanding 
of it. New agents should be told the 
evils of the business—shown both sides 
of the “slate,” so to speak, that there 
may be no subsequent cause for regret 
on the part of those who have ‘burned 
their livelihood bridges’ behind them 
to enter our work. Men without cap- 
ital should not be allowed to enter the 
business unless the general agent is 
able and willing to finance them during 
the necessary ‘try-out’ period and ac- 
cording to their accustomed standards 
of living. 
Bducational System Necessary 

“The educational systems such as I 

have outlined, and which many of our 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C 3. McCARY & CO. 
je GENERAL AGENTS 
za sot Already Fomiliar with 
See us at Once 
Sell Themselves 
GE BANK BLDG., 
CHICAGO 
OME LIFE INSURANCE CO. 
New York City 
Special inducements te competent agents 
G. R. McLERAN 
General Manager Chicago Department 
Home Ins. Bidg., 187 S. La Salle St. 
CHICAGO, ILL. 




















F G. HOAGLAND 
e Reerganising the State 
A few exceptional epesings for live men 
First National Bank Building, Chicage 
General Agent for Illinois 
THE STATE LIFE INSURANCE CO. 


INDIANAPOLIS 





wren & PALMER 
General Agents for Illinois 


BERESHIRE LIFE INS. CO. 
of Pittafield, Mass. 
69 W. Washington Street 
CHICAGO, ILLINOIS 





— E. SMITH 
; Manager 
Ordinary Department 


THE PRUDENTIAL INSURANCE Co. 
OF AMERICA 


626 Marquette Building 
CHICAGO, ILL. 


general agents ‘have admirably supple- 
mented with reference to local condi- 
tions and frequent agency meetings, 
are in my view essential to anythin 
like a well-rounded success in fiel 
work, and the educational matter must 
be largely in pocket form, or it cannot 
be successfully utilized. All of the ob- 
jections to insuring, or insuring now 
must be catalogued and a logical an- 
swer furnished in convenient form for 
ready reference, otherwise the general 
agent’s time is taken up with answering 
the same old questions times out of 
number. Systems of getting business 
must be adopted which will tend to 
keep men automatically at work, singly 
and jointly, outside and not inside. 

“Troublemakers must be eliminated 
from an agency, regardless of their 
personal production. I know of many 
cases where one ‘off horse’ in an agency 
has ‘wet-blanketed’ it. 


KANSAS 


H W. ALLEN 
e STATE AGENT 


THE MUTUAL BENEFIT LIFE INSURANCE CO. 
OF NEWARK, N. J. 


Agents Wanted Liberal Contracts 
Suite 303 Schweiter Bldg. 
WICHITA, KANS. 


MINNESOTA 


es & LEARNED 
General Agents 


Experienced Life men know Union Central Life's 
splendid record. Capable producers wanted. 


316-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 























419 te 423 Plymouth Bidg. 
6th and Hennepin 


Opportunity for good agents 
MINNEAPOLIS 





FP. C. Butts, General Agent 
OHN HANCOCK MUTUAL LIFE 
INSURANCE COMPANY 
Good Contracts to Live Agents 
502-3 Andrus Building 
MINNEAPOLIS, MINN. 


OHIO 











H M. SOLENBERGER 
e GENERAL AGENT 
The Mutual Benefit Life Insurance Company 


of Newark, N. J. 
Agents wanted in Central and Southern Illinois 


607-8-9 Ferguson Building 


’ 





SPRINGFIELD, ILL. 


WwW A. R. BRUEHL & SON 
* GENERAL MANAGERS 


18 and 22 East Fourth Street 
CINCINNATI, OHIO 

















“Net Premium Rate Lowest of All’ 


; Comparison of a Union Central twenty year endowment policy purchased 
in 1892 at age 45, maturing in 1912 for $10,000, with three similar policies in 
leading old line companies. 


Old Li C J 
Company Union Central 44 years old all more the 0 years old 
3 
Reserve Basis 4% 4% 4% 4% 
Annual Prem. 550.40 546.00 - $50.00 555.40 
Total Net Cost 8473.50 8638.00 8823.70 9318.60 
Excess over U. C. 164.50 350.20 845.10 


“It Pays to Work for the Union Central’’ 
For open territory address Jesse R. Clark, Pres. or Allen Waters, Supt. of Agents. 


The Anion Central Life Insurance Company 
“Net Premium Rate Lowest of All’? 
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MAY USE FINGER PRINT 


PLAN ADVANCED FOR THE IN- 
DUSTRIAL COMPANIES 








Would Afford Practical Means of Iden- 
tification and Prevent Fraudulent 
Substitution of Bodies 





The finger print system of identifi- 
cation for industrial life policyholders 
has been suggested as a means of 
stamping out graveyard insurance 
schemes. It is acknowledged that the 
companies doing an industrial life in- 
surance business naturally, no matter 
how carefully they investigate death 
claims, pay large sums in the aggregate 
which could be saved by a more strin- 
gent identification system. Although the 
industrial life companies are using 
every effort to prevent frauds of this 
sort, scattered cases arise now and then 
in which the identity of the party in- 
sured is in doubt. - 

Makes Casual Inspection 

The industrial policyholder signs an 
application which is taken by the agent 
and turned over to the company and 
the policy is issued. The medical ex- 
aminer makes an inspection, so called, 
which practically is nothing more than 
an identification of the person seeking 
the insurance. The doctor in a case of 
this sort, as a rule, does nothing further 
in the way of a physical examination 
than look over the prospective policy- 
holders in a casual way, to see that 
there are no symptoms of immediate 
demise. It is impossible for a small fee 
for a doctor of an industrial life insur- 
ance company to make a_ thorough 
physical examination of the risk. 

Could Have Undeniable Proof 

It is argued that the finger print could 
be placed on the application at the time 
it is issued and the company would 
then have an undeniable proof that the 
person who signed the application was 
the one on whom the insurance was 
placed. In case of doubt it would be a 
comparatively easy matter to secure 
the finger print of the deceased and 
compare it with that of the original 
application, thereby preventing substi- 
tution of any sort and placing the jus- 
tice of the claim beyond all doubt. 

It might not be necessary to employ 
measures of this sort in more than five 
cases out of a hundred, but several life 
men, who have looked into the matter, 
agree that this extra care would be well 
worth while. The same plan might be 
followed by industrial accident com- 
panies, which also from time to time 
have trouble in properly identifying the 
deceased. This is particularly true in 
railroad wrecks or accidents in manu- 
facturing plants where the extent of 
the disaster has been such that the 
bodies are practically unrecognizable. 

Tilustration of Asch Disaster 

The finger print system would pre- 
vent substitution of any sort for both 
accident and life companies in cases of 





ities 


The Detroit Life Insurance Company 


You are hearing about this Company these days, and why? Because we are keeping abreast of the times. 
Our new men are marching with us, keeping step all along the line, from the president on down. 

Active operations of this company date from March Ist, 1911. We paid for over a million and a half 
our first year. Out of sixty-nine companies operating in Michigan during 1911, only seven wrote as much 
business during the year as the Detroit Life did in eleven months.. This record proves that our men have 
the proper tools and equipment to get results. é ; 

Why not take a general agency contract direct with the home office and grow with a growing company, 
whose management believes that the agents make the company, and not that the company makes the agents? 

INSURANCE WRITTEN TO APRIL ist, OVER $2,800,000. 


Majestic Building, Detroit. 


M. E. O’BRIEN, President 














REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 
three farmers in Ohio, the most prosperous State in the Union. 


will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 


Direct leads 

















fires and catastrophes of unusual char- 
acter. In a case like the Asch building 
fire in New York City, where 145 per- 
sons lost their lives, it is believed that 
identification would ve in the majority 
of the cases much more readily made. 
Several of the big industrial life com- 
panies had a large number of the vic- 
tims of this disaster insured and in 
some cases there was considerable un- 
certainty about the identifications, 
owing to the condition of the bodies 
after the fire. The finger print system 
has been adopted by the leading police 
departments as the most certain meth- 
od of identification. In many cases 
it is far superior and more accurate 
than the Bertillion system, which has 
been much in use. The finger print ex- 
perts claim that no two finger prints are 
alike, whereas the Bertillion measure- 
ments are sometimes unreliable. The 
method is so simple that a remedy 
against graveyard insurance schemes 
would be assured. 





Go out and watch a fledgling sparrow 

ualify for existence, and blush with 
shame to think that you ever contem- 
plated voluntary surrender. 





Your age doesn’t count. No matter 
how many years you've lived, if you 
haven’t used them right, you’ve been 
wasting time all along. 








INCOME 


Cash Capital $150,000 


Men 
Examination required. 





“Something 
Almost Accident-Health Policy °723)'3” 
MIDLAND CASUALTY COMPANY, Chicago, Il. 


$285 Weekly income for rie $18 Weekly Income for Coe eoy 


No Medical Commissions and Renewal Contract. 
Write for sample policy and full particulars. We are now appoin 


CHAS. A. WHITE, Mgr. Registration Dept., Ins. Exchange, Chicago 


INSURANCE 


Deposited 


Accidents or Sickness e 
$2000 Death by Accident) per year. 
16 te 70, at the same low cost per year. 


ting agents. 











The Guaranty Life Insurance Co. 








DAVENPORT, IOWA 








Life, Health, Accident Special Coupon—20-payment and 





20-year End. policies. 


GOOD AGENTS WANTED 





There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 


oO F Ss A I 
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27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 


























YOU Mr. life Insurance Man— 








Are looking for better things, for op- 
y, portunities to increase your income. 


There is a demand for Moderate Priced 

; Protection on the Reserve Fund Plan of 

the Merchant’s Life Association of Burlington, Ia. Hence: 
Many Prospects, Good Income. Good Contracts for 
Producers. Drop us a line. Let’s talk it over. 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance. 
Business? One of the oldest Life Insurance Companies in 


this country (not doing business in New York), wishes to: 


contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas; 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 


Liberal contracts to the right men. Address 147=eQ, 
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ISSUES A CHILD’S POLICY 


NEW PLAN OF THE PEORIA 
LIFE IS EXPLAINED 





Contract Appeals to Parents of Young 
Children—It Has Many Inter- 
esting Features 


The Peoria Life of Peoria, Ill., ex- 
plains its child’s exchangeable policy as 
follows: 

“Children under fifteen years of age 
may be written without medical exam- 
ination on any of the participating 
forms of policies issued by this com- 
pany under instructions recently sent to 
all agents. 

“If the child dies before the anni- 
versary of the policy succeeding age 
fifteen, all premiums paid will be re- 
turned to the parent with 3% percent 
compound interest. A medical exam- 
ination will be required at the anni- 
versary of the policy following his fif- 
teenth birthday (the cost of which is 
borne by the company), and if the med- 
ica] examination is satisfactory to the 
company, the insurance will go into 
full effect. That is, the child’s policy 
will be exchanged for the company’s 
regular policy upon the plan applied 
for, the new policy being credited with 
all premiums paid on the child’s policy. 
If the applicant is unable to pass the 
examination, the premiums paid will be 
returned. 3 

Schedule of Insurance 

“The schedule of insurance on the 
first page of the policy is the return of 
the premiums paid with 3% percent 
compound interest. You will notice 
that if the child dies within the first 
year, he will receive in addition to his 
first premium paid, one year’s interest. 
Similarly, if he dies within the second 
year, two full years’ interest will be 
added; the interest being always cal- 
culated to the end of the policy year 
in which the child dies. 

“Following this on the first page of 
the policy, is a full description of the 





GOOD COUNSEL FROM H. 
GREELEY 


The following words spoken 
by Horace Greeley, thirty-eight 
years ago are as applicable today 
as they were then: 

“There are many all around us 
who ought to take our policies at 
once, in deference, not merely to 
the security and comfort of their 
loved ones but to their own peace 
of mind as well. They cannot af- 
ford to live in constant dread of 
all the hazards and privations to 
which their untimely decease 
would expose those dearer to 
them than life itself. 

Beware of frauds and shams 
and specious false pretenses. Pay 
no money for policies without 
knowing that you are insured in 
the fullest sense of the term. 
Make careful inquiry; know the 
character of the men to whom 
your money is to be confided; 
and be not deluded into accepting 
the plans of weak, worthless or 
irresponsible associations. Pro- 
ceed with wise and vigilant cir- 
cumspection, and you will have 
reason to bless the forecast that 
induced you to invest in life in- 
surance.” 











policy for which the child’s policy will 
be exchanged. This, of course, is the 
policy you are really selling to the 
child. The premiums on this policy 
and the cash and loan values are the 
same as those for ordinary policies at 
age twenty. The paid up values printed 
on the policy are the same as at age 
twenty and this feature is automatic. 
Two Cases Are Shown 
“There are two cases where this pol- 





icy is readily salable. First, most |’ 


fathers like to see their son start out 
right and are often willing to take an 
insurance policy on their son’s life, 
could they obtain it, but to date they 
have been unable to obtain any satis- 
factory insurance while the child has 
been below age fifteen. You will under- 
stand what they want is life insurance 
and this no company has yet offered 
them. With this policy, where the 
boy is between ten and twelve years 
old he receives his premiums returned 
with compound interest, should he die 
before he is fifteen years old. If he 
lives, then his insurance goes into full 
force, When you are canvassing the 
father for his insurance, you can often 
place a policy on the life of his son, 
particularly where the father is already 
loaded with insurance on his own life, 
or is himself uninsurable. One of these 
policies would make a good birthday 
present for any man’s son. 
Endowment Plan Favored 

“Second, for young children, the plan 
is the endowment plan. It is easy to 
sell parents insurance on this children’s 
policy on children of one or two years 
of age. Parents are naturally proud of 
their children and a little judicious flat- 
tery will usually produce great results 
The class of people whom you expect 
to sell this policy to refuse to carry 
industrial insurance as they look with 
contempt upon anything so small as a 
weekly premium. These are the people 
to whom this policy appeals. 

Use for the Policy 

“If their son chooses a professional 
career he has to have a college educa- 
tion or, if he prefers to go into business, 
he will spend his days working for 
some one else, unless a fund is provided 
for him to start in business of his own; 
if he wants to farm, he will have to buy 
land. For any of these things, he must 
have money and the cost will make a 
large hole in the savings of his parents. 
So much so, that the college education 
will perhaps be postponed a great many 
years, while if the boy finished his 
course early in life he could have been 
well on in his profession; or, the start 
in business will probably be left off 
until the boy himself can scrape to- 
gether the necessary money, when, as 
a business proposition, he could all this 
time have been earning a great deal 
more. 

Twenty-Year Endowment 

“A twenty-year endowment policy 
on the life of a boy one year old means 
that when he is twenty-one, he has a 
sum then provided either to pay for his 
college education, to start him up in 
business, or to help him buy land; all 
of this without in any way making a 
hole in his parents’ savings. He him- 
self, can probably pay the last four or 
five premiums, thus saving this money 
which would otherwise be spent and 
therefore starting himself on the road 
to success. Do not forget that the in- 
surance goes into full effect at age fif- 
teen. 

Can Produce a Dowry 

“Most parents would like to give 
their daughter a dowry at her wedding. 
This, again, is going to make a large 
hole in their savings, unless they take 
out a twenty-year endowment policy on 
their daughter’s life. If the daughter 
goes to work she, herself, can after- 
wards help to pay for it. These are 
arguments that the mother will readily 
listen to and the agent is nearly always 
sure of her aid in selling this policy. 

“It would be a good plan to have a 
list of the recent births in the locality 
in which you are working. This can 
be obtained from the county records, 
and from newspaper items. The knowl- 
edge of the child’s name will make a 
good start and you will not need any 
other introduction into the home. If 
you fail to sell them a policy on the life 
of the child, perhaps they may need 
some more insurance on their own 
lives.” 





A hammer sometimes misses its 
mark—a bouquet, never. 








American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 


For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 














FOUR STATES LIFE 








THE QUESTION OF THE DAY 


ing life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL, 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, - : : ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


MID-CONTINENT LIFE INSURANCE COMPANY 
MUSKOGEE, OKLAHOMA 


H. G. BAKER, President 




















If an active Life Insurance Agent, your efforts should be associated with 
this Company. If not an active Agent, become one and see how easy it is 
to write business for the MID-CONTINENT. The MID-CONTINENT 
is licensed in Kansas, Arkansas and Oklahoma. The MID-CONTINENT 
wrote more business in its own State (Oklahoma) during 1911 than any 
other company. WRITE FOR AGENCY to 


FRANK K. KOHLER, Agency Director 


WANTED 4 Two large PERSONAL 
PRODUCE in Illinois 
AT ONCE ODUCERS in Ill 


Special arrangements will 
be made with those who 


can deliver the goods. 




















Address Peoria Life Insurance Company, Peoria, Ill. 


HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, ccapiny: 


WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 
Write AT ONCE. 





THE GREAT NORTHERN LIFE INSURANCE COMPANY 
Room No. 17 Clifford Building, Grand Forks, N. D. 





August 1, 1912. 
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Taken from Bulletins 


Family Finance—In a recent number 
of the American Magazine a college 
professor tells how by careful economy 
he saved $5,500 to buy a home, only to 
find that in the meantime the land and 
house he planned in 1902 had increased 
in cost from $5,000 to $8,000. His money 
is worth less by a considerable differ- 
ence than it was in 1902. Every dollar 
of his hard saved money is now worth 
only 60 or 70 cents. He wants to know 
whether it pays to save and where a 
thrifty salaried man “gets off” any- 
way. The answer would seem to be 
that if he had been a little more cour- 
ageous he would have bought his home 
long ago, subject to a mortgage, and 
insured his life for the amount of the 
mortgage. If he had died the insur- 
ance would have cleared the home of 
debt, and in any case he would him- 
self have received the benefit of rising 
prices. A commodity that is decreas- 
ing in value is a poor thing to hold on 
to if it can be traded for another that 
is increasing in value—Field Notes. 








The retail idea is strongly embodied 
in many people—so much so that they 
are alarmed at the cost of their sup- 
plies when presented in bulk as it were. 
They are disposed to regard as more 
or less trivial the same commodities 
quoted at retail prices. 

Here’s a table that reduces the cost 
of insurance from the annual to the 
daily rate upon the basis of full par- 
ticipating premium without dividend 
reference. The table has been reduced 
to cents by increasing for the third 
decimal place where the same is more 
—_ half a cent, and reducing where 
ess. 

Age 20 25 30 35 40 45 60 565 
Wh. Life $.05 $.06 $.06 $.07 $.09 $.10 $.13 $.16 
20 P. L. .0O7 .08 .09 .10 .11 .12 .14 .17 
20Yr.End..13 .13 .13 .14 .14 .15 .16 .18 

This table is the answer to the man 
who complains that he “cannot afford 
it.” The omission of some daily ex- 
travagance that may be more harmful 
than beneficial—such as doing without 
a cigar or a drink—can clearly be 
shown to cover the necessary cost of a 
$1,000 policy—Northwestern National 
Agent. 





At the county seat of each county 
records are kept of all marriage licenses 
issued in the county, and of all mort- 
gages given on property. From the 
marriage license clerk and the recorder 
of deeds it is possible to get the names 
of those newly, or about to be, married, 
as well as those who have pledged their 
property for aloan. Both of these lists 
furnish valuable canvassing material, 
the one because the obligations of mat- 
rimony require that a certain amount 
of life insurance should be carried, and 
the other for the reason that a money 
obligation, the repayment of which is 
largely contingent upon the life of the 
bread winnter, should be covered by 
life insurance.—Illinois Life Bulletin. 





Policy Loans—It would be somewhat 
“severe to say that the average man who 
borrows upon a policy held for the pro- 
tection of a family consciously and de- 
liberately diminishes the provision for 
them; and yet that is likely to be the 
result of fully 80 percent of such loans, 
for the reason that less than 20 percent 
are ever paid off. That is how it ap- 
Pears on the surface; but who can tell 
how many or how few of such loans are 
wisely employed in business and result 
in a corresponding or greater benefit to 
the family or afford immediate and 
exigent relief to intolerable conditions? 
No one may now answer that inquiry 
with any degree of certainty. It is not 
to be credited that men on the average 
seek to destroy what they have been at 
pains and sacrifice to create. Excep- 
tions there may be; some men are fool- 
ish, others are dissolute, many are im- 
provident in the highest degree; but the 
man who insures ordinarily has a delib- 
erate as well as an exalted purpose and 





is not to be drawn away from it easily. 
The self-denial which men practice, the 
seeming sacrifices which they frequent- 
ly,made in order to maintain their in- 
surance, rebuke and refute any such 
allegation. It was indeed many years 
before loan values were embraced in 
the policy. They did not get there 
accidentally, hut were attracted in an- 
swer to a pronounced demand and 
added largely to the salability of poli- 
cies. True it was, and is, life insurance 
for the family should be something al- 
most sacred, something apart from the 
haphazard and vicissitudes of business 
or the whims and caprices of irresolu- 
tion or instability of purpose; but in 
this vale of tears conditions which are 
deprecated and which all should try to 


improve must yet be recognized—we | 


must make the best of them, regarding 
them as stepping-stones to higher 
things. And so it is that loans on 
policies must presently be tolerated; 
not to be encouraged, neither to be re- 
fused, trusting to the good sense and 
just purpose of those who obtain them. 
Much ado has been made about them, 
and this, too, is right, if it serve to in- 
struct. Many would cheerfully pay off 
loans if they could or thought they 
could, which is a necessary antecedent. 
On the theory that “many a mickle 
makes a muckle,” or as Lincoln sagely 
said, “It’s easier to pay small sums 
than large ones,” it has been suggested 
that instead of applying dividends of 
surplus to reduce premiums, these be 
paid in full and the surplus be applied 
annually to reduce loans. Why not? 
Something substantial could easily be 
achieved in this way, and those anxious 
to preserve the fulness and integrity 
of the policy contract will so advise.— 
Penn Mutual. 





Good Plan Is Adopted 

The Great Northern Life of Wausau, 
Wis., has in heavy black type below 
the line for the signature of the appli- 
cant on the blank: “If the premium is 
not paid at the time this application is 
signed, the agent will here explain why 
settlemen was not made.” There fol- 
lows blank space for the explanation. 

General Manager W. A. Fricke of the 
company thus comments on this fea- 
ture: 

“You and I and many others have 
often enlarged upon the fact that the 
three equally imnortant essentials in 
writing life insurance were (1) the 
signed application; (2) the collection of 
the first premium; (3) the examination 
of the applicant, and special stress is 
always laid upon the injunction that 
the agent bind the bargain at the time 
the application is signed. 

“IT once had an experience with one 
of my agents who had failed to bind 
the bargain with an applicant who at 
the time of examination was an accept- 
able risk, and whose application was 
approved by the company, but who by 
the time the policy was received had 
taken a severe cold terminating in 
pneumonia, and then death. The policy 
was not delivered and the company 
saved $3,000, but I always felt that the 
agent had not treated his client fairly. 
So in drafting this application for the 
Great Northern Life you will notice the 
line in heavy type below the place for 
the signature of the applicant, and then 
the space for the explanation of the 
agent. While an explanation of why 
the premium was not settled for may 
be of very little value, still our expe- 
rience with this form has been that it 
puts it right up to the applicant that 
the settlement of the premium is a re- 
quirement of the company, and not a 
favor to the agent, and as our agents 
are necessarily very largely new men 
it puts the injunction to bind the bar- 
gain most forcibly up to the agent. I 
know of quite a number of cases where 
the mere reading of this heavy typed 
line and the requirement on the part 
of the agent to explain has resulted in 
the applicant’s taking out his check 
book without any request and filling out 
his check for the premium.” 





R. AGENT:— 


ERIDIAN 


ONEY. 


Y TIP IS—BE A 
ERIDIAN 
MAN—Write the 


ERIDIAN LIFE 


INDIANAPOLIS, 


INDIANA 














A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America 


Address §9-S, Care The Western Underwriter. 











ROLAND 0. LAMB, Pres. WALTON L. CROCKER, 3rd Vice-Pres. and Secy. 


Issues the most desirable form of Life, Endowment, Term and | nstallment 
Policies. Annual Dividends. Cash and Paid Up Values. 


The most liberal conditions of an: in th ket. 
INSURANCE See our policies and terms before ae deowhere 
OF BOSTON MASSACHUSETTS. Excellent agency contracts await g men. 
ROBERT K. EATON J. 0. CAMPBELL 
Superintendent of Agencies, State Agent for Ohio and West 
Mass, Hartwan Butlding Ootumbus Okie 





q Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


q Operating in Wisconsin only. 


insurance 
Home Office, Madison, Wis. 





Will Buy 


50 American Bankers Ins. 
10 Amer. Druggists’ Fire 
25 American Fire 
10 Central Life (Ottawa) 
3 German American Ins. 
100 General Founders 
10 Globe & Rutgers 
60 International Life 
25 Marquette Life 
25 Midland Casualty 
5 North American Life 
50 Old Line Life 
100 Prudential Casualty 
5 U.S. Annuity & Life 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 


29 So. La Salle St., Ground Fioor, Chicago 





THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A history 


of Conservative and Economical Management for more than Forty 


Years; Deposit of Full Reserve to Secure Policies, etc. 


These are effective helps with intelligent prospects. 
Separate Territories to Agentsea——LONG CONTRACTSa——_ FAIR TERMS 





Haitford Life Insurance Company 


Chartered forty five years 


JOHN G. HOYT, President 


THOMAS F. LAWRENCE, Vice-Pres. and Secy. 


Modern, Liberal Policies. Low Rates. Participating or Nonparticipat- 


ing, Dividends annual or deferred. 


Values based upon Full Reserve. 


Nearest to self-sellers ever put upon the market 
For best agency contracts address the HOME OFFICE, HARTFORD, CONN. 
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As Seen by the Onlooker 


W. L. Megary of the Illinois Life in 
Philadelphia says he sometimes meets 
a prospect who turns him down by 
saving, “Oh, I never heard of your 
company, and hence I cannot patronize 
an institution I never heard of before.” 

“Well,” replies Mr. Megary, “sup- 
pcse you name the life insurance com- 
panies that you have heard of. Now 
eall them off.” 

The prospect is only able to mention 
afew. Mr. Megary names a number of 
substantial companies and asks the 
prospect if he ever heard of them. No, 
he has not. 

“Then,” answers Mr. Megary, “I see 
there are plenty of reputable companies 
that you have not heard of. You can 
look over their financial exhibits, their 
record, their history, and you will find 
they are as good as those you have 
called off. You are not in the insur- 
ance business and do not know the 
names of many excellent companies. It 
is my business to know all about them. 
Get acquainted with my company and 
you will know one more.” 








The late R. D. Bokum, manager of 
the Mutual Benefit in Chicago, was a 
prince of good fellows, and never en- 
joyed telling a joke on anyone so well 
as something on himself. He was re- 
calling one day the ways and means 
agents use in getting advances. 

“One day,” said Mr. Bokum, “an 
agent that I had hired and to whom I 
refused to make an advance called me 
up on the telephone and said that the 
house where he was. boarding had 
burned. He just escaped with his life 
and saved no effects. Later on he 
came rushing pell-mell into the office 
without hat, coat or vest, greatly ex- 
cited and saying he needed about $30 
to get himself in shape and buy some 
clothes. It seemed like a plausible 
story, so I loaned him the thirty. That 
was the last time I ever saw the agent.” 





BROUGHT SUIT FOR PREMIUMS 


Supreme Court of North Carolina 
Passes on Case Where Assured 
Sought to Recover 








The North Carolina supreme court 
olds that an insured is not entitled to 
return of premiums paid where he did 
not believe and act upon the false rep- 
resentations of the agent as to what the 
policy would contain. 

The Insurance Green Baz says: 

Insured paid premiums on the policy 
for ten years and then brought_suit to 
recover same because the policy did not 
contain all of the provisions as to its 
value at the end of the ten-year period 
and the surrender value thereof after 
twenty years which the agent had rep- 
resented that the policy would contain. 
At the time of the delivery of the pol- 
icy, he advised with his counsel as to 
the provisions thereof and acted upon 
such advice, though it seems he was in- 
formed of the true condition of his con- 
tract by another agent after having paid 
the premiums for ten years. The lower 
court held that a case of fraud on the 
part of the agent had not been made 
out and gave judgment for the compan 
which the supreme court of North 
Carolina affirmed, saying, in part: 

If the testimony of the plaintitt is suffi- 
cient to sustain the allegation of false 
and fraudulent representations, within 
the principles stated by this court in 
Caldwell v. Insurance Co., 140 N. C. 


52 8S. E. 252; Sykes v. Insuranc 0., 148 
WwW. C 18, 616. BB. ron 
61, 8. 


not believe the agent who made them, 
and therefore he neither relied upon 
them nor was induced by them to accept 
the policy and pay the premiums. While 
he can read and write, and we must as- 
sume is a person of ordinary intelligence, 
he did not read his policy when it was 
sent to him, nor was its language, as well 
as we can gather from the record what 
it is, calculated to mislead him, He has 
not presented a case for reformation of 
the policy, nor does he seek that equitable 
remedy. * * * When we consider his 





in the most favorable light for 
him, we find that he has not sustained the 
allegation of fraud. In ‘Whitehurst v. 
Insurance Co., supra, we held that the 
false representations must have induced 
the plaintiff to accept the policy and to 
part with his money by the payment of 
premiums before he can recover the 
amount thus paid, with interest. If he 
fails in this respect, no actionable fraud 
is shown. The plaintiff did not believe the 
agent, and, therefore, could not have been 
induced by his alleged representations to 
take the policy and pay the premiums. He 


e 
imply that the plaintiff might recover, 
under the circumstances of this case, if 
he had relied on the statements of the 
agent. It is not necessary to consider 
that question. 

Frazell v. Life Ins. Co. of Va., 68 S. E. 
Rep. (N. C.) 912. 

As above seen, this insurance company 
did not concern itself with the collection 
of the first premium of the insured at 
all. As soon as it issued a policy, it 
charged to its agent the part of the 
premium due to it, and it was immaterial 
to it how the premium was paid to the 
agent, or whether ft was paid at all. De- 
fendant intrusted to its agents the dis- 
cretion of collecting in advance or giving 
such credit as they saw fit, holding them 
alone responsible for the premium. Un- 
der such circumstances, it may well be 
doubted whether the note in question was 
a note given for the first year’s premium 
within the meaning of the forfeiture 
clause of the policy. The conduct of the 
insurance company in charging the pre- 
mium to the agent and the act of the 
agent in taking a note to himself operated 
as a transfer of the insured’s indebted- 
ness to the agent, and consequently as 4 
payment to the company. Fidelity Co. v. 
Willey et al., 80 Fed. 497; Mutual Life 
Insurance Co. v. Logan, 87 Fed. 637; Grif- 
fith v. N. Y. Life Insurance Co., 101 Cal. 
640, 36 Pac. 113. We therefore hold that 
the contention of appellant is not well 
founded. 

Perea v. State Life, 110 Pac. Rep. (N. 
Mex.) 559. 





CIRCULARIZING 

Will Tobie of the Phoenix Mutual is 
reported as giving a talk on circulariz- 
ing, the following being a sketch of his 
remarks: 

“First off, good judgment must be 
used in making up the lists. Time and 
labor spent then will save time and en- 
ergy later on. We are looking for suc- 
cessful men in any particular line. Au- 
tomobile registrations, tax lists, phone 
lists, blue books, etc., furnish names, 
as also do corporation notices, elections 
of directors and bank officers. Litera- 
ture should be sent to the home ad- 
dress. 

“Dead wood should be discarded; one 
always should have a box of live wires. 
The discards can be filed for change- 
of-age cards. Speaking of letters and 
need of discrimination, Mr. Tobie told 
of a man who sent a list of 600 names 
to the office and received less than 25 
cards. 

“Mr. Tobie uses frequently a letter of 
introduction from his manager which 
says that the manager has asked the 
bearer to ‘call on you and arrange for 
an interview,’ thus avoiding any ap- 
pearance of force and giving an oppor- 
tunity to suit convenience. (The agent 
also does wisely to acquaint himself 
thoroughly with the personal history of 
the prospect before approaching him.) 

“Following a suggestion received at 
last year’s convention, Mr. Tobie has 
been sending the company paper to 
prospects who were ‘in the air,’ so to 
speak. This was for the purpose of 
keeping in touch with them. He said 
he had written a number of cases in 
this way—one for $10.000—after the 
magazine had been sent for six months. 
One man he wrote up eighteen months 
after he had been circularized, chiefly 
by use of the magazine. His only re- 
gret was that he had not adopted this 
system earlier in his career. 

“Cards not yielding well on first call 
are placed a month ahead in the box 
and thus he tries to see them once a 
month unless otherwise invited. Dif- 
ferent days are given to different parts 
of the city so that calls may be made 
with least effort. A byproduct of the 
system is habit of system in canvassing 
and suggestions for securing inter- 
views.” 





Many a man who wouldn’t steal a penny robs 
his employer of valuable time. 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 





Goyrayye 


Home Office Building Cass and Ohio Streets 
CHICAGO, U.S. A. 





You Should See Our New 1912 


GENERAL AGENT’S CONTRACT 


It really talks—do you wish to hear it? 
Good territory in Illinois, Iowa, Michigan and South Dakota 


Union Life Insurance Co. 
OF CHICAGO 
HOME OFFICE 


1220 Steck Exchange Building 


S. W. Corner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men whe can deliver the goods. 


: » For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION!!- EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. ” 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. ” 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, ss ss KANSAS CITY, MO. 








4 








Can you write Life Insurance— 

Can you write Accident & Health Insurance— 

Can you write monthly Life, Accident & Health Insurance— 
if the forms of contract are up-to-date and issued by a progressive Company 
with the Management behind the Agent? If so, write Perry today. 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President Endicott Bidg. St. Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and with low administration expenses i 
tate of income from investments, the security behind the sane ls deen Woeed ood eae 


‘ CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES, 


FIRST NATIONAL LIFE 
And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer! ! 
We Can Appreciate You! ! 








We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 


i te a” 











